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ECONOMY IN INTERINSURANCE. 


To the conservative lumberman, manufacturer, whole- 


saler or retailer, a fruitful source of solicitude, particu 


larly as invoicing time approaches, toward the close of 
the year, is the matter of insurance against loss by fire. 
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When James H. de Veuve took up his residence in 
Seattle, in May, 1903, for the purpose of forming an 
interinsurance organization to operate solely with lum- 
ber manufacturers as subscribers and clients, the manu- 
facturers of lumber on the Pacific coast were carrying a 
burden in the way of insurance rates far in excess of 


Not only would this result be attained but the 
underwriting operations of such an institution should 
show, as had been thoroughly demonstrated by all past 
experience in such lines of insurance, not less than 25 
percent underwriting profit for its operations. 

The proposition advanced for a lumber manufac- 
turers’ insurance organization was 


future. 





comparatively recent time, this ex 
pense, unavoidable in commonsense 
conduct of business, was frequent 
ly one almost obstructive of com 
mercial progress. The manufac 
turer or yard owner was practic 
ally at the merey of the ‘‘old 
line’’ insurance agency, paying it 
exorbitant premiums for uncertain 
insurance, the price a deterrent to 
expansion in desired directions 
and the awards in case of fire loss 
hedged in by obstacles that de 
layed or materially diminished 
their payment and often by tech 
niealities that fully voided them. 
The abuses became such that a 
reform was demanded. It began 
is a notable influence with mem 
bers of the retail branch of the 
trade, and out of their efforts were 
evolved mutual retail lumber in- 
surance companies or associations 
vhich are able to effect a saving 
tf from 50 to 75 percent in the 
ost of insurance chiefly because 
f the lower rate they are able to 
pply and partly because of the 
wer cost of management. At the 
ume time that the retailers had 
his reform under consideration 
ianufacturers were disturbed over 
e fact that in spite of classifi 
itions, either according to kinds 
f property or the quality of the 
roperty in its relation to the fire 
izard, in spite of coinsurance 
1uses and everything else that 
id been devised, the man who put 
a saw mill planing mill as 
irefully as he could, at large ex 
nse protecting it against fire and 





roviding for the extinguishment 
! fire in the contents of his build 
g, had to pay more than his fair 
are in the fire losses of the com 
unity. Therefore, in the lumber 
ade, classes of risks have been 
ithered together which are all 
bstantially on a par under the 
eory that the hazard to the risk 

classified is less than the gen- 
The owners of such 
roperty band themselves together 
i one form or another to pay each 
ther’s losses. This 


al average. 


codperative 
oposition is called interinsurance. 
Owners of well built and well equipped saw mills had 
ng concluded that they were paying the losses on rattle- 
ap fire risks and covering not only the physical but 
e moral hazard involved in the carelessly conducted 
i! unprofitable saw mill plants of the country. In a 
mall way some of them began to group these better 
lass mills and do their own insuring. ‘This idea has 
ow extended until numerous organizations of a mutual 
" interinsurance type pick out from the multitude the 
aw mills that have been built and are conducted in such 
Way as to minimize the fire hazard. Among these is the 
Lumbermen’s Indemnity Exchange, of Seattle, Wash. 


JAMES H. DE VEUVE, OF SEATTLE, WASH. ; 
Whose Interinsurance Proposition Is a Measure of Material Economy to Lumber 
Plants of the Pacific Coast. 


the insurance rates charged upon lumber manufacturing 
plants in any other part of the United States. 

Mr. de Veuve at that time announced and circularized 
the fact that support by the lumber trade of an institu- 
tion such as he had in hand for organizatian would result 
in the creation of an avenue through which millmen could 
interchange liability with each other upon an absolutely 
safe underwriting basis, and thereby create an instru- 
ment which would prove so powerful that the insurance 
companies which had been asking all the traffic would 
bear from manufacturers of lumber would be glad to 
accept the business at a very material disecdunt in the 





as an interinsurance or individual 
underwriting institution, granting 
insurance to none but members of 
4 the institution, the members ex- 
changing liability with each other 
but each member to act solely and 
individually for himself and no 
others, and his liability to be at 
all times specific and not joint. 
By. this process a somewhat ques- 
tioned feature of mutual insur- 
ance was immediately eliminated. 

In mutual insurance the liabil- 
ity is joint and is practically in- 
determinate, terminating only by 
liquidation of such mutual insur- 
ance company. 





In interinsurance, 
the liability being specific and not 
joint, and the liability being ceded 
under a limited power of attorney, 
grants to the subscriber the option 
of terminating his liability at any 
time that he may see fit. 

These principles resulted in the 
organization of the Lumbermen’s 
Indemnity Exchange. The orig- 
inal subscribers to this exchange 
and the gentlemen who created the 
nucleus for this large and success 
ful and powerful factor were: 
Stimson Mill Company, 
Bros. Company, 


Moran 
Weyerhaeuser 
Timber Company, Atlas Lumber & 
Paul & Ta- 
Company, 
Lumber Company, Far 
West Lumber Company, Puget 
Sound Mills & Timber Company, 
Northwestern 


Shingle Company, St. 
coma Lumber 
Harbor 


Grays 





Lumber Company. 
From this nucleus has grown an 
embraces 
practically all of the first class 
manufacturing plants on the Pa- 
cific coast. 


institution which now 


Since the organization of the 
Lumbermen’s Indemnity Exchange 
the board of underwriters of the 
Pacific coast have reduced their 
rates upon plants in this exchange 
averaging fully 50 percent less 
than they were five years ago, 
thereby securing to the members 
of the Lumbermen’s Indemnity 
Exchange, and incidentally to the 
trade in general, a rate for their 
stock insurance more in conformity 
with the rates obtaining in other 
lumber manufacturing sections of the United States. In 
addition to this very material saving forced for the 
benefit of the manufacturers, the operation of the Lum- 
bermen’s Indemnity Exchange as an underwriting 
proposition has returned to its members an underwriting 
profit of 44 percent; 
exchange with a rate, say, of 3 percent have succeeded 


in other words, members of this 


in reducing the cost of their insurance against that rate 
44 percent, or netting a rate of $1.68. 
Quoting from a recent interview with Mr. de Veuve: 
Since the successful organization of the Lumbermen’s In- 


(Concluded on Page 43.) 
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OF, SPECIAL INTEREST TO 
\ ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13, 

The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981! 

The average number of copies distrib- 
uted weekly during January, February 
and March, 1908, was 14,080! 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
}] Papers. , 

State of Illinois, County of Cook, ss. | 

I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 
figures are correct. 

) J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 15th day 
of April, 1908. 
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January 19-20—Hardwood Manufacturers’ Association of 
the United States, Louisville, Ky. 

January 26-29—Southwestern 
Kansas City, Mo. 

February 16-18—Illinois Lumber Dealers’ Association and 
Illinois Mason Supply Association, Chicago. 

March 2 to 5—Northeastern Cement Products Associat.on, 
Minneapolis, Minn. 
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PUGET SOUND LOG PRICES. 


On account of the continued increase in demand ;for 
logs from the mills on Puget sound prices have ad- 
vanced 50 cents to $1 a thousand, according to a new 
November 3. A special tele- 

LUMBERMAN reports that fir 

now quoted at the following 

thousand; merchantable, $9 a 
About 
much higher but the panic of 


schedule promulgated 

gram to the AMERICAN 
legs on the Sound are 
No. 2, $6 a 


thousand, and flooring 


schedule: 
logs, $12 a thousand. 
a year ago prices were 
1997 brought a slump in the log market, as in other 
lines of trade. Prior to the drop last fall the follow- 
No. 2 logs, $9 a thousand; 
merchantable, $12 a thousand, and flooring logs, $15 
This difference between the 
prices now asked and those in effect a year ago to be 
The the 
price of lumber has been fully in keeping with the 
lower values of the logs. 


ing prices prevailed: 


a thousand. shows the 


$3 a thousand feet, log scale. decrease in 


This change in prices, authorized by the Washing- 
ton Logging & Brokerage Company, makes the value 
of Sound logs approximately the same as those on 
Grays harbor and the Columbia river. Increases in 
the last two districts named have been effective for 
several weeks and were brought about by the greater 
demand for logs, which in turn was occasioned by 
some of the mills resuming operation. 

Timber tributary to the Sound or to streams empty- 
ing into it 


is becoming scarce. During the era of 


low prices many of the camps were closed down, 
those in charge refusing to cut their timber without 


The 
The increase 
in the price of logs means a much firmer lumber mar- 
ket, and, with the election safely and satisfactorily out 
of the way, operators in western Washington believe 
there 


deriving what they considered a sufficient profit. 
supply of logs in the water is very light. 


values 
brought about by heavily increased consumption. 


CANCELATION POSSIBILITIES. 


A shipper of shingles in that ‘‘shingly’’ territory west 
of the Rocky mountains recently had a dream and he 
has transmitted the vision to the AMERICAN LUMBERMAN. 
He avers that in this dream he beheld in the AMERICAN 
LUMBERMAN an advertisement which read: 


$50 Reward. 

WE HEREBY OFFER A REWARD OF $50 A CAR FOR 
EACH CANCELATION OF CARLOAD OF WASHINGTON 
RED CEDAR SHINGLES THAT WILL BE SUBMITTED 
TO US WHEN THE MARKET HAS ADVANCED $150 A 
CAR. JOHN DOE SHINGLE COMPANY. 


will be a steady advance in lumber 





It would appear from this dream, and from the fact 
that it was speedily transmitted to this publication, that 
the cancelation evil is something that still exists. Our 
informant, indeed, says that Iowa is the chief offender, 
but that occasionally a cancelation is contributed by 
Kansas, Oklahoma, Missouri, Ohio or even the great 
and mighty state of New York. 

Our informant goes on to say that some of the whole- 
salers engaged in the handling of red cedar shingles. in 
Seattle are talking of organizing a club which shall have 
as its purpose the study of Esperanto or Volapiik. It 
has not been decided which language will be adopted, 
but it is the design of the members of the proposed club 
to aequire a vocabulary which will not be known to the 
members of the office force, so that the receipt of each 
cancelation may be properly and emphatically com- 
mented upon without giving anyone the impression that 
strenuous language is being used. 

There is always a gleam of hope, however, in every 
visitation of darkness and this is contained in the vision 
above recorded. While the advertisement referred to has 
never actually appeared in the AMFRICAN LUMBERMAN, 
it suggests that when red cedar shingles shall have ad- 
vanced $150 a car cancelations will be eliminated. 
Thereupon the shingle manufacturers will have many 
reasons for happiness. 
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THE RETAIL DEALER WHO WOULD DO ALL THE BUSINESS. 


An unhealthy sentiment is entertained by the retail 
dealer who thinks he must sell all the lumber that is sold 
in his community, yet it is one that at times prevails 
and oftener than otherwise results disastrously. There 
are dealers who seem to be of the opinion that as a 
means of introduction to the people of the community 
in which they open yards they should engage in the 
senseless practice of handing out lumber to the con- 
sumer at prices which profit only the latter. This is an 
easy bow to make to the public; so easy, in fact, that 
it can be made by the most inexperienced in mercantile 
affairs, and for this reason it is generally resorted to 
by the inexperienced. 

The retail lumberman who possesses ‘‘horse sense’’ 
should see farther than a resort to questionable methods 
of attracting the attention of the public. He should be 
able to devise some means that would be more in accord 
with the principles which guide those business men who 
secure trade and obtain profits. The wise business man 
would not think of knocking from under his business 
the prop that represents profit. If a tradesman is un- 
able to make his presence known by other advertising 
than striking at the very life of his business he should 
set himself down as a novice in the mercantile world. 

This profit-destroying method generally is resorted 
to as a temporary makeshift, but it often proves a delu- 


sion. It invariably is easy to reduce prices, but gener- 
ally is difficult to restore them to their former standard. 
A reduction in price appeals to every consumer as the 
proper thing, but when an effort is made to advance it 
the same consumers object. It is difficult for them to 
understand why there should be an advance, and gener- 
ally they do not try to understand it, preferring to 
remain in ignorance if only they can buy goods at the 
same old price. The cost of a board to a dealer does 
not concern them, as it should not. The buyer is never 
a philanthropist, buying ninety-nine times in a hundred 
as he does regardless of the profit there may be in the 
transaction to the manufacturer, the wholesale dealer 
or the retail dealer. 

Incidents illustrating the disastrous effects of trying to 
get a foothold by underselling competitors could be 
noted by scores. Fourteen years ago a dealer in one 
of the central states opened a yard with the intention 
of selling about all the building material that was used 
in that immediate vicinity, and he has succeeded in so 
doing. He has made a success in selling a large volume 
of material, but otherwise his career has come near 
being a failure. It is very likely that his sales have 
run close to $75,000 yearly, possibly they have exceeded 
that amount, yet during the time he has been in trade 
he has accumulated very little, his rating with the mer- 


eantile agencies. not being in any instance more than 
$5,000, and within a year he was heard to remark that 
he could not afford to send his daughter to a seminary 
fifty miles distant from the home. He started in with 
the avowed intention of selling the lumber in his vicin- 
ity and in that he has succeeded, but who will accord 
him eredit for much success? 

In a three-yard town one of the yards changed hands 
and the newcomer, thinking he was not getting the trade 
that ‘‘belonged to him,’’ cut prices, believing that by 
such means the volume of his business would be in- 
creased. The result was, as it generally is under like 
conditions, a general slashing of prices and he discov- 
ered that others were in the game. It was not natural 
that the other two dealers would see business diverted 
to their neighbor, especially when he was employing 
unbusinesslike methods in an attempt to get it. The 
ball once started rolling increased in velocity, the price 
on first one item and then another being reduced until 
the entire stocks were marked at selling figures which 
represented actual loss. The newcomer was not a man 
of large means and at the end of eighteen months his 
yard passed into the hands of his competitors. 

While there is not always danger in putting into 
practice methods which have been untried, there is safety 
in avoiding those which have been found wanting. 





THE BUGBEAR OF OVERBUYING LUMBER STOCKS. 


The question of overbuying of lumber has about as 
many sides to it and is susceptible to as many varia- 
tions in the interpretation thereof as a modern political 
platform, and some one of these interpretations fre- 
quently gets in the way of a man who would otherwise 
stock up liberally on lumber and keeps him from buying 
as much as he should. 

There are people who condemn what they term over- 
buying by users of lumber who do not contemplate mak- 
ing use of the full amount of their purchase—for ex- 
ample, a car shop with an order for so many hundreds 
of cars to build. Possibly from experience, disappoint- 
ment because of mills not completing their orders, the 
buyer has learned that the only way to get the stock 
on hand in sufficient quantity was to order primarily a 
much larger quantity than would really be needed if it 
should all be sent in. By doing this he could save the 
factory from being caught short and possibly having to 
pay a forfeit when not delivering its cars in time, and 
whatever surplus stock did come in generally could be 
stored away and used to advantage on future orders. 
Dealers and millmen who have had the experience claim 
that when a larger quantity is ordered than is wanted, 
stock of a grade that is taken freely in the beginning 
of the shipment will be severely culled out along toward 
the windup of the order. Millmen who are posted make 
a point of getting in their stock early and let the 
fellows who are behind take the severe culling. Probably 
much of the culling is justified and much of it is not, 
but anyway there has been lots of faultfinding about 
this method of overbuying. 

This might apply to a retail lumberman who, having 
big contracts to fill and a time limit hanging over him, 
bought more stock of certain kinds than he really 


needed; in which case should any one of his wholesalers 
fail to make delivery he probably would get the stock 
to fill out with from other purchases and be safe. And 
if he could not use all the material ordered from lag- 
gard shippers he would have an excuse for canceling or 
turning back part of the order, or, failing in this, he 
could resort to very rigid inspection. That is the kind 
of overbuying millmen complain of. There may be 
other phases of the practice, but they all partake of the 
same generally objectionable nature. 

The purchaser also figures in the transaction. A retail 
dealer may be induced by ‘‘special bargain’’ offerings to 
stock up heavily and may find himself unable to meet 
his payments when due. This becomes a financial bur- 
den, the fear of which is a serious deterrent to stocking 
up among many retailers at the present time. It is not 
difficult to understand how harm may be worked by 
delay in replenishing stocks through fear of overbuying, 
but the burden assumed is only the temporary tying up 
of capital, for if properly piled and cared for the 
lumber does not lose any of its value in the yard, and 
even if there should come a period of slowness in sales 
it may mean nothing more than a small additional in- 
terest on extra capital, which, in ordinary times, is much 
less expensive than to lose orders through lack of stock, 
especially during times when cars are scarce and trans- 
portation is slow. 

Another point of moment in this connection is that 
dealers, in order to reduce stock for the invoice season 
at the end of the year and to avoid the burden of heavy 
accounts through the winter, let their stock run down 
and depend upon filling up in the spring. Sometimes 
this works out fairly well but not always and the safer 
plan is to carry a liberal stock through the winter, there- 


by obviating the annoyance and expense of slow trans- 
portation in the spring and the interference with opera- 
tions at the mills by bad weather. The dealer with a 
big stock on hand is never heard to grumble much when 
orders are plentiful and he has cause for self congratu- 
lation in the end, even though he may have squirmed 
some under his heavy investment, while the man with his 
stock down to the lowest point and buying from hand 
to mouth is at a disadvantage through his inability to 
fill any large order that may come his way. It is harder, 
of course, for a dealer to carry through a period of 
depression a big stock of lumber that he has bought 
while prices were high than it is a large stock bought 
during the slump after prices have started up. These 
simply are incidents by the way and are part of the 
unavoidable ups and downs of buying and selling. 

The real logic of business should go back of these and 
take into consideration mainly the possible needs of 
business, and with this fairly estimated ordinarily it 
should be better to buy liberally, more than is really 
needed, if one is in a position financially to take care 
of it, than to try to lighten the capital item by buying 
sparingly. Moreover, this point must be emphasized 
strongly when the country has just passed through a 
period of depression, because there is practically no 
danger of prices going lower on the stock purchased, 
while there are a dozen chances to one in favor of its 
going up. So the bugbear of overbuying is one that 
should not be allowed to frighten the retailer this fall 
against stocking up now and carrying liberally through 
the winter so as to take care of his trade and be pre- 
pared to take care of any rush next spring and be fore- 
armed against car shortages and the interference with 
operations at the mills because of bad weather. 





NEW BILL OF LADING AS A CONTRACT. 


Since the new uniform bill of lading is to be adopted 
at once by all the railroads in the country, the question 
whether it is a contract, and binding as such upon the 
shipper, is very important. The shipper is required to 
sign it, and on its face it purports to be a mutual agree- 
ment. An’amendment to the official classification de- 
clares that unless signed by the shipper and accepted in 
all its provisions the rate charged will be 10 percent 
higher. The western and southern roads, it is under- 
stood, will adopt a similar measure to coerce the shipper 
into accepting the document whether he likes it or not. 

In some of the states the laws now in force on the 
obligations of carriers may be such as to make the new 
document a contract, the difference of 10 percent in the 
rate creating a consideration that will be recognized as 
binding, but outside of these few states it is doubtful 
whether the new bill of lading has the necessary elements 
of a contract. 

The laws have become so strict in regulating the rela- 
tions between the shipper and the railroad that on only 
a limited amount of traffic is anything left open as the 
basis of a contract. A comparison of inland traffie with 
ocean shipments shows the extent to which traffic con- 
ditions in ..e United States have been fixed by law. In 
ocean traffic the rate can be fixed in the bill of lading 
for each shipment, and the money which the shipper thus 
agrees to pay becomes the legal consideration of a con- 
tract. On inland interstate shipments the rate is fixed 
by tariffs filed with the Interstate Commerce Commis- 
sion. A railroad is forbidden to accept a shipment until 
a tariff has been filed thirty days, and the commission 
holds that when the rate is so filed it is ‘‘law,’’ as much 
so as though the tariff had been an act of Congress. 
The courts have held that the rate named in a bill of 
lading is not binding on the carrier if it differs from 
the legal tariff en file at Washington. It seems evident 
from these factd#that the rate that may be written in a 
bill of lading foF an interstate shipment can not form 
the consideration for a contract. 

The interstate commerce law and ‘the laws of prac- 
tically all the states, as well as the common law, require 
railroads to accept shipments and forward them without 


discrimination. The acceptance of a shipment, there- 
fore, can not form the consideration of a contract, be- 
cause the railroad agrees to do nothing more than what 
the law compels it to do. To make a valid contract the 
parties on each side must agree to do some voluntary act 
of mutual benefit or the courts will not enforce the 
tender and acceptance of a shipment as a contract. This 
fundamental doctrine of the law of contracts applies 
fully to the elaborate paragraphs in the new bill of 
lading which define the liability of the carrier for loss 
or damage. The railroad agrees to do nothing material 
that it is not already required by law to do. 

The liability clause in section 20 of the Hepburn 
law has cleared up a great deal of the difficulty that 
formerly confronted the shipper in collecting a claim 
for loss or damage. This clause expressly forbids any 
contract, rule or regulation to limit the liability of the 
carrier for any loss or damage resulting from its negli- 
gence. The federal courts have gone a little farther by 
holding the railroad liable to the shipper for all or- 
dinary fire losses, so practically nothing on the subject 
of the liability of the carrier can be made the basis of 
a contract. Under the common law the shipper might 
make a contract in which the liability of the carrier 
would be reduced, provided the shipper received a fair 
consideration by getting a reduced rate, but the Hep- 
burn law forbids this in a double sense; forbidding 
special rates and also forbidding contracts to limit 
liability. 

So far as loss or damage is concerned the new bill of 
lading is a fair interpretation of the common law as 
followed by American courts. Under the old common 
law, as interpreted by the English courts, the carrier is 
liable for everything except an act of God or the public 
enemy. The American courts, however, have been more 
favorable to the. railroad in their definition of the com- 
mon law. They exempt the carrier from liability for 
any loss, damage or delay caused by the act of the gov- 
ernment, the act or default of the shipper, or any in- 
herent vice or defect in the property. A mob has also 
been recognized by American courts as a ‘‘ public 
enemy.’’ A careful examination of the new bill of lad- 


ing will show that it follows closely this American in- 
terpretation of the common law. 

It is very desirable from all points of view to have 
in general cireulation a fair definition of the legal 
obligations of railroads for loss or damage, but it is 
difficult to see how this can form the basis of a contract. 

Those who contend that the new document is a con- 
tract have taken refuge, in argument, in the fact that 
on one minor point the shipper waives a common law 
right, but on another point the railroad assumes a 
greater liability than is imposed by the common law. 
The shipper agrees, or is presumed to agree, in the new 
bill of lading that claims for loss or damage shall be 
filed within four months from date of delivery. The 
railroad also agrees that on less than carload shipments, 
or on cars going to team tracks, its liability as a com- 
mon carrier will continue forty-eight hours after notice 
of arrival has been duly sent or given. The common law 
relieves the railroad from liability as a common carrier 
on the arrival of the shipment at destination. On cars 
going to private sidings the new bill of lading provides 
that the liability of the carrier ends when the cars are 
detached from trains. Few lumbermen shipping in less 
than carload lots can profit by this additional liability 
which the railroad assumes. All lumbermen, however, 
are supposed to agree that they will file their claims 
within four months. It is difficult to find any mutual 
advantage between the shipper and the railroad for the 
lumberman who ships only in carloads to buyers who 
have their own private sidings. 

If the new bill of lading is not a contract this four 
months clause will not be binding upon the shipper. 
It is difficult to find legal justification for it. The 
shipper is coerced into signing it, and this coercion alone 
would invalidate any provision that limits the liability 
of the carrier. The courts have always looked with dis- 
favor upon any attempt of a common carrier to evade 
responsibility for its own negligence, and the Hepburn 
law expressly forbids any contract, rule or regulation 
that has this end in view. Under the common law a legal 
obligation is never outlawed, and the state laws which 
have modified the common law in this respect seldom 
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allow less than five years before a claim is barred by 
limitation. 

This four months’ clause is the only important feature 
in the new bill of lading which is objectionable to the 
average shipper. It is probable that before it shall have 
been long in operation a complaint will be filed with the 
Interstate Commerce Commission and definite evidence 





can then be offered, in legal form, to show the hardship 
that it works to lumber shippers. The commission will 
undoubtedly have the’same authority to consider a com- 
plaint against this provision that it would have to hear a 
complaint against an unjust rate. It has the same juris- 
diction to fix a reasonable ‘‘regulation or practice’’ 
that it has to fix a rate. The commission can not initiate 


rates nor can it take jurisdiction of a complaint until 
the rate objected to is actually in effect. For the same 
reason the commission could not change this four 
months’ clause while the new bill of lading was merely 
under discussion, but it will have the power to change 
the provision, should it deem that course advisable, after 
it shall have taken effect. 
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VARIED PHASES OF THE FIRE HAZARD IN TIMBERED DISTRICTS. 


Perhaps the AMERICAN LUMBERMAN owes to some of 
its readers a further statement of its position and 
opinion regarding alleged forest fires. Some people 
have assumed that this paper has denied any severe 
loss from fires in forest regions. This is not correct, 
It has admitted very frankly the serious character of the 
losses and damages resulting from this cause but has 
not gone into detail in its consideration. 

The matter was given considerable space because, 
first, the extensive fires through nearly all the northern 
white pine states were a matter of news, and, second, 
because they had alarmed many people, not lumbermen, 
who had invested in timber or in bonds issued by timber 
owning companies, 

The gist of the statement made by the AMERICAN 
LUMBERMAN in regard to these matters was that alleged 
forest fires are usually fires on cutover and brush lands; 
that green standing timber, which is the chief security 
back of lumber investments, was seldom seriously in- 
vaded or seriously injured by fire; that where timber is 
killed or damaged it is usually saved by logging, and 
that on the average in the northern and western states 


where fire is anything of a menace the average annual 
loss will not exceed one-half of 1 percent. We believe 
that the experience of this year, serious as it has been, 
has demonstrated, so far as one year may, the correct- 
ness of our position. 

While the immediate damage to investments in stand- 
ing timber back of present manufacturing operations 
is not serious, the fire damage to the country is great. 

Dr. C. A. Schenck, of Biltmore, N. C., in a letter 
to the editor of the AMERICAN LUMBERMAN, published 
in the issue of October 17, goes into some of these fea- 
tures at length. He considers fire from the standpoint 
of the forester. He shows how some classes of timber 
are more seriously damaged than others, even by light 
ground fires, and how reproduction is checked or made 
impossible. Also how the humus, the decomposed or 
partially decomposed vegetable matter, is often burned, 
thus removing practically the only element of fertility 
in certain soils. 

There is a heavy immediate money damage resulting 
from these fires. Forest products are frequently burned, 
sometimes enormous quantities of logs—one concern 


in Pennsylvania this summer lost logs valued at $175,000 
—ties, pulpwood, everything that is produced as the 
result of clearing up operations; farm buildings and 
crops and even villages and small cities. The greatest 
damage of all, so far as the country at large is con- 
cerned, is the check to reforestation in sections which are 
not suitable for agriculture. 

Efforts have been made to estimate the loss occa- 
sioned by such fires as have raged in the New England 
states, in New York, Pennsylvania, Michigan, Wiscon- 
sin and Minnesota this year. Some close approximation 
can be made of the loss to property but the greater loss 
which comes from the destruction of soil fertility and 
which will be felt by later generations in the preven- 
tion of forest reproduction can be only guessed at. 

To prevent fires on cutover lands and in the forests 
is one of the urgent problems that confront the Ameri- 
can people. The states in which the fire hazard is an- 
nually present and where the chances of loss, indirectly 
as well as directly, are great should face this problem 
resolutely and solve it so far as forethought and care 
and money may. 





A LUMBERMAN BANKER OUTLINES SOME FINANCIAL PRINCIPLES. 


The panie of a year ago did not come unheralded 
to close observers of financial conditions. 

One of the leading bankers of the country, Charles 
H. Huttig, president of the Third National bank of 
St. Louis, Mo., in an address before a bankers’ meet- 
ing at Joplin, Mo., recently pointed out some signs 
by which the student of political economy could have 
foreseen and in some instances did foresee the late 
lamented panic. 

In 1900 the gold reserve back of the business of 
the country was $8.40 for every $100 of net deposits 
in the banks, Assuming that this was a healthy ratio 
any marked decrease in the proportionate quantity of 
gold would be hazardous. Following 1900 there was 
a period of large business, during which the price of 
securities, commodities and fixed properties was en- 
haneed very materially and, largely because of this 
increase in prices, a larger amount of bank credit was 
required to handle the business of the country. But 
this gain in bank loans, producing a corresponding 
increase in bank deposits, found the supply of gold 
unable to keep pace with it, so at the end of 1906 
the ratio of gold to deposits was $6.30 to $100. Thus 
the foundation of gold upon which was built the 
superstructure of bank credits had contracted 25 per- 
cent. 

This was an unsound condition and an adjustment 
had to come either by a very heavy increase in the 
volume of money or by a lowering of the prices of 
securities and commodities and consequently in loans 


and deposit; for one, as Mr. Huttig showed, is largely 
dependent upon the other. By the fall of 1906 there 
were a close money market, a scarcity of loanable 
funds and high interest rates, and it was evident to 
bankers in the reserve cities that if 1907 showed a 
further increase in business the total of our money 
would be inadequate to care for another large crop. 

Mr. Huttig asserts that if the crop of 1907 had been 
a failure, or a partial failure, the panic might have 
been averted, startling as this statement may seem. 
His reason is based on the insufficiency of the volume 
of money to take care of a bumper crop and at the 
same time to permit of supplying the increased volume 
of credits demanded by merchants and manufactur- 
ers, while a crop failure would have resulted in a 
curtailment of operations, the reduction of stocks and 
a healthy lessening of business. As a matter of fact 
there was too much prosperity in proportion to the 
volume of the money back of credits. 

Mr. Huttig called attention to the fact that the 
deposits of all the banks in the country are created 
in the main by loans, which fact is usually overlooked 
by those who have not made a study of - banking. 
This point is of interest in relation to the proposition 
to guarantee bank deposits. Wherever a credit is 
created there is a corresponding debit, and in Mr. 
Huttig’s opinion it would be manifestly unjust to the 
bank to require it to pay the insurance on the de- 
posits arising from loans which account for the major 
portion of the deposits, and not be protected against 


loans in its loan department. If such a plan were 
adopted the cost would eventually fall upon the de- 
positor, 

Going on to the consideration of the bank deposit 
guaranty plan, Mr. Huttig said that one of its worst 
features lies in the fact that there would be no oceca- 
sion for the depositors to discriminate between a well 
managed bank, with ample capital, conducted by ex- 
perienced, conservative officials, and one under poor 
or reckless management. The inexperienced and in- 
competent would be encouraged to start banks be- 
cause of their ability under the guaranty to secure 
deposits as easily as could the old and well estab- 
lished institutions. They could do this because under 
the guaranty the ordinary depositor would have no 
interest in inquiring as to the stability of a bank or 
the character of its management, and thus an invita- 
tion to enter the banking business would be held out 
to men who have absolutely no qualifications in that 
direction, who might play havoe in the loan depart- 
ment and on whose reliability and stability in times 
of distress and panic no dependence could be placed. 

Mr. Huttig’s argument was a strong one on this. 
point, in which he agreed with the leading bankers 
of the country; but most interesting, perhaps, was his 
discussion of the money foundation of credits. He 
inferentially suggested the importance of greater 
flexibility in the money supply and further that a 
limited volume of basic money limits to some extent 
at least the extension of credit. 





GOVERNMENT SAW MILL AT NEOPIT, WIS. AND SOME OF THE 


Right now while Mr. Taft is enjoying the first flush 
of vietory, said flush being the result of having ‘‘stood 
pat,’? it seems cruel to tell him that when he seats 

imself in the presidential chair Mareh 4 next he 

ill have a saw mill on his hands. If he knows any- 
thing about the saw mill business he may almost wish 
that Mr. Bryan had won. If he does not know anything 
about the saw mill business he may wish it more before 
le gets through his term in office. 

‘or Uncle Sam has gone into the saw mill business— 
ot theoretically but actually. At Neopit, Wis., the 
lorest Service has erected a saw mill town and intends 
to engage in the manufacture of lumber. Like some 
‘ther people in the past, the Forest Service has been 
ractically forced into the business of- sawing boards. 

In the past the timber on the Menominee reservation 
was sold in the log. Each Injun was given a logging 
share, which he was at liberty to sell to another Injun 
if he so desired—and he generally so desired. The 
result was that certain captains of industry among the 
Injuns bought from the rank and file enough shares to 
make up a logging job. This resulted in much novel and 
entertaining speculation. A market report of that 
region would sound like an inventory of a bankrupt 
clothing store. White pine was sometimes worth seven 
red shirts a thousand on the stump and sometimes, in 
days of prosperity, it might rise even to five quarts 
of whisky and a beartrap a thousand. The result was 
that a few good Injuns got rich and a considerable 
number of bad Injuns got drunk. 


Recently the eye decided to put an end to this‘ 
b 


speculation, an going into the saw mill business 
itself has reduced the speculation feature to a point 
where it is hardly visible to the optique deshabille— 
otherwise, the naked eye. Formerly there was a chance 
for the government to make money out of its timber. 

In order to eliminate puts and calls in pine and hem- 
lock the government enacted, March 28, 1908, that no 
more logs be sold from the reservation to individual 
lumbermen, but that they be manufactured into lumber 
in government saw mills and the lumber sold to the 


highest bidder, if any. The result was that the lumber 
of red shirts and quart bottles in that region decreased 
and an aboriginal gloom spread over the reservation that 
was as thick as the layer of ‘lasses the star boarder puts 
on his pancakes. 

There was another result. 

The result was Neopit. 

Neopit has been built by the Forest Service as a 
model saw mill town. To begin with, the mill is a model. 
It has been covered with corrugated iron and fire in- 
surance and will cost only $150,000—that is, before it 
starts up. There is a log pond that will hold 7,000,000 
or 8,000,000 feet of logs. It was made by building a 
dam nearly 500 feet long—about the longest dam im- 
provement in northern Wisconsin. 

But. the pride of Neopit is the boarding house. It 
contains ninety rooms and will accommodate 200 guests. 
It has electric lights and all that goes to make life in a 
large city worth living, and expensive. It will be 
interesting to note the effect that electric lights will 
have on the primitive mind. If some walking cigar sign 
of the Menominee tribe gets a shock from a 32-candle 
power incandescent some night there will be a new 
mill crew needed right away at Neopit. It may be, 
however, that this will not happen, as the crew may de- 
cide to sleep out of doors and look at the lights from the 
outside. Our red brother is going to miss some old 
associations in this boarding house. We say ‘‘associa- 
tions’’ because an association is a large number of in- 
dividuals assembled together for the same purpose. If 
the Injun misses these old associations at first undoubt- 
edly he will soon introduce them into the new abode. 

The tote road that the government has built in con- 
nection with its Neopit operations is the Rue de Rivoli 
of the lumber business. Recently a Sheboygan (Wis.) 
party made an automobile trip over this tote boulevard. 
It is a broad and solid road that suggests great possi- 
bilities for the future. If it prove a profitable invest- 
ment we may yet see the day when we will haul our 
logs over asphalt pavements, with gas lamps every 100 
feet and a garage on each township corner. Soon the 


PROBLEMS THAT CONFRONT IT. 


sweet and balsam scented breath of the forest primeval 
may mingle with a new perfume—the pungent odor of 
the log laden “benzine buggy” as it puffs by and makes 
even the powerful polecat take to the woods. 

In establishing the Neopit operations the Forest 
Service has had to overcome many natural difficulties. 
It is confronted with the problem of gloating hardwood 
logs, and, what is worse, floating them in a creek with 
almost no water in it. Loggers who have had similar 
problems presented to them will watch this experiment 
with much interest. The government experts at Neopit 
are not trying to determine whether the log moves 
faster than the water or the water moves faster than the 
log, but whether a log may move without water at all. 

There is another matter that causes deep and painful 
thought. As this is government work of course the 
8-hour law goes. The cook may rouse the men at 4 a. m, 
with the tuneful melody of the horn but if he does they 
will quit work at high noon, as per the statute in such 
a case made and provided. Then there will be sixteen 
hours in which the logs may jam at their own sweet 
will. The government has another alternative. It can 
work three crews but it will have to do it in competition 
with individual loggers whose men labor from 4 a. m. 
to 8 p. m. or more and seem to like it. 

The disposition of the lumber will not perhaps be an 
easy matter. It will have to be sold to the highest bid- 
der, which is the way that all men try to sell their 
lumber. Apparently, however, it will have to be sold 
mill run, which is not the most profitable way to sell 
the manufactured product. 

There has been a disposition among lumbermen whose 
attention has been called to this government mill at 
Neopit to poke fun at it and to suggest that possibly 
it will not be a financial success in competition with 
privately operated and managed mills. The AMERICAN 
LUMBERMAN wishes to decry this spirit of levity and 
to suggest that judgment should be suspended until 
figures from Washington are available showing just 
what Neopit has been able to accomplish in the advanced 
manufacture of lumber. 
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PASSING OF THE WHITE PINE PIONEERS. 


Within the.last few months a number of the lumber 
pioneers of the old white pine northwest have passed 
away. The last was Delos A. Blodgett, of Grand 
Rapids, Mich., a sketch of whose life is given in an- 
other column. His death is a forcible reminder of 
the fact that in Michigan and Wisconsin the lumber 
business is in its second stage of development, or of 
exhaustion. 

About fourteen years ago Mr. Blodgett, whose white 
pine interests were at one time very extensive, came 
to the end of his timber, and for eight or nine years 
before that he had been reinvesting the proceeds of 
his operations in newer sections of the country. 
Everywhere through the old white pine states this 
process has been going on. White pine is still cut, 
but in much smaller quantities and of a poorer aver- 
age quality. ‘The time for investment in northern 
white pine passed years ago. These great lumbering 
states have not ceased to be lumber producers, but 
their output is of another sort and logging and lum- 
bering operations are for the ost part concerned with 
the clearing up of the soil and the utilization of re- 


sources that were neglected by the pioneers. Now 
lumber supremacy is held by the south and in a few 
years more it will shift to the far west. 

- The reign of white pine in Michigan endured just 
about the length of a long business career. For about 
forty-five years Delos A. Blodgett was an operator in 
white pine, and forty-five years just about covered the 
period when white pine was the wood of leading pro- 
duction, and when its manufacture was the greatest 
industry in Michigan and Wisconsin. Scores of the 
pioneers—men who began their active business careers 
about the middle of the last century—passed away 
with the passing of the forests in which they operated. 
Some lived long enough to gain a strong and broad 
foothold in other territories but few, if any of them, 
took the interest in their old age investments in an 
alien region that they did in their white pine opera- 
tions. 

They were a sturdy, virile and enterprising race, 
these white pine pioneers. They were men who did 
things. In the early days they needed strength of 
body, determination of spirit and unfailing courage. 


Those whom we recognize as the pioneers were also 
naturally leaders of men. In those days, as now, there 
were those who began but who did not finish; who 
were not equal to the tasks to which they set them- 
selves, but the Wards, the Cummers, the Stephensons, 
the Blodgetts, were not men of this sort. They sue- 
ceeded because they were worthy, and became the more 
worthy with their success. They dealt with large 
things, and while their mental fiber was toughened 
their vision was broadened and their sympathy en- 
larged. Some of these notable pioneers were rough 
in manner and relentless fighters for advantage, but 
almost invariably they were tender hearted, sympa- 
thetic and kindly. Eminently so was Delos A. 
Blodgett. Like all the rest of his contemporaries he 
hated shams, despised mere display, valued men for 
what they were rather than for what they had and 
was a true democrat. His simple, sincere character 
endeared him to thousands, by whom he will be re 
membered for those qualities rather than for his 
wealth and the use he made of it, commendable through- 
out his career as that has been. 





STRONG POSITION OF THE LUMBER INSURANCE ORGANIZATIONS. 


A recent newspaper review of the general insurance 
situation stated that lumber losses this year have been 
unprecedentedly heavy, resulting in many companies 
having a loss ratio for the year of over 100 percent on 
this class, and that the companies are considering sus- 
pending the new lumber schedule for the present. This 
new schedule has been applied to practically all the mill 
yards in Wisconsin and a part of Michigan, but most of 
the other territory has not been disturbed. It is said in 
this article that the lumber losses in the last two months 
have amounted to $5,000,000. New England furnished 
$1,000,000 and the Western Union territory suffered 
severely. The article, after mentioning the heavy losses, 
continued: ‘‘This is serious enough in itself, but the 
situation of the companies is made more serious by the 
fact that just about the time the heavy run of losses 
set in a new schedule was issued for rating lumber risks 
in the west which has made an average reduction on 
mill yards of about 28 percent. This was based partly 
upon the competition of mutuals and interinsurance con- 
cerns and partly upon the low loss ratio on lumber for 
the last four or five years.’’ 

The competition of the mutual and interinsurance or- 


ganizations is a real one which can be met by the stock 
companies only by reductions in the standard rates, but 
it is difficult from the insurance man’s standpoint to see 
how this can be brought about. 

The mutual and the interinsurance lumber organiza- 
tions have certain manifest advantages. They are able 
to make a closer classification and to keep a closer 
watch over their risks than can the general companies, 
The attitude of these lumber insurance organizations is 
frankly a selfish one. They take only first class risks. 
They care nothing about the business of plants or lum- 
ber yards which do not come up to their requirements 
fully. Most of the retail lumber mutuals automatically 
limit their field by insuring only yards whose owners 
are members of some retail lumbermen’s association. 
Then they require that no planing mill shall be operated 
in connection with the yard and have certain other rigid 
requirements as to exposure. 

The interinsurance organizations among lumber manu- 
facturers have practically no scale of rates, but insure 
on a level rate only concerns which meet all their require- 
ments. They look particularly after the surrounding 
hazard. The plant must have about it an absolutely 


clear space which contains nothing that can of itself 
burn or carry fire, and in other respects it must meet 
the most rigid requirements of the -stock companies. 
The result has been, so far as we know, that very few 
mutual or interinsurance organizations in the lumber 
trade have had losses in excess of their maximum esti- 
mates. That is to say, their reserves have not been drawn 
upon to any material extent and, since these organiza 
tions are essentially mutual in their character, some re- 
duction of the reserve does not inflict any loss whatso- 
ever upon the insured, who are also the insurers, for the 
reserve has been built up purely from the difference 
between stock rates and what insurance has actually cost. 

Furthermore, even in this year of many losses to lum- 
ber plants, few of the risks accepted by the mutuals 
and interinsurance organizations have been burned. 

The demonstration is constantly becoming stronger 
that the man who has a first class lumber yard or saw 
mill plant or planing mill and is willing to join with 
others similarly situated on an even basis can get good 
insurance through these trade organizations at a decid- 
edly lower average rate than the regular companies are 
able to quote him. 





ATTITUDE OF THE RAILROADS TOWARD THE PEOPLE. 


An official copy of the address of George A. Post, 
president of the Railway Business Association, which 
was delivered at Pittsburg, on Thursday of last week, 
has been sent to the AMERICAN LUMBERMAN for review. 
This Railway Business Association is frankly organized 
for the purpose of creating a public sentiment favorable 
to the railroads. The people chiefly concerned in it are 
those who sell to the railroads and who find that under 
present conditions their business is hampered. They 
want the railroads to be prosperous so that they can get 
a slice of prosperity for themselves.. Their position is 
logical and reasonable from their standpoint. 

Not only those who do business directly with the rail- 
roads desire that they should be prosperous, but the 
people generally appreciate how large a factor the rail- 
roads are in the industries of the country and how neces- 
sary to its welfare. The lumber trade, which in some 
lines has been excellent for the last six months, has 
grievously felt the lack of railroad demand. It has 
been almost nothing. Buying by the railroads has been 
from hand to mouth and only lately has assumed propor- 
tions which give,encouragement to the lumber trade. 

While anxious for their legitimate prosperity to 
awaken the railroads to activity the people generally, 
however, are determined that the railroads shall assume 
their proper place in the industries and commerce of the 
country, and still object to undue claims on their behalf. 
Thus some of the remarks of Mr. Post on behalf of the 
railroads may be justly criticised. Among other things 
he said: 

‘‘That the railroads have so many enemies is an as- 
tounding anomaly. If there ever was a business man 
who had the best possible advantage for making friends 
it is the railroad official.’’ That with all their natural 
advantages the railroad men have succeeded in making 
so many enemies rather than, and as well as, friends 
indicates a lamentable and strange failure to avail 
themselves of these advantages. Right here we must 
reiterate what has many times before been said, that the 
great difficulty. with the railroads and with railroad men 
is the fact that many of them take a fundamentally 
wrong view of their place in the community. They have 
an enormous power for good or evil. If they fail to 
exercise the latter they wish it counted as a virtue and 
the good they do they wish repaid, not according to any 
ordinary measure of appreciation and financial reward 
but by a worshipful attitude like that which should be 
maintained toward a benign providence. 

Speaking of the services of the railroad man Mr. Post 
says: ‘‘Every time he does.a stroke of work he is 
benefiting someone. [Also himself.] The average man 
is’ being continually brought under obligation to the 
railroads [and liquidates that obligation at once.] Does 
it not bring him his food, his clothing, his shelter, his 
furniture and his fuel? [Yes, and gets paid for it as it 
performs the service.] Does it not spend $1,250,000,000 
a year of which he gets his share? Does it not support 


3,000,000 men directly or indirectly through concerns 
from which it buys goods; men who with their families 
buy his groceries, dry goods or furniture, rent his house, 
buy his land or employ his services? [Does not every 
business enterprise, every business man, every farmer, 
every laborer, make the same claim for recognition? 
Does not every person in his buying to supply the needs 
of himself and family have effect directly or indirectly 
upon every one else?} If there is an institution in the 
world that butters more parsnips than the railroad, what 
is it? [It is this great nation of ours of which the 
railroad is a creature, under which it lives and must 
prosper, if it prosper at all, of which its officers and 
employees like all the rest of us are integral parts.]’’ 

The chief reason why the railroads have so many what 


THE ELECTION. 


TAIT laft. 








BRYAN’S eryin’, 
HEARST burst. 


NOW is the summer of our discontent made glorious 
winter by this son of Ohio. 


WE WERE confident before, but now we are sure. 
NOW let’s forget all about the election. 


BUT let us not forget that there are promises to 
fulfill and predictions to disprove. 


THE attention of the African lion is respectfully 
called to what happened to the Tammany tiger. 


THERE may have been a doubtful state or two in 
the country, but the country was never in a doubtful 
state. 


AT THAT, savings deposits will feel somewhat 
guaranteed. 


THE third strike on Bryan was right over the plate 
—the dinner plate. 


WE TRUST that a republican Congress will remem- 
ber what a republican platform said about a deep 
waterway. i ¢ 


WELL, well; if here isn’t Uncle Joe back again! 


CENTER rush Taft furnished fine interference for 
some of the governors. 


they are pleased to call ‘‘enemies’’ seems to us to be 
because too many of them have chosen to occupy an 
independent and autocratic position which the people re- 
sent. Not all railroad men have had this distorted view 
of their position in the economy of the country, but too 
many of them have. 

They are entitled to just returns, to a profit which will 
compensate them fairly for the risk of investment as 
well as for the service they perform; but they have too 
often presumed upon their position and power. They 
have rubbed the fur of the public cat the wrong way 
until each individual hair stands erect. 

The big shipper in former days they coddled and 
favored, and do so still, so far as possible; but the 
ordinary shipper and the individual who ships only ocea- 
sionally is too apt to have cause for grievance when he 
chances to come in contact with railroad methods and 
personalities. 

The shipper who has a perfectly good claim for an 
overcharge in rates or for delay or damage does not feel 
kindly disposed toward the road which deliberately holds 
up that claim and refuses to pay it, or settles only after 
a long period of delay and controversy. The wouldbe 
shipper who has not received civil attention to his neces- 
sary request for information at once assumes a corre- 
spondingly hostile attitude. Maybe William H. Vander- 
bilt did not make that remark regarding the public 
which is accredited to him, but the spirit of it is fre- 
quently reflected in the manner and acts of railroad men. 

Furthermore, arguments like those above quoted do 
not relieve the situation. They could not be used in pri 
vate life and business. The butcher, the baker, the milk- 
man, may perform a service at the time of such im- 
portance that they might charge $1 a pound for beef, 
50 cents a loaf for bread and $1 a pint 10or cream; but 
if they should attempt to justify such charges on the 
ground that if they had not furnished the goods you 
would have starved tosdeath or experienced discomfort 
that was well worth such charges to avoid, you would 
at once denounce them as robbers. 

Service is measured not only by its value to the re- 
cipient but by its cost to the one who renders it. 

If the familiar argument of the railroads regarding 
their share in the development of the country were to 
be earried to its logical extreme the railroads would be 
entitled to all the increase in farm land values due to 
their extension, and to all the savings in transportation 
charges over the oxcart and the postchaise. 

The railroad has been and is a great factor in the 
development of this or of any country to whieh its 
facilities are extended, but it is not the only one. Th¢ 
greatest are the natural resources of the country and 
the people themselves—the brain and brawn, the indus 
try and strength which make use of the railroad’s instru 
mentality, as tney do of every other. 

Mr. Post went on to say some other things, many 01 
which are true. He deprecated, as must every reasonable 
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man, wild prejudice and violent philippics against the 
railroads, and he ended his address with this statement 
and appeal: ‘‘ We realize, however, that in undertaking 
to make friends for the railroads we must do more than 
appeal to the people at large. Railroads will in the end 
have only as many friends as they cultwate. I will close 
my remarks by appealing to the railroaa officials here 
present or wherever they may be to get next, get next to 
the following text: When folks are vexed, don’t get 
perplexed but just get next, get next to the folks. God 
speed the day when it shall be our proud boast that 
American railroads are for all Americans and that all 
Americans are for the American railroads.’’ 

The italics are ours. Perhaps the word ‘‘deserve’’ 
might well be substituted for ‘‘cultivate;’’ for in the 
long run real service will be properly rewarded, and no 
fictitious relationship can be maintained. Let the rail- 
roads get into line with the law and equity, let them 
accept their proper place, and the American people will 
respond. 

There are many indications that the adverse legisla- 
tion and the tribulations of the last few years have 


brought this needed lesson home to many railroadmen. 
The people need the railroads and want the railroads. 
Every business man feels his dependence upon them and 
particularly in the lumber trade their custom is needed. 
Certainly the AMERICAN LUMBERMAN and those whom 
it represents have no desire that the railroads of this 
country should be otherwise than legitimately prosperous. 
It may be admitted that some rates are too low; that 
some states have put unjust burdens upon the railroads. 
Rates that are too low should be raised and oppressive 
measures should be repealed. Such remedies will more 
readily be granted if the railroads abandon the idea that 
their business is a private one. They should accept 
reasonable regulation and appeal to the common sense of 
the people against that which is unreasonable or oppres- 
sive, and peace and prosperity will prevail. 

The election is over. The Roosevelt policies have been 
indorsed by the election of Mr. Taft and the extreme 
policies advocated by his opponent have been rejected. 
Let it be remembered that President Roosevelt in all 
his state papers has recognized the value of the railroads 
to the country; that they must be allowed fair returns 


on risk and investment and the cost of the indispensable 
service they render. He has not, if these papers be 
honestly read, proposed anything to which the railroads 
can not subscribe with advantage to themselves. 

We believe that the railroad men of the country may 
take courage. Business has been reviving and now will 
move forward at an accelerated pace to recover the 
ground lost in the wild panic of a year ago—a panic 
which resulted, not from any weakness in the basis of 
our prosperity but from wild speculation and a violation 
of the laws of common sense and business as well as of 
the statutes. The railroads can begin to do business 
again as can all of us; but let all our activities be 
along legitimate lines and with due respect to the rights 
of others, remembering that all our interests are so 
bound together that what is the welfare of. all is the 
welfare of each and that no purely selfish and self cen- 
tered policy can long endure. 

Let all of us—railroad and shipper, corporation and 
private business man, capitalist and laborer—join hands 
to build up a broader, fairer and more enduring pros- 
perity than this country has ever before enjoyed. 








IN REGARD TO MR. ARCHBOLD, “CONSTANT READER” AND “OLD SUBSCRIBER.” 


When William Random Hearst (as he probably would 
be christened if he were eligible and could be initiated 
into Hoo-Hoo) began reading private letters to the 
publie in which it appeared that the senatorial hand had 
been held out in the general direction of 26 Broadway, 
palms up, there were great joy and glee and headlines 
among the members of that potent instrumentality called 
the Press. They quickly enlisted in Mr. Hearst’s en- 
tirely disinterested movement because of the pleasure it 
gave the immaculate press to say things about politicians 
and pseudo-statesmen in general. It was terrible to 
think that members of our national assembly had been 
putting oil on their hair where naught but hayseed and 
high aspirations were supposed to dwell. In consequence 
they were lammed in editorial and news columns as 
bribetakers—all by the immaculate press aforesaid. 

But alas, it seems that Mr. Hearst had saved to the 
last some letters intended for the special benefit of the 
press. In New York a few nights ago he read some of 
these and immediately the charter of the New York 
Press Club was ordered draped for thirty days. From 
these letters it appears that John D. Archbold is really 


the original, the genuine, the time honored “Old Sub- 
seriber” and “Constant Reader” of the American press. 

Witness a letter from Mr. Archbold to the Manufac- 
turers’ Record, of Baltimore, Md., enclosing $3,000 for 
& SUBSCRIPTION to that $4 magazine. If this does not 
make Mr. Archbold an ‘‘Old Subscriber’? we do not 
know what does. It is not to be presumed that Mr. 
Archbold sent this subscription from any ulterior motive. 
If he was delinquent and in arrears he was simply pay- 
ing up his back subscription from 1152 A. D. If he 
was paying in advance he was merely arranging it so 
that he would not be bothered with another bill until 
the year 26a<. 

But where Mr. Archbold was really in arrears was to 
the Southern Farm Magazine, presumed to be owned by 
the Manufacturers’ Record, or its distinguished repre- 
sentative, Major Grasty. He sent in 5,000, which pays 
for 10,000 years, thereby squaring up an old account 
that had been running since 9098 B. C. And, if he was 
not in arrears, he was paying in advance to 11902 A. D. 
—which is going some in any subscription department. 
Incidentally, it is reported that he sent to the Pittsburg 


Times a little matter of $1,250. 

It is a well known part of the ethics of journalism 
that the paid-in-advance subscriber is entitled to respect 
and consideration; but when a subscriber like Mr. Arch- 
bold comes along and pays for 10,000 years at a crack 
and leaves no forwarding address he is entitled to some- 
thing more than personal mention in the county corre- 
spondence. It may be that Mr. Archbold knew this and 
was not out after the ‘‘Old Subscriber’’ and ‘‘ Constant 
Reader’’ championship merely, but that he wished to 
make sure that his communications so signed should have 
precedence over ‘‘Vox Populi’’ and other frequenters 
of the letters-to-the-editor department. 

Dear, dear! We blush to tell of these things; and 
we do so only to call attention to the fact that these 
are but exceptions to the rule—that the great American 
press is honest, as are the majority of our men in public 
life. These letters, secured no one knows how and read 
no one cares why, should not confuse us or alter our 
belief that American ideals in press and polities are high 
and that an occasional exception serves but to accentuate 
and emphasize the integrity of the people and the press. 





YELLOW PINE CUT AND SHIPMENTS FOR EIGHT MONTHS. 


For September the Yellow Pine Clearing House se- 
eured reports from 430 mills. The average number of 
mills reporting for the previous eight months was 825. 
Special efforts were made to enlarge the work and these 
efforts will be continued with a view to making the 
report as complete as possible. 

The mills show a total cut of 318,830,508 feet; ship- 
ments for the same time aggregate 357,701,641 feet, an 
encroachment of 38,871,133 feet on stocks. 

Naturally the reports from a number of small mills 
were embraced in the September showing, in effect 
reducing the average of both cut and shipment on a 
mill basis. The average mill cut for September was 
741,466, making it the third lightest report this year, 
exceeding the output of January and February only. 
Shipments were the fourth lightest for nine months of 
the current year, the average being 831,864. 

lor nine months this year the mills reporting to the 
Yellow Pine Clearing House shipped 2,575,528,777 feet, 
the cut for the first nine months of the year aggregating 
2,273,202,985 feet. This statement shows shipments to 
have been 302,325,792 feet below the cut. A detailed 


statement showing the shipments and production for : 


each of the first nine months with the extent of the 
encroachment on stocks is given herewith: 












Decrease 

No. mills. Shipments. Cut. of stock. 
January ...... 802 208,789,682 167,973,645 40,816,037 
February ..... 222,064,777 34,075,159 
eee 276,597,101 21,444,985 
BOGE sc antaees 293,177,244 28,766,839 
MD .ssvare ee 295,623,538 23,953,257 
er ere 294,118,585 ,152,26 19,966,322 
Dl swekt enue $20,104,269 274,736,195 45,368,074 





DMBUEE cocvces 38 


307,351,940 258,287,954 49,063,986 
September 


. 480 357,701,641 318,830,508 38,871,133 





Totals ... 2,575,528,777 2,273,202,985 302,325,792 

Prorating the cut and shipments among the mills 
reporting does not give as high average for the indi- 
vidual operated and during the same months last year. 
The heaviest shipments were reported in July, When the 
average for all the mills was 964,169. The heaviest cut 
was in June, the average being 859,411. Owing to the 
heavy decrease in production and shipments during the 
last three months of 1907 the July shipments this year 
were in excess of the monthly average for last year. 
The production, however, has not yet been resumed on 
anything like the same basis as it was carried on in 
1907. Even taking into account the heavy restrictions 
in November and December last year the greatest cut 
falls short of the monthly average of 1907. 

For the first nine months reports were secured from 
an average of 348 mills. On a mill basis each operator 
produced 6,532,193 feet and shipped 7,400,945 feet. This 
gives an average shipment for each month of 822,327 
and an average cut of 725,799. Last year the average 
eut for each mill was 963,010, or 237,221 feet more a 
month than was produced the first nine months of this 
year. The cut this year is equivalent to 75.3 percent of 
the monthly output in 1907. Shipments for the first 
nine months this year were 105,652 feet less than for 
the monthly mill average of 1907, and for the first nine 
months of the year were equal to 88.7 percent of the 
monthly average for last year. 

Herewith is given a table showing the average ship- 


ment and cut for each of the first nine months of the 
year and for each month of 1907: 


AVERAGE MILL CUT AND SHIPMENTS. 
1907.—_——— 1908. 

















Average Average Average Average 

MonTH— shipments. cut. shipments. cut. 
January --- 936,593 1,008,840 689,369 556,204 
February ....... 902,924 966,282 720,989 618,148 
EE weweesans 1,016,183 982,857 806,405 743,883 
BE sess es020% 1,073,613 962,960 907,669 818,608 
MT cccccensece 1,154,209 1,061,000 856,879 787,449 
SE 66086 ds eee oe 925,362 857,838 922,001 859,411 
erry 994,202 964,169 827,518 

BES sec 220020 1,216,341 928,555 780,32 
September - 1,034,996 831,864 741,466 
CSUOEE crccccecs 956 é | es092% “sadeed 
November ......0.¢ 789,123 Seen, «sods “sedes ° 
December ...... 495,743 Gees 20s kansas ee 

Monthly average 

for year .... 927,979 963,010 22,327 725,799 


Some gains are shown in the reported distribution of 
yellow pine for September when totals shipped to the 
various districts are compared with the quantity re- 
ported last year. However, 430 mills are considered in 
the 1908 report, against 352 in 1907, which puts the 
figures on a basis that destroys their comparative value. 

The movement to Illinois, Indiana, Missouri, Kansas, 
Oklahoma and Texas was in excess of the volume of 
business for September last year. 

One of the strongest features of the September re- 
port was the decrease of 39,000,000 feet in stock, against 
an increase in 1907 of nearly 60,000,000 feet. 

The table showing the distribution of yellow pine in 
September, with comparative totals of 1908, is given. 


REPORT OF YELLOW PINE CLEARING HOUSE FOR SEPTEMBER, 1908. 


Missouri and 











STATES— Oklahoma. Arkansas. Texas. Louisiana. Mississippi. 
Number mills reporting. .............e06. 7 57 82 09 67 
Gs ck cc ee snocacescdcee .00a00e20 fh) Serr 109,997 716,730 
oe. IE rrr eee a 56,436 337,734 109,194 677,960 867,929 
Pennsylvania and New Jersey..........+ esecccees 1,343,905 209,579 769,578 1,030,377 
West Virginian Gn@ Margiand....sccccsecss cecsevsss vp & > - eer ere re 38,000 125,899 
EARS sane rer 18,812 aa 8 raervecesnsia 1,025,573 1,928,111 
Cesk ea ceeadedstaaede nas &6 eRe es 169,308 2,902,590 241,981 2,717,573 4,721,279 
SG so .bcxGge ans bs ob ae eee ae enon ks 131,684 3,502,362 3,382,801 5,093,067 8,077,220 
PE GibecttGkGhbides'd ovueiceanwesteas¥ 802,960 10,501,566 8,536,032 11,438,188 10,007,558 
UN eet dias. AikG/aldihian, ate aierh i code '8ie hae 112,447 ,106,618 1,187,349 4,508,181 476,437 
CN See Sak eehE DR OKHES RARE RA? ASRS ae =——(iécH eee OA 117,823 99,034 
DEL aber cbhbcvaseis S6aeedsaseade "ckeeee 618,669 48,268 1,618,244 326,381 
Missouri ; 1,438,642 11,874,208 3,932,345 12,750,908 1,612,440 
BOMGRS os-ccc2 iat a 242,277 5,907,251 4,079,228 11,598,140 168,72 
Nebraska 696,044 3,189,208 2,135,404 4,081,035 319,486 

Missouri and 

STATES— Oklahoma, Arkansas, Texas. Louisiana. Mississippi. 
Colorado and South Dakota.............. 56,436 749,064 772,211 2,212,943 20,02 
CL du arp winssin'g heen Bexd'nndavanss oon 3,133,246 6,660,503 5,221,800 10,686,888 50,261 
SEE i need Bae ead Kent b onniek ace eed 38,187 1,204,391 27,280,385 17,360,550 42,002 
Temnenece awd MemtOcky...c.cccccccecs ccccsice ‘ 719,371 20,072 2,792,581 2,692,624 
OE ED HEN NN 645-8 0:4.4 oak edeenin” “bareawie.’. . soebnnawae 1,563,539 1,226,390 occccvceces 
ME £440 4a4 DURA CWS SAM QUA EEeEE Gekeneee -. \¢ ktkebeens 465,271 831,226 e080 
ik Oo wes AES OOO ENER ESE. Ratnen ee, | seetianwenld 605,000 669,012 9,703,299 
NAS in cach eae ea GR Se cedohein «, 5 eaaaaenh 234,179 341,358 613,790 
Local (into state manufactured)......... 0 .s.eeeee 4,877,729 sateen 8,274,846 6,510,854 
Not specified 2,406,261 3,535,576 4,757,613 22,102,177 1,668,644 
‘Total shipments 9,302,740 66,035,660 59,882,251 121,042,233 46,779,106 
—— Muhdss chs canene anced dem twnwen 8,548,474 54,782,761 49,978,167 109,698,966 44,114,941 

crease 


DONS 5 a ceednsssenus 





754,266 


"754,286 2 11,252,899 : 
One hundred and seven mills reported average cut for September of 142,27 


*"9/904,084 
9,127 


For comparison 


Georgia and shipments made 









Alabama. Florida. Totals. in Sept., 1907. 
77 31 4 352 
814,847 495,070 2,514,563 3,251,840 
858,118 620,949 3,528,320 2,511,806 
2,097,098 733,883 6,184,415 5,371,711 
652,228 233,247 1,121,596 1,408,334 
939,468 106,843 6,332,030 6,178,303 
2,751,601 651,498 14,255,830 12,253,500 
1,380,258 301,607 14,868,999 12,028,724 
3,394,399 924,334 40,605,037 31,522,942 
nn’ ~ ~ob agentes 11,460,876 8,884,896 
ne ... ease emus 532,243 509,640 
463,227 22,164 3,096,953 2,576,261 
SLU BOL  — kee ceeece 32,120,444 23,918,061 
51,067 =— www eee 22,047,592 16,902,070 
ae. . seimaneds 10,516,615 9,065,045 
‘ For comparison 
Georgia and shipments made 
Alabama. Florida. Totals. in Sept., 1907. 
re Serres eee 3,810,676 3,291,660 
ES. > wewde ste bt 25,876,237 18,192,735 
ae . wvcaseeeen 45,957,515 42,836,541 
2,446,149 419,160 9,089,957 9,078,874 
a -- beesseweme yy 1,603,816 
oOeseaahes  . okakeenels :296,497 3,299, 
3,780,214 1,350,280 16,107,805 12°750'912 
414,142 2,068,050 3,671,514 3,203,375 
5,814,325 3,827,662 29,305,416 24,261,453 
5,592,055 10,522,236 50,584,562 49,636,840 
32,382,668 22,276,983 357,701,641 304,538,536 
29,681,225 22,025,974 318,830,508 364,318,684 


2,701,443 . 9° 


59,780,148 
38,871,133 eee 


11,343,267 2,664,165 measoee ~- - SECTAIOR-  sccacccts ° 
feet. Actual cut 137,139,545 feet. Cut below average 5,139,582 feet. 
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TARIFF HEARINGS AND SUGGESTIONS FOR THE REGULATION OF LUMBER RATES. 


The chairman of the national house committee on 
Ways and means, Sereno E. Payne, has issued a call 
for tariff hearings to be held at Washington. Wood 
and manufacturers thereof will be considered Novem- 
ber 20, which is Friday of the week after next, only 
thirteen days from the date of this publication. 

These hearings are preliminary, but are of extra 
importance because of the fact that they will largely 
determine the weight to be given to the different 
schedules. 

Since the following day is set for pulp, paper and 
books, lumbermen must be prepared to make a brief 
but strong plea, backed by a concise and understand- 
able presentation of figures, presented in a terse but 
convincing way by their best and clearest. headed 
representatives—and such will be present. 

The lumber schedule on its main items should not 
be touched. The lumber tariff has assumed a fictitious 
prominence in the public mind because of the un- 
founded talk about a lumber trust, because of the 
rapid advance in the price of lumber due solely to 
natural conditions and not to the operations of a trust, 
because of the mistaken supposition on the part of the 
public that there is a limitless supply of timber in 
Canada and because of the further belief that to draw 
on this supposed immense supply will promote forest 
preservation in the United States. 

There is no lumber trust. Since that word has 
been bandied about, state and national authorities 
have been trying to find it, and apparently all they 
have succeeded in finding have been a few local 
organizations which were alleged rather than proven 
to have had the effect of limiting competition and 
thereby of raising prices in those localities. 

For relief from the supposed exactions of the trusts 
it is proposed to remove the duty on lumber imported 
into the United States. It is realized by very few 
how low the duty on lumber now is. It is only $2 a 
thousand feet on rough lumber, with 50 cents addi- 
tional for each side dressed. It is only 30 cents a 
thousand on shingles and 25 cents a thousand on lath. 
It is unnecessary to mention details of the tariff here, 
but we publish the text of Schedule D in full here- 
with, together with the free list on forest products. 
This duty amounts to from 10 percent to 15 percent 
ad valorem, against an average for the entire list 
of dutiable articles of about 40 percent. Since it 
is a specific duty it does not recognize the value of 
the importation. It is lowest from a _ percentage 
standpoint on the materials we most need and highest 
on those that are abundantly produced in this coun- 
try, namely, low grades of lumber. 

Canada has been shipping to this country freely 
under the tariff, and probably all she would have 
shipped if there had been no tariff, unless lumber had 
been on the free list for a long series of years. 

There has been great activity in timber develop- 
ment in Canada. The industry has been very pros- 
perous there and mills have been built apparently as 
freely as in the United States. It seems doubtful if 
the removal of the duty would make any particular 
change in the rate of development of the Canadian 
industry. Removal of the duty could not at once 
make any Cifference in the quantity of lumber sent 
across the line from Canada. 

Since Canadian lumber constitutes less than 3 per- 
cent of our consumption, it is questioned if it would 
have any material effect on prices. If it does not 
there would be no material benefit to lumber consum- 
ers, while the government would lose about $2,000,000 
a year revenue. raised on what is really a tariff for 
revenue. The chances are that all or part of the duty 
would be promptly added to the price of lumber at 
Canadian mills and to the value of Canadian stumpage. 

If the removal of the duty would have an effect on 
values in this country it would be chiefly on the 
lower grades, which are, under normal conditions, 
difficult to dispose of, and which determine the profit- 
ableness of the lumber industry and the feasibility of 
using forestry methods in lumbering. 

If the American people wish the forests preserved 
and perpetuated they must be willing to pay higher 
prices than they did ten years ago, or than they are 
paying at this writing. It costs money to adopt for- 
estry methods in connection with any logging opera- 
tion. Forestry methods have begun to be adopted 
simply because the price was becoming high enough 
to warrant them. A setback to forest conservation 


and a loss to the government in the value of its own 
timber is a certain outcome from a national standpoint 
of the removal of 'the duty. 

‘Some of our readers will ask, if the removal of the 
duty will, as seems possible, make no difference in the 
price of lumber in the United States, why should lum- 
bermen object to its removal? 

Repeating that the government would lose revenue, 
it further may be said from the lumbermen’s stand- 
point that the possibility—they claim it to be a cer- 
tainty—of a reduction in the price of common lumber 
is one which seriously concerns every lumber manu- 
facturer; and to whatever increased extent Canadian 
low grade lumber were imported into the United 
States from the eastern provinces, or any kind of 
lumber from the western provinces, to that degree 
will the lumber industry of theeUnited States, which is 
established en a certain basis of demand and a certain 
adjustment thereto of supply, be injured. 

Further, it would limit the demand for and infallibly 
lower the wages of mill labor, which includes a half 
million men. 

Remove the $2 duty on lumber and there will be at 
once an adjustment of Canadian values in accordance 
therewith. The prospects of an increased product 





SECTIONS OF THE DINGLEY TARIFF ACT OF 
JULY 24, 1897, RELATING TO FOREST 
PRODUCTS. 

SCHEDULE D—WOOD AND MANUFACTURES OF. 

194. Timber hewn, sided, or squared (not less than eight 
inches square), and round timber used for spars or in build- 

ing wharves, one cent per cubic foot. 

195. Sawed boards, planks, deals, and other lumber of 
whitewood, sycamore, and basswood, one dollar ee thou- 
sand feet board measure; sawed lumber, not specially pro- 
vided for in this Act, two dollars per thousand feet board 
measure; but when lumber of any sort is planed or finished, 
in addition to the rates herein provided, there shall be levied 
and paid for each side so planed or finished fifty cents per 
thousand feet board measure; and if planed on one side and 
tongued and grooved, one dollar per thousand feet board 
measure; and if planed on two sides and tongued and 
grooved, one dollar and fifty cents per thousand teet board 
measure; and in estimating board measure under this sched- 
ule no deduction shall be made on board measure on account 
of planing, tonguing and grooving: Vlrovided, That if any 
country or dependency shall impose an export duty upon saw 
logs, round unmanufactured timber, stave bolts, shingle bolts, 
or heading bolts, exported to the United States, or a dis- 
criminating charge upon boom sticks, or chains used by 
American citizens in towing logs, the amount of such export 
duty, tax, or other charge, as the case may be, shall be added 
as an additional duty to the duties imposed upon the articles 
mentioned in this paragraph when imported from such coun- 
try or dependency. 

196. Paving posts, railroad ties. and telephone, trolley, 
electric-light and telegraph poles of cedar or other woods, 
twenty per centum ad valorem. 

197. Kindling wood in bundles not exceeding one-quarter 
of a cubic foot each, threé-tenths of one cent per bundle; if 
in larger bundles, three-tenths of one cent for each addi- 
tional quarter of a cubic foot or fractional part thereof. 

198. Sawed boards, planks, deals, and all forms of sawed 
cedar, lignum-vite#, lancewood, ebony, box, granadilla, ma- 
hogany, rosewood, satinwood, and all other cabinet woods 
not turther manufactured than sawed, fifteen percentum ad 
valorem; veneers of wood, and wood, unmanufactured, not 
specialiy provided for in this Act, twenty per centum ad 
valorem. 

199. Clapboards, one dollar and fifty cents per thousand. 

200. Hubs for wheels, posts, heading bolts, stave boits, 
last-blocks, wagon-blocks, oar-blocks, heading-blocks, and all 
like blocks or sticks, rough-hewn, sawed or bored, twenty 
per centum ad valorem; fence posts, ten per centum ad 
valorem. 

201. Laths, twenty-five cents per one thousand pieces. 

202. Pickets, palings and staves of wood, of all kinds, 
ten per centum ad valorem. 

203. Shingles, thirty cents per thousand. 

204. Casks, barrels, and hogsheads (empty), sugar-box 
shooks, and packing-boxes (empty), and packing-box shooks, 
of wood, not specially provided for in this Act, thirty per 
centum ad valorem. 

205. Boxes, barrels, or other articles containing oranges, 

lemons, limes, grape fruit, shaddocks or pomelos, thirty 
per centum ad valorem: Provided, That the thin wood, so 
called, comprising the sides, tops and bottoms of orange and 
lemon boxes of the growth and manufacture of the United 
States, exported as orange and lemon box shooks, may be 
reimported in completed form, filled With oranges and lem- 
ons, by the payment of duty at one-half the rate imposed 
on similar boxes of entirely foreign growth and manufac- 
ture. 
206. Chair cane or reeds, wrought or manufactured from 
rattans or reeds, ten percentum ad valorem; osier or willow 
prepared for basket makers’ use, twenty per centum ad 
valorem ; manufactures of osie® or willow, forty per centum 
ad valorem. 

207. Toothpicks of wood or other vegetable substance, 
twe cents per one thousand and fifteen percentum ad 
valorem; butchers’ and packers’ skewers of wood, forty 
cents per thousand. 

208. House or cabinet furniture, of wood, wholly or 
partly finished, and manufactures of wood, or of which wood 
is the component material of chief value, not specially pro- 
vided for in this Act, thirty-five per centum ad valorem. 


FRED LIST. 


699. Logs and round unmanufactured timber, including 
pulpwoods, firewood, handle-bolts, shingle-bolts, gun-blocks 
for gun-stocks rough-hewn or sawed or planed on one side, 
hop-poles, ship-timber and ship-planking; all the foregoing 
not specially provided for in this Act. 

700. Cedar, lignum-vite, lancewood, ebony, box, grana- 
dilla, mahogany, rosewood, satinwood, and all forms of 
cabinet woods, in the log, rough, or hewn only; briar root 
or briar wood and similar wood unmanufactured, or not 
further advanced than cut into blocks suitable for the arti- 
cles into which they are intended to be converted: bamboo, 
rattan, reeds unmanufactured, India malacca joints, and 
sticks of partridge, hair wood, pimento, orange, myrtle. 
and other woods, not specially provided for in this Act, in 
the rough, or not further advanced than cut into lengths 
suitable for sticks for umbrellas, parasols, sunshades, whips, 
fishing rods, or walking-canes. 





are chiefly to be found, so far as the eastern provinces 
are concerned, in Nova Scotia, New Brunswick and 
Quebec. There it .is possible quickly to build more 
mills, which will compete directly with the spruce of 
New England, New York and the southern Appa- 
lachians, with North Carolina pine and with all the 
low grade product which seeks a market in the north- 
east. Eastern province manufacturers have been pay- 
ing the duty. With the duty removed they will still 
sell.in American markets in competition with Amer- 
ican lumber, but with the advantage of being able to 
absorb or collect as much of the $2 as they think wise. 

In Ontario, which is the great white pine producing 
province, conditions are different. There some of the 
timber is held as high, all things considered, as corre- 
sponding timber in the United States. Ontario for- 
bids the exportation of logs, shingle bolts, pulpwood 
and everything of that sort, and can almost be left out 
of consideration. 

The greatest damage to American interests will be 
found on the Pacific coast. British Columbia timber 
is worth from 10 cents to 50 cents a thousand. At 
the higher price can be bought practically anything, 
now matter how high in quality or well located. Cor- 
responding American timber is worth at least $l a 
thousand and from that up to $2 or $3. 

Americans have their money invested in timber. 
Canadians in British Columbia get their timber for 
nothing and pay merely a small carrying charge, 
which amounts to only about 1 cent a thousand a year. 
They pay for the timber when they cut it (50 cents a 
thousand) and, therefore, have no material investment. 
British Columbia timber, so far as it is held by private 
parties, is held on definite terms and periods. There 
is no advance in price to the limit holder as it becomes 
more valuable, except as a holder may sell his license 
to someone else. In Ontario, on the other hand, there 
are auction sales which fix the price of limits the gov- 
ernment has to offer. 

British Columbia timber, therefore, will have a 
direct advantage, quality for quality (and the quality 
is as good), freight rate for freight rate (and the rate 
is as low), of from 50 cents to $2 a thousand over that 
south of the line. British Columbia, therefore, will be 
able to do business at a profit when the Washington, 
Oregon, Idaho and Montana mills would be manufac- 
turing at cost. That means that the investment of all 
American timber holders in those states would be 
depreciated and that the government in selling its 
timber from the national forests would also have to 
meet that competition. 

It is well to speak of the actual timber situation in 
Canada, Accepted authorities in Canada agree that 
there is not 300,000 square miles of commercial timber 
in that country. The more conservative and better in- 
formed place it much lower than that. Its area is not 
more than one-third of the area in the United States. 
British Columbia has little, if any, more timber than 
the state of Washington; almost certainly no more 
than Oregon, As a resource it will not last long, but 
the dominion and provincial governments are guarding 
with jealous care their forests and will not permit 
serious encroachments upon them for the assumed 
benefit of their own lumber manufacturers or of 
American forest wealth. 

Timber already in private hands, however, will be 
free to meet the conditions created by the United 
States putting lumber on its free list and the 60,000,- 
000,000 feet of timber in British Columbia now in 
private hands will have an advantage which for the 
time will be almost ruinous to the timber holders and 
lumber manufacturers of our Pacifie northwest. 

These are some of the things which should be called 
to the attention of Congress and backed up by the 
figures, 

Let us repeat: If the removal of the duty would 
not affect prices in the United States—and we think it 
would have a positive effect in certain sections of the 
country—it would do no one good and would deprive 
the government of needed revenue. If it would de- 
crease prices it could be only to an extent which would 
not materially benefit the American consumer, but 
would tend to the destruction instead of the preserva- 
tion of our forests, would work serious damage to large 
classes of American lumber manufacturers and im- 
peril the investments of many of them, and put wages 
back to the standards of ten years ago, driving much 
of the labor to other fields of employment. 
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RAILROADS ATTACK INTERSTATE COMMERCE ACT IN PLEA OF REASONABLENESS OF RATES. 


A month ago the AMERICAN LUMBERMAN published, 
with quotations from its important sections, a review of 
the bill of the transcontinental lines filed in the United 
States circuit court at St. Paul, attacking the decision 
of the Interstate Commerce Commission in regard to 
the eastbound lumber rates from Oregon, Washington, 
Idaho and Montana, also the constitutionality of the 
interstate commerce act itself in its granting of certain 
powers to the Interstate Commerce Commission. To 
the layman the bills seemed on the constitutional points 
to be substantially the same as that filed by the Southern 
Pacific Company in San Francisco and decided adversely 
to the petitioners. 

The original bills at St. Paul were filed separately by 
each of the railroads concerned, but last week they 
joined in an amended bill. It is very long, compris- 
ing eighteen sections and including all the usual legal 
phraseology, statements of identity, records of pro- 
cedure ete. It further contains complete copies of 
the Interstate Commerce Commission’s original de- 
cisions on two or three of the rate cases. We presume 
that our readers are familiar with those decisions and, 
therefore, they have been omitted in a reproduction of 
the bill, as also the purely perfunctory and legally 
technical portions. Otherwise, however, we print the 
bill in full on pages 40 and 41. 

In Section 5, touching the actual rates in force, the 
assertion is made that the rates which the railroads put, 
or sought to put, in effect on November 1, 1907, were 
then, and ever since have been, low in comparison with 
cther rates and, therefore, neither unreasonable nor un- 
just. 

Section 12 claims that the orders of the commission 
will have the effect to reduce these alleged reasonable 


a 


rates by substantially 5 cents a hundred pounds. 

Section 13 directly charges that in making these orders 
and endeavoring to establish the rates the commission 
acted without warrant of law. This claim is made on 
the ground that the act of 1887 and the several acts 
amendatory thereof, particularly the amendment of June 
29, 1906, known as the Hepburn bill, are in violation 
of the constitution of the United States because they 
confer upon the commission executive, legislative and 
judicial powers. This point has previously been dis- 
cussed in the AMERICAN LUMBERMAN at length and the 
United States court of appeals at San Francisco gave 
it no weight. Throughout Section 13 this contention is 
elaborated. 

Section 14 goes into the merits of the rates them- 
selves. After alleging that the commission’s rates are 
unjust and unreasonable and will furnish inadequate 
compensation for the service rendered, the complainants 
set up their constitutional right to a judicial investiga- 
tion of the truth of the matter in controversy and as 
to the reasonableness of the rates; and also plead that 
the constitution has been violated by taking their prop- 
erty without due process of law, since the commission 
exceeded its powers. 

One paragraph is particularly significant. It is as 
follows: ‘‘Your orators further aver that the attempt 
of Sections 15 and 16 of the said interstate commerce 
act to make any order of the commission prescribing 
rates to be charged for the transportation of property 
become effective of its own force prior to a hearing in 
a court .of justice of the question of the reasonable- 
ness of the rates prescribed by said order, and said 
sections 15 and 16 in that regard are void.’’ Also that 
the commission has no power to prescribe any time at 


which its rates shall take effect. Another paragraph of 
this section of the bill claims that the infliction of a 
penalty pending a judicial investigation of the reason- 
ableness of the orders of the commission is unconsti- 
tutional. 

Most of the portions of this bill printed in this issue 
of the AMERICAN LUMBERMAN are familiar to our read- 
ers because they have in effect been covered by argu- 
ments and evidence presented at the Interstate Com- 
merce Commission’s hearings, and some of them were 
reviewed in the San Francisco hearing on the Willamette 
Valley-San Francisco Bay case; but some of the argu- 
ments are presented in a new way, and some new sug- 
gestions are made as to the application of the consti- 
tution to the interstate commerce law. While few of 
our subscribers may care to read in full even what is 
published of this bill, many of them will be interested 
in the points raised. 

The AMERICAN LUMBERMAN is firmly of the opinion 
that a construction of the constitution which would 
render it impossible for the constitutional duties of the 
government to be performed is not valid. Every gov- 
ernment department and bureau must, in order to do 
business at all, exercise to a certain extent a combina- 
tion of legislative, judicial and executive powers, and 
on the legislative side, if Congress could not delegate 
to some body which it creates some of the details of 
its constitutional power it would be unable to carry into 
effect either the words or the intent of the constitution 
which was designed to provide a government presumed 
to be effective. As well might the order of a court to 
an individual to fell a certain tract of timber be inter- 
preted to. mean that he must not use an ax or saw but 
must do the work with his own hands. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


Interest in business has been overshadowed during 
the last week by the activity of lumbermen in connec- 
tion with the presidential election. While the cam- 
paign has been a quiet one, it is everywhere apparent 
that nearly every member of the trade has held a 
strong opinion upon the seeming necessity of return- 
ing his chosen candidate to the White House, and, 
whichever way the Inmberman’s convictions led him, 
he was found among the actual workers before the 
election and often at the polls where such a contribu- 
tion of time and energy was possible. Therefore 
business has suffered even more than it ordinarily 
would in a similar period, but this is more than com- 
pensated for by the fact that the undisputed wish 
of a large majority of the trade has become an as- 
sured fact, and with the election of William Howard 
Taft the lumber interests feel that prosperity is as- 
sured for another four years. 

The number of inquiries afloat for all classes of 
lumber shows a marked increase and evidences are 
many of greater interest in prices from certain quar- 
ters whose dominant condition has caused some re- 
action and distress during the last few weeks. While 
it is too early to get a sure and accurate estimate of 
the business done after the returns from the election 
were in, it is certain that some fair sized orders were 
placed immediately upon receipt of the news, and 
other orders, which had been placed conditioned upon 
the election of Taft, were by the same means con- 
firmed. In other lines of trade Wednesday recorded 
the transaction of an overaverage volume of business. 
The placing of orders which were held up for any- 
where from three days to six weeks in order that 
buyers might be assured that their political prognosti- 
cations were coming out right came in a bunch, and 
the iron and steel trades particularly were favorably 
affected. 

While the leading factors in the big industries are 
inclined to the opinion that whatever panic the coun- 
try suffered from is over, certain financial journals 
have continued to wield a more or less unhappy in- 
fluence by discussing constantly the question whether 
or not precedent would be broken by a victory for 
the party in power during a panic. The elimination 
of the fear of a change of administration thus hatched 
leaves the general business situation—and the same 
applies to the lumber trade—in an enviable condition. 
It is generally believed that notwithstanding the 
antagonism of the present administration to railroad 
mergers, and the legislation and litigation hostile to 
railroad interests for which the present cabinet is 
responsible, railroad interests are well satisfied with 
the outcome of the election and expect a fair amount 
of business during the next year, with gradual ex- 
pansion as the raw material industries recover. There- 
fore, perhaps it is not unreasonable to assume that 
the railroads will accelerate the work of putting roll- 
ing stock in eondition and will make some long de- 
ferred improvements and repairs, as well as add some 
equipment to supply actual deficiencies. It is not 
likely that many large new railroad enterprises will 
be begun within the next year, and neither is the 
building of a great number of new cars to be ex- 
pected; just a resumption of the operations char- 





acterizing a normal year would prove highly accepta- 
ble ara seems most probable. 

So long as building continues at its present gait 
the sash, door and blind factories, flooring plants ete. 
will gontinue to run full time, and this sort of trade 
is now very close to normal. So far as the farmer 
is corcerned, he has already demonstrated his con- 
fidence in the situation by investing in implements, 
vehicles ete., and factories of this class are finding 
business very good and expecting that it will be still 
better from now on. Their stocks of lumber are low 
and until this week they have been loth to buy, but 
many are now in the market for more lumber than 
they have been carrying in their yards at any one 
time in months. 

The furniture trade, particularly the demand for 
medium priced and cheap furniture, which of course 
constitutes the largest portion of the entire output, 
is active, and there is no question that orders already 
placed with manufacturers are going to be greatly 
increased within the next week or ten days. There- 
fore, the prospect of finding a sale for considerable 
lumber in this direction is good, and the same applies 
to veneers. 

Taken as a wholé, the complaint occasionally heard 
seems to come from the lumber manufacturers who 
believe that only a season like 1906-7 is normal and 
that the producer is entitled to orders at his own 
prices without the trouble of going after them. Even 
the hemlock manufacturers of the north—and certain 
it is that the hemlock producers have suffered more 
than anyone else—are finding a place to put their 
lumber at paying prices and without cutting into each 
other’s quotations materially. Competition in all 
branches of the trade is perhaps a little more severe 
than it ought to be, but the germ of confidence un- 
doubtedly restored by the results of the campaign 
will have a mighty effect in upholding prices and 
sustaining values at a reasonable level, thereby in- 
spiring a certain amount of confidence in the buyer, 
who so long as he finds a wide variation in prices 
quoted him is bound to be suspicious. 


iN THE NORTH. 


The north pine mills are busy and shipments have 
been about average during the week, with planing mills 
running overtime in many sections and a marked increase 
in trade in the Michigan district. Many mills in that 
section report that their business now exceeds that 
done in the same period last year, and the flooring fac- 
tories, sash, door and blind plants ete. and unusually 
active. Shipments by lake the last week show a slight 
falling off as to the total receipts at Chicago, but, as 
a whole, the lumber going to Chicago, the Tonawandas 
and other principal points during the week was about 
proportionate to the season’s movement by- lake. Con- 
siderable lumber has come in from the Georgian bay sec- 
tion, but the incentive is less to bring lumber from that 
territory, because stocks on this side are now complete 
and the lumber in pile at the mills is greater in amount 
than it was at this time last year. 

Perhaps the most distinctive change in white pine con- 
ditions has been a reported general improvement in the 
demand for low grade stock. The upper grades continue 





strong, as they have been all along. Handlers of white 
cedar report that they are having a fair call for posts 
and short poles, but at what are believed to be bedrock 
prices. White cedar is now the weakest of northern 
stock and it is generally conceded that an advance is 
about due. 

The hemlock mills are moving a fair quantity of stock 
and some of them have captured some fair sized orders 
lately at little, if any, less than generally quoted prices. 
From distributing points come emphatic statements of 
a strengthening in hemlock prices as quoted by the 
wholesale trade. 


. NORTH CAROLINA PINE. 


North Carolina pine continues on its upward journey. 
The insistence of buyers is such that the gap between 
lumber bought and stocks with which it is to be supplied 
is growing daily; consequently a further increase in 
price is. generally predicted. It seems logical, inas- 
much as shipments are far behind, and the strength of 
North Carolina pine is such that it has been reflected in 
the price of longleaf in adjacent territory. 


WITH YELLOW PINE. 


The export demand for yellow pine shows greater im- 
provement than any other division of the business. More 
lumber seems to be wanted at foreign centers, and there 
is a willingness to pay better prices for it. Yard stock 
is not selling as rapidly as it was two weeks ago, but 
shows signs of improvement, as also does the factory 
trade. Railroad orders covering car material and bridge 
timbers have been placed lately to the extent of several 
million feet and more are said to be due before long. 
The car supply in yellow pine territory continues fairly 
satisfactory, excepting on remote lines. Production is 
still increasing, but thus far is not keeping pace with 
the outgo of stock and the assortment at mills is very 
poor. 


THE CYPRESS TRADE. 

The cypress people say that factory trade is improving 
and that the call for shop is really good. Some rail- 
road orders for car siding and flooring have helped along 
and the situation is so satisfying that there is serious 
talk of an advance, which it is said would be justified by 
the ill assortment of mill stocks and the gradual decline 
in production now going on. It is certain that the 
first of the year will see cypress stocks at low ebb. 
Aside from certain points on the Southern Pacific and 
the Texas & Pacific, the mills are enjoying a fair car 
supply and reasonable dispatch in moving their sb'p- 
ments. Cypress shingles and lath are strong. 


HARDWOODS. 


The hardwood trade is characterized principally by its 
leck of uniformity. A demand which develops disappears 
as quickly as it came and is succeeded by another, and 
while business goes on just the same there is no basis 
for predicting what it will be tomorrow, other than that 
furnished by the result of the election. From certain 
selling points a ‘‘splendid revival’’ is described, but 
complaint comes that prices have not responded in pro- 
portion to the increase in demand. Production of hard- 
woods is up to normal, but shipments have been heavy 
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enough to keep stocks down to normal and lower. In 
fact, the southern mills have been unable to replenish 
broken assortments which they desired to ‘fill out. A 
general advance in the prices asked for upper grades is 
not unlikely at.an early date and the next week ought to 
be indicative of the trade during the remainder of the 
fall and winter. 





ON THE WEST COAST. ‘ 


Fir logs advanced November 1 and the situation on 
the west coast is of such a nature as to warn prospective 
buyers that an advance in lumber prices is probable. 
California is buying a quantity of lumber, the export 
demand is picking up, and, as a whole, everything is as 


strong as could be expected, with the exception of 
shingles. Shingle manufacturers are optimistic enough 
to insist: that the slump in red cedars is but a temporary 
thing, with an advance sure to carry prices up to the 
recent high point, and due almost any day. Shipments 
to the east are betow normal, and there is no danger 
of any accumulation at transit points. 


THE LUMBERMAN POET TELLS HOW UNCLE SAM’S SAW MILL CREW JUMPED ITS JOB. 


THE EVIL EYE. 


His name was La Pointe, which is how 
Injun with name that is Gallic, 

But his features were spread with a delicate red, a coppery 
color metallic. 

He wore a red shirt freely frescoed with dirt, his trousers 
were cotton and ragged, 

And the legs, if you please, were chopped off near the knees, 
in a manner convenient and jagged. 

For the fellow who skids has no use for white kids, caulked 
boots are much better than slippers 

When's he riding a pine where the white waters shine, with 
a peavy or pole in his flipp®rs. 

Ev'ry man to his trade—and the frockcoats were made for 
the doctors and preachers and lawyers, 

But a shirt and stag pants that the vanmen advance are the 
things for the swampers and sawyers. 


they anoint an 


And he lived, as he dressed, in the way he thought best, for 
he dwelt in the shanty provided, 

With a coppery crew and a hunyack or two, and others with 
race undecided. 

When he wished to retire then he sat by the fire and took 
off bis hat and his rubbers, 

For the men who did more and took off what they wore he 
thought were all citified lubbers. 

In a blanket of gray and a bunk full of hay he slept quite as 
peaceful and calm as 

Some fellow who crept to a bed where he slept in state and 
embroidered pajamas. 

And when, at the morn, the toot-toot of the horn from dreem- 
ing and slumber had drawn him, 

When from bed he arose, he need look for no clothes, for all 
that he owned were right on him. 


At least it was so, but a short time ago La Pointe found a 
new-style employment, 

Struck a new job, did he, that seemed likely to be a round 
of unending enjoyment. 


For the government great did a saw mill create right there 
on the old reservation 

And started to saw by rule and by law the lumber for all 
of the nation. 

And a town it laid out, without question or doubt the model 
of villages thrifty— 





“A great Evil Lye 


near his bedside stood by.” 


In ev'ry effect and in ev’ry respect twas modern and fancy 
and nifty. 

Sut the pride of the town either upstreet or down, the finest 
the city afforded, 

Was the boarding house new where the men of the crew 
were all to be sheltered and boarded. 


With a jag in full bloom, there La Pointe got a room, and 

it filled him with primitive wonder, 

its genuine bed with its real linen 

comforters thick to sleep under. 

"Twas still day when they showed him this fancy abode and, 
weary with walking and liquor, 

He looked at the bed and he felt of his head and decided the 
sooner the quicker. 

Then in slumber most deep brave La Pointe fell 
while the sun to the westward was sinking, 

And such dreams did he dream as quite frequently seem to 
follow much eating and drinking. 

For a great Evil Eye near his bedside stood by and deep in 
his soul it was gazing— 

From that look he would flee but that eye he could see above 
him persistently blazing. 


With spread and its 


asleep, 


then he awoke and the silence he broke with his 
finest Menominee screaming, 

For awake ‘twas the same—still that optic aflame above him 
and at him was gleaming. 

Ile stopped not for hat for boots and all that or 
sartorial bothers, 

But he leaped with a crash through the glass and the sash 
and he sped for the lodge of his fathers. 

And some two score of reds likewise jumped from their beds 


when they heard him his warwhoop unlimber 


“Twas 


or other 


They beheld the same eye standing menacing by and like 
wise they took to the timber. 

When the mill whistle blew to awaken the crew and the 
engine was hooting and hissing, 

The mill was still there but the crew, hide and hair, was 


numbered, each man, with the missing. 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


Trade in millwork of all kinds has been extremely 
quiet this week, but is expected to improve steadily. 
Country yards which have been holding off in their 
orders will probably come into the market during the 
latter part of this month for supplies needed for the 
spring trade. There has been a tendency throughout 
the south and west to buy only the material needed 
for immediate use and as a reSult the yards throughout 
this section have disposed of a large part of their 
stock and will be compelled to lay in an entirely new 
supply. Competition is active and in some instances 
close prices are being made. With the expected in- 
creased demand, it is probable that better quotations 
will rule before the close of the year. Manufacturers 
and jobbers in Chicago are carrying heavy stocks of 
all kinds of millwork. Local trade in Chicago has 
fallen off to some extent, due to the colder weather, 
which has delayed building operations, 


* * * 


In spite of the lowering of quotations last week 
there has been but little activity in the window glass 
trade. Sash and door ¢oncerns are not inclined to buy 
glass in large quantities until they are able to deter- 
mine the extent of their winter demands. Prices on 
all glass are expected to remain steady for the re- 
mainder of the year. 


* * * 


The sash, door and blind mills of Baltimore, Md., 
have not been rushed and it is now too late to look for 
any considerable increase in the demand for their 
products. Business has held its own fairly well and 
the results of the year, all things considered, are satis- 
factory. Active competition still stands against a 
realization of adequately remunerative prices, but the 
outlook is regarded as encouraging. The millmen are 
put in a hopeful frame of mind by the numerous build- 
ing contracts given out and others in contemplation. 

Election week put a crimp in business in the north- 
west, and aside from local orders the Minneapolis and 
St. Paul factories got very little new business. There 
is a fair trade in storm sash, but nothing out of the 
ordinary anywhere. The plants are all quite busy still 
getting out their special work promised for buildings 
under completion. 

* * * 


The door mills of, Buffalo, N. Y., are running very 
strong, some of those in lucal business reporting orders 
so good that they scarcely have to look after them. 
There is an increased amount of doors arriving in what 
box manufacturers would call the shook form, even 
some of the larger of the strictly local mills now get- 
ting door lumber rather generally cut to sizes, which 
they have to do in order to compete with mills farther 
west whic: are doing the same thing. The eastern 
trade is also doing well. 





The door and millwork situation in New York city 
and vicinity is becoming stronger each week. Several 
concerns are figuring on a big contract for millwork in 
Brooklyn and while the western jobbers are actively 
competing on this class of work it is believed that 
there will be enough new work in the market during 
November to put the local plants on nearly a normal 
basis. White pine and eypress wholesalers say they 





EDITORIAL SHORT LENGTHS. 


BAO 
IF YOU are looking for another “Build Now” reason 
recall November 3. 


WE TRUST that our friends at Savannah will see to 
it that the price of cypress does not get in front of any 
of those automobiles. 


THOSE who have felt the weight of the president’s 
messages are now confronted by the double-leaded 
editorial. There is no rest for the wicked. 

CERTAIN manufacturers should remember that they 
have some eypressing business in Savannah November 
24, 25 and 26. 

IF THE cypress association tries to hold a session 
while the automobile race is going on it will find out 
what a retail association meeting looks like while a 
salesman is giving away souvenirs in Parlor A. 


THE lumbermen who signed the Taft resolution in 
the AMERICAN LUMBERMAN appear to have delivered the 
goods, 


AS A REAL forecaster of the result, the AMERICAN 
LUMBERMAN’S straw vote ought not to be without honor 
in its own country. 


ILLINOIS showed right off what she 
deep waterway project, to the extent of 
appropriation. 


thinks of the 
a $20,000,000 


IF THE republican party wants to break into the 
solid south a good way would be the deep waterway. 


THE tariff will be revised—but on an operating table 
instead of on a metal-block. 


THE nation is “Bill-ed Now” for sure. 


LEST we forget we say it yet—“Build Now.” 

IF MR. BRYAN has any corncribs on his farm that 
need repairing we would call his attention to the fact 
that he now has an excellent opportunity to build. 





see much improvement in the character of inquiries 
which have been placed sinee the latter part of Octo- 
ber. * * * 

Market business in St. Louis is still exceptionally 
satisfactory. There seems to be a decided awakening 
in Texas buying which is being felt at St. Louis. The 
retail trade shows more activity and the result is a 
decided improvement in carload trade. As retail 
stocks are said to be very low it is confidently ex 
pected at St. Louis that the carload trade this winter 
will be exceptionally heavy. In special work St. Louis 
seems to be especially favored; factories reporting 
much work of this class and behind in orders. While 
there has been some improvement in prices, the general 
price tone of the market is not satisfactory, but the 
trade expects an early advance. 

* * * 

The volume of sash and door trade in the southwest, 
according to Kansas City jobbers, has been more satis 
factory during the fall season than in other parts of 
the country, and this has induced considerable outside 
competition, so that prices have not been any too 
stable. However, the market has been fairly steady 
of late, and better than early in the fall. Orders are 
numerous but as a rule small, and all for rush ship 
ment, showing that retail stocks are light. This being 
the case, local jobbers figure on a brisk demand as 
long as the country retail trade continues active. There 
is a very fair volume of millwork contracts locally 
and from the country, and the planing mills here have 
enough orders on hand and new business in sight to 
keep them going nicely until well toward the close of 
the year. 


CONFERENCE OF THE PANAMA CANAL 
COMMISSION. 
[Special telegram to the AMERICAN LUMBERMAN.] 

Houston, Tex., Nov. 5.—Lynech Davidson, chairman 
of the committee on standard specifications for structural 
timbers of the Yellow Pine Manufacturers’ Association, 
left tonight for New Orleans to be present at a con 
ference with Assistant Purchasing Agent Redfern, of 
the Panama Canal Commission. The object of this con- 
ference is to discuss whether or not it will be possible 
for an arrangement to be made by which the lumber and 
timber used in Panama could be eut according to speci- 
fications furnished by the lumber associations of Amer- 
ica. According to the present arrangement of specifica- 
tions these are entirely different and on this account 
the saw mills of the southwest have had very little of 
the enormous amount of business of the canal zone. 

Mr. Davidson attends the meetings as chairman of 
the committee named and there will also be in attend- 
ance similar or like committees as well as secretaries 
of the Georgia-Florida Sawmill Association and the 
Gulfport Export Association. The meeting will be held 





in the offices of the Henton-White Lumber Company. 
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How Shingles Are Estimated. 

PHILADELFHIA, Pa., Nov. 1.+-Editor AMBRICAN LUMBER- 
MAN: Kindly advise through your paper how shingles are 
estimated, giving the system for both random and dimension 
width. READER. 

[A shingle is four inches wide, put up in random 
width or cut to size. A 5-inch dimension shingle would 
contain a shingle and a quarter for each piece; a 6-inch 
a shingle and a half. Shingles usually are packed 250 
to the bundle. It is not possible for the packer of ran- 
dom width shingles to secure pieces that will exactly fit 
the frame, therefore there is a little waste of the space 
allowed between the pieces of shingles in each course. 
In many mills the rule is that the space between shingles 
shall not exceed the thickness of a pencil. The packer 
must do his work as well as he can, but this rule is not 
rigidly adhered to. In California they have a custom 
of packing 200 shingles to the bundle, five bundles to a 
thousand, which merely changes the quantity put in a 
package but in no wise interferes with the measure- 
ment.—Eprtvor. 


Will Oak Logs Float Alone? 


Cuicaco, Oct. 380.—Editor AMERICAN LUMBERMAN: I 
would like to know if any of your correspondents and readers 
can tell me if mixed white and red oak logs, provided they 
have been allowed to lle several months on the ground and 
the ends have been coated with paint or paraffin, could be 
floated to the mill without the use of pine, poplar or other 
logs mixed with them as floaters? A 





| Will readers of the AMERICAN LUMBERMAN who have 
had experience in this matter please advise us for the 
benefit of this subscriber’ and others? It is the assump- 
tion of the inquirer, since oak logs will ordinarily float 
after a period of air drying, that if the water could be 
kept out of them by thoroughly protecting them, as with 
hot paraffin, they would continue to float. White oak 
particularly is but. little lighter than water, even when 
dry, and the logs are likely to absorb sufficient moisture 
when in the drive to cause them to sink, consequently 
they are usually alternated with floaters of light timber. 
If the treatment suggested will enable them to keep 
wfloat long enough to make an ordinary drive—in this 
case a short one, being only fifty miles down a good 
logging stream—it would solve a difficulty many hard- 
wood lumbermen have to encounter and the experience of 
those who have tried such a method would be of general 
interest and profit.—Eb1Tor. } 





To Ascertain the Number of Feet in a Log. 
Toronto, OnT., Oct. 29.—Editor AMERICAN LUMBERMAN : 
Will you kindly inform me what is the best method of 
securing the number of feet of lumber in a log, providing 
you have the length of the log and the dlameter? For 
instance, if a log were 60 feet long and 3 feet in diameter, 
how would you figure out the number of feet of lumber in 
that tree? B. H. STewart. 
{Methods of figuring the board contents of logs for 
\merican and Canadian markets are largely arbitrary. 
socalled board rules are used, of which the best two 
known are the Scribner and the Doyle, the latter being 
most widely in use, but in the hardwood trade a com- 
bination of the two is favored, usihg the Doyle table 
for logs 26 inches in diameter and less and the Scribner 
rule for logs 28 inches in diameter and over. The 
rdinary lumbermen’s practice is not to measure a long 
log as one log but to measure it as if cut into standard 
commercial log lengths. A log 60 feet long would, there- 
fore, be eut into three 16-foot logs and one 12-foot log; 
then each of these imaginary logs would be measured at 
the small end and the log table applie@ecording to the 
length of the log and its diameter thus ascertained. - The 
(diameter is taken inside the bark and, weually, if the log 
is not perfectly round, on the small diameter. Since 
the log has not been crosseut it is necessary in this 
method to measure the log on the outside and make an 
llowance for the bark if it has not been peeled. 
While the Doyle and Scribner rules are most com- 
uonly used, there are about forty others that are of 
val application or apply to particular kinds of timber. 
\ll of these rules are designed to give an estimate of 
he amount of inch lumber that will ordinarily be cut out 
f a log. Changes in machinery and closer manufacture 
ive made the older rules show an overrun from the log 
ale in the lumber produced therefrom, but since this 
‘net is well understood allowances are made for it in 
‘ie price of logs, so that no real injustice is done. 
If our correspondent wishes to know the number of 
tbie feet in a log he is against a problem that has 
j uzzled all the experts. The best that can be done in 
ie way of a rule is to furnish one which will apply to 
1@ average good log. No log is perfect, either in shape 
r quality. A rule which would apply to one class of 
\tmber which grows with little taper would not apply 
© well to timber where the taper is considerable. Some 
mber grows with a swell butt—some almost straight 
‘rom the ground, A formula for arriving at the cubical 
ontents in feet of a log, which is considered as simple 
ind accurate as any, is called ‘‘The Method of Fifth 
rth.’’ It is as follows: 
ind the circumference of the log in feet midway of 
s length, divide this circumference by five, square the 
‘uotient and multiply by twice the length. For example: 
\ log is 50 feet long and midway of its length it is 6 
‘cet in cireumference—one-fifth of 6 is 1.2; the square 
of 1.2 is 1.44; twice the length is 100; multiply 1.44 by 
100 and 144 is the contents in cubical feet of the tree. 
If this correspondent or any other wishes to go into 
the subject of the measurement of logs and other forest 
products and of standing timber we recommend a book 
entitled ‘*Forest Mensuration,’’? by Henry 8. Graves, 
director of the Yale University Forest School, published 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN, 


Two Questions of Estimates on Forest Products — Identifying Western Woods—Another Variant of Discounts—tTariff Status of Pulpwood. 


by John Wiley & Sons, New York. It contains a care- 
ful study of all the log rules in use; a scientific con- 
sideration of this general subject, suggesting a standard 
rule; methods of determining the contents of logs and 
trees in cubic feet; measurement of cordwood, pulpwood 
etc.; methoas for determining the hight of standing 
trees and their contents, and careful chapters on growth 
and yield of forests. It.is a book of 450 pages which is 
both practical and scientific —Eprronr. | 





Classification of Western Pine and Tamarack. 

Marion, OnIO, Oct. 29.—Editor AMERICAN LUMBERMAN : 
Will you kindly advise us whether socalled western pine is 
known as fir, and whether tamarack is known as western 
hemlock or vice versa? The timber in question is that which 
grows in western Montana. We desire to know this for our 
own information and would be pleased to have you advise us 
at once. : tAYMOND H. Martin & Co. 

[There are three kinds of pine in the Rocky mountain 
and Pacific coast states—sugar pine, which is always 
known. by that name and the identity of which is never 
confused with the other species, yellow pine and white 
pine. 

The yellow pine is also known as ‘‘ western yellow 
pine’’ to distinguish it from the southern: species. It 
used to be known in some sections as ‘‘bull’’ pine, is 
called ‘‘California white pine’’ in the Sierra Nevada 
mountains and is ordinarily known as ‘‘ western pine’’— 
occasionally as ‘‘ western white pine’’—in Oregon, Wash- 
ington, Idaho and Montana. Botanically it is Pinus 
Ponderosa, but has two or three varieties and varies in 
size and quality according to location. It grows abun- 
dJantly in Idaho and western Montana, 

The third pine is the western white pine proper, of 
two or three species, the principal one of which is the 
Pinus Monticola of the botanists. This also grows in 
Idaho and western Montana and is a wood which resem- 
bles very closely the old white pine of Michigan. 

Western pine is never known as fir but Douglas fir, 
the great timber wood of the west coast; used to be 
called in eastern and European markets ‘‘ Oregon pine,’’ 
though it is not a pine at all. 

Western tamarack and western hemlock are two dis- 
tinct woods. The western tamarack is usually called 
larch, which is a more correct name. Both the eastern 
and western tamaracks belong to. the larix botanical 
genus (whence the word ‘‘larch’’), but the western 
wood grows larger, clearer and of finer grain than the 
eastern wood, which is known also as hackmatack in some 
sections. The western tamarack is not only available 
for the same uses to which the eastern tamarack is ap- 
plied but is a good interior finish and sash and door 
material. Western hemlock is a true hemlock, like that 
of Wisconsin or Pennsylvania, but is of a different 
species and grows larger, softer and with less shake than 
its eastern brother.—EbIrTor. | 





Terms of Sale and the Cash Discount. 


Denver, Cor., Oct. 28.—Editor AMERICAN LUMBERMAN : 
We would like to have you pass upon a dispute we had re- 
cently with another lumber oncern regarding discounts for 
cash. - We received an order from a certain company for a 
big car of fence posts, no terms of purchase being mentioned 
in this order. In accepting the order we advised them that 
our terms on posts were different from those on lumber, and 
that the terms would be “net cash on.arrival of car and 
check of posts, or 2 percent on any amount paid within ten 
days from date of invoice.” When shipment was made we 
rendered invoice and mentioned the terms again as above. 

They estimated the freight and sent payment within the 
ten days and deducted 2° percent. It was forty odd days 
before they received the freight bill from their customer and 
found that they had estimated the freight about $70 too 
high ; then they sent expense bill to us and check for the bal- 
ance, less 2 percent on the final payment. We told them 
they were not entitled to discount for so long a time. They 
replied that it was according to the terms adopted by the 
Pacific Coast Manufacturers’ Association and sent us a allp, 
which was similar to the terms upon which a7 usually 
made their payments and which were similar to the Pacific 
Coast Manufacturers’ Association terms, and that they 
would not consent to settle on any other terms. The slip 
they sent read as follows: 

“This invoice, not including freight, is payable in sixty 
days, and subject to a discount of 2 percent if paid within 
fifteen days from date of invoice; or discount of 1 percent 
if paid after fifteen days and before thirty days; no discount 
after thirty days. If car Is not received within fifteen days 
from date of shipment and you desire to take 2 percent dis- 
count, remit amount of bill less the item of freight, which 
can be estimated.” 

They acknowledge that had they not made an advance 
payment they would not have been entitled to the 2 percent 
after thirty days; but since they had made part payment 
within the ten days and did not receive the expense bill until 
forty-three days after the car was —— they had the 
nrivilege of taking 2 percent on the final payment and that 
it would be in accordance with the terms on the =~ sent us. 

We contend that according to the terms of sale they were 
entitled to 2 percent on the first payment,.but not on the 
payment made forty-three days after shipment; nor were 
they entitled to it according to the terms on slip which they 
sent us, which reads in part: “No discount after thirty 
days.” 

If not imposing on you will you state in the next issue of 
the AMERICAN LUMBERMAN who is right? 

Faris & MayHEw LUMBER & PoLE COMPANY. 


[In the above transaction, as it is stated to the AMER- 
ICAN LUMBERMAN, the seller fixed the terms of pay- 
ment in accepting the order. If the buyer objected 
to those terms, or wished to establish any other terms, 
it was his business to make protest on receipt of the 
acceptance. Failing to’ do so, the seller’s terms stand 
—no matter if they were entirely at variance with the 
customs of the trade. It would be a special contract, 
which is as binding as any other providing it be not 
fraudulent in its character or contrary to public pol- 
icy, under neither of which category could such a mat- 
ter come. 

It is unnecessary, therefore, to consider the bearing 
of the Pacific Coast Lumber Manufacturers’ Associa- 


tion’s terms of payment; but even if those terms had 
ruled we think it clear that no discount could have been 
allowed on the deferred payment. 

Perhaps some of our readers will disagree with this 
statement. They will claim that the expression “no’ 
discount after thirty days” applies simply to the for- 
mal discount, and does not apply to cases where there 
is a balance due after the estimated freight is cor- 
rected by the expense bill. But we are inclined to think 
such am interpretation should not be put upon this clause 
—for this reason: In low grade stock it would be pos- 
sible by deliberately and largely overestimating freight 
practically to nullify the discount terms and in effect 
to secure all, or a major part, of the discount after 
delivery, however long that might be delayed. 

The manager of one of the best white pine lumber 
concerns in Chicago, which has a reputation for con- 
servativeness and fairness, when asked his opinion as 
to this question said: 


Personally, our idea has always been that the lumber cash 
discount is exactly what the name implies, and that it is 
not a trade discount in any sense of the term. If A offers 
B an allowance of 2 percent for all the money that B puts 
into the hands of A within fifteen days from the date a ship- 
ment is made, it surely can not mean anything else than that 
A has some way in which he can use the actual money to 
such good advantage that he is willing to pay 2 percent for 
it. If B takes advantage of the cash discount, it means that 
he bas the money to spare and that, therefore, he can afford, 
considering the discount he receives, to be without the use 
of the money. A can not use the money until he gets it and 
B has the use of it until he sends it to A. In other words, 
we understand that the buyer is entitled to 2 percent cash 
discount on the actual amount of money he places in the 
sellers’ hands, for that is the only money the seller can use 
to meet his pay roll, his rent or other expenses. 

We have never heard a clear or reasonable explanation 
as to why a buyer might be entitled to the 2 percent discount 
on more than the actual amount of money he places in the 
hands of the seller. 

When a retail lumber concern buys sash, doors, hardware 
etc. it may be allowed a trade discount of 25, 10 and 5, 
or a greater amount, from the regular price list issued to 
the trade; but this amounts to a concession in the price and 
has no relation whatever to the amount of money the buyer 
may put in the hands of the seller at any stated time. 

Another feature that is sometimes overlooked is this: 
Whatever terms are agreed upon when an order is given 
and accepted are the terms that make the contract. It is not 
at all unusual to have settlement offered on other than con- 
tract terms, the buyer giving the reason that somebody else 
allows him a settlement that he may think is more favorable. 
Such an offer of other settlement than that originally pro- 
vided for is an attempt to make a new contract and can not 
be seriously considered if the seller wishes to adhere to the 
terms of sale of the original contract. 


The above, which is the opinion of A. W. Haines, 
secretary of the American Lumber Company, of Chi- 
cago, seems thoroughly to cover the theoretical and prac- 
tical phases of the matter, and should clear away some 
of the fog which seems to cover the subject in the 
minds of a good many buyers of lumber.—EpITor. } 





How Pulpwood Gets On the Free List. 

LANSING, MICH., Nov. 2.—Editor AMERICAN LUMBERMAN : 
I was under the impression, after reading your article on 
page 26 of October 1 issue, that pulpwood was on the free 
list. I enclose a clipping which seems to imply that pulp: 
wood is charged duty at $1.66 a ton and pulpwood is 
admitted free. Grorce W. HENDRY. 

[The clipping referred to is an account of a hearing 
at Minneapolis by the congressional investigating cum- 
mittee regarding the timber supply. One of the wit- 
nesses, E. W. Backus, manager for the Minnesota & 
Ontario Power Company, is quoted as saying that his 
company has two mills. In the one on the Canadian side 
it grinds the pulp from the crown lands timber for 
the Americaa mill, thus avoiding the payment of $1.66 
a thousand duty. He also explained that in connection 
with the right to cut timber on crown lands 40 cents a 
cord is paid for stumpage. 

We think that Mr. Backus must have been misquoted 
in part. Paragraph 699 of the tariff act of July 24, 
1897—the Dingley bil!—under section 2, which contains 
the free list, is as follows: ‘‘The logs and round un- 
manufactured timber, including pulpwood, firewood, 
handle bolts, shingle bolts, gun blocks for gun stock, 
rough hewn or sawed or planed on one side, ship tim- 
ber and ship planking; all these foregoing not especially 
provided for in this act.’’ 

While the United States charges no import duty upon 
pulpwood the Ontario government absolutely forbids its 
exportation, requiring that it shall be manufactured 
within the dominion into pulp, the exportation of which 
is not forbidden, nor on which is any export duty 
charged. The United States, however, charges a small 
duty on woodpulp, with a considerably higher duty on 
paper, and it is. perhaps to the difference between these 
duties that Mr. Backus referred, explaining thereby not 
why he manufactured his wood into pulp in Ontario but 
why he did not also manufacture it into paper there.— 


EDITOR. } 


Knowledge of the Late Morris Malone Wanted. 

KEENSBURG, ILL., Nov. 3.—Editor AMERICAN LUMBERMAN : 
Recently there appeared in the Woman's Daily an account 
of the death of Morris Malone, a Texas lumberman. The 
article stated he left an immense. fortune and steps were 
being taken to find his heirs but as yet none had been found. 
If you are acquainted with any facts in this case as to the 
address of the lawyers or the late Mr. Malone, or if there 
has appeared in your journal an article that would give me 
any information, will you kindly send it to me by return 
mail? Mrs. Grace MALONE ROSENBARGER. 

[Any information regarding the late Morris Malone 
should be forwarded either to the correspondent direct 
or. to this paper. The AMERICAN. LUMBERMAN has no 
report. of Mr. Malone’s death, nor of the status of the 
fortune he is said to have left. It is hoped that some 
Texas lumberman will supply the information desired,— 
EDITOR. ] 
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THE TIME TO BUILD. 


Journalistic Furthering of a Campaign of Energy—Enthusiastic Indorsement of a “Sane and 
Sensible’? Movement—Advantages of Prompt Action Outlined. 


A QUESTION OF LOCAL PRIDE. 
{Editorial from the Herald, Joliet, Ill.] 

Those who would benefit by the decreased prices of 
lumber, hardware and almost every kind of building 
material must act quickly, for there is no longer any 
doubt that prices will before long be up again, as con- 
ditions in all branches of business everywhere indicate. 
That the lumber business is on the increase appears 
indisputable from a consideration of all evidences at 
hand. Because we can do much with little effort is no 
excuse for our not doing mor® with stronger effort, 
and if each will do his share in pushing the city’s 
growth, aiding in the ‘‘BUILD NOW’’ campaign, there 
is no doubt the boom will be given an impetus which 
will stop at nothing, and the amount of effect from 
it long remembered with pleasure and pride. 





“BUILD NOW” CAMPAIGN HAS BEEN HEEDED. 
[Editorial from the Realty Record and Builder, St. Louis, 
Mo.] 

The construction record of the country for July showed 
the beginning of the turn of the tide in building, the grand 
total being 3 percent in excess of the total for the same 
month a year ago. When it is considered, in addition to 
these figures, that the material and labor cost is materially 
lower than a year ago, the latter chiefly through the giving 
of an honest day’s work for the wage, the fact is apparent 
that full 15 percent more lumber, brick, stone and steel went 
into buildings in July than was the case a year ago. 

In St. Louis, regardless of the statistics of the past, the 
situation is exceptionally bright. The Central Library con- 
tract has been let, a $1,372,000 job, not counting the interior 
furnishings. The Sumner high school, the insane asylum 
and the new postoffice jobs came out in September, while 
the city hospital and municipal courts building are expected 
to be under way before the New Year. Altogether these 
structures alone represent from six to seven millions of 
building, not counting the immense amount of minor con- 
struction under way or in prospect throughout the city. 

The announcements of buildings actually financed the last 
sixty days or practically so shows that there is much to be 
pleased with in the construction situation. The fall and 
winter will be far from idle times and the prospects are that 
the return of prosperity, with the harvesting of the crops, 
will find every element of the business world working at top 
bent. 

The argument of “build now” has apparently been heeded 
to some purpose, for buildings are going up now cheaper 
than they will again for many years, in the opinion of the 
writer. 


THE “BUILD NOW” CAMPAIGN. 
[Editorial from the Bookkeeper, New York.] 


One of the most sane and sensible movements incident to 
the country’s return to nominal activities is the “Build 
Now” campaign now being waged by those interested in the 
building trades. With prices of building materials averaging 
20 percent lower than a year ago, it seems fitting that a 
discussion of the important subject be given due publicity. 





“BUILD NOW” CAMPAIGN 


OPTIMISM. 
[Editorial from the San Francisco News-Letter. ] 


The “Build Now” campaign is bringing results. There has 
been a great increase in the sale of lumber and all kinds of 
building materials, and as the houses bave been completed 
the furniture, curtain and carpet man has had his inning. 
BUY NOW is a good slogan. Never in the last ten years 
were the prices for clothing, men’s and women’s, so low as 
at the present time. Do what the builder is doing. Buy now. 
Don’t let your wife go on with a hat that looks like a last 
year’s bird’s nest. Get yourself a new suit of clothes. You 
will be surprised how prosperous the family will look when 
the boys and girls are clothed and have new shoes. Talk 
prosperity and think prosperity. Don’t think anything else 
and you will be surprised how soon you will be overwhelmed 
with the success that attends optimism. Did you ever see 
a man accomplish anything who counted the cost and saw 
failure before the attempt? Napoleon laid his plans well 
before beginning a battle or a siege, but he never admitted 
the possibility of defeat. Build now, buy now, be cheerful, 
don’t hoard. Call on your tradesmen and cheer them up 
with a payment of that old bill. Be a practical optimist, 
and in the procession of the men and women who believe in 
the real and the good, not the mythical and the bad. 


INSPIRATION OF 





BUILD NOW. 

The Daily Mercury, of San Jose, Cal., makes the “Build 
Now” campaign of the AMERICAN LUMBERMAN the subject 
of its leading editorial in its issue of August 9. A num- 
ber of the arguments presented by the AMERICAN LUMBER- 
MAN are reprinted in full. 





INDORSEMENT FROM BUILDERS’ JOURNAL. 
Carpentry and Building, a monthly magazine published 
in New York city, refers to the extent of several columns 
to the “Build Now” campaign of the AMpRIcAN LUMBBERMAN 
and fully indorses this campaign. 





DAYTON (0.) RETAILERS’ MARKET FORECAST. 
- ce ae wars © ome 


a MARKET 
-_/ FORECAST. 


We are neither prophets nor the 
sons of prophets, but two months ago 
we stated that, in our belief, the low- 
est point had been reached in lumber 
‘prices, and that you were enjoying 
“an opportunity that would never be 
duplicated.” 

Our prediction seems to be “coming 
true,” for the wholesale market is 
stiffening all along the line, and the 
latest price lists show advances from 
$1.00 to $5.00 per thousand feet. 

Strong in that belief, we bought 
heavily in every department and 
“took advantage of the opportunity,” 
just as we-advised you to do. So long 
as that stock lasts we are willing to 
extend that same “opportunity” to 
you. 

” We now predict that there will be 
sharp advances in the retail market 
within thirty days, and suggest that 
you “get busy.” ° 

THE F. A. REQUARTH CO., 
Monument Avenue and Sears Street. 











BUILDING AT KEOKUK, IOWA. 
(Editorial from The Standard, Keokuk.) 

There is no doubt that building in Keokuk can be 
done cheaper this year than for years in the past and 
years in the future. Now is the time to build most 
profitably. 

Moreover, now is the time to build because Keokuk 
needs many more new houses. Houses embodying 
modern ideas of house building are in demand by rent- 
ers and many of them could be rented easily here. The 
demand for any old kind of house exceeds the supply, 
as a matter of fact, and a supply of really good 
houses would put the any old kind of house out of the 
market. 

There are plenty of really high class and high price 
houses in Keokuk, and the kind needed should be built 
to rent from $15 to $30 a month. Keokuk has more 
renters than most cities and more than is healthy for 
the city. Now is the time for the artisan and small 
merchant to take a little of his savings and build a 
home for himself through the loan and building asso- 
ciations, which in Keokuk are sound as a bank and 
liberal as well as safe. 

All that the AMERICAN LUMBERMAN says is 
applicable to Keokuk in special degree. BUILD NOW 
is a good slogan for Keokuk. 








Lumber 
Is Going 


UP! 








WITHIN THE NEXT FEW WEEKS 
WE SHALL HAVE TO ADVANCE 
OUR PRICES AS THE MILLS ARE 
ALL ADVANCING THEIRS. 

LUMBER IS CHEAPER TODAY 
THAN FOR YEARS OR EVER WILL 
BE AGAIN. 


BUILD NOW 








H. N. BYRNE LUMBER CO. 


502 Middleton Street 
Phone 29 


ST. JOSEPH, MO. 














ON THE EVE OF PROSPERITY. 
[Editorial from the Elmira (N. Y.) Advertiser.] 


Some time ago the AMERICAN LUMBERMAN 
made a strong and cogent appeal to the country to the 
effect that this was the psychological moment in which 
to build. Building material and labor are at least 25 
percent cheaper than they were and the whole country 
is in a waiting attitude. 

We have that peculiar condition of affairs where 
everybody realizes by a sort of common consent that 
we are on the eve of the greatest period of prosperity 
in the history of the country, owing to the prospect of 
good crops and the resumption of normal activity in in- 
dustry and commerce, 

But so many people are waiting for somebody else to 
begin that there is a hesitation which is without good 
excuse. 


GOOD WORK DONE. 
(Wash.) News.] 





{Editorial from the Tacoma 
The AMERICAN LUMBERMAN is 
“Build Now” propaganda. 


doing good work in its 
The idea has been taken up by 


newspapers in all parts of the country, convincing people 
in many cities and towns that they could save money by 
getting to work on business buildings or homes while the 
prices of material are as low as at present. 

There is every reason to believe that within a short time 
the cost of lumber and all other building material will be 
much higher than at present, and the same applies to labor. 

The small army of idle laborers is decreasing and de- 
mands for labor are increasing, so that the logical con- 
clusion is that labor and material will both be higher in 


the near future. 


OWENSBORO INVESTORS URGED TO BUILD. 

The News of Owensboro, Ky., devotes two columns on its 
first page to the publication of an article which appeared in 
a recent “Build Now” bulletin of the AMERICAN LUMBEBRMAN. 
Special attention Is called to the parts of this article telling 
of the reduction in prices of various kinds of building ma- 
terial. 


SUPPORT FROM CONTRACTORS. 
The Architects’ and Builders’ Journal, » monthly maga 


zine published for the benefit of architects and general con 
tractors at Baltimore, Md., reprints a 2-column article 
from the AMERICAN LUMBERMAN on the necessity of build 
ing now in order to tuke advantage of the low prices now 


prevailing on all building material. 
OREGON PRICES LOW. 

The Athena (Ore.) Press comments editorially and favor- 
ably upon the “Build Now” campaign of the AMBpRICAN 
LUMBERMAN, and in this connection prints extracts from a 
number of articles which have been published in the AMER 
ICAN LUMBERMAN on the decrease in the cost of building 
materials 


MAKE CONTRACTS AT ONCE. . 

The Democrat, of Little Rock, Ark., devotes almost a 
column of its building department to the “Build Now” cam 
paign and strongly advises its subscribers to lose no time 
in making contracts for all their fall construction work. 


BUILDING IN TEXAS. 


Building of all kinds is extremely active at Stanford, 
Tex., and contracts have been closed for a planing mill and 
cold storage plant and a sanitarium. In addition there are 
now undergoing construction a new public school butlding 
and a union depot and the city itself is spending about 


$50,000 in improving streets and sidewalks. 





INCREASE REPORTED AT CHESTER. 
CHESTER, Pa., July 14.—Editor AMERICAN LUMBERMAN 
We have received your “Build Now” publications and ar 
happy to report a slight increase in building operations in 
this city, though we have yet many men out of work. 
Tue Boarp or TRADE, 
Benj. C. Fox, Secretary. 
BUILDING NOW WILL HASTEN GOOD TIMES 
[Editorial in the Standard, Eureka, Cal.] 


The AMERICAN LUMBERMAN is conducting 
campaign of ‘‘Build Now’’ and is endeavoring to 
induce property owners to improve their property «t 
this time and, in addition to helping thmeselves by 
getting cheaper prices, aid others by giving them work, 
and in this manner add to the causes that are bringing 
about a return of good times. Start building tomor 
row! It makes no difference if it is a chicken coop, 
dog house or mansion. Build now! You will have 
given the car of prosperity a boost, for you will have 
helped the brick mason, the maker of bricks, the plas- 
terer, the carpenter, the material dealer, the shoe- 
maker, the butcher and the candlestick maker. Your 
building will encourage others. Be a link in the end 
less chain to insure prosperity. ‘‘Hard times’’ is 2 


figment, the child of a diseased and warped imagina- 
tion. 


It is the result of broodings and lies. 
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TRANSPORTATION ADVICES OF INTEREST 10 SHIPPERS OF LUMBER. 


Changes in Rates—New Roads and Extensions—aAdditional Trains for Lumber—Lake Traffic Closed—Status of the Two Cent Overcharge Claims. 


BUILDING MATERIAL RATES REVISED. 


Railroads throughout the country are making revi- 
sions of their tariffs on building material, and a large 
proportion of the 350 tariffs which were daily filed 
with the Interstate Commerce Commission last week 
were devoted to slight changes in rates on lumber, 
cement, iime and plaster. 





THREE NEW RAILROADS FOR TEXAS. 


Houston, TEex., Nov. 1.—Three railroad charters were 
submitted to the attorney general of Texas for ap- 
proval last Friday. The proposed companies are the 
San Diego, El Paso & St. Louis Railroad Company, capi- 
tal $100,000, which is to build and maintain a line of 
railway from El Paso to the boundary line of Texas 
and New Mexico; the Graham, Roswell & Western Rail- 
way Company, capital $265,000, which is to build and 
maintain a line cf railroad from Graham, in Young 
county, in a westerly direction through several counties 
to a point on the western boundary of Yoakum county, 
the length of the road not to exceed 265 miles; and the 
Gulf, Western & Texas Railroad Company, the new 
company which takes over all the property, old grants 
and franchises of the former Dallas & New Mexico and 
the old Dallas, Pacific & Southeastern railway com- 
panies, capital stock $500,000; purpose, to operate a 
line of railroad from Burrs Ferry, on the Sabine river, 
in Newton county, northwestward to Dallas and Fort 
Worth and continuing northwestward to Knox county, 
also to operate a loop line northwestward from Fort 
Worth through the counties of Tarrant, Parker and 
Wise. 





MORE TRAINS ON ILLINOIS CENTRAL. 


The increased lumber movement from the south has 
caused the officials of the Illinois Central largely to 
increase the number of freight trains on its lines in 
Louisiana and Mississippi. It was found that with 
practically all the mills in operation it was difficult 
to handle this traffic, and after investigation the 
number of freight trains was almost doubled. Other 
southern roads have taken similar action. Up to the 
present the railroads have had but little difficulty in 
the south in furnishing all the cars needed for the 
lumber movement. 





RECENT INTERSTATE COMMISSION RULINGS. 
The following informal rulings have been handed 
lown by the Interstate Commerce Commission: 


DEMURRAGE ON F. O. B. SHIPMENTS. 

A purchased a carlcad of lumber f. o. b. at the milling 
point. Demurrage accrued on account of the failure of B, 
he mill owner, to load the car promptly. The carrier inad 
vertently delivered the car to A without collecting the de 
iuurrage. Upon its inquiry as to whether to demand the 
demurrage from A or B, dield, That the demurrage must be 
collected by the carrier either from the vendor or the vendee, 
but that the commission can not undertake to investigate 
the facts in such cases and to determine for the carrier 
whether the vendor or the vendee is liable for the charges. 


COLLECTION BY CARRIER OF L. C. L. SHIPMENTS. 


The commission condemns as unlawful a practice under 
which a carrier provides an empty car at factory sidings in 
which the shipper may load 1. c. 1. shipments, which the car- 
rier then moves to its regular freight station where the 
hipments are assorted and placed in other cars to be for- 
warded to their respective destinations. Such practice is 
iwful only under detinite and clear tariff authority non- 
discriminatory in terms and in its application. 


LOCAL BILLING TO AVOID HIGHER THROUGH RATE. 


A lawful through rate existed between two points, ap 
plicable over two routes, one of which was indirect and 
therefore not ordinarily used by the carrier for through 
movements. The shipper billed locally to a point on the 
itter route and rebilled to destination without taking either 
onstructive or actual possession of the car at the local 
point but making his rebilling arrangements with the agent 
' the carrier at a distant point. Upon arrival of the ship- 
ent at destination the carrier collected the balance of the 
through rate. Held, That the local billing was not in good 
‘ith, but was a device between the shipper and the car 
ier’s agent to avoid the higher through rate, by having the 
irrier s agents act as the torwarding agents of the shipper. 
nh such a case the through rate is the only rate lawfully 
pplicable, 





WISCONSIN COMPANY WINS. 

The Merrill Woodenware Company, of Merrill, has 
won a signal victory in its dispute with the Chicago, 
Milwaukee & St. Paul railway in the matter of ex- 
cessive treight charges. ‘Che Wisconsin railroad com- 
mission has issued an order requiring the St. Paul 
road to pay the woodenware company $1,077 as a 
refund for overcharges on shipments of logs. 





PROGRESS OF THE TWO-CENT OVERCHARGE 
CLAIMS. 

NEW ORLEANS, La., Nov. 3.—Attorney Irving R. Saal, 
of this eity, who has represented the Railway Clearing 
louse Association organized in this city for the handling 
of claims growing out. of the 2-cent lumber overcharge 
of 1908, has been summoned to appear and give testi- 
ony before the Interstate Commerce Commission at 
Washington on November 12, in about sixty cases grow- 
ig out of the litigation over the 2-cent increase. Mr. 
Saal has written the commission explaining that the 
cases under consideration have not been under the 
Jurisdiction of the New Orleans clearing house, that 
he has no knowledge of them, and suggesting that, 
on this account, the subpoena be recalled. Should no 
action be taken on his letter he will of course appear 
before the commission on the date named. 


It will be remembered that these claims were di- 
vided according to territory, three ‘‘clearing houses’’ 
being established to handle them. The procedure has 
been painfully slow and, in the opinion of the lumber- 
men interested, unduly and inexcusably slow. When 
asked regarding the matter yesterday Mr. Saal stated 
that the work of the clearing house was proceeding 
steadily, but that he was unable to make any predic- 
tion as to when it will be completed. The total amount 
involved by the claims is variously estimated at from 
$1,000,000 to $2,000,000. 





LEGAL AID OF WEST COAST LUMBERMEN. 


A. F. Specht, official legal adviser of the Pacific 
Coast Lumber Manufacturers’ Association, made a 
highly appreciated call on the AMERICAN LUMBERMAN 
last week while on his way to Atlanta, Ga., for a con- 
ference with W. A. Wimbish, of the law firm of Wim- 
bish, Watkins & Ellis. Among other subjects will be 
the hearing that will come’ before the United States 
circuit court at St. Paul, Minn., November 20 of the 
bill of the transcontinental lines attacking decisions of 
the Interstate Commerce Commission in regard to east- 
bound lumber rates. After a short stay in Atlanta Mr. 
Specht will go to Washington and New York and 
thence to St. Paul. 

Mr. Specht diseussed one of the chief present griev- 
ances the Pacific coast trade has against the railroads; 
a grievance also which should be felt by the Interstate 
Commerce Commission whose rulings have been in this 
particular defied. The ground for this complaint lies in 
the fact that in establishing rates to individual points 
under the commission’s decisions the railroads absolutely 


ignored in spirit, and largely in letter, the ruling regard- 
ing the increased rate. The commission permitted the 
railroads to charge increased rates east of the Pembina- 
Port Arthur line, which follows substantially the Red 
River of the North and the Missouri river from the Ca- 
nadian boundary to Kansas City, and thence the Kansas 
City Southern railroad, but applied the increase in the 
following words: ‘‘The rates to points in Minnesota, 
east of the line mentioned, should be graded up from 
that line so as to reach the maximum increase at Min- 
neapolis, St. Paul, Minnesota Transfer and Duluth. The 
rates from the Missouri river crossings should be graded 
up and the maximum increase of 5 cents be reached at 
the Mississippi river.’’ 

As a matter of fact the railroads have reached their 
maximum increase in most cases within a hundred miles 
of the line, thus reaching the maximum 100 to 150 miles 
east of the points at which it should be reached. A 
similar though less serious condition exists in regard 
to the differentials which apply west of the dividing line 
to the Montana & Wyoming line, Cheyenne and Denver. 

Mr. Specht is a young man of ability and enthusiasm, 
whose light as a legal luminary has perhaps been some- 
what hidden by the closeness with which he has applied 
himselt to the service of the association. He is an 
indefatigable worker and has spent day and night in 
studying the legal problems which the west coast manu- 
facturers have had to confront within the last year. 
While others have made more frequent appearance in 
court and have reaped the reward of public approval, 
those who are acquainted with the facts know that much 
of the success in the cases brought to the Interstate Com- 
merce Commission and later to the courts has been due 
to Mr. Specht’s ability, faithfulness and industry. 





THE LUMBERMAN POET HONORED BY HIS ALMA MATER. 


Many people take a great deal of pride in their native 
city or native state. The city or state is more discrimi- 
nating in showering its plaudits on the fortunate few. 
Anyone and probably everyone who knows the ‘‘Lum- 
berman Poet’’ is acquainted with the regard in which 
he holds Michigan, the state in which he was born. Prob- 
ably they are not so well informed regarding the esteem 
in which Michigan, particularly Muskegon, Mich., holds 
Douglas Malloch, the ‘‘Lumberman Poet.’’ An instance 
is furnished by a recent event at Muskegon. 

Monday, November 3, was ‘‘ Malloch Day’’ at the Mus- 
kegon high school and the Hackley manual training 


school. The principal speaker was Gilman C, Fisher, 





DOUGLAS MALLOCH, “THE LUMBERMAN POET.” 


former superintendent of public schools. Mr. Fisher 
gave a brief biography of the poet, which was followed 
by an appreciation, from which the following extracts 
are given: ‘ 

The Boers fought Fngland stubbornly and gave to the 
world an example of heroic endurance against odds never 
equaled before or since. They were a plain farmer folk, 
driving their bullocks afield and praying God night and 
morning to be let alone. I have always thought that if they 
could only have had a Rudyard Kipling to sing for them 
they would have retained their wage sag eee: in the heart of 
South Africa like Switzerland in the heart of Europe, for 
they would have assumed such an importance in the eyes 
of the world and would have been invested with such a 
charm that Christendom could not have endured to see their 
defeat. It takes poetry sometimes to shape issues and 
effect reforms. * * * 

Coming down now to our own door, Muskegon has seen 
go out through it to Chicago a tall, slim, active young man, 
who, putting God-given talents to use, has made a name 
for himself in the literary world and brought distinction to 
this city. I allude to Douglas Malloch, preacher poet, forest 
poet, ‘umberman poet. You can take your choice of names. 


Quite in Touch With the World. 

As a boy he was very much of a boy, fond of outdoor 
scenes and sports, and, as far as the world fell under his 
observation, quite in touch with it. He had a dog, Jack, 
and later a colt, Don, of which he was very fond. ‘The 
virtues of the former he has extolled in a*poem entitled 
“The Big Tree.” It is not one of his best poems but is 
possessed of great local interest. 


“Underneath the old Big Tree, 
Just a girl and dog and I, 
Counting not the years of glee, 
Years of childhood slipping by. 
Just a girl and boy and Jack, 
As the skimming swallows free ; 
But no magic bringeth back 
Days beneath the old Big Tree.” 

The poem then alludes to a swing in the tree, the final 
demise of poor Jack and his reverent burial underneath the 
tree by the two grief stricken survivors. 

“With the reason of the man 
And the candor of the brute— 
Just a soul in black and tan, 
render, eloquently mute. 
Dog and girl and dreaming boy, 
nese made up the comrades three— 
Reaping all they might of joy 
Underneath the old Big Tree.” 
Poems of Peace and Uplift. 

The poems of the former student whom I have come here 
this morning to join you in honoring are poems of peace 
and genuine uplift. All afford examples of fine workman- 
ship and not a few may be described as exquisite little 
mosaics in God, men and common things in which he found 
some beauty that would have escaped the ordinary eye. As 
lumberman poet he writes of drives and camps and cooks, 
of the stable boy, the lumberjack and the coupling ground. 
As forest poet he writes of “the melody of leaves astir,” 
the shaded path, the whispering pine, the forest calm, the 
note of bird breaking yet deepening the hush of morn; and 
from nature and human nature alike he takes immediate 
flight up to nature’s God. His poems abound in lay sermons 
a line long, a stanza long, it may be, in which the nobler, 
better, deeper nature of the man as preacher-poet finds ex- 
pression; as, for example, in “Runnin’ Lawgs” 

“If a boom of lawgs you found, 

Do you think you'd go around? 

No; you'd chase away your dawg; 

Then you'd jump down on a lawg; 

Then you'd have to jump agin 

ro another, or git in; 

For the slipp’ry lawg will sink 

With you quicker'n a wink 
Runnin’ lawgs.” 

Now comes the lay sermon: 

‘Ma says wickedness and sin's 
Like runnin’ lawgs. <A boy begins 
Doin’ wrong; an’ then he keeps 
‘;oin’ on by jumps an’ leaps 
‘Till he comes to water black 
Where he can’t go on or back. 
'rhen he sinks beneath his sin, 
Just like some folks tumble in 
Runnin lawgs.” 

Iie tumbles into preaching not as a catastrophe, but as 
a simple, beautiful, natural process, without splash or 
plunge, and keeps right on singing as if nothing had hap- 
pened. As an illustration of the ethical value of his writ- 
ings I may mention the fact that recently a national 
committee of the Presbyterian church had printed and scat- 
tered broadcast throughout the country his poem entitled 
“Hunger,” under the conviction that it would demonstrate 
the need of more missionary work in lumber camps. 


Michigan, My Michigan. 

This reminds me—I thirk the board of education of this 
city should print several thousand copies of his “Michigan, 
My Michigan,” for free distribution in the county, if not 
beyond its borders; and I am glad that you have taken first 
steps by printing for yourselves enough copies to go around. 
The action supplements the efforts of the Michigan State 
Federation of Woman's Clubs to make this a song for the 
schools of the state. The old “Michigan, My Michigan,” is a 
war song, better suited to camp fires than to schools. The 
veterans of the Grand Army of the Republic sing it with 
delight. But the new does not celebrate martial glory. It 
is nevertheless a veritable classic, especially well adapted to 
high schools and the upper grammar grades, having a sus- 
tained dignity and strength that make it worthy to be 
classed among the great national odes of the world. 


Preceding Mr. Fisher’s address Herbert Thompson, 
of the class of 1912, recited ‘‘The Stable Boy,’’ one of 
Mr. Malloch’s poems. At the close of the exercises the 
audience united in singing, ‘‘ Michigan, My Michigan,’’ 
a song of state patriotism, the words for which were 
written by Mr. Malloch. 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Preparing for the Cypress Meeting—Politics Dominates Cincinnati Gatherings—Exporters and the Ocean Bill of Lading—Two Hardwood Conferences. 


CYPRESS MAKERS’ COMING CONFERENCE. 


NEw ORLEANS, La., Nov. 3.—Secretary Watson, of 
the Southern Cypress Manufacturers’ Association, yes- 
terday issued the program for the coming semiannual 
meeting at Savannah. It follows: 

November 23—Leave New Orleans, Louisville & Nashville 
depot, 9:05 a. m. in special Pullman. 

November 24—Arrive Savannah at 9:20 a. m. First ses- 
sion 10:30 a. m. sharp. Second session 2:30 p. m. Third 
session 8 p. m. At Chatham Artillery hall. 

November 25—Meeting in lobby De Soto hotel at 10 a. m. 
Distribution of tickets for automobile races and extra pro- 
gram announced. 

Automobile races—Seats reserved in grand stand 12 m. 

Theater, 8 p. m.—Pugilistic contest. 

November 26—Meeting in lobby De Soto hotel 10 a. m. 

Automobile races—Seats reserved in grand stand 12 m. 

Thanksgiving dinner De Soto hotel 7 p. m. 

November 27—Leave Savannah, Ga., in special Pullman, 


7a m. 

November 28—Arrive New Orleans, La., 7:55 a. m. 

In an accompanying circular ®tter Mr. Watson urges 
all members of the association and all other cypress 
manufacturers who desire to attend—and to those un- 
affiliated a cordial invitation has been issued—to ad- 
vise him of their intention as early as possible, in or- 
der that final arrangements for the care and enter- 
tainment of the visitors may be made by the Savan- 
nah committee in charge. ‘‘The nearer the date of the 
meeting approaches,’’ he adds, ‘‘the more apparent it 
becomes that this meeting will be one of the most 
important ever held by this association. The attend- 
ance will be very large and will include a large number 
of cypress manufacturers who are not affiliated with 
the association, which lends increased importance to 
the conference.’’ 

Mild consternation was caused among the Louisiana 
members the other day by the receipt of a tentative 
copy of the menu for the association’s Thanksgiving 
dinner, which is to be served at a Savannah hotel and 
will not be, it is hoped, the least pleasant and enjoy- 
able feature of the semiannual. Through some grave 
oversight the caterers, in the draft submitted, had 
omitted those absolutely necessary culinary adjuncts of 
every well regulated Thanksgiving dinner, turkey and 
pumpkin pie. An informal meeting of protest was 
hastily called and a wire was sent calling attention to 
these grave oversights. It is scarcely necessary to add 
that turkey and the traditional pie will be given places 
of honor on the Thanksgiving bill of fare. 

The various standing committees of the association, 
which are noted for their faithful service, have al- 
ready begun the preparation of their reports for the 
Savannah meeting. As an illustration of the splendid 
service voluntarily rendered by the committee men and 
the exacting standards set, a recent example may be 
cited. At one of the committee meetings, in New 
Orleans, a committee member was absent. In order to 
explain his unaccustomed delinquency the missing mem- 
ber caused his physician to wire the reasons for his 
absence—that the absentee was confined to his bed by a 
high fever, and that he had ordered him to remain under 
care until all danger of serious illness was past. In 
most committees the excuse thus filed in due form would 
be deemed valid and sufficient. But the cypress Spar- 
tans are made of sterner stuff. Evidently harboring’ the 
suspicion that the absentee was ‘‘playing hookey’’ to 
go fishing, a telegram was immediately addressed to 
him, asking for a full description of symptoms of his 
ailment, a sample of his germs and other information 
that would enable the medical experts of the associa- 
tion to diagnose his ailment. The telegram was sent 
‘*collect.’’ Developments are anxiously awaited and 
there are those who believe that the sick man will take 
up his bed long enough to extract an able bodied cypress 
slat, for the purpose of ‘‘swatting’’ his ruthless col- 
leagues even if he has to walk to New Orleans to do 
it. But the incident goes to show the effectiveness of 
committee work in the association and the lofty con- 
ceptions of discipline and duty which are inculecated 
in the hearts and minds of its committeemen—servers 
of the public weal. 


CINCINNATI FURNITURE MEN CELEBRATE 
TAFT’S ELECTION. 

CINCINNATI, OHIO, Nov. 4.—The Queen City Furni- 
ture Club held its regular monthly meeting at its rooms 
in the Business Men’s Club last night at 8 o’clock. The 
invitations announced that arrangements had been made 
to receive the returns of the election, and the largest 
crowd that ever attended a meeting of furniture men 
was present. A comprehensive Dutch lunch, with the 
prohibitionist’s wrath in “steins’” drawn right from the 
wood, and Q. C. F. C. perfectos as a side issue, to make 
the evening’s business more palatable, made the occasion 
a merry one. 

When President Car] F, Streit called for order, and 
Secretary W. Rees read the minutes of the last meet- 
ing, a large batch of returns from the election was re- 
ceived, and impatient calls were made for the latest 
news from the ‘‘front.’’ All business was dropped at 
once, and Director H. A. Sprengard read the bulletins, 
and as fast as the name of ‘‘Our Bill’’ showed to be 
the winner cheers rent the air, and from then until 
midnight, or rather until the “amber” ceased to flow, 
= evening was devoted to enjoying the election re- 
urns. 

The special wusiness of the evening being the naming 
of a committee to arrange a regular ticket to be voted 
upon at the annual election in December, President 
Streit appointed John Dornette, jr., Henry A. Backer 








and Leo 8. Mode. The independents will get together 
afd arrange for a ticket. 

The Business Men’s Club also celebrated by listen- 
ing to the “returns” and enjoying a table d’hote din- 
ner at 7 p. m., to which over 700 members and their 
ladies sat down. At midnight, led by Schmittie’s band, 
and each carrying a ‘‘Taftlite,’’ (a Japanese lantern, 
with a Taft pennant), the ladies attired in dinner dress 
and accompanied by their escorts formed in parade and 
marched to the residence of Charles P. Taft, where 
President Taft was, and tendered him a serenade. The 
scene was one of the most impressive ever witnessed 
anywhere, as the ladies crowded through the gates and 
into the reception room of the great Taft house, where 
they were given a most cordial greeting by ‘‘ Brother 
Bill.’’ 





COMING ANNUAL OF THE HARDWOOD MANU- 
FACTURERS. 

Dates for the next annual meeting of the Hardwood 
Manufacturers’ Association of the United States have 
been definitely determined as January 19 and 20, 1909. 
The meeting will be held at Louisville, Ky., with head- 
quarters at the Seelbach hotel. 





THE UNIFORM OCEAN BILL OF LADING. 

New ORLEANS, LA., Nov. 3.—The movement to se- 
cure a uniform ocean bill of lading, initiated by the 
National Lumber Exporters’ Association some months 
ago, is steadily gaining impetus, and there is now talk 
ot holding a general meeting of all exporting interests 
who favor it. 

It will be recalled that a conference was held in Bal- 
timore last summer to go into the matter, and, as a 
result of that meeting, a committee was appointed to 
canvass the situation thoroughly. It was composed as 
follows: Harvey M. Dickson, representing the National 
Lumber Exporters’ Association; E. E. Williamson, Na- 
tional Industrial Traffic League; J. S. Davant, Memphis 
Freight Bureau; A Parker Nevin, National Association 
of Manufacturers; Thomas H. Paton, American Bank- 
ers’ Association; O. L. Dunn, Chattanooga Manufac- 
turers’ Association; George Whitfield Betts, jr., Nation- 
al Association of Importers, and H. C. Hunter, National 
Metal Trades Association; with Secretary E. M. Terry, 
of the National Lumber Exporters’ Association, as sec- 
retary. Since its organization the committee has been 
conducting an energetic canvass of the business inter- 
ests concerned, and 121 replies favorable to the move- 
ment for uniform ocean lading bills have been received. 
These include twenty-one associations, seven chambers 
of commerce, three cotton exchanges, seven freight bu- 
reaus, two boards of trade, five banking organizations 
and seventy-five shippers. The advisability of calling a 
general meeting of those interested is now being dis- 
cussed and considered by the committee which has the 
matter in charge. 





QUEEN CITY LUMBERMEN JOLLIFY. 

CINCINNATI, OHIO, Nov. 4.—The meeting of the Cin- 
cinnati Lumbermen’s Club at the Stag cafe last night 
was more like a Taft jollification than a meeting of staid 
business men brought together to discuss inspection, 
weighing, car loading and kindred subjects. The time 
set by Secretary Sterrett in his invitations was 6:30 
p. m., and promptly at that time that jolly boniface Ben 
Kipp (former lumberman) was confronted by a crowd 
of noisemakers who made him think bedlam had trans- 
ferred its headquarters to the “stag.” Throwing open 
the doors of the big dining hall, he invited them all in 
to partake of a dinner that was strictly up to grade, 
without a “cull” in it, not a “defect” could be discovered 
in any of the courses, and when the last “board” had 
been turned over and “tallied” the board of inspectors 
by unanimous vote decided that Honest Ben Kipp was 
the best maker of grades on top of earth, at least so far 
as catering to a hungry clientele goes. When everybody 
was finally seated it was discovered that every villain 
present had concealed about his person some device for 
making a noise, from tin whistles to megaphones, and 
every announcement that was made was greeted with a 
chorus of noises that would make pandemonium by com- 
parison a zone of quiet. Arrangements had been made 
to receive the election returns by special wire, and as 
fast as the operator could record them they were handed 
to Secretary Sterrett, who read them out. Every an- 
nouncement of a return that indicated Taft’s election 
was greeted with a storm that raised the roof. Ohio had 
a prohibition-liquor fight on the gubernatorial candidate, 
and much interest was taken in those figures, but when- 
ever Taft’s name was mentioned pandemonium reigned. 
Thus the dinner was enjoyed from cocktail to coffee, 
and when perfectos were passed, and President Dulweber 
called for order, little interest was manifested in busi- 
ness. The minutes of the last meeting were approved, 
and the chair called for the report of the advertising 
committee, Chairman McCracken reporting that his com- 
mittee was not ready to report. Harry Freiberg, chair- 
man of the welfare committee, also reported no action. 
It was then decided to endeavor to get up a discussion 
on inspection, but even this vital subject could not turn 
the interest from the allpervading enthusiasm over Taft’s 
success. It was decided at this juncture to forego busi- 
ness for the evening and jollify, which was done with 
hearty good will, and that a special meeting to transact 
business be held at the Business Men’s Club Saturday, 
November 7, at 12:30 noon. 


The committee of arrangements for the inspection 
meeting to be held at:the Havlin hotel on November 19 
is at work. Circular letters have been sent out, and 
from present indications it is likely that there will be a 
big crowd in attendance. The welfare of all who attend 
will be carefully looked after by the Cincinnati Lumber- 
men’s Club, and the Queen City’s proverbial hospitality 
will be displayed to the limit on this occasion. 

Paul Richardson, secretary-treasurer of the Farrin- 
Korn Company, was present, and handing out his sweet- 
est smiles as he announced that a little lady had arrived 
at his house on Monday, whom he was pleased to welcome 
as Miss Richardson No. 1. Mrs. Richardson is a daugh- 
ter of the late M. B. Farrin. Congratulations were show- 
ered upon Mr. Richardson, to which he responded in the 
most graceful manner, handing the om “smiles,” 
“smokes,” or whatever they fancied would best suit 
their cultivated tastes. Among those who made the big 
noise were: 
R. L. Gilbert. 


J. W. Darling. 
B. Bramlage. 


G. C. Jones. 
H. W. Freiberg. 
Charles F. Shiels. 


Ferd Brenner. 
James J. Heekin. 
gous Slimker. 


E. L. Walker. T. P. Scott. . Sone. 
George W. Hand. Edward Barber. H. E. Willing. 
J. A. Van Orsdel. A. E. Hart. W. F. Roberts. 
Charles B. Steven- T. Fisher. F. B. Linz. 

son. A. McCracken. E. E. Beck. 
James Buckley. O. A. Strobel. Frank R. Stanley. 
James 8. Zoller. Cc. W. Bunnell. Cc. B. Buckley. 
J. B. King. Ralph McCracken. W. E. Talbert. 
A. B. Ideson. J. P. Hanna. H. E. Dickerson, 
J. D. Farley. I. M. Asher. W. J. Pugh. 
G. L. Vattier. H. A. Huber. A. Heedie. 
8S. L. Thompson. L. D. Halsted. W. G. Stoutmeyer. 
W. W. Perkins. W. A. Bennett. S. A. Conn. 
Paul Richardson. J. G. Bolser. C. H. Pease. 
L. G. Banning. F. E. Radina. Cliff S. Walker. 
S. W. Richey. L. W. Kadina, jr. 


F. J. Bachelor. 
F. L. Scott. B. F. Dulweber. 
L. 8S. Murdock. 


W. D. Wolfe. 


J. W. Craig. 
a " E. C. Bradley. 
George = Morgan. M. Tyree. 
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L. W. Radina, sr. J. C. Smith. R. C. Whitbeck. 
W. J. Eckman. A. W. Pickering. J. Watt Graham. 
Will S. Sterrett. J. G. Darling. charles Lewis. 


George C. Ramsey. 


MEMPHIS LUMBERMEN HOLD REGULAR 
MEETING. 


MEMPHIS, TENN., Nov. 3.—The meeting of the Lum- 
bermen’s Club of Memphis, held at the Hotel Gayoso 
Saturday afternoon, was one of the most interesting in 
the history of that organization. A very comprehensive 
report was given by the river and rail committee, of 
which James E. Stark is chairman, this being the prin 
cipal feature of the occasion. 

The committee reported that the club had been indorsed 
in its classification of hardwood lumber as the product 
of wideleaf trees by the Forest Service at Washington, 
by Professor Schenck, of Biltmore, N. C., who has charge 
of the Vanderbilt forestry interests at that point, and by 
the AMERICAN LUMBERMAN, which in a recent issue 
published an editorial on this point. It was also shown 
that the courts in their decisions bearing on this subject 
had held to a similar classification. After this report 
was issued the river and rail committee was empowered 
to take up with the railroads the matter of classification 
of hardwood lumber along these lines. Poplar and cot 
tonwood are both hardwoods, according to the elassifica 
tion adopted by the foregoing authorities, but, aceording 
to the railroads, they are soft woods. If the matter.ean 
not be settled in any other way some one of the firms 
which have had to pay more than 10 cents a hundred 
pounds on shipments of poplar or cottonwood from 
Memphis to New Orleans over the Illinois Central system 
will bring a test suit to determine the matter. Lumber 
men of Memphis feel certain that they are right in their 
contention and they do not purpose losing the fruits of 
the victory won in the case of the J. W. Thompson 
Lumber Company et al. vs. the Illinois Central and 
Yazoo & Mississippi Valley railroads, in which the 
defendant companies were ordered by the Interstate 
Commerce Commission to restore the old rate of 10 cents 
a hundred pounds on hardwood lumber shipments from 
Memphis to New Orleans, by any unauthorized classifica 
tion on the part of the railroads. 

The river and rail committee also reported that favor 
able action would be taken immediately py the Union 
Railway Company and the Illinois Central Railroad Com 
pany in the matter of establishing adequate river ter 
minal facilities at this point. The Union Railway 
Company has already signified its intention of building 
an incline to the river front so that cars may be loade:! 
with either logs or lumber and distributed to any whol 
sale or manufacturing firm in this city. Prominent 
officials of the Illinois Central are also authority for th 
statement that work is to begin soon on the river te! 
minal facilities which were projected some time ago, but 
which was held up because of the financial depression. 
It is estimated that the cost of these docks and othe: 
terminal facilities will be between $250,000 and $500,00. 
Some of the other railroads are considering taking sim 
ilar action and the committee is of the opinion that tli 
serious lack of river terminal facilities will be correcte:| 
in the near future and that Memphis hardwood lumbe: 
interests will be relieved of this rather unfortunat: 
handicap. It is further believed by the committee, as 
well as by the general lumber interests of this city, that 
the establishment of these facilities will greatly increas: 
the volume of ‘lumber and logs received at Memphis each 
year by river. 

The river and rail committee, through W. B. Morgan, 
one of its members, suggested the advisability of the 
establishment of a traffic department, to be in charge of 
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an official who would have the title of traffic manager 
and who would look solely after the traffic interests of 
the members of the Lumbermen’s Club. Mr. Morgan 
pointed out that the secretaryship of the organization in 
its earlier stages of growth was an honorary position 
which entailed very little work and that, just as a 
suggestion, the traffic manager might also look after the 
work of the secretary. Some of the members, however, 
believe that, even if a traffic department is established, 
the secretaryship should continue as in the past and that 
the work of the traffic manager should be entirely sepa- 
rate and distinct from that of the secretary. The club 
did not feel disposed to take snap judgment on this 
important subject and decided to appoint a committee of 


five whose duty it would be to look fully into the matter 
and report back to the club at the next regular meeting. 
It is entirely too early to attempt to forecast what the 
outcome will be. The traffic work of the Lumbermen’s 
Club of Memphis is very extensive and it is felt that it 
will cost the members of the club who participate in the 
benefits of the service rendered by the traffic manager a 
considerable sum. It is this feature of the matter into 
which the club desires to look before taking final action 
on the subject. The situation is complicated to some 
extent by the fact that several of the large firms here 
maintain their own traffic managers. It is suggested 
that, in the event it is decided to employ a traffic 
manager, it will be necessary for the club to change its 


bylaws to some extent and to divide its membership into 
active and honorary. In other words, a distinction must 
be made between ihose who will profit by the work of the 
traffic manager and those who will not. 

The club unanimously indorsed the candidacy of Secre- 
tary J. W. McClure for the board of education. The 
alumni of the public schools of Memphis asked Mr. 
McClure to make the race because of his interest in the 
school system of this city and, while he reluctantly con- 
sented to do so, he has a large following and his friends 
are confidently expecting that he will be one of the 
members of the board for the next term. Mr. McClure 
heartily thanketl the club for the support accorded him 
by its members. 





PACIFIC COAST LUMBER MANUFACTURERS IN WELL ATTENDED MONTHLY MEETING. 


Members Participate in Discussion of Trade and Railroad Conditions—Lumbermen of Note Express Their Views in Concise and Telling Manner. 


Tacoma, WASH., Oct. 31.—The regular monthly meet- 
ing of the Pacific Coast Lumber Manufacturers’ Asso- 
ciation was held in the rooms of the Commercial Club 
in this city today. After dispensing with the reading 
of the minutes of the previous meeting the cargo branch 
of the association was called to order with Charles E. 
Hill, of the Tacoma Lumber Company, this city, in the 
chair. A communication was read from the advisory 
committee of the Washington commission on the uniform 
ocean bill of lading to ascertain the sentiment of the 
ocean shippers and to get their indorsement, and a 
lengthy review was gone into by E. G. Ames, of the 
Puget Lumber Company, Port Gamble, Wash., dealing 
with the method by which shipments are made by his 
company. It was pointed out that in order to meet the 
requirements of both the shipper and the carrier that 
a uniform bill of lading be adopted having identical 
clauses with reference to the handling of such ship- 
ments. The Pacifie Coast Lumber Inspection Bureau, of 
Seattle, now has three branches of the bureau in the 
north; one at Seattle, one at Portland and the third at 
Grays harbor. The question of the efficiency of this 
bureau has been brought up lately by San Francisco 
shippers and it has been found that the method of han- 
dling the inspection of cargoes, the work of tallymen 
and all others connected with the bureau, dispense the 
work in connection with the inspection of all cargo ship- 
ments in a most satisfactory manner. 

The Puget Lumber Company, of Port Gamble, is one 
of the pioneer concerns on the Pacific coast in the export 
business, having a large fleet of vessels for taking care 
of this class of shipments and in many instances in order 
to introduce a certain grade of lumber in a certain mar- 
ket dispatches one of its vessels without any definite des- 
tination in view. This is done merely as a venture to 
try the different assortments of lumber in the different 
markets. The cargoes in some instances are put up at 
auction and are advertised throughout the district in 
which the shipments are being disposed of. Naturally 
different buyers from all over the country come to in- 
spect and make a bid on this lumber and in this way 
keen competition is brought about and necessarily a 
larger and higher figure is obtained for the shipment. 
This concern has on its books a list of over 600 lumber 
firms all over the world and is always writing letters to 
these different markets, posting them on the condition of 
the market in this country and ascertaining the different 
requirements of their markets. A factor that has re- 
cently developed and found to be a harmful one to the 
cargo shippers on this Coast is the brokers that have 
established themselves in San Francisco, Portland, Se- 
attle, Tacoma and Vancouver, British Columbia, who in 
some manner get in touch with these foreign buyers and 
try to make them believe that they are in a position to 
get lumber on this side cheaper. This has caused in 
many instances a decrease in the price, owing to their 
constant endeavor to hammer down the market by quot- 
ing a lower price than the shipper has previously quoted. 
It may be said that this effort on the part of the broker 
has caused lumber to drop from $17 and $18 to $9. 
The buyer of cargo shipments has been and is anxious 
to have the inspection bureau abolished, in order that 
they may come back on the shipper with complaints 
of shipments not coming up to grade. 

San Francisco buyers are willing to abide by the in- 
Spection of the Pacific Coast Lumber Inspection Bureau 
and accept its certificate on such inspection. Some time 
ago an effort was made by the Oregon & Washington 
association’s committee and the committee of the Pa- 
cific Coast Lumber Manufacturers’ Association to form a 
joint inspection bureau, and this matter will be reported 
on definitely in the near future. ‘‘The efficiency of the 
Pacifie Coast Lumber Inspection Bureau depends on its 
members,’? says Mr. Ames. 


Conditions of Trade. 


George H. Emerson, of the Northwestern Lumber Com- 
pany, Hoquiam, Wash., was then called upon to state 
his views of the trade as he finds it today. He said: 

There is an improvement in the San Francisco price on 
cargo shipments, and the eastern rail demand has also im- 
proved, but conditions on the whole are not satisfactory by 
‘ny means and are not expected to improve to any great 
extent until after the results of the election are known. 


R. L. MeCormick, of the Weyerhaeuser Timber Com- 
pany, in reply to what his opinion of trade conditions 
were today, said: ‘‘Only the future will show.’’ 

Charles E. Patten, of the Atlas Lumber & Shingle 
Company, Seattle, stated that the export business was 
good and that prices had advanced from $2 to $3. There 
is also an advance in the California market with a better 
demand, There is a noticeable shortage of clears. Floor- 
ing and finishing material is bracing up and lists being 
Sent out show a slight figure below the price obtained 
during normal conditions. ‘‘There is less ceiling in 


the market than there has been any time during the last 
thirty to sixty days,’’ said Mr. Patten. 

John W. Eddy, of the Port Blakeley Mill Company, 
Port Blakeley, Wash., reported that he had seen an 
article in several eastern newspapers comparing the 
price of lumber in various markets, and among which 
appeared prices from Grays harbor, Portland and Seattle. 
It was observed that the mills at Portland had been and 
are today getting from $1 to $1.50 a thousand more for 
their lumber. 

W. H. Boner, of the Weyerhaeuser Timber Company, 
Everett, Wash., was called upon for his opinion as to 
trade conditions and expressed himself as_ believing 
the export situation was much better and that his 
company was getting $12 on the E list. The eastern rail 
demand, however, is dull. 

H. Kirk, of the Seattle Lumber Company, Seattle, 
reported that it was getting $12 on the E list and busi- 
ness with the company was good. 

Charles E. Hill, of the Tacoma Mill Company, stated 
his concern was quoting some time ago $11 but had taken 
on an order this week for 2,000,000 feet at $12.50, and 
he could see no reason why the price should not advance 
to $13 in the near future. 

Before adjournment of the cargo branch was taken 
the names of the Dempsey Lumber Company, Tacoma, 
and the Washington Veneer Company, Puyallup, were 
submitted for membership and were passed upon favor- 
ably by the members present, their applications . being 
accepted. 

Meeting of Rail Branch. 

Immediately after the adjournment of the cargo 
branch of the association the rail branch was called to 
order with Charles E. Patten, of the Atlas Lumber & 
Shingle Company, Seattle, in the chair. A communica- 
tion was read by Secretary V. H. Beckman from the 
National Rivers & Harbors Committee, at Washington, 
D. C., asking that this association appoint a delegate 
to the next convention of this body. The communication 
was referred to the proper committee for action. In 
this connection George H. Emerson, of the Northwestern 
Lumber Company, at Hoquiam, who was an important 
figure in the last rivers and harbor convention held in 
Washington, called attention to the importance of the 
improvement of our rivers and harbors, stating that an 
annual appropriation of $15,000,000 was made for the 
betterment of our rivers and harbors by Congress and 
in his opinion this is an extremely important matter 
and the people of the country should be educated up to 
its importance and significance. A motion was made 
by C. E. Patten and carried that this association appoint 
a committee who, in turn, would appoint a delegate to 
attend the next rivers and harbors convention to be held 
in Washington, D. C. 

C. E. Patten, chairman of the transportation commit- 
tee of the association was called upon for his report. 
Mr. Patten stated that the matter of greatest importance 
that had come up for consideration before this committee 
was the new tariff just issued by the railroads, and upon 
close examination he said it would be found that they did 
not conform to the recent order of the Interstate Com- 
merce Commission in a great many respects. The rail- 
roads seem to have taken every advantage they possibly 
could in compiling their tariffs. 

George H. Emerson, another member of this com- 
mittee, stated that Judge W. A. Wimbish had the mat- 
ter in hand and would present it before the court in 
Minnesota some time early next month, and tnat A. F, 
Sprecht, of the law department of the association, had 
gone on to furnish any assistance that may be neces- 
sary in connection with the preparation of the case. 

Secretary V. H. Beckman stated that the railroads 
had absolutely refused to pay any back claims until 
the outcome of this case.was definitely settled. 

W. A. Whitman, of the Tacoma Mill Company, said 
there were so many questions of importance in conuec- 
tion with the liability regarding rates ete. that he would 
like to inquire as to whether the freight rate’ com- 
mittee had considered the organization of a freight 
bureau, so that information could be furnished when 
wanted regarding the changes in rates ete. when sub- 
mitted to them. He stated that it seemed most impor- 
tant to him that this association should have a freight 
rate bureau, and would like to know whether the proper 
consideration of the matter had been given by the freight 
rate committee. 

In this connection C. E. Patten, of the transportation 
committee, said that no action had yet been taken on 
this matter. Mr. Patten said that there was one ob- 
jectional feature to the new universal bill of lading soon 
to be adopted and that was the feature of time as to 
the filing of claims, otherwise he was of the opinion 
that the new bill of lading was all right. As is gen- 
erally known, the time for filing claims, according to the 


requirements of this bill of lading, is within four months 
after shipments have been made. The universal bill of 
lading recently adopted has been recommended by the 
National Bankers’ Association and by the Interstate 
Commerce Commission. Mr. Whitman asked if the mem- 
bers of the association were dependent entirely and 
solely upon the commission’s efforts in that direction or 
just what was being done to find out whether the new 
tariff came up to the order of the commission or not. 
He said it seemed to him that an investigation of the 
tariff should be made to see whether it came up to the 
requirements of the commission or not. In closing he 
offered a motion to the effect that the association re- 
quest the special freight committee to consider the ad- 
visability of the association establishing a freight rate 
bureau and perform such other functions as might be 
necessary and make its report to the association at as 
early a date as possible. The motion was carried. 

George Startup, of the Wallace Lumber & Manufac- 
turing Company, Startup, asked regarding what had been 
done with reference to the weighing bureau. Mr. Startup 
stated that he had the matter up with Mr. Costello, of 
the Great Northern, five or six months ago about scales 
being installed at Skykomish, stating that the scales 
there had been torn up, and he claimed not to know 
anything about it. He called attention to the fact that 
cars would have to be weighed at Leavenworth and on 
arriving there would have from six inches to four feet 
of snow on them, which would result in claims being filed 
against the company on account of weights. He said 
he would take the matter up and let me know regarding 
it immediately, but no action seems to have been taken 
in the matter. 

C. E. Patten stated that the association entered into 
an agreement a year or so ago with Henry Blakeley, of 
the Northern Pacific, for the establishment of a weigh- 
ing bureau. Some time ago Mr. Blakeley expressed a 
willingness to put this bureau in force but up to date 
has been unable to get anything definite from him, but 
will take it up with him and see what can be done, and 
in this connection will also take up the Skykomish matter. 

C. C. Bronson, one of the committee on grading, re- 
ported that at a meeting of the joint committee Lloyd 
J. Wentworth, of the Portland Lumber Company, Port- 
land, Ore., was appointed chairman of the committee 
and A. N. Riggs, of the Southwestern association, was 
made secretary. Arrangements were made for establish- 
ing the bureau of grades right after the election. The 
headquarters of the association will be at Seattle. The 
bureau will hire three men to begin with and as the 
business of the bureau’ grows it hopes to be able to 
increase this force. Within sixty days it is hoped to 
have every mill in the state a member of the bureau and 
later on, if things work out well and the mills continue 
to want the inspection, the bureau will enlarge its 
force. It is hoped this arrangement will work out satis- 
factorily and it is believed there will be no trouble in 
establishing a uniform grade from Oregon to British 
Columbia. A motion was made that Secretary V. H. 
Beckman, of the association, be instructed to transfer 
$900 from the treasury of the rail branch to the inspec- 
tion bureau fund. The motion was seconded by W. H. 
Boner, of the Weyerhaeuser Timber Company, Everett, 
and carried. 

The names of the Dempsey Lumber Company, Tacoma, 
and the Washington Veneer Company, Puyallup, were 
submitted to the secretary for membership to the rail 
branch of the association and were passed upon favor- 
ably. No further business coming before the association 
the meeting adjourned. 


Those Present. 


Charles E. Hill, Tacoma Mill Co., Tacoma. 

John N. Eddy, Port Blakeley Mill Co., Port Blakeley. 

W. A. Whitman, Tacoma Mill Co., Tacoma. 

I. G. Ames, Puget Lumber Co., Port Gamble. 

Charles E. Patten, Atlas Lumber & Shingle Co., Seattle. 

Fred W. Alexander, Pacific Coast Lumber Inspection Bu 
reau, Seattle. 

R. L. McCormick, Weyerhaeuser Lumber Co., Tacoma. 

L. L. Doud, Defiance Lumber Co., Tacoma. 

George H. Emerson, Northwestern Lumber Co., Hoquiam 

George Startup, Wallace Lumber & Manufacturing Co., 
Startup. ; 

A. L. Paine, National Lumber & Box Co., Hoquiam. 

c. C. Bronson, Day Lumber Co., Seattle. 

H. Kirk, Seattle Lumber Co., Seattle. 

W. Hi. Boner, Weyerhaeuser Lumber Co., Everett. 

Theodore Harstad, Jacobson Lumber Co., Tacoma. 

Willis Wheeler, Wheeler-Peese Co., Tacoma. 

Harry Stuchell, Eclipse Mill Co., Everett. 

Lynn H. Miller, Pacific National Lumber Co., Tacoma. 

BE. Demarest, Pacific National Lumber Co., Tacoma. 

Henry Mitchell, Reliance Lumber Co., Tacoma. 

A. L. Chafin, West Coast Shingle Co., Tacoma. 

EK. K. Bishop, E. K. Bishop Mill Co., Montesano. 

E. Walker Foster, Foster Lumber Co., Tacoma. 

. G. Startup, Lumber Manufacturers’ Agency, Seattle. 

. R. Addison, South Tacoma Mill Co., Tacoma. 

BR. J. McNeeley, BE. J. McNeeley & Co., Tacoma. 

E. R. Sutherland, Covington Lumber Co., Kent. 
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TRANSCONTINENTAL LINES ATTACK THE LUMBER RATE DECISIONS. 


Findings of the Interstate Commerce Commission Declared Unjust and Confiscatory, and 


A month ago the AMERICAN LUMBERMAN published 
a synopsis of the bills filed in the United States 
cireuit court at St. Paul, Minn., by the northern trans- 
continental lines attacking the decisions of the Inter- 
state Commerce Commission on the eastbound lumber 
rates, and also the constitutionality of the interstate 
commerce law itself. Last week the roads filed an 
amended bill in which the former ones were consol- 
idated and strengthened. Omitting the legal frame- 
work but using all its important parts, the amended 
bill is as follows: 

IN THE CIRCUIT COURT OF THE UNITED 

FOR THE DISTRICT OF MINNESOTA, 
THIRD DIVISION. 

Northern Pacific Railway Company, Great Northern Railway 
Company, Chicago, Burlington & Quincy Railroad Com- 
pany, Union Pacific Railroad Company, Oregon Short 
Line Railroad Company and Oregon Railroad & Navi- 
gation Company, complainants, vs. ‘The Interstate Com- 
merce Commission, Defendant.e In Equity. No. 884. 


AMENDED BILL OF COMPLAINT. 
To the Honorable Judges of the Circuit Court of the United 
™ States, within ond for the District of Minnesota: 
I. 
+. * ial 
Il. 

Your orators further show that the Northern Pacific Rail- 
in enaaae Great Northern Railway Company, Chicago, 
Burlington & Quincy Railroad Company. Union I acific Rail- 
road Company, Oregon Short Line Railroad Company and 
Oregon Railroad & Navigation Company are each common 
carriers, engaged in the transportation of property by rail- 
road, by continuous carriage or shipment, from points in 
the state of Washington to points in the states of Montana, 
North Dakota, South Dakota, Minnesota, Wisconsin, Illinois, 
Iowa, Missouri, Kansas, Nebraska, Utah and Colorado, and 
have been so engaged for many years past, and a large 
proportion of the property so transported by your orators is 
and has been lumber, shingles and other forest products 
produced at points in the state of W ashington. That for the 
purpose of transporting the lumber, shingles and other 
forest products so produced in the state of Washington to 
points of consumption in the states above named your 
orators have established and maintained through routes and 
joint rates over their lines and the lines of connecting rail- 
from said points in the state of Washington to des- 


STATES 


ways 
tinations in said other states. 
IIL. 
+ * * 
IV. 


That more than thirty days previous to November 1, 
Pe ag orators, together with a large number of other 
carriers, filed, published and posted, in accordance with the 
provisions of that certain Act of Congress entitled “An 
Act to Regulate Commerce,” approved February 4, 1887, and 
the acts amendatory thereof, a certain tariff known as 
“Transcontinental Freight Bureau East-bound Special ‘Tariff 
No. S. R. 963, I. C. C. No. 850,” with supplements 1 and 
*% which became effective November 1, 1907, wherein rates 
were prescribed for the transportation of lumber, shingles 
and forest products from points in the state of Washing- 
ton to points in North Dakota, South Dakota, Montana, 
Minnesota, Wisconsin, Iowa, Illinois, Missouri, Nebraska, 
Arkansas, Louisiana, Texas, Oklahoma, New Mexico, Colo- 
rado, Kansas, Utah and Wyoming, and at or about the same 
time, your orator, Great Northern Railway Company, filed, 
published and posted, under the provisions of said act ot 
Congress, a certain local and joint tariff known as Great 
Northern I. C. C. No. A-2667,”’ which prescribed the rates for 
the transportation of lumber, shingles and forest products 
from points in the state of Washington to poists in Oregon, 
Washington, Idaho, Montana, Alberta and British Columbia, 
which said tariff, and the rates therein prescribed, became 
effective on November 1, 1907. And at or about the same 
time your orator, Northern Pacific Railway Company, filed, 
published and posted a certain local and joint tariff pre- 
scribing rates for the transportation of lumber, shingles 
and forest products from points in the state of Washington 
to points in Idaho, Montana and North Dakota, which rates 
became effective on November 2, 1907, said tariff being I. C. 
C. No. A-3432. id . 


* 

t in and by said tariffs so filed, published and posted, 
an aceon or ommodities therein described were desig- 
nated as groups A, B, C and D, and by the terms thereof 
group A comprised shingles, group B comprised lumber, 
poles, piling and timbers of cedar of single car lengths and 
certain articles manufactured from cedar, Pr C com- 
prised lumber, poles, piling and timbers © fir, hemlock, 
larch, pine and spruce of single car lengths and certain 
articles manufactured therefrom, and group D comprised 
long timbers, poles, piling or lumber requiring two or more 
cars for transportation. ¥y 


That the rates named in said tariffs so filed, published 
and posted thereupon became, were and are the only law- 
ful rates for the transportation of the various commodities 
comprised within said four groups from each and all of 
the points in the state of Washington named in said tariffs 
to each and all of the points of destination in said other 
states named in said tariffs, and said rates, and each and 
all of them, were, on November 1, 1907, ever since have 
been and now are low for the service rendered and by com- 
parison with other rates, and as such neither unreasonable 
nor unjust, and, as your orators verily believe, will con- 
tinue so to be for the period of two years from October 15, 
1908. 


VI. 

That as soon as the said rates prescribed by the tariffs 
above mentioned became effective, two certain Lp on 
were commenced before the Interstate Commerce Commis- 
sion, one entitled “Pacific Coast Lumber Manufacturers’ 
Association, and others v. Northern Pacific veges 4 Com- 


any, and others,” being cause No. 1329 before said com- 
Siesion, and the other entitled “Southwest Washington 
Lumber Manufacturers’ Association v. Northern Pacific 


Railway Company and others,” being cause No. 1335. In 
said couse No. 329, the Pacific Coast Lumber Manufac- 
turers’ Association and others complained against your 
orators and other carriers parties to said tariffs, and in 
cause No. 1335, the Southwest Washington Lumber Manu- 
facturers’ Association complained against your orators and 
other carriers parties to said tariffs, and the complainants 
in both of said causes alleged that they were engaged in 
the manufacture and interstate shipment and sale of lum- 
ber, shingies.and other forest re from points within 
to points without the state of Washington, the rates on 
which were fixed by said tariffs, and alleged that the rates 
fixed therein for the transportation of such commodities 
were unreasonable and unjust. Upon the filing of the com- 
plaints in said two causes, the defendant Interstate Com- 
merce Commission required your orators, and the other 
carriers named as defendants in said proceedings, to answer 
the complaints of said complainants, and thereupon answers 
were duly filed by your orators, and upon the issues raised 


therein evidence was produced before the said Interstate 
Commerce Commission by such complainants and by your 


orators, and the matters in difference in said two causes 
were submitted to the commission on March 20, 1908. 

€ VII. 

Thereafter, and on June 2, 1908, the defendant Interstate 
Commerce Commission entered an order in said cause No. 
1329 and in said cause No. 1335, which order was in words 
and figures as follows: 

* * * 
. VIII. 


Your orators further show that in said cause numbered 
1329, wherein the “Pacitic Coast Lumber Manufacturers’ 
Association,” and others, are complainants, and your orators 
are defendants, and in said cause numbered 1335, wherein 
the “Southwest Washington Lumber Manufacturers’ Asso- 
ciation” is complainant and your orators are defendants, the 
said defendant Interstate Commerce Commission on July 27, 
1908, by order duly entered, changed and extended the ef- 
fective date of said orders from August 15 to October 15, 
1908, and again on September 1, 1908, said defendant com- 
mission entered in said causes a further order as follows, 
to-wit : 

- * * 

IX. 

show that in said cause numbered 
1329, wherein the “Pacific Coast Lumber Manufacturers’ 
Association,” and others, are complainants, and your orators 
are defendants, and in said cause numbered 1335, wherein 
the “Southwest Washington Lumber Manufacturers’ Asso- 
ciation” is complainant and your orators are defendants, 
the said defendant Interstate Commerce Commission on 
September 25, 1908, made a further order, as follows, to-wit: 

Upon further consideration of the record in the above 
entitled cause, 

Ir Is OrDERED, That the order of September 1, 1908, modi- 
fying the original order herein be, and it is hereby, amended 
and modified so that it will read as follows: 

Ir Is ORDERED, 'That the order heretofore entered by the 
commission in said causes on the 2d day of June, 1908, and 
as amended by the order of the commission on the 27th day 
of July, 1908, changing the effective date thereof from 
August 15 to October 15, 1908, be, and the same is hereby 
a modified and amended by adding thereto the fol- 
lowing : 

Ir Is FurTHER ORDERED, That permission is hereby 
granted to defendant carriers to establish on shingles, cedar 
lumber and long timbers requiring two or more cars, in- 
cluding with each articles grouped therewith, from points of 
origin to destinations west of the Pembina-Port Arthur line, 
as detined in the original order herein, as to which no such 
differential, or a differential of less than 10 cents per 100 
pounds, existed prior to November 1, 1907, differentials not 
exceeding in any instance 10 cents per 100 pounds above the 
rates on fir lumber between the same points, provided that 
the differentials prescribed in case No. 1348, Potlatch Lum- 
ber Company, et al., v. Northern Pacific Railway Company, 
et al., must be observed. 

It Is FURTHER ORDERED, That all increases made under 
this order in said differentials above those in effect on Octo- 
ber 31, 1907, shall become effective on October 15, 1908, and 
that as to all shipments which moved subsequent to October 
31, 1907, and prior to October 15, 1908, the rates prescribed 
in the original order herein shall be applied. 

Ir Is FurRTHER ORDERED, That the above permission does 
not constitute sanction for or indorsement of the establish- 
ment of higher rates for a shorter haul than for a longer 
haul in the same direction, when the shorter is included 
within the longer. ™ 


Your orators further show that the orders in cause No. 
1054, entitled ‘Pacific Coast Lumber Manufacturers’ Associa- 
tion, et al., v. Northern Pacific Railway Company, et al.,” 
and in cause No. 1331, entitled ‘“‘Western Oregon Lumber 
Manufacturers’ Association, et al., v. Southern Pacific Com- 
pany, et al.,” and in said cause No. 1348, entitled “Potlatch 
Lumber Company, et al., v. Northern Pacific Railway Com- 
pany, et al.,” referred to in the order so entered by the 
defendant commission in causes 1329 and 1335, are as fol- 
lows, to-wit: 


Your orators further 


. . © 
XI. 

And your orators further show that the defendant Inter- 
state Commerce Commission on the 1st day of September, 
1908, in said cause No. 1054, entitled “Pacific Coast Lumber 
Manufacturers’ Association, et al., v. Northern Pacific Rail- 
pone aaa caaaate et al.,”’ entered a further order as follows, 
to-wit: 

{Ordering N. P., N. P. T. Co. of Or., O. R. & N., O. S. L., 
U. P. and D. & R. G. to establish certain through routes and 
rates to Utah common points.] 


XII. 


Your orators further show that the effects of the orders 
so entered by the defendant In said Cause 1329 and 1335, 
if enforced, will be to reduce the rates fixed by the tariffs 
of your orators for the transportation of lumber, shingles 
and forest products, from points within the State of Wash- 
ington to points in the other states above mentioned, sub- 
stantially five cents (5c) a hundred pounds, and in some 
instances more than 5 cents a hundred pounds. 


XIII. 


Your orators aver and charge that in making said order 
and endeavoring to establish said rates, said commission 
acted without warrant of law; that the said act of 1887 to 
regulate commerce, and the several acts amendatory thereof 
and supplementary thereto, particularly the amendment of 
June 29, 1906, popularly known as the “Hepburn Bill,” 
under which said commission professed to act, are in viola- 
tion of the constitution of the United States in that they 
profess to confer upon said commission executive, legislative 
and judicial powers. More specifically pleading in this be- 
half, your orators say: All through said acts administrative 
powers are conferred upon the commission. In section 15 
the commission is authorized to act as a court, to take judi- 
cial cognizance of complaints filed for damages, and after 
hearing to award damages, which award establishes a prima 
facie right in the complainant, and which no carrier against 
whom the award has been made can resist except by assum- 
ing the burden of proof and overthrowing the prima facie 
effect of the commission’s award. The award can be resisted 
only under penalty of the carriers paying not only the usual 
costs of suit but an attorney’s fee to complainant in addi- 
tion if cast in the action. 

By Section 15 of said act said commission is authorized 
and empowered, after a hearing upon complaint, whenever 
in its opinion any rate or charge demanded, charged or col- 
lected by any carrier subject to the act is unjust or unrea- 
sonable, or unjustly discriminatory, or unduly preferential 
cr prejudicial, to determine and prescribe what will be the 
just and reasonable rate or charge to be thereafter observed 
in such case as the maximum to be charged, and to make an 
order that the carrier shall cease and desist from demand- 
ing, charging, or collecting the rate or charge complained 
of and condemned by said commission, and shall not there- 
after, for a period not exceeding two years, publish, demand, 
or collect any rate or charge in excess of the maximum rate 
or charge so prescribed by said commission as a substitute 
for the rate or charge condemned. 

Under the provisions of said section and of Section 13 of 
the act, in which the complaint containing a statement of 
the charges made is more particularly provided for, the 
commission is empowered to proceed, and the proceedin 
itself is against the particular carrier or carriers, and su 


Its Grant of Power Unconstitutional. 


carrier or carriers only as are charged with unreasonableness 
in the matter of its.or their rates; and upon hearing and 
trial of such carrier or‘carriers in said proceeding the said 
commission, under the aforesaid sections, is authorized to 
adjudge the rate or charge of said particular carrier or car- 
riers to be unreasonable, and as a consequence thereof to 
adjudge against said particular carrier or carriers another, 
different and lower rate as the maximum to be charged by 
such particular carrier or carriers in such case, for a period 
not exceeding two years. Such proceedings, hearing, trial, 
determination and judgment involve and require the exercise 
of judicial power by the said commission, and it is not com- 
petent to Congress to invest said commission with such 
power; and any investiture, distribution or exercise of such 
power in, to or by said commission is in violation of the 
constitution of the United States, and particularly so much 
thereof as provides for the distribution and exercise of the 
judicial authority of the United States; and herein reference 
is made to Section 1 of Article III of the constitution of the 
United States; and the commission has and possesses no 
such judicial power. 

Further pleading as to that provision of Section 15 of the 
Act to Regulate Commerce as amended, which declares that 
the commission shall prescribe what shall be the reasonable 
rate or rates, charge or charges, to be observed as the max- 
imum to be charged, your orators say this provision is con- 
trary to the constitution of the United States, and especially 
to section 1, article I, above ee pe in that, by that article, 
all legislative power is confined to the Congress of the 
United States. The prescribing of a maximum rate which 
carriers may charge is a legislative function. Congress has 
we ge egy = a maximum rate to govern in the cases pro- 
vided for, but by said act delegates this power to the com- 
mission, and in doing so places in its hands legislative power. 

XIV. 


Your orators aver that in and by section 1 of the said 
Act to Regulate Commerce it is provided that all charges 
made by any common carrier subject to the act, for any 
service rendered or to be rendered in the transportation of 
property, or in connection therewith, shall be just and rea- 
sonable, and every unjust and unreasonable charge for such 
service is prohibited and declared to be unlawful. That your 
orators, as the owners and operators of the railroads herein 
above described, and the franchises, equipment and appur- 
tenances connected with such railroads, are entitled to the 
possession, management and beneficial use thereof, and are 
authorized to establish rates for the transportation of freight 
thereover, subject only to the provision that such rates shall 
be just and reasonable. In and by section 15 of the sald act, 
the Interstate Commerce Commission is authorized and em- 
powered, after hearing upon complaint, whenever it shall be 
of the opinion that ony of the rates or charges demanded 
or charged or collected by any common carrier for the trans- 
portation of property as defined in the first section of-the act 
are unjust or unreasonable or otherwise in violation of any of 
the provisions of the act, to determine and prescribe what will 
be a just and reasonable rate or rates, charge or charges, to 
be thereafter observed in such case as the maximum to be 
charged, and to make an order that the carriers shall cease 
and desist from such violation to the extent that the commis- 
sion find the same to exist, and shall not thereafter publish, 
demand or collect any rate or charge for such transportation 
in excess of the maximum rate or charge so prescribed. That 
in and by said section 15 of said act it is provided that all 
orders of the commission prescribing rates shall take effect 
within a reasonable time, and not less than thirty days after 
the making of the same, and shall continue in force for such 
period, not exceeding two years, as established and prescribed 
by the order of the commission, unless the same shall be sus- 
pended or modified or set aside by the commissioners, or be 
suspended or set aside by a court of competent jurisdiction. 
That in and by the sixteenth section of the said act it is 
provided that any carrier or any officer or agent of any carrier, 
who knowingly fails or neglects to obey any order of the 
commission —s rates as provided in said section of 
the act, shall forfeit to the United States the sum of $5,000 
for each offense, and that each distinct violation shall be 
deemed a separate offense, and, in case of continuing viola- 
tion, each day shall be deemed a separate offense. 

Your orators aver that the present rates attempted to be 
set aside by said order, but fixed and established by your 
orators for the transportation of lumber, shingles and other 
forest products from points aforesaid mentioned in the order 
of the said commission, and each of the said rates, are and 
will be for more than three years hence low, just and rea- 
sonable rates for the service performed in the transportation 
of said commodities between said — and each of them, 
and that the rates prescribed by the commission in and by 
its order are, and each of said rates is and will be for more 
than three years hence, unjust and unreasonable for the 
service performed in the transportation of lumber, shingles 
and other forest products and are and will be inadequate 
compensation to your orators for the service rendered. 

Your orators aver that by article V of the amendments to 
the constitution of the United States your orators have the 
right to a judicial investigation in a court by due process of 
law, under the forms and with the machinery provided by the 
wisdom of successive ages for the investigation judicially of 
the truth of the matter in controversy of the question as to 
the reasonableness of the sald rates so fixed and established 
by your orators, and of the question as to the reasonableness 
of the said rates so fixed and established by the said com- 
mission as aforesaid, and of each of said questions. 

That the attempt of the commission, in and by said order 
sought to be set aside herein, to set aside and annul the 
rates established by your orators, and the establishing of the 
said rates prescribed by said orders and each of them by 
the said commission, against the will of your orators, was 
pro tanto the taking of the Prost of your orators and 
depriving your orators thereof without due process of law, 
in violation of article V of the Amendments to the Constitu- 
tion of the United States; and that the making of the said 
order of the commission herein set out was pro tanto a 
taking and depriving the company of its poy without 
due process of law, in violation of article of the Amend- 
ments to the Constitution of the United States, and thereby 
void and of no effect. 

Your orators further aver that the a of sections 15 
and 16 of the said Interstate Commerce Act to make any 
order of the commission prescribing rates to be charged for 
the transportation of property became effective of its own 
force prior to a hearing in a court of justice of the question 
of the reasonableness of the rates prescribed by said order 
and said sections 15 and 16 in that regard are void for the 
reason that in and by section 1, article III, of the Const!- 
tution of the United States all judicial power is conferred 
upon a Supreme Court of the United States and such inferior 
courts as Congress may establish, and the judges of said 
Supreme Court and such inferior courts shall hold office 
during good behavior, and the said commission has no power 
to prescribe any time upon which any order of the said 
commission prescribing rates for the transportation of prop- 
erty to take effect, and that the said order of the said com- 
mission is void and of no effect. 

That section 16 of said act is unconstitutional and void in 
that it is therein provided that your orators and each of 
them, and any officer or agent of your orators, knowingly 
failing or neglecting to obey the said order of the commission 
herein set forth, shall forfeit to the United States the sum 
of $5,000 for each day that your orators or said officers or 
agents fail to obey said order, notwithstanding that the 
question of the reasonableness of the rates established by 
the said order has not been —— ety by due 
process of law in any court of justice, and in t said sec- 
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tion makes said order a finality unless suspended by the 
commission or by some court of competent jurisdiction, and 
subjects your orators to penalties and forfeitures as therein 
provided, and deprives your orators of their property without 
due process of law, contrary to article V of the Amendments 
to the Constitution of the United States, and the force and 
effect of said order sought to be enjoined and set aside herein 
has been to compel your orators, in order to prevent their 
property from being forfeited through the operation of 
such penalties and to save the agents of your orators 
from being subjected to such penalties (notwith- 
standing such penalties are only imposed because of said 
orders of said commission attempting to prescribe and estab- 
lish such rates) to publish and put into effect on October 15, 
1908, the unreasonably low rates so attempted to be pre- 
scribed by said commission in and by said order, whereby 
your orators aver that their property has been and is now 
being taken from them against their will, and without due 
process of law, and without their having had a day in court 
and the right to a judicia) investigation by a court under due 
process of law for the determination of the truth of the 
matter in controversy before said commission. 
XV. 

Your orators further show that the only authority sought 
to be vested in the defendant, Interstate Commerce Com- 
mission, to fix rates for the transportation of property over 
the lines of your orators’ railways is conferred by said 
section 15 of said amended act of Congress, approved June 
29, 1906, by the terms thereof it is provided that whenever 
the said commission shall, after a full hearing, be of the 
opinion that any of the rates or charges demanded, charged 
or collected by any common carrier or carriers, subject to 
the provisions of said act for the transportation of prop- 
erty, are unjust or unreasonable, it shall be authorized “to 
determine and prescribe what will be the just and reason- 
able rate or rates, charge or charges to be observed in such 
case as the maximum to be charged,’ and your orators 
further show that the said order so entered in said causes 
No. 1329 and 1335, on June 2, 1908, and the said orders 
amendatory thereof are further unauthorized and void, for 
the reason that your orators have at no time prescribed 
rates for the transportation of lumber, shingles or forest 
products between the points named in said order in excess 
of charges which are just and reasonable. And further- 
more, upon the hearing before the defendant in said causes 
in which said order was so entered, no evidence was con- 
sidered or offered which in any wise showed or tended to 
show that the rates complained of therein were excessive, 
unjust or unreasonable, and the defendant, Interstate Com- 
merce Commission, entered its said order without any 
justification therefor, and without any evidence or finding 
of fact that said rates so fixed by said defendant were ex- 
cessive, unjust or unreasonable. 

XVI. 


Your orators further show that the rates for the trans- 
portation of lumber, shingles and forest products from 
points within to points without the state of Washington, 
as fixed by the said tariffs, so in effect, on October 31, 
1907, were substantially the same rates that were fixed by 
your orators in the year 1893, and solely by reason of the 
fact that said rates had been long continued was the con- 
clusion reached by the defendant, Interstate Commerce Com- 
mission, that the rates complained of in said causes 1329 
and 1335, which were and are higher than the rates there- 
tofore in effect, were unreasonable and unjust, and solely 
by reason of this fact was said order so entered by the 
cominission, but your orators show that it was established 
by uncontradicted evidence upon the hearing before the 
commission that the circumstances and conditions which 
existed at the time said previous rates were established 


did not exist on November 1 or 2, 1907, and did not exist 
at the time of said hearing, and had not existed for more 
than three years prior thereto. That it was established at 


the hearing before the defendant commission by uncon- 
tradicted evidence that at the time said previous rates were 
established the condition of the lumber market in the United 
States was such that the lumber product of the state of 
Washington could not move to other states in any consider- 
able quantity at rates higher than those so established, but 
that the conditions in this respect have been gradually 
changing by reason of the exhaustion of the timber supply 
in Michigan, Minnesota and Wisconsin and the rapid in- 
crease in the value of the yellow pine product of the south- 
rm states, so that it was established at said hearing by 
incontradicted evidence that for a period of at least three 
years before November 1, 1907, the occasion for maintaining 
rates so low as those established in 1893 had ceased. And 
your orators further aver that the said defendant commis- 
sion in the determination of the issues involved in said 
complaint expressly found that in and prior to the year 
1803 the lumber interests in the states of Washington and 
(vegon were in their infancy and except for emg | local 
consumption mills located therein disposed of their surplus 
at points reached by water transportation, and that the 
yviume of business was small for a considerable time even 
ifter the railroads of your orators reached the Coast; that 
prior to the year 1893 the rates on lumber and forest prod- 
icts from said states to Omaha, St. Paul and other eastern 
destinations were higher than the rates established in 1893, 
and that under said higher rates little, if any, of the lum- 
er in said states moved eastward to said eastern destina- 
tions; at that time and for several years thereafter and 
intil the practical disappearance of competition with white 
pine lumber manufactured in Wisconsin, Minnesota and 
Michigan, manufacturers of lumber in Washington and Ore- 
son were unable to meet the competition of southern yellow 
pine and northern white pine in the states hereinbefore re- 
‘erred to, but that following upon the reduction in said 
rates inaugurated in 1893 the lumber interests in said 
tates of Oregon and Washington increased enormously and 
many mills were built in the interior, so that at and for sev- 
cral years prior to the hearing of said complaints shipments 
were and had been constantly made in large amounts east- 
ward by the lines of your orators to eastern markets, amount- 
ng to a large percentage of the output of said mills ; and your 
orators further aver that it was expressly found to be a 
tact by the defendant commission that during the period 
of time that elapsed after the reduction in said rates in 
1893 down to the time of said ne. in the state of 
Washington the price of manufactured lumber had greatly 
nereased with increasing profits to the manufacturer, re- 
sulting from the market thus secured to him through said 
reduced rates, and the general advance in price in said 
markets during the years aforesaid, and the generally 
prosperous conditions surrounding the manufacture and 
sale of lumber in the states hereinbefore referred to, where- 
by your orators aver that the commission found that each 
and every of the conditions surrounding the lumber in- 
dustry had completely changed from the time said rates 
vere established in 1893, and that the prosperous condi- 
‘ion of said industry on and for more than three years 
prior to November 1, 1907, did not require or justify the 
further maintenance of rates so low as those established in 
1893, under the circumstances aforesaid. It was also 
shown by uncontradicted evidence at said hearing that 
your orators established and maintained the rates in effect 
before November 1, 1907, for the reason that in 1893, and 
tor many years thereafter, the great volume of traffic mov- 
ing over -your orators’ lines of railway was  west-bound, 
and the state of Washi.gton and the neighboring territory 
furnished insufficient traffic to load east-bound the cars 
employed in moving the west-bound traffic, and that the 
rates on lumber, shingles and forest products were so fixed 
and at an abnormally low point to furnish loads for cars 
which would have otherwise moved east without revenue 
producing freight, but that for some time before November 
1, 1907, the conditions had so changed that it was neces- 
sary to haul ey cars to the state of Washington in order 
to furnish facilities for the movement of lumber, shingles 
and forest products. It was also shown at said hearing by 
uncontradicted evidence that every other important element 
in the cost of transporting the commodities in question 


‘ 


had greatly increased over the cost in 1893 and subsequent 
years. And your orators further aver that the defendant 
commission expressly found in its determination of said 
— that in the year 1893, when said low rates were 
established, the empty car movement on the lines of your 
orators was east-bound, and that at that time and for some 
years thereafter the great volume of traffic moving over 
your orators’ lines of railway was west-bound; but your 
orators aver that said commission also found that this con- 
dition in and about the transportation of lumber from the 
states of Oregon and Washington had likewise changed 
since said rates were established in that at and for several 
years prior to the hearing of said complaint the direction 
of the empty cag movement on the lines of your orators has 
been reversed and the same is now west-bound, and that 
your orators are now and for several years prior to No- 
vember 1, 1907, have been compelled to haul west-bound 
large numbers of empty cars for the purpose of furnishing 
equipment in the states of Oregon and Washington for the 
loading of lumber east-bound into the states hereinbefore 
referred to, where said lumber is now sold. And your 
orators further aver that the commission not only expressly 
found that the volume of business shipped during the last 
few years over the lines of your orators east-bound had 
enormously increased and that the lumber interests engaged 
in said traffic have been extraordinarily prosperous in the 
past few years, but also found that the density of traffic 
on the lines of your orators has increased to such an extent 
that it is more than can be advantageously handled on 
single-track roads such as the lines of your orators prac- 
tically are, and that because of the increase in density of 
traffic aforesaid your orators have been compelled to and 
are now engaged in constructing double-track extensions in 
some cases, in order more advantageously and expeditiously 
to handle this increased traffic. Your orators further aver 
that the commission found that the expense of operating 
railways has increased greatly in the past few years, espe- 
cially the cost of labor and materials, over and above the 
expense of operation as it existed at and for a few years 
after the year 1893, and further found that the increased 
traffic of your orators has required additional working force 
and equipment, thus recognizing and establishing the con- 
tention of your orators that in the matter of transportation 
of lumber from the state of Washington the conditions had 
greatly changed from the conditions in force at the time 
said rates were established in 1893. 

Your orators further show that the conditions with re- 
spect to the transportation cf the commodities in question 
so existing on November 1, 1907, and for several years 
before that time, continued to the time of said hearing, as 
was shown by the uncontradicted evidence there produced, 
and, as your orators are informed and believe, will continue 
for at least a period of two years from October 15, 1908. 
Your orators further show that notwithstanding the fact 
that it was so conclusively established at said hearing 
before the defendant commission that such rates maintained 
by your orators before November 1, 1907, were established 
and maintained under conditions wholly different from those 
existing at the time the rates complained of took effect 
and at the time of the hearing, the defendant, Interstate 
Commerce Commission, held as a matter of law that the 
continuance of said previous rates raised a presumption 


that such higher rates were unjust and unreasonable, 
wherein said commission acted erroneously and through a 
mistake and under a misapprehension of the law and 
without authority. XVII 


Your orators further show that the rates so fixed b 
the tariffs so becoming effective on November 1 and 2, 
1907, are lower than the rates charged for ony like ser- 
vice by any carriers in the United States, and lower than 
rates heretofore fixed a / the defendant, Interstate Com- 
merce Commission, for like services. The rates so fixed 
by said order are unremunerative and confiscatory in that 
while it is not possible to accurately compute the actual 
cost involved in transporting a car of lumber from the 
state of Washington to eastern destinations, neverthe- 
less it is possible with substantial accuracy to determine 
whether or not the transportation of lumber aforesaid may 
be conducted without loss under the rates so fixed by said 
order, and your orators upon information and belief aver 
that the rates so fixed by said order are not and will 
not be sufficient to pay the cost of conducting the trans- 
portation aforesaid and any just or fair return upon the 
value of she prsperty used in said transportation, and said 
rates so fixed by said order aforesaid bear no fair or just 
relation to the rates on other traffic moving over your 
orators’ lines of railway, and the enforcement of said order 
of the defendant will impose an undue and unreasonable 
burden not only upon your orators but upon the shippers 
of other commodities. 

Your orators further show that the enforcement of said 
order of the defendant will deprive your orators of 
revenue from the transportation of lumber, shingles and 
forest products to which they would be entitled under the 
rates fixed by said tariffs so filed, published and posted to 
an amount of more than six hundred thousand dollars per 
year, and each of your orators, by the enforcement of said 
order, will be deprived of revenue in a sum greatly in excess 
of two thousand dollars per year. 

XVIII. 

Your orators, therefore, pray that a decree be entered 
herein setting aside and annulling the said orders of the de- 
fendant, Interstate Commerce Commission, in said Causes 
Nos. 1329 and 1335 and perpetually enjoining the defendant 
and its members, their agents, servants and representatives, 
from enforcing said orders, and from taking steps or insti- 
tuting any proceedings for the enforcement of said orders. 

And your orators further pray that such other and further 
relief be granted in the premises as justice and equity may 
require. 

Your orators further pray that your honors grant unto 
your orators a writ of subpena, directed to said Interstate 
Commerce Commission, commanding it, at a certain day and 
under a certain penalty therein to be specified, to be and 
appear before your honors in this honorable court and then 
and there full, true and complete answer make to all and 
singular the premises, but not under oath (an answer under 
oath being hereby expressly waived), and to stand to and 
abidé such order and decree herein as to your honors shall 
seem meet and agreeable to equity and good conscience. 

And your orators will ever pray. 





MISTAKES FOUND IN TRANSCONTINENTAL TARIFFS. 


PORTLAND, ORE., Oct. 30.—The new tariffs, 8S. R. 
981, issued under the order of the Interstate Commerce 
Commission to become effective October 15 have been 
received and placed in the hands of agents and ship- 
pers and are attracting a good deal of interest to those 
who check up to see how they compare with the old 
rates. Herewith is given a check up made by Secre- 
tary A. B. Wastell, of the Oregon & Washington Lum- 
ber Manufacturers’ Association: 

In hastily checking the tariff, we note that the tariff 
shows an abrupt break from 50 cents at Omaha and 
Council Bluffs to 55 cents at Crescent, Iowa, on C. & 
N. W., which is only six miles east of Council Bluffs, 
and to 55 cents at Weston, lowa, on C., R. I. & P., 
which is only eleven miles east of Council Bluffs, at 
which point by the terms of the commission’s order as 
quoted below, a graduated increase should commence, 
striking the maximum of 55 cents allowed at points on 
the Mississippi river, which maximum should then be 
maintained east of the Mississippi river and including 
Chicago territory. The railroads connecting with Har- 
riman lines have apparently established the 55 cent ter- 
ritory boundary on the west at the Missouri river in- 
stead of as prescribed by the commission at the Mis- 
sissippi river. 

The Commission’s report on case No. 1327, page 20, 
reads: 

‘*The rates from the Missouri river crossings should 
be graded up and the maximum increase of 5 cents be 
reached at the Mississippi river. Chicago rates should 
apply to all points between the Mississippi river cross- 
ings east Dubuque to East St. Louis inclusive and Chi- 
cago. 

‘*The rates to St. Louis and points taking the same 
rates should not exceed the rates to Chicago.’’ 

The Hill lines in North Dakota and Minnesota have 
apparently acted in accord with the spirit of a cor- 
responding order of the commission and established 
graded advances, striking maximum of 45 cents at Min- 
nesota ‘i Tansfer. 

The differential established on shingles and cedar 
lumber and double carloads above the fir rate on the 
oO. 8S. & L. to Salt Lake City permitted an increase 
of 10 cents over the fir rate, but we note that the rail- 
road has voluntarily established a graded differential 
starting with 1 cent at Weiser, Idaho, and increasing 
gradually to 5 cents at Parma, Idaho, and to 10 cents 
at Glenns Ferry, which differential is maintained into 
Salt Lake City. 

In Tariff S. R. 981 we nave the same rate grouping, 
viz., Coast rates, Spokane rates, Montana-Oregon rates 
as were shown in Tariff S. R. 963. Hood river terri- 
tory, taking in stations from Wyeth to The Dalles on 
the O. R. & N., gets a rate of 1 cent more than the 
Spokane rate, while in Tariff S. R. 963 their rate was 
2% cents more than the Spokane rate. 

The Portland rate on fir lumber to Omaha is 50 
cents, 

The Spokane rate on fir lumber to Omaha is 47 
cents. 

The Hood River rate on fir lumber to Omaha is 48 
cents. 


The Portland rate on fir lumber to Chicago is 55 
cents. 
The Spokane rate on fir lumber to Chicago is 

52 cents. 

The Hood River rate on fir lumber to Chicago is 

53 cents. 

The Portland rate on fir lumber to Denver is 40 
cents. 

The Spokane rate on fir lumber to Denver is 33 
cents. 

The Hood River rate on fir lumber to Denver is 

34 cents. 

A new routing seems to be established from Wash- 
ington to Council Bluffs via Sioux City over the C. & 
N. W. Shingle shippers on the O. R. & N., A. & C., and 
Columbia river on the O. R. & N. Steamer lines, can 
now get into Wisconsin points on the C. & N. W. (not 
Cc. St. P. M. & O) via Council Bluffs. Effective rates 
to important points are quoted below on the Coast basis: 

Chicago territory-Missiszippi river territory, between the 
rivers and St. Louis—Shingles, 65 cents; cedar, 65 cents; 
fir, hemlock etec., 55 cents; long timbers, taking two cars, 65 
cents. 

St. Paul and common points—Shingles, 55 cents; cedar, 55 
cents; fir, hemlock etc., 45 cents; long timbers, taking two 
cars, 55 cents. 

East of Pembina line to Transfer and Duluth—A gradu- 
ated advance of 1 to 5 cents. 

Missouri river common points—Shingles, 60 cents; cedar, 
GO cents; fir, hemlock etc., 50 cents; long timbers, taking 
two cars, 60 cents. 

Denver and common points—Shingles, 50 cents; cedar, 50 
eents; fir, hemlock ete, 40 cents; long timbers, taking two 
ears, 50 cents. 

From Portland (excepting Jefferson St.) and O. R. 
& N. to Salt Lake City, Utah, the following rates pre- 
vail: 


Cents. 
BNE) 5 5c dacapseeosdnededasshenchsvnseasd 47% 
re (enstnanwes heatwa woh aes .--47% 
at,- TORO, G6. 0s kinase ses 0208 coocsevccoest ae 
Long timbers, taking two cars.............. 47 


From points on the N. P. south of Seattle, A. & C., 
8S. P. and O. R. & N. steamer line rates to this territory 
are 214 cents higher. 

Via Silver Bow, Mont., rates are 744 cents higher. 





CANADIAN CASE SETTLED. 


The Canadian Railroad Commission last week 
handed down a decision in the complaint of the 
Independent Lumber Company, of Regina. Repara- 
tion was asked for from the Canadian Pacific railway, 
for demurrage collections which, it was alleged, had 
been unjustly made. The case was decided in favor 
of the lumber company. 





SWITCHING RULES ENJOINED. 


Judge Kohlsaat in the United States Court at Chi- 
cago this week entered an order restraining the Illinois 
Railroad and Warehouse Commission from enforcing 
the new switching rules until the court can investigate 
their justice. It is claimed by the railroads that the 
rates provided for in the new rules are below the 
actual cost of switching, and that the penalties pro- 
vided are excessive. Hearing of the case is set for 
November 17. 
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ST. LOUIS’ PRIMACY IN THE COUNTRY’S SASH AND DOOR TRADE. 


Give the City Its Rank—Up-to-the Minute Equipment and Methods of a Leading Plant. 


One of the Specific Enterprises Which 


Geographically St. Louis, Mo., is about as near the 
center of the country as it could be placed. It is a 
little west and south of the population center of the 
United States. The city always has been an important 
lumber distributing point and a heavy consumer of 
lumber for structural purposes and in its many fac- 
tories where wood is employed. 

The Mound city ranks first in several lines of manu- 
facture. It is the home of some of the largest planing 
mills and sash and door factories in the country. The 
growth of this particular line of business has been 
coincident with the increased importance of St. Louis 
as a lumber distributer. 

A Lumber Center. 


To the east, south and west are enormous timbered 
areas on which are found every species of hardwood 
of commercial importance of the central and southern 
states and shortleaf and longleaf pine. The city is 
one of the gateways through Which these products 
move. Its rank as a lumber center has kept pace with 
the growth in the production of southern pine and 
hardwoods, It always has been a wholesale yard point, 
the first supplies, largely white pine, being secured 
from mills along the upper Mississippi river, the lum- 
ber being rafted to St. Louis, put in pile and sent out 
as called for by the trade. 

Planing mills and sash and door factories naturally 
found St. Louis an excellent location because of the 
variety of materials available for their needs and the 
abundance of supplies. 


Planing Mill Products. 


St. Louis factories supply a large portion of the 
demand for interior and exterior trim and sash, doors 
and blinds in both stock and special designs for the 
solid south. In addition, of course, the builders in 
northern Missouri and southern Illinois look to the 
Mound city for their stock. At the present time there 
probably are forty or fifty salesmen on the road rep- 
resenting St. Louis planing mills and sash and door 
concerns. Shipments are made as far west as Albu- 
querque, N. M., as far south as the Gulf and as far 
east as the Atlantic coast. 

The St. Louis factories, of course, do not supply 
all the trade in this vast territory, as the local mills 
in the different cities secure their share of the busi- 
ness. However, there is not a point south of the 
Mound city where equally complete facilities for this 
special work have been installed. 


The Raw Material. 


Cypress and yellow pine now are being used to a 
greater extent than any other woods for finishing 
buildings of moderate cost. A wonderful variety of 
hardwoods is secured from the south, including such 
well established material as red and white oak, cherry, 
gum and cottonwood. The northern hardwood mills 
supply birch, beech and maple, and from the west 
come spruce, pine and fir. These materials are em- 
ployed. in turning our interior trim for the trade. 
White pine is not being used very extensively, 
although when St. Louis was an important white pine 
market that wood naturally was a favorite in the sash 
and door factories and planing mills. Cypress and 
yellow pine have taken its place. 

A special visit made recently to several of the promi- 
nent sash and door concerns of the Mound city 
showed a very satisfactory condition of business, all 
things being taken into account. The trade this year 
probably has been the equivalent in volume of 80 
percent of that handled in 1907. To appreciate the 
excellence of this showing it should be understood that 
the coneerns operating in that city have had a very 
light demand for stock goods. The bulk of this year’s 
business has been special work. 

The local demand for millwork has been very heavy 
and the call has been for goods of high character, with 
a sufficient sprinkling of orders for stock goods to pro- 
vide material for the many hundreds of dwellings of 
small cost which have been put up in and around St. 
Louis during the last few months. 


Profitable Goods. 


The situation as outlined by those in charge of some 
of the largest sash and door establishments should 
prove of interest to the trade at this time. 

At the plant of the Hafner Manufacturing Com- 
pany, H. F. Hafner’s work of accepting orders and 
expediting deliveries was interrupted long enough to 
secure an expression on this year’s trade: 

‘*T was at a meeting recently attended by about a 
dozen representative sash and door men and the gen- 
eral opinion was that trade would be a great deal bet- 
ter after the election has been settled, particularly if 
the republican national ticket is elected. Our trade 
this year has been about 80 percent of our last year’s 
business. Our local trade has been heavier than that 
from any other section. 

‘*Generally speaking, I would say that southern 
Illinois, Missouri, 'lexas and Arkansas have been heavy 
buyers of millwork, from St. Louis houses at least. 
The call this year has been for special goods. Our 
factory has orders booked ahead sufficient to keep 
it busy for sixty days. We are running eleven hours 
as against a regular run of nine hours. Since June 


our sales each month have exceeded those of the 
previous month, which shows a very gratifying state 
of business.’’ 





The Hafner Manufacturing Company is equipped to 
hapdle any class of millwork required. When there is 
not sufficient special work to keep it busy the men 
and machinery can be employed in making stock 
goods. The company also handles cypress lumber, hav- 
ing one of the largest stocks in the city. It is mak- 
ing a specialty of mixed carload material, and with 
the planing mill equipment at its command ean turn 
out anything in the way of worked material that may 
be required. The lumber business is in charge of 
Joseph Hafner. The cypress stock carried aggregates 
about 5,000,000 feet. One advantage which this com- 
pany enjoys is that it can load a car with lumber and 
end load with sash and doors. 


Utilizing Added Capacity. . 


At the big, new plant of the St. Louis Sash & Door 
Works, Albert Behrens, general manager, said the 
September business of his company was the best it 
had had this year. The capacity of this factory was 
very heavily increased early this year and now is 
capable of handling two and a half times as much 
business as before the change was made. This fac- 
tory’s operations are confined almost exclusively to 
special stock, stock sash and doors being supplied by 
the Rock Island Sash & Door Works, a concern with 
which the St. Louis Sash & Door Works is allied. 

‘*Our best trade has come from the central states,’’ 
said Mr. Behrens. ‘‘ We distribute our products south- 
west, south and east, shipping into Georgia, Florida 
and North Carolina, and west into Texas, Oklahoma 
and southern Kansas. The demand this year has not 
been equal to that of 1907. I think one reason why 
the demand has been for special work this year is that 
millwork has been offered at bargain prices all season. 
Another reason is that the people in the south are 
more prosperous now than they have ever been before, 
at least since the war. They want better homes and 
they want them finished with better goods. Being 
able to secure special designs of interior trim at low 
prices has had something to do with their preference 
this year. 

‘*We have had a very satisfactory business, The 
factory is running full time and has put in some over- 
time during the last few months. Prices have im- 
proved a little and are some better than they were 
a few months ago. I believe there will be a further 
advance in the near future. Indications point to an 
advance in glass prices and, of course, if glass goes up 
all glazed goods will follow. Prices have been off since 
last December. This spring there was a slight im- 
provement, followed by a decline during the last 
thirty days.’’ 

For regular stock goods, Mr. Behrens said, the Rock 
Island Sash & Door Works uses a great deal of west- 
ern pine, fir and spruce. The woods employed by the 
St. Louis Sash & Door Works embrace practically 
everything sold in that market, including, of course, 
mahogany and other cabinet woods. 


A Tribute to St. Louis. 


Robert Imse, president of the Imse-Schilling Sash & 
Door Company, of St. Louis, believes that city to be 
indispensable to the southern field as a source of sup- 
ply for stock and special work. The railroads center- 
ing in St. Louis give it access to every point of con- 
sumption in the south and enable St. Louis factories 
to come as far north as the Chicago factories go 
south. In addition, of course, it has a territory for 
special goods practically its own which it is not called 
upon to share with the producers of any other city. 
The business of the Imse-Schilling Sash & Door Com- 
pany has been very satisfactory of late months, and 
those in charge of its affairs are content with the 
record they have made. 

A. J. Siegel, secretary and general manager of the 
Huttig Sash & Door Company, claims that prices have 
been too low during the last ten months, particularly 
on carload business. On this point Mr. Siegel said: 

‘*Stock goods have been sold at relatively lower 
prices than has lumber. I am confident prices will be 
much better within a few months, particularly if the 
election goes the right way. I don’t know how they 
could be any worse, because if they should be the 
manufacturer would have to pay for the privilege of 
doing business. Buyers apparently have recognized the 
opportunity to secure bargains, as our trade during the 
last few months has been very heavy and, volume 
alone considered, has been extremely satisfactory. 

‘*Nearly all our orders have been for odd work and 
this, of course, keeps the factory going at capacity. 
We have sufficient business booked ahead to keep us 
busy about ninety days. 

‘*The bulk of our trade is from the south and west, 
and tne local demand also has been a very big item 
this year. My prediction is that stocks will be worth 
a great deal more money by the first of the year than 
they are today.’’ 


Business Improvement Continues. 


‘Trade affairs?’’ replied Roy E. Frye, looking up 
from a huge volume; ‘‘there wasn’t very much trade 
of any kind earlier in the year. Along in July and 
August an improvement began and has continued 
steadily since that time. Our experience, however, 
shows that it has been in spots. Stock goods have 
been moving very sluggishly. Our factory here is kept 
busy getting out special work. We reach points in 


Illinois, Indiana, northern Missouri and eastern Kan- 
sas and from this general, if indistinct, line south to 
the Gulf. One of our best territories is the southwest. 
Texas trade this year has not been equal to that of 
1907. In the southwest I should say there has been a 
falling off of 30 to 35 percent. Recently there has 
been a marked improvement in Texas, and everything 
points to a continuation of this betterment. I think 
we have enough business on hand right now to keep 
the factory going until after the first of January. We 
are very busy both in the factory and the office.’’ 
Summary. 

Reports of these five representative manufacturers 
show substantially the same state of trade. St. Louis 
and vicinity have been very heavy consumers of build- 
ing material of all kinds. West and north the city is 
growing very rapidly. Much of this growth is at- 
tributable to the putting in of the belt line which 
encircles the city. The greater portion of the growth 
is in St. Louis county, just outside of the city limits. 
New factories have been put up and some old ones in 
the manufacturing district of North St. Louis have 
moved their headquarters to points along the belt line. 

This has called for the building of homes for the 
workmen and those who have supervision over the 
work at these factories and created a building move- 
ment in the vicinity of St. Louis of considerable mag- 
nitude. None of this building in the county, of 
course, appears in the records of St. Louis building, 
but in the aggregate it amounts to a very large busi- 
ness and in part is responsible for the good showing 
made by St. Louis sash and door houses. 
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NEW TEXAS VICEREGENT. 


Houston, Tex., Oct. 25.—Bliss P. Gorham, recently 


appointed Vicegerent for the southern district of Texas 
for the Concatenated Order of Hoo-Hoo, is one of the 
youngest men in length of membership upon whom this 
honor has ever been conferred. He was initiated into 
the mysteries of Hoo-Hoo only a year ago, at the con- 
eatenation held at Houston during No-Tsu-Oh Week. 
Now he is planning the greatest concatenation ever held 


in Texas for the coming No-Tsu-Oh week, November 14. 





BLISS P. GORHAM, OF HOUSTON, TEX. 


Mr. Gorham attended the Annual of Hoo-Hoo in Chi- 
cago last September and there was made a member of 
the Osirian Cloister. 

He is a native of Maine, 30 years old, and came to 
Houston five years ago. He is a newspaper man and is 
popular in sporting circles. He was the organizer of 
and for several years president of the South Texas Base- 
ball League. 





A LEDGER OF SUPERIOR MERIT. 


The detachable leaf ledger manufactured by the Safety 
Systems Company, of 54 Huber street, New York, is the 
most satisfactory ledger we have ever seen. Its advan- 
tages over the ordinary ledger are many, particularly 
over the old style bound book. For instance, all accounts 
are made out one to a sheet and are placed in a live 
binder under the index leaf and in alphabetical order. 

With the old style bound ledger, whether all the pages 
are needed or not, the user is compelled to use it in its 
entirety. Furthermore, if at the end of the business 
year the old book is closed and a new one is opened 
there is many times a waste of at. least one-third of the 
capacity. The detachable leaf ledger never is closed; it 
is perpetual; the user never has to waste a sheet, never 
needs to estimate how many sheets to reserve for any 
account—which is one of many important advantages in 
favor of its adoption. Another good feature is its 
flexibility; it may be started with a small volume of 
business and made to grow as the business grows. 

The Safety Systems Company issues a monthly folder 
to users of office systems supplies. The articles on office 
systems appearing in it from time to time are very 
interesting. 
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demnity Exchange pane institutions which occupied this 
field prior to the advent of this organization have thought 
they should have credit for bringing the board of underwrit- 
ers into line in the matter of rates, but the fact remains that 
prior to the organization of the Lumbermen’s Indemnity 
Exchange all of these claimants were in the insurance busi- 
ness on the Pacific coast and had been for many years, and 
not until the lumbermen themselves determin that they 
were capable of coping with the situation through the man- 
agement in Seattle of two experienced insurance men, Messrs. 
lianford and de Veuve, was it made apparent that the board 
of underwriters considered any competition existed. 
A very large crop of claimants tor consideration of the 
lumber manufacturers on the Pacifie coast have arisen during 
the last two years, several of whom, first trying to sell to 
the public mutual insurance and finding out that mutual in- 
surance was not regarded as an absolutely safe insurance 
proposition, have sought to create interinsurance organiza- 
tions based upon the experience and methods of the Lum- 
bermen’s —— Exchange. This is no doubt the great- 
est compliment which could be paid to the Lumbermen’s 
Indemnity Exchange. The very fact of its success affords 
the competitors of the exchange an opportunity to endeavor 
to sell their wares on past experience of what the lumber 
manufacturers of the Pacific coast have demonstrated to be 
a success. 
In the organization of the Lumbermen’s Indemnity 
Exchange it was apparent that such an institution would 
have to be conducted largely upon the confidence of the 
subscriber at the bureau; hence the original board and 
all subsequent boards have cast around the operations 
of the exchange such protecting bylaws and rules and 
have promulgated such trustees’ rules for exhibits of 
operations from time to time that the position of sub- 
scribers at Lumbermen’s Indemnity Exchange at this 
writing is sueh that each member is practically the 
exchange and each member has absolute and sole control 
over his operations and, as well, full control as to with 
whom he will or will not do business. 
Another material factor in the organization of the 
exchange, which probably was the creating factor of the 
organization, was the inspection of the plants of mem- 
bers in this —- from a practical standpoint. The 
managers appointed by the members of the exchange, 
‘rank Hanford and J. H. de Veuve, were men of muny 
years’ experience in the insurance business, and upon 
primary inspection of plants in the northwest discov- 
ered that the inspections of these plants theretofore 
obtaining had been of such character that practicability 
had been lost sight of entirely; these inspections ap- 
parently had been made by special agents of insurance 
companies who had had little experience in the observa- 
tion of manufacturing plants. The result was that the 
managers of many plants were annoyed and bothered 
many times a year by special agents of many insurance 
companies asking and insisting upon improvements from 
a technical standpoint that had no bearing upon the 
physical condition of the risk particularly, and in many 
cases where the physical condition required attention 
the practical improvement of such physical condition was 
lost sight of. 
This was especially the case in the matter of auto- 
matic sprinkler equipment. Mr. de Veuve, who had 
many years previous been placed in charge of the 
sprinklered business of the Lancashire Fire Insurance 
Company, in Missouri, which business was the largest 
of that of any company operating in that state at that 
time, due to the fact that the Lancashire had organized 
then a department known as the ‘‘General American De- 
partment for Improved Risks,’’ discovered the fact upon 
inspection of sprinklered plants in the northwest that 
practically none of them were up to standard. In almost 
every inspection it was learned that the risers were 
water columned, It was also discovered that the alarms 
in many instances were not in adjustment and, therefore, 
would not operate automatically. It was also learned 
that the sprinkler companies and the inspectors for the 
hoard of underwriters had not properly instructed the 
engineers at the various plants as to the care and 
up-keep and control of an automatic sprinkler equip- 
ment. So it was very evident that the manufacturers 
owning sprinklered plants (of which there were not 
many) had paid large sums of money for expensive 
*juipments which were being allowed to fall into decay 
through the ineptitude of the insurance inspectors han- 
d ng the business properly to instruct for care and 
iy) Keep. 
After a consideration of these facts it was determined 
the managers and board of trustees in the original 
organization that the plants accepting the benefits of 
‘ Lumbermen’s Indemnity Exchange should be placed 
‘er a regular inspection, that inspection to be made 
practical men not less than every four months during 
the year. That these inspections have resulted in mate- 
I protection to the plants of the members of this 
exchange has been evidenced by two facts: First, that 
five years’ operations but four mills have been de- 
siroyed by fire, members of the Lumbermen’s Indemnity 
xchange, or an average of less than one per annum. 
!: the meantime, however, two large saw mills, both 
under automatic sprinkler equipment, have burned, in- 
volving a loss of something in the neighborhood of 
“000,000. These two sprinklered mills were not in the 
umbermen’s Indemnity Exchange, and it has developed 
‘nce the fire and the claim is made that the sprinkler 
*‘qupments were not in sueh operative condition at the 
‘une of the fire as to prevent it from reaching the con- 
wri stage before the equipments were thoroughly 
effective, 

‘here have been since the organization of the Lum- 
bermen’s Indemnity Exchange five fires in automatic 
‘prinklered plants, members of the exchange. In every 
‘nstanee the sprinkler equipments at these plants were 
'n good order and immediately subdued the fire, the 
largest number of heads being open at any one plant 
having been fifteen. 

The board of trustees of the Lumbermen’s Indemnity 
Uxchange for the present term consists of the following 
prominent manufacturers in the northwest: 
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BE. G. Griggs, president St. Paul & Tacoma Lumber Com- 
pany, Tacoma. 


R. L. McCormick, Weyerhaeuser Timber Company, Tacoma. 


George H. Emerson, Northwestern Lumber Company, Ho- 
quiam, Wash. 


Cc. F. White, Grays Harbor Commercial Company, Seattle. 


wn H. Jackson, Clear Lake Lumber Company, Clear Lake, 
ash. 


Clark W. Thompson, Wind River Lumber Company, Cas- 
cade Locks, Ore. 
J..H. Bloedel, Larson Lumber Company, Bellingham, Wash. 


R. H. Alexander, British Columbia Mills, Timber & Trad- 
ing Company, Vancouver, B. C. 


Cc. C. Bronson, Day Lumber Company, Seattle. 


This board does not sit as a complacent organization, 
but meets regularly once a month at the office of the 
exchange, 212-218 Colman building, Seattle, and passes 
upon the entire transactions of the exchange down to 
the minutest detail. The very fact that this board, 
headed by the president of the Pacific Coast Lumber 
Manufacturers’ Association, discharges its duties under 
oaths of office as trustees of a Washington corporation, 
places upon the operations of the Lumbermen’s In- 
demnity Exchange a stamp of approval ineffaceable. 

The Lumbermen’s Indemnity Exchange began busi- 
ness August 29, 1903, with eleven subscribers and now 
has eighty-tour subscribers and had created a cash sur- 
plus Septemver 30, 1908, of $120,087.28 and had paid 
in dividends $5,921.61. These results have been obtained 
without the contribution of one dollar from any member 
of this exchange. Premiums paid by the members, which 
are 50 percent less than were being paid for insurance 
five years ago, have been sufficient to pay all losses and 
expense and leave a net gain to the members of about 
an average of $27,000 annually. 

In view of the fact that the Lumbermen’s Indemnity 
Exchange has secured results as above it must be ap- 
parent to every reader of this article operating upon the 
Pacific coast that the manufacturer of lumber who does 
not heartily support the Lumbermen’s Indemnity Ex- 
change is making a mistake, for it must be apparent to 
the most casual observer that if the Lumbermen’s 
Indemnity Exchange were to cease its operation and 
such a powerful factor as it is in the regulation of in- 
surance rates should discontinue business, or not be 
heartily and firmly supported by the lumber manufac- 
turers, the board of underwriters of San Francisco 
would quickly take advantage of the fact and place 
rates at a figure that would be burdensome to the 
premium payer.; These would in a measure be controlled 
by the losses sustained by companies members of the 
board of underwriters, and as the members of the board 
of underwriters are losing from one-half to three-quar- 
ter million dollars annually on substandard lumber risks 
on the Pacific coast it is very apparent that they would 
quickly make ready to adopt the same principles of busi- 
ness as obtained prior to the organization of the Lum- 
bermen’s Indemnity Exchange, viz., ask the good risks 
to bear the burden of losses of the poor ones. 

Mr. de Veuve, to whom is due credit for the primary 
organization of the Lumbermen’s Indemnity Exchange, 
and who, in conjunction with Frank Hanford, has man- 
aged the Lumbermen’s inaemnity Exchange since or- 
ganization, was born in Lexington, Ga., March 25, 1863. 
He came from a military family. The fact that he was 
born at Lexington was possibly due to the facts that 
Lexington was the headquarters of Gen. Joseph E. John- 
ston and Mr. de Veuve’s father was a staff officer on 
General Johnston’s staff. His mother, fearing that owing 
to the strenuous activity displayed by certain formid- 
able people from other sections directed against Gen- 
eral Johnston he might accidentally stop a cannon ball, 
had him baptized in the Episcopal church before such a 
calamity might occur, and for the purpose no doubt of 
instilling into his youthful intellect some idea of aggres- 
siveness prevailed upon General Johnston to become his 
godfather. Whether or not it was due to all of this 
preliminary plan that Mr. de Veuve succeeded in the 
face of most strenuous opposition in getting the Lum- 
bermen’s Indemnity Exchange on its feet and making 
a success of it is hard to say; nevertheless when it is 
considered that the board of underwriters of the Pacific 
coast is the most powerful insurance compact in the 
United States, and that its attacks began immediately 
upon the announcement of the organization of the Lum- 
bermen’s Indemnity Exchange, it is apparent that there 
has been a necessity for considerable aggressiveness on 
the part of the management of that exchange to reach 
the goal which it has successfully and rapidly attained. 

Going to California in 1872, Mr. aa¥ente was imme- 
diately entered in the grammar schools of San Fran- 
cisco and had reached the junior class of the high school 
in his fifteenth year. It becoming necessary for him at 
that time to do something for himself, he entered the 
lumber business, sawing a cord of wood for a confiding 
customer for $1.50 a job, thereby making himself eligible 
for membership in the Concatenated Order of Hoo-Hoo. 

This wood pile happened to be near the right of way 
of a trunk line railroad passing through the city, and 
as he sawed and sawed he noticed from time to time as 
the engine passed that the fireman hung out of the cab 
ringing the bell and assumed a lordly air when he con- 
templated the aforesaid lumberman earning his daily 
bread by the sweat of his brow. The embryo lumber- 
man was immediately seized with the thought that a 
fireman’s job was about the thing for him, for the rea- 
son that his sole occupation seemed to be assuming a 
lordly air and ringing a bell, for which he received good- 
pay, but upon further investigation discovered the fact 
that the fireman not only rang the bell and assumed a 
lordly air but had to shovel a lot of coal between sta- 
tions, and he further learned the fact that not only 
firemen but every other man who sought to make for 
himself any position in the world, while he. might have 


his periods of soft snaps, had to shovel an awful lot of 
coal between stations. 

Thereupon he concluded that he was not fully equipped 
to cope with the world at his age, and taking a job in 
a factory he applied himself toward obtaining a further 
education by attending a commercial school at night, and 
by so doing attracted the attention of his employer, who 
advanced him to a position in the store. From this, in 
October, 1879, he advanced to the position of general 
manager of the office boy position in an insurance 
broker’s office. Serving as clerk in a broker’s office for 
two years, he stepped into a position as solicitor for a 
local fire insurance agency in the country, and from 
that position was advanced in 1884 to the post of special 
agent and adjuster for a prominent Pacific coast fire 
insurance company. 

He occupied the position of special agent for a num- 
ber of leading fire insurance companies on the Pacific 
coast from 1884 until May 1, 1904, when he was ap- 
pointed state agent for the Lancashire Insurance Com- 
pany, having entire charge of its business in Missouri 
and Kansas, which position he occupied until the with- 
drawal of the Lancashire from the United States. 

Thereupon he embarked in the interinsurance business, 
in which he has remained ever since. 

Mr. de Veuve married in 1892. The best premium 
he has ever secured during his business career is that 
of his wife, and the second best premium that of a blue- 
eyed little daughter. 

Frank Hanford, who is associated with Mr. de Veuve 
in the management of the Lumbermen’s Indemnity Ex- 
change, is a member of the well known Hanford family 
of the state of Washington, the head of which, United 
States District Judge Hanford, is recognized as being 
one of the most astute judiciaries on the American 
bench. Mr. Hanford started in business in Seattle as a 
boy and has steadfastly stuck to his knitting until he has 
secured to himself a fair return in the way of this 
world’s goods for his labors. Entering the insurance 
business as an agent in Seattle twenty-five years ago, 
he has been in close touch with insurance affairs, both as 
a local agent and as executive during that entire time. 

Messrs. Hanford and de Veuve not only operate the 
Lumbermen’s Indemnity Exchange but they have alli- 
ances with many reputable companies, which follow the 
Lumbermen’s Indemnity Exchange as a warranty com- 

any. 

. Mr. Hanford is a member of the Rainier Club, the 
8. A. R., Seattle Golf and Country Club, Seattle Athletic 
Club and the Firloch Club. 

Mr. de Veuve is treasurer of the Gabel Mountain 
Club, a member of the Rainier Club, Seattle Athletic 
Club, Rocky Mountain Club, New York, secretary of the 
Seattle Automobile Club, the secretary. and one of the 
board of trustees of the Seattle Fire & Marine In- 
surance Company and a Hoo-Hoo. 


HO0-HOO DOINGS. 


PPD 


SUCCESSFUL CONCATENATION AT MERIDIAN. 


MERIDIAN, Miss., Nov. 3.—A successful concatenation 
was held in Meridian October 29. J. M. Broach, Vice- 
gerent of the eastern district of Mississippi, acted as 
Snark. A large number of the older members of the 
order were in attendance from Gulfport, Hattiesburg, 
Jackson and other places in the state. Assisting Mr. 
Broach were Eliot Cobb, Senior Hoo-Hoo; W. O. Chip- 
man, Junior Hoo-Hoo; J. W. Shoemaker, Bojum; R. G. 
King, jr., Scrivenoter; E. J. Martin, Jabberwock; R. C. 
Malone, Custocatian; I. P. Lloyd, Arcanoper, and C. H. 
Barr, Gurdon. 

The class of ten kittens was made up of the following 
local lumbermen: T. J. Chidlow, R. F. Darrah, R. P. 
Osler, J. G. Daly, A. C, Snow, L. D. Myers, of Meridian; 
W. Meeds, of Hattiesburg; F. H. Harmon, Scooba; H. 
B. Hungerford, Wahalak, and J. 8. Gray, Graham, Miss. 

After the nine had entertained the kittens to the 
fullest possible extent a delightful on the roof was held 
and the kittens, one and all, enjoyed the refreshments 
their strenuous evening’s performance. 

This was the first concatenation held in Meridian in a 
number of years, but with Mr. Broach, a local man, at 
the head of the order in eastern Mississippi a successful 
year is looked for, as he is “on the job” at all times 
and has already arranged for another concatenation to 
be held on the night of January 5. 








HOO-HOO AFFAIRS IN MILWAUKEE. 


MILWAUKEE, Wis., Oct. 29.—There will be a big time 
for the followers of the Great Black Cat in Milwaukee 
early in December. Warren R. Anderson, Vicegerent 
Snark for the Wisconsin district, is arranging for a big 
concatenation to be held here and present indications 
are that there will be a class of not less than twenty-five 
or thirty candidates. 

This will be the first concatenation in Wisconsin for 
more than a year, and it is to be made a big one. Platt 
B. Walker, of Minneapolis, Snark of the Universe, will 
be here to see that everything goes right, and a party 
will come up from Chicago to assist. There are 183 
members in Wisconsin and Vicegerent Anderson will at- 
tempt to entice at least a third of this number to Mil- 
waukee for the concatenation. 

There is much joy in Milwaukee and Wisconsin Hoo- 
Hoo circles over the reappointment of Mr. Anderson as 
Vicegerent. It is believed that the coming year will 
be the most profitable the Wisconsin clan has ever ex- 
perienced. 
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REALM OF THE RETAILER. 


The Commendable Methods of a “Profit Getter”—Come-Down of the Autocratic Carpenter Predicted--A Reasonable 





Customer 


—The Slouchy Lumber Pile—Wise Policy of a Dealer—Good Manners a Magnet in Business. 


TURNING THE SUGGESTIONS OF EMPLOYEES 
INTO MONEY. 


Not long ago I was at the yard of the C. Hafer 
Lumber Company, in Council Bluffs, Iowa, and I 
never have visited a large plant where there were 
so few business secrets; in fact, Mr. Hafer plainly 
said that at any time he was ready to tell any com- 
petitor anything he knew about the retail business, 
which is in strange contrast to some dealers who go 
around as if treading on eggs, afraid they will let 
something out. Here and theye may be found a dealer 
who is as secretive as a fox that is after a chicken. 

This is the idea that led up to Mr. Hafer’s methods: 
Should he start a line of yards, with his interests 
scattered here and there, or concentrate his interests 
at one point and sell to all? He chose the latter plan, 
that his business might be kept directly in hand. 
This, he believes, will be the final outcome of the 
retail lumber business in the west, as it is and has 
been in the east. 

This dealer does not do business for the fun of 
doing it. He is a profit getter, and I could name 
more than a half-dozen towns of the size of Council 
Bluffs in which most of the dealers are association 
members, but whose net profits do not begin to com- 
pare with those of the Hafer company. And, be- 
loved, every one of us who has reached the age of 
maturity ought to have learned that a repudiation 
of profit cripples the very backbone of our business. 

A feature of Mr. Hafer’s methods is what the gen- 
tleman who visited the place with me, and who is 
acquainted with college athletics, called ‘‘team 
work.’’ Over the office is a hall, with a table at 
one end and furnished with chairs. Here the em- 
ployees of the company, to the number of forty or 
forty-five, assemble on the evening of the first Mon- 
day of every month. The man who does not attend, 
unless absent for a reasonable excuse, is fined $1, 
this amount being spent for cigars. Called to order, 
with Mr. Hafer in the chair, the mecting becomes an 
open court. The man who drives a team has the 
same right to air his views as has he who receives 
the highest salary in the employ of the company. 
All sorts of suggestions are made. The eyes of every 
man are kept open to see if it be possible, in some 
way which will be exploited at the meeting, to for- 
ward the interests of the company. As no one man 
wants to be thought that the others are more ob- 
serving than he, everyone is ambitious to submit some 
suggestion that will be regarded as of sufficient value 
to receive the consideration of the presiding officer. 
Pleasure is never permitted to interfere with busi- 
ness at these meetings, but following the business 
session the social feature—smoking—is in order, or 
if the evening be a warm one lemonade, or light 
punch, may take the place of cigars. 

[ am not aware that any other lumber concern 
holds like meetings. It is unnecessary to state how 
it is with the rest of us. If members of a corpora- 
tion, or of a firm even, all consultations are by the 
heads of the establishments. The idea of permitting 
the teamsters, the yard hands, the lowest priced 
clerks to consult with us would be considered prepos- 
terous. These men are to follow our instructions and 
not to suggest what might be best for us to do. 

I think you will agree with me, however, that in 
some particular every man is wiser than is any other. 
Hard pill to swallow, possibly, that the tramp who 
eomes to the back door to ask for a meal knows more 
about some particular thing than all the rest of us 
put together, nevertheless we must swallow it, else 
spit the truth from our mouths. To return to our 
own business, isn’t it likely that the teamsters who 
are going about town constantly, hauling lumber to 
jobs over all sorts of streets, through alleys, may 

















“Repudiation of profit cripples our business.” 





know a thing or two about delivering that we, sitting 
at our desks, never would learn? Is it not possible 
that the men in the yards who handle the stock 
could now and then give us a pointer? And the 
cheapest clerk in our employ, what about him? Do 
we know he will always remain the cheapest? In 
his head may be a lot of ideas in embryo. We don’t 
know the future of these ‘‘understrappers,’’ as | 
have heard them called. By and by they may be 
overstrappers. Ten years ago a dealer who is now 
regarded as one of the giants in the business was 
working for $40 a month. There is no telling how 
many yard proprietors there are who started as 
teamsters and yard hands. We should not forget 
that a host of men, like squirrels, were born with a 
disposition to climb. 

Mr. Hafer says that $1,000 would be no temptation 
for him to abandon these gatherings. They are not 
only productive of much information that is used to 
advantage, but the feeling is engendered among the 
men that they are important cogs in the wheel. 


An Admirable Feature. 


Another feature to be admired is the sick fund, 
every man in the employ of the company being re- 
quired to pay 50 cents a month. A committee of 
three of the employees is appointed, which has charge 
of the distribution of the money, and in case of an 
aecident or sickness this committee looks after the 
wants of the incapacitated. Among others of its 
duties it sees that the physician who is employed 
shall be reasonable in his charges, and if one is not 
so disposed another is engaged. At present about 
$125 is deposited to the credit of this fund. 

Somewhat more than twenty years ago Mr. Hafer 
landed in Council Bluffs with 35 cents in his pocket. 
He left a farm in Pennsylvania and the members of 
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“Because it requires a little more muscle carpenters talk it 
down.” 


his family insisted that he take with him a larger 
amount of money. ‘‘I told them no,’’ said he, ‘‘as 
I had enough to take me to my journey’s end, and 
a good pair of arms.’’ This dealer has been one of 
the sturdiest of short lumber advocates, and a few 
years ago when short stuff could be bought to much 
better advantage than it can now he sold millions 
of feet of it while the rest of us were catering to 
the 16-foot orthodox idea of the carpenter. 


THE CARPENTER DESTINED TO BE LESS OF AN 
AUTOCRAT. 


Touching on the observation in the concluding 
sentence above, I recall to mind the remarks of a 
dealer whose hair has grown gray in the business. 
‘“*There will come a time when the retail lumberman 
will dictate what kind of lumber he will sell,’’ he 
said. ‘‘The carpenter has played the autocrat for a 
long time. Brought up as the most of them in this 
section of the country were on white pine, thousands 
of them have objected to using anything else. They 
hold up their hands in holy horror if any but the 
standard lengths are suggested, and as sure as you 
stand there they will be obliged to come down off 
their high perch,’’ 

We who have kept an eye on past conditions and 
reason from them that which is to come will be in 
full accord with the above sentiment. The most of 
us know how foolishly the carpenters have opposed 
hemlock. Bécause it was harder on the hands and 
required a little more muscle when being sawed than 
white pine the carpenters in a thousand and one 











“It will be the lumberman who will dictate.” 


towns have attempted to talk it down. Without in 
any sense writing as an alarmist it is proper to say 
that many of us who live out our expectancy, as de- 
termined by the life insurance companies, will see 
the time we will be glad to get any kind of lumber 
that will be suitable for building material. 


THE SALE OF SHORT STUFF. 


I have talked and written of the advantage of sell- 
ing short stuff and have been met by the criticism 
that it would not sell. All of which is pure bosh. 
To at least an extent what one man has done in the 
way of handling lumber another may do, and if we 
should see in one pile all the money in silver dollars 
that has been made on short lumber not one of us 
would be spry enough to jump over it. The dealers 
who made this a feature of their trade took advantage 
of the opportunity to buy this short stuff cheap and 
oftentimes it was sold at standard length prices. 
Many a time I have seen short stuff going out at 
100 percent above cost, and the purchaser was none 
the wiser for it, neither was an injustice done him, 
for surely, if for ordinary use a 16-foot board is 
worth a certain price two 8-foot boards of the same 
grade are worth as much. ‘‘It requires more nails 
and time to place them,’’ I have heard it said. That 
is true, but it requires no more nails and less time 
to place them than it would to saw the 16-foot board 
in two and then place the two halves, as is often 
done. 

In a home office the other day one of the proprie- 
tors said he had a customer that morning who was 
unlike any that had come his way for a long time. 
In my town there is considerable street paving being 
done and the contractor has a gang of Russians to do 
the work. ‘‘The boss came in,’’ said this dealer, 
‘fand wanted some dimension to be used for making 
tables from which the Russians will eat. He said 
if we had any crooked stuff it would answer every 
purpose as it was to be cut into short lengths. There 
was a bin in which warped pieces were piled and I 
cleaned it out to him. A white Irishman he is. He 
said he might want straight stuff some time.’’ ‘‘And 
he will get it, won’t he?’’ I asked, and the answer 
was that he would. 

This is an illustration that might be repeated time 
and time again, by carpenters, too, if only they would. 
I will bet $4 that ninety-nine in every 100 who would 
buy dimension to be made into tables of this sort 
would want every piece as straight as a gunbarrel, 
and would kick like a Missouri mule if any sugges- 
tion was made that as the stuff was to be cut up 
the warp would be no disadvantage. They would be 
sticklers for what they would call ‘‘the best,’’ not- 
withstanding that for their purpose they were getting 
the best. 

There are dealers who do a contracting business 
and these take proper advantage of short stuff and 
warped pieces. The carpenters are right under their 
thumbs and follow instructions. As all know, around 
every building short stuff must be used, and if it 
is not already short it must be made so, hence what 
is the difference whether it is cut in short lengths 
at the mill or by the carpenters? I regret seeing a 
man stake himself out by getting too many orthodox 
ideas in his head. 

Would it surprise you if not long hence the stand- 
ard thickness for inside finish should be three-quar- 
ters of an inch? As population increases and the 
forest supply diminishes we will see changes in 
standards. The forests which we still have will be 
made to go as far as possible. 

I expect there are those who may answer, ‘‘Old 
man, you are talking through your hat.’’ I am 
thinking through it as I have it on this minute, but 











me 


up 
be 
ot- 


ing 


ess 
und 
eir 
ind 

it 
hat 
ths 
gy a 
dox 


ind- 
1ar- 
the 
in 
be 
‘Old 


am 
but 





NovEMBER 7, 1908. 





AMERICAN LUMBERMAN. 


45 





if the man who for twenty-five years has been an 
observer of the denudation of our forests isn’t with 
me in the opinion as expressed above I would not 
like to have him pass judgment on any affairs of 
mine. 

When the subject is threshed out to its finality the 
judgment of the dealer is sound who says that the 
carpenter of the future will be less of an autocrat 
than he has been in the past, and that it will be the 
lumberman who will dictate what kind of lumber he 
shall sell. And there will not be much dictation after 

















“Simply by pulling out of the crush.” 


all, as he will sell what he can get and the consumer 
will be mighty glad to buy it. P 
‘‘But when will that time come?’’ is the question 
that is often asked. It would be unwise for any man 
to say definitely when it will come, but it is as sure 
to come as a barrel would be sure to be emptied with 
a stream of water running from it and no water going 
into it. And the time will not appear so very long, 
either. Time, you know, is only long as we look 
ahead; in the past it has gone as a fleeting shadow. 


THE VALUE OF EDUCATION IN PILING. 

To me one of the crowning glories of the retail lum- 
berman is to keep his stock in good shape. Not in- 
frequently some old plug of a shed is seen, but if 
the lumber is properly piled it detracts from the ap- 
pearance of the shed. Invariably when I step into 
a shed the condition of the piles first attracts my 
attention. A dealer may not see his way clear to 
build a shed that is to his taste; he may be on rented 
ground, but in a good shed or a bad one, on his own 
ground or on the ground of someone else, there is no 
reason why he should not pile his lumber as it ought 
to be piled if only he has the know how and the 
disposition to do it. It is by no means in the costly 
sheds that the best piled lumber is seen. 

The reason that a well put up pile of lumber catches 
my eye may be that my first experience in lumber 
was with the white pine manufacturers, and these 
manufacturers were pilers for your life. A pile in the 
yard of one of these manufacturers put up in a 
measley way was rarely if ever seen. Any man who 
was a slouch at piling couldn’t hold a job on one 
of these piling grounds from the first day until the 
next. He must do it well else he couldn’t do it at 
all. Some of the best pilers I have seen in the retail 
business were formerly employees of the white pine 
manufacturers. They learned how to do it and 
haven’t forgotten. 

But many retail dealers never have learned this 
lesson, whose main object evidently is to have the 
lumber and to sell it. Two important points, these 
are, but they don’t fill the bill, How do you think 
it would apply to merchants in other lines? Suppose 
a drygoods man should say that if he had the goods 
and was able to sell them it would be all sufficient 
and should permit the goods on his shelves to look 
as though lightning had struck them? Don’t you 
think he would be nicknamed ‘‘Mr. Slouch’’ by his 
colaborers? 

Not infrequently it is said by a dealer that he has 
not the time to pile his lumber well. That’s rot, 
provided at the start he learned his business as he 
should. If a man has time to pile lumber at all he 
has the time to pile it well. It all depends on the 
way he was brought up in the business. If his teacher 
was a thorough lumberman the student was taught to 
do his work thoroughly, but if at first he was taught 
that it was all right to give the piles a hit and a 
kick he is liable to continue to do it. 

If IT had a son who was learning the retail business 
I would want the boss to gently take him by the arm 
and lead him in front of any pile that he may have 
piled poorly and ask him if he would be so kind as 
to repile it and see if he couldn’t do better. And 
if he didn’t do better I would want him to pile it 
again and again and again until he learned that he 
couldn’t do slobmagullion work in the twentienth 
century. Once having learned how to pile well it 
becomes second nature to pile that way. He does 
good piling without hardly giving a thought to the 
fact that he is doing so. His hand acts automatically. 

It was remarked by a dealer that if he were to 
give employment to a dozen new men he would under- 
take to tell which one had had the most capable 
training from the way he would pile. The standard 
by which this dealer would judge might not always 
hold true, but it is certainly one that appeals to the 











lumberman who has learned his business and enjoys 
seeing a yard present a businesslike appearance. 


PULLED OUT OF THE CRUSH. 


The town in which the dealer herein mentioned 
lives was a hot one in a business way last year. It 
was not thought that the four dealers made enough 
money to pay their taxes, One of them under the 
circumstances did fairly well, however. I saw him 
about New Year’s and a portion of the conversation 
ran practically as follows: ‘‘Been a pretty warm 
year in the old town, hasn’t it?’’ 

‘Hot as a tamale,’’ was the reply. ‘‘My neigh- 
bors got crazy—each bound to sell the most lumber— 
and that you know never can be done. If you are 
bound to sell more lumber than I do and I am bound 
to sell more than you do there will generally be a 
mixup, and in addition neither of us will accomplish 
his purpose, as it is not in the nature of things for 
both of us to sell the most.’’ 

‘*Blamed good logic,’’? I said, ‘‘and I wish that 
dealers before they go to butting into one another 
would think of it. No money made here the last 
year, I suppose?’’ 

‘*No, not by any of my three competitors. They 
must have come out of the big end of the horn, we 
will say the first day of January, ’08, with no more 
than they had when they went into the little end of 
it January 1, a year before.’’ 

The dealer called to the bookkeeper in another 
room to bring the ledger, and it was laid on hie desk. 
On opening it, he continued, ‘‘That’s the way I have 
come out,’’ the figures showing a little less than 
$2,800. ‘‘If a man is a liar and doesn’t care what 
he says, it causes him to swell up with pride to make 
such a showing as that. My investment here is a 
clean $7,000, I carry a stock of $15,000, I have worked 
hard all the year, my improvements are depreciat- 
ing—’’ and he slammed the ledger shut as though 
he was disgusted. 

‘*Not so bad as it might be, though. How did you 
do it?’’ I asked. 

‘*Simply by pulling out of the crush,’’ was the 
reply. ‘*‘When the bottom was knocked out I kept 
my temper and concluded not to sit in the game. I 
haven’t sold a stick for the year that I didn’t make 
a profit on. I have had about my share of the repair 














“A merchant should have his hook and line out for trade.” 


trade, and the little jags that were noncompetitive 
helped me out. I sold a couple of house bills to my 
friends who figured nowhere else, but all the bills 
that have gone at cost or less have been handled by 
my neighbors. They have had so mueh trade this 
year they ought to have fat four inches on the rib, 
but I think you couldn’t find it. 

‘‘An amusing incident occurred in August. Jim 
up here’’—motioning with his thumb up the street— 
‘*had oversold on 2x10s and came down to see if I 
could help him out. ‘Certainly,’ says I. ‘How much?’ 
says he. I told him, giving him a price $2 above the 
cost in pile. ‘The stuff is sold for $1.50 less than 
that,’ says he. And he said he had helped me out 
in bills before now. I told him I knew he had and 
that if he was decent I would help him out to the 
extent of the last board in my yard. ‘But, Jim,’ 
says I, ‘you are not decent. You wanted to raise the 
devil with John and started this row. You will knock 
a lot of money out of my pocket this year and stand 
up there on the floor and tell me, if you can, why I 
should sell you stuff at a rate that will enable you 
to stick the knife into me a little deeper?’. He sent 
his team over and hauled away the stuff and paid 
my price, .too.’’ 

‘What will be the result when the trouble is over 
of your losing so many bills; that is, will the build- 
ers, taking their cue from this year, think you are 
unable to compete with the other.dealers and pass 
you up?’’ I asked. 

‘‘O there is nothing in that,’’ was the reply. 
‘*Every contractor understands the situation. They 
know I am out for the reason that I will not consent 
to make a d fool of myself. If we swing around 
to old conditions again they will expect me to be in 
the game, and I will be.’’ 

A dealer and I had a little discussion recently on 








the bearing that the friendly manners of a dealer has 
on his trade. This dealer argued that the manners of 
a man, on the street for instance, provided they were 
decent, would have no effect on his business, as his 
business was done at his yard, and the way he treated 
his customers there was what would tell. I did not 
tell him so, but I thought he was hardly a com- 
petent witness, as having been in business only two 
years he lacked the experience of older dealers. 

‘*Let me make the prices and I will get the trade,’’ 
he said. Regarding this proposition I thought he was 
not so far sighted as he might be. As to the ability 
of a dealer to make the price, and the policy of his 
attempting to do so, much might be said. When one 
dealer attempts to make the price there are generally 
others who have something to say about it, and they 
may throw in remarks that may not please him. I 
expect that nine-tenths of the trade rows of the 
country were called into being by some man who had 
his head set on making the price. I have in mind 
more than a score of good consuming points where 
the battleax is swung maliciously, and in every one 
of these towns some dealer thought that he could 
make the price. It isn’t so easily done. There are 
thousands of dealers who are content in common with 
their neighbors to get fair prices, but let one of them 
drop below the others in an effort to establish in the 
public mind the idea that he is enabled to sell lumber 
cheaper than they can and there will be trouble. 

Is friendliness of value in trade? From my observa- 
tions I would not call it a debatable question. Friend- 
ly manners are a magnet. I don’t mean by this your 
‘*good fellow’’ who boozes with his cronies, plays 
poker with his set, but the man who is determined 
that he will show a kindly disposition toward all with 
whom he comes in contact. You know those who pay 
slight attention to any except customers. They con- 
vey the impression that those who buy their lumber 
elsewhere are unworthy of their consideration in a 
social way. There are politicians of this character. 
When after votes they collar people, but at other 
times they hardly know them. 

It seems to me that a merchant should continuously 
have his hook and line out for trade, ever anxious to 
haul in a fish wherever it may bite. One man’s dol- 
lar is as good as that of another. A merchant may 
have friends who buy of others, but as there is a 
reason for all things so there is for this. But there 
are changes in every community. The dealers of 
whom these friends buy may sell out, retire from 
business, die, and following these changes their cus- 
tomers must go elsewhere. Where will they go? To 
the dealer who treated them grouchily when he did 


not see their dollars coming his way? Hardly, other , 


things being equal. Other things being equal it is 
safe to say never. Human nature is a thing of itself 
and has changed little since Adam was a kid. 

There are dealers, in common with the one quoted 
above, who appear to think that their business salva- 
tion consists in treating their customers right. I hear 
the expression, ‘‘treating my customers right’’ a 
hundred times a year. It is a fine determination. It 
is positively necessary. It is said to convey the im- 
pression that it is a species of advertising. In short, 
I have heard dealers say that that is the way they 
advertise. So it is good advertising, but it doesn’t 
go far enough. A dealer should treat his custwmers 
and everybody else right. If I am not the customer 
of a dealer, but regardless of the fact that 1 am not 
he meets me in a neighborly way, always pleasantly, 
gentlemanly, he is certainly advertising his business 
and lassoing me with a rope that some day may draw 
me to his place of business and make me a customer. 

The summing up of this subject is this: There are 
so many dealers from whom lumber may be bought 
that the man who is in need of it is not obliged to 
go to your yard or mine for it. And oftentimes the 
incentive for buying of a particular dealer is that he 
has been treated white by that dealer when away 
from the yard. 


IT LEFT A BAD TASTE IN HIS MOUTH. 

A curious instance that bears on the above was 
related by a Pennsylvania dealer. ‘‘I was years 
younger than I am now,’’ said he, ‘‘and I am glad 
to say it, for I hope I know more than I did then. 
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A man came to the yard for a jag of lumber and I 
at once concluded that he was as finicky as any old 
woman. He was mighty hard to please. I don’t 
know as we talked about people ‘kicking’ then, as 
I hardly think the word had been invented, but today 
he would be called a kicker. Every board that. went 
on his wagon he inspected as closely as though he had 
been appointed by government to do it. Others were 
waiting, but that appeared no reason for him to 
hurry. As he would look over board after board I 
lost my patience and spoke to him in a way that I 
ought not. Finally I asked, ‘What in thunder do you 
want, anyhow?’ He faced me, and replied, ‘I want 
the best I can get for the money. Isn’t that the way 
you buy goods?’ 
‘That was a poser. Of course that was the way 
I bought goods. It is the way every man of sense 
buys goods. The man who doesn’t buy them in that 
way ought to go out of trade, and the longer I am 
in business the more confirmed I am in that opinion. 
I mellowed somewhat but I took his money with no 
good grace. That night I got to thinking it over. 
Here was a man who came to my yard to buy lumber 
and had the money in his jeans to pay for it. In 
= 


preference to going to a half dozen places he had 
selected mine. He was particular and so was I. Not 
long ago I had given a tailor a piece of my mind be- 
cause the coat he made for me did not set to suit 
me. I presume there was not much the matter with 
it but, as I have said, I was then younger and more 
particular about such things than I am now. He 
was slow, and probably that was his nature. He was 
thoroughly decent and that was what I was not. He 
had shown his bringing up and I hadn’t. And who 
knew but I had driven away a good customer, and I 
tell you just then I wanted all the customers I could 
get. I had started in as a young man, and I wanted 
them. I couldn’t make it right with myself. I was 
the prisoner in the box instead of the man who had 
worried me. And I tell you, my friend, above all 
things we want to be right with ourselves. 

‘*7] wished every day that that man would come to 
my place again. I would show him that I could be a 
gentleman as well as he. But he never came. I met 
him on the street once and greeted him as cordially 
as I could. ‘I don’t believe I remember you,’ he 
said, and when I told him my name and that he 
bought a load of lumber of me, he remarked, ‘O yes, 


I remember; I did buy some lumber of you for the 


county.’ For the county! Right then I could have 
hugged the old man. For the county, and as careful 
as he was when spending the money of the county! 
I had known men who wouldn’t have done it. ‘ Yes,’ 
he continued, ‘the lumber was to make pauper 
coffins.’ 

‘*T invited ,him, when he wanted anything in my 
line, to come and see me, and he said he expected to 
build a house in the spring and perhaps he would. 
But he didn’t, and I never blamed him. I wouldn’t 
go a second time to a place where they talked to me 
as I talked to him. He was absolutely right in skip- 
ping me. I learned that his house bill was sold by 
a competitor, and in the meantime I also learned 
that he was as good as the wheat. It taught me a 
lesson.’? 

When we fail to be as considerate to others as we 
would have them to us we make a mistake, a mis- 
take not only in a business way but as men. 
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SAW MILL MACHINERY IN THE SOUTHWEST. 


With the development of any great enterprise there 
follow in its wake many industrial plants which are 
solely dependent and allied to the parent industry; in 
this the lumberman is no exception. His demand for 
machinery, logging equipment and locomotives has built 
many large industrial plants to cater solely to his wants 
and await his commands. 

In the last ten years there has been witnessed a 
marked development and improvement in the manufac- 
ture of logs into lumber, particularly in the south. 
Great plants of the most permanent character have been 
built, containing every known device for the economical 
manufacture of lumber; the building of extensive rail- 
road facilities to handle-the logs from the tree to the 
mill, and, last but not least, with the building of modern 
mill plants come the towns laid out in truly city style, 
with comfortable homes and modern conveniences, many 
of which are not found in larger communities of their 
size. To accomplish all this, a means to an end, the 
enterprising lumberman has been unconsciously respon- 
sible for the development of many manufacturing indus- 
tries that now cater to his every need. 

The accompanying cut illustrates the plant of the 
Lufkin Foundry & Machine Company, which in recent 
years has been very successful in designing and equip- 
ping many of the most modern and economical plants 
in the south. Located at Lufkin, it is in the heart of 


the yellow pine district of Texas, on the main lines of 
the Houston, East & West Texas railroad and Cotton 
Belt, and has five other roads leading out to some of 
the largest saw mill plants in the state. 

Lufkin is fast becoming a modern town; the improve- 
ments now being made, with its present railroads and 


those under contemplation and construction, its manufac- 
turing establishments, schools and churches, together with 
its pushing and enterprising citizenship, make it the 
most progressive town in that part of the state. It may 
not be generally known, but its lumber business makes 
it the heaviest tonnage producing station on the Cotton 
Belt, excepting St. Louis. The Lufkin Foundry & 
Machine Company, therefore, holds a decidedly advan- 
tageous position to supply the needs of the millmen 
throughout the entire southwest, doing not only a gen- 
eral repair business but especially catering to their 
wants in new machinery and mill supplies. 

The manufacturing department is well equipped to 
build the very heaviest saw mill machinery, of design 
and structure considered by well known and practical 
millmen to be above the standard and seldom equaled. 
It makes a sepcialty of steam feeds, with Trout’s 
patent vertical double end valves, oscillating steam 
niggers, Lufkin log stop and loaders, Kelly log kickers, 
edgers, trimmers ete. 

This company has special facilities also for handling 
a large repair business and special men are employed 
to look after this feature of the business from the time 
the machinery arrives on the train until it is on its way 
back to the mill. It also makes a specialty of buying, 
selling and rebuilding locomotives, which has been a very 
successful department in its business. 

A large supply department, containing any quantity 
and variety of almost any required article used in a 
modern saw mill, is maintained, and is a highly success- 
ful department of the business. Many additional spe- 
cialties are handled which are popular with the millmen. 

A competent force of draftsmen is employed and the 
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company is in position to furnish uptodate plans and 
specifications for the largest mills, and since beginning 
the manufacturing of saw mill machinery has designed 
some highly suecessful plants, among those in recent 
years being, in Texas, those of William Carlisle & Co., 
Onalaska; Carter-Kelley Lumber Company, Manning; 
Garrison Norton Lumber Company, Pineland; Southern 
Pine Lumber Company, Diboll; Thompson Ford Lumber 
Company, Sour Lake; Angelina County Lumber Com- 
pany, Keltys, and many other plants of note. 

W. C. Trout, secretary and manager of the company, 
looks after this department as well as the direct manage- 
ment of the plant, and under his patents considerable 
machinery is made. This concern has enjoyed a very 
fine business during 1907 and since the panic last fall 
has kept going, doing about 60 to 80 percent of the 
usual business. At present it is crowded with work and 
contemplates operating a night and day force in its 
machine shops. The officers of this company are J. H. 
Kurth, sr., president; S. W. Henderson and G, A. Kelley, 
vice presidents; W. C. Trout, secretary-manager, and 
W. H. Perkins, treasurer. This company was organized 
in 1902, but did not start manufacturing machinery until 
the summer of 1905, when it came under its present 
management. 

It is generally felt that the Lufkin Foundry & Machine 
Company has a very prosperous future. Its machinery 
has now been in operation a number of years, has been 
thoroughly tested and found entirely practical and dur- 
able. Its aim has been to design the heaviest and 
simplest machinery manufactured for use in yellow pine 
mills and its growing success warrants for it undisputed 
power in the machinery line in the south. 
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On September 8, 1908, at Abingdon, Va., the Colonial 
Manufacturing Company, of that town, held a directors’ 
meeting and the president appeared with a statement 
to the effect that the corporation was unable to meet its 
debts, and that it was threatened with suits, and that the 
interests of the creditors and stockholders were best 
subserved by making general assignment of its assets 
for the benefit of its creditors and without preference 
but subject to existing liens on the property. 

The following is a list of the creditors: 

W. G.. Preston, Abingdon, Va. 

First National bank, Abingdon. 

People’s National bank, Abingdon. 

Georgia Pine Manufacturing Company, Atlanta, Ga. 

Cotton State Lumber Company, Meehan Junction, Miss. 

Simpson & Harper, Atlanta, Ga. 

Jackson Lumber Company, Lockhart, Ala. 

W. F. Roberson, Abingdon, Va. 

Farrar Lumber Company, Dalton, Ga. 

Lathrop Lumber Company, Birmingham, Ala. 

The Scotch Lumber Company, Fulton, Ala. 

J. L. Phillips & Co., Thomasville, Ga. 

Enterprise foundry & Machine Works. 

Ss. R. Preston, Abingdon, Va. 

The C. T. Nelson Company, Columbus, Ohio. 

Hide and Leather, Chicago. 

Standard Oil Company, New York. 

Rk. G. Dun & Co., New York. 

Plastic Rellef Mfg. Co. Taylor Wagon Co. 

George Neidengle. Standard Plastic Relief Co. 

The 8. B. Roby Co. M. Sheffield. 

Crouse Mfg. Co. bv. J. Elrod. 

Kight of the creditors were southern shippers of yel- 
low pine, two of whom had representatives at Abingdon, 
Va. Immediately after the assignment irregularities 
in the affairs of the Colonial Manufacturing Company 
were suspected and a meeting of the eight southern lum- 
ber companies was called to discuss the case. At this 
meeting it was deemed best to send representatives to 
Abingdon to investigate the books and accounts of the 
Colonial Manufacturing Company. The investigation 
brought forth some very queer and questionable transac- 
tions and an involuntary petition in bankruptcy was 
filed to supersede the assignment. The Colonial Manu- 
facturing Company demurred against the bankruptcy 
petition, but was overruled and the petition was 
granted. Further C. B. Clark, president of the Colonial 
Manufacturing Company, had involved matters in such 
a manner that evidence was submitted to the grand jury, 
then in session at Abingdon, and two indictments were 
secured against Clark for obtaining goods under false 
pretense. One of these indictments was brought to trial 
on October 21, but as the indictment was faultily con- 
structed proper evidence could not be introduced or a 
conviction secured, the prosecuting attorneys finally 
agreeing to a verdict of ‘‘not guilty.’’ Clark was ac- 
quitted on this indictment through the exclusion and 
not through the introduction of testimony. The circuit 
judge considered the facts that developed of sufficient 
importance to call a special grand jury to go into session 
at once. The facts were presented to this special grand 
jury but it failed to return further indictments against 
Clark. 

The Colonial Manufacturing Company secured credit 
on basis of rating given it by the commercial agen- 
cies, Which was $10,000 to $20,000, good pay. It had 
submitted statements signed by its president, C. B. 
Clark, under date of April 1, 1907, and June 21, 1908, 
claiming a net responsibility of $15,000. This statement 
further claimed that $14,000 of the capital invested had 
been paid in in cash. In this statement no mention 
was made of a vendor’s lien of more than $1,000 that 
stood against the real estate of the Colonial Manufac- 
turing Company, nor of a bond issue of $8,000, the ma- 
jority of the bonds being held by local banks as collat- 
eral, 

W. F. Roberson, a local lumber dealer of Abingdon, 
is shown as a creditor to the extent of $1,000. Mr. 
Roberson was secretary and treasurer of the Colonial 
Manufacturing Company, having been elected to that 
office at a directors’ meeting held on July 17, 1907. Mr. 
Roberson stated that there was no understanding regard- 
ing matter of salary, and when he was elected to his 
office the minutes of the directors’ meeting had been 
interlined and a clause inserted, apparently at a later 
date, whereby Roberson was to receive a yearly salary 
not exceeding $1,000. Mr. Roberson was elected to suc- 
ceed himself as secretary and treasurer at a meeting 
held July" 30, 1908, and it was further stated in the 
minutes of this meeting that he was to serve without 
pay; that the same method of interlining had here been 
used, and after the word ‘‘pay’’ was inserted, ap- 
parently at a later date, ‘‘after July 11, 1908.’’ After 
September 3, when the Colonial Manufacturing Company 
was in failing circumstances, at a directors’ meetin 
W. F. Roberson was voted a salary of $1,000, which 
salary was to be placed to his credit on the books of the 
company. 

The Farrar Lumber Company, of Dalton, Ga., accepted 
an order from the Colonial Manufacturing Company for 
two cars of yellow pine to be shipped to Philadelphia, 
Pa. The shipments were traced and it was found had 
been delivered to the Difendefer Lumber Company, 
Philadelphia, Pa., which claims that it had no transac- 
tion whatever with the Colonial Manufacturing Com- 
pany, but that it bought the two cars in question from 
W. W. Hurt, of Damascus, Va. Mr. Hurt, when ap- 
proached, said that his recollection of the transaction 
was not clear, but agreed to send a statement, according 
to his records, at a later date. He afterward advised 
by letters that he kept no books or records, and with the 
transaction being closed his papers had been destroyed. 
Mr. Hurt, when questioned personally, stated that the 
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Unconventional Transactions of a Virginia Involuntary Bankrupt—Suit With Consistent Trimmings Brought By a Chicagoan of Former Notoriety. 


Colonial Manufacturing Company had been in bad shape 
since the fall panic of 1907; that he stood to lose $1,100 
as an indorser on Clark’s paper, and the proceeds of the 
two Philadelphia cars had been used to. pay the nvte. 
The Colonial Manufacturing Company’s books do not 
show an account with W. W. Hurt, but the two cars were 
entered up in the journal, mixed in with other entries, 
and the record is very confusing, as it was necessary to* 
make an error in addition of $93 in order to make the 
entry appear regular. 

The Jackson Lumber Company, of Lockhart, Ala., 
shipped three cars of flooring to the Colonial Manufac- 
turing Company, which claims to have sold the stock to 
W. G. Preston, stockholder and creditor. From the 
records of this transaction it appears that the lumber 
was sold to Preston before the Jackson Lumber Company 
had made the shipments and forty-five days before the 
lumber reached Abingdon, but the memorandum shows 
the exact number of feet contained in each car and 
exact amounts that were paid as freight. 

It would appear from the facts that have developed 

that C. B. Clark, president of the Colonial Manufactur- 
ing Company, early during the summer of 1908 realized 
that the affairs of the company were in bad shape and, 
knowing that the company had a good commercial stand- 
ing rating, he apparently conceived the idea of getting 
rid of his local creditors and protecting his stockholders, 
shifting his responsibilities to southern yellow pine ship- 
pers, who were not so close to home and who he cvi- 
dently thought would not press their claims to any great 
extent. Mr. Clark’s method was to impress upon loeal 
lumber dealers in Abingdon and Bristol, Va., that he had 
sold large quantities of columns ‘in exchange for southern 
lumber, and he would,then sell to the lumber dealers 
stock that he had bought, and, in some cases, made a 
sale at a loss. He usually accepted notes in settlement 
for these cars. He would not ask for one note to cover 
a shipment, but would split the account up in small nutes 
of $50 each and up, and these notes would be scattered 
around amongst local ereditors where they would do the 
most good, 
* This is a case where the southern mills have acted 
wisely in making a thorough investigation, and the 
expense incurred may unquestionably be looked upon 
as an investment in an insurance way. Further, it is 
believed that under the bankruptcy laws creditors will 
receive a much larger portion of their various accounts 
than if the matter had been left to the local courts. 

While under its charter the Colonial Manufactur- 
ing Company had a right to engage in the lumber 
business, it appears that it confined itself to the manu- 
facture of porch columns until it approached finan- 
cial trouble in the summer of 1908, 

It is rumored that C, B. Clark, president of the 
Colonial Manufacturing Company,: contemplates en- 
gaging in the manufacture of columns -at Shreveport, 
La., on an elaborate scale. ; 


BECKER, OF CHICAGO, AGAIN IN THE LIGHT. 

Some years ago one M. J. Becker, of Chicago, did some 
very peculiar things in his dealings with the hardwood 
manufacturing trade. The AMERICAN LUMBERMAN and 
one of its predecessors, the Timberman, published refer- 
ence to some of his transactions which had resulted in 
financial losses and much tribulation to saw mill men. 
Mr. Becker thereupon changed the name under which he 
did business and made use of the name of the American 
Railway Supply Company. The AMERICAN LUMBERMAN 
did not discover who constituted this supply company at 
first and not, in fact, until after Mr. Becker had sur- 
reptitiously secured a contract for advertising space in 
the LUMBERMAN. After his advertisement in the name 
of the American Railway Supply Company had appeared 
in the paper for a few weeks the LUMBERMAN discoveréd 
that it had been hoodooed and that the advertisement 
was in reality that of M. J. Becker, who was persona 
non grata at this office by reason of his~past relation to 
the trade, and was seeking to get lumber. from shippers 
by this means. r ’ 

The advertisement was thereupon taken out of the 
paper and Becker, with his’ predilection for litigation, 
sued the’ AMERICAN LUMBERMAN for nonfulfillment of 
the aforesaid advertising contract. -This case worried 
along a while and meanwhile a number of cases, on the 
charge of using the United States mails to defraud, were 
brought by the government against Becker and his de- 
fenses were so shrewd that he in every instance won out 
on technicalities through the assistance of able attorneys. 

For a number of years thereafter nothing was heard 
about Mr. Becker. He seems to have maintained offices 
in the Woman’s Temple, however, and along in October, 
1905, he formed some sort of an alliance with one C. F. 
Stockham, who was in Becker’s office and was theo- 
retically trying to work up a trade. It was found, how- 
ever, that no other way would accomplish their design so 
well as the ‘‘old one’’—advertising—and a new scheme 
was hatched up for getting an advertisement in the 
columns of the AMERICAN LUMBERMAN. It succeeded. 
This scheme involved the writing of a letter by Becker 
or Stockham, and signed by the latter, which is here 
given in full: 

Curcaco, Itn., Oct. 17, 1905.—To the AMprRican LuMBER- 
MAN, 315. Dearborn street, city. Gentlemen: . Please insert 
the following ad in your pext issue and advise what it will 
cost for one issue and for each succeeding issue so long as 
I should run it: j 

“Young man with fen years” experience in lumber businéss 
will invest, with services, $40,000 in good paying lumber 
proposition, or will act as representative for responsible 
yellow pine or fir shippers, and cash invoices for sales made,” 


Please mail replies to me at 5404 Prairie avenue, and 
oblige yours truly, Cc. 8. STocKHAM. 


The answer of the AMERICAN LUMBERMAN under date 
of October 23 to the letter above quoted was as follows: 


CuicaGco, Oct. 23, 1905.—Mr. C. 8S. Stockham, 5409 
Prairie avenue, Chicago. Dear Sir: In compliance with 
your request of the 17th, we inserted your ad in our issue 
of the 21st over the signature of “A. 23,’ and as fast as we 
receive replies we will promptly mail them to you. We 
have sent you under separate cover a copy of the paper. 


The advertisement made seven lines and costs for 


i SR, oh ihnbacadss obs eee 4deNd 644644556004 $ 1.75 
TO: GRTEIGD TROTAINEB o0.6 6 4.008500 2000000600068 8.15 
Three consecutive insertions. ....ccccccccccesccvcces 4.20 
Four consecutive insertions... ......ccscsccccscceces 5.25 
Eight consecutive imsertions.........ccceccesesesces 10.50 
Three months, thirteen consecutive insertions......... 15.75 


We inclose bill for the insertion given and would ask you 
to kindly favor us with remittance, as advertising in the 
Wanted and For Sale Department is considered cash business. 
If you desire to continue the ad in our issue of the 28th, 
kindly let us hear from you before noon of the 26th, at 
which time we go to press for our following Saturday's 
issue. Awaiting an early reply, we are, yours very truly, 

THE AMERICAN LUMBERMAN, 
E. C. Hole, Secretary. 

Immediately thereafter came to the office of the 
AMERICAN LUMBERMAN the following letter: 

CuicaGco, ILt., Oct. 25, 1905, 5404 Prairie avenue.—The 
AMERICAN LUMBERMAN, 315 Dearborn street, city. Gentle- 
men: I acknowledge receipt of yours of the 23rd and 
inclose herewith postTaGce for $3.15 to cover “ad A-23" for 
two issues. If I wish the ad to run longer I will remit you 
each week in advance to cover. Yours truly, 

Cc. 8. STocKHAM. 


The above is introductory very largely to a call at the 
office of the AMERICAN LUMBERMAN last week ‘by C. 8. 
Stockham. Mr. Stockham sought to have the files looked 
up and the paper secured which contained the advertise- 
ment of the above advertisement, saying that Becker had 
made a considerable harvest out of that letter, gotten a 
great many replies to it, and when he sought to secure 
a recompense for his services Becker made an offset and 
inaugurated a ‘law suit claiming $1,000 for office services 
ete. Mr. Stockham made the fact known of the Becker 
claim of $1,000, which came up in the shape of a law 
suit on Monday this week, and stated that he wanted to 
have a representative of the AMERICAN LUMBERMAN 
subpened to testify as to the form of the ad ete., and 
departed, and shortly afterward came an officer of the 
court with a subpena for E. C. Hole, secretary, to appear 
on Monday morning. 

On Monday morning the case was called, but continued 
until the afternoon; then it was continued until Wednes- 
day. This is Becker’s old game. After the second con- 
tinuance it was suggested that a settlement was to be 
made. Becker tried this on many times with the AMER- 
ICAN LUMBERMAN in earlier years. He used to send a 
summons around to the editor of the LUMBERMAN to go 
out to Hawthorne and get a breath of fresh country air; 
or the next time to Logan Square and interview the local 
justice of the peace on some minor matter. When the 
editor would get there and have with him a bondsman 
Becker in collusion with someone would be able to con- 
tinue the case and the next time perhaps bring it up in a 
new court in some other distant locality; or if in the old 
one would be prepared to continue the case again if from 
his standpoint it was thought wise. 

But on Wednesday afternoon this case did come up— 

Becker vs: Stockham—and M. J. Becker took the stand. 
He testified in regard to his bill for $1,000 for services 
that weré encompassed in answering telephone calls and 
giving out samples of soap for Mr. Stockham. Others 
to whom he had rented office space he had not charged 
for. such services at all. He had charged Stockham $50 
for'an hour’s’ talk relative to the. cancelation of a lease, 
but in response to questions acknowledged that he never 
had been and was not now a lawyer. 
..Charles S. Stockham testified that he is now in the 
‘tobacco business and in July, 1905, he was Chicago agent 
for the Gibson Soap Company. He had met Becker by 
answering an advertisement and arranged with him for 
renting an office'room at $8 a month, it being distinctly 
understood that this charge should cover telephone serv- 
ice. Later Stockham had found on his desk a note asking 
him to vacate the premises, and in response to the ques- 
tion of Becker the latter told him that he wished the 
room “for a friend,” Becker finally giving him five days 
in which to vacate. In his arrangements with Becker the 
$8 charged for rent included all services and answers to 
telephone calls ete. and no promises ever were made by 
the witness fo pay for anything extra. Continuing he 
said: , 

Becker came to me a little while before the first insertion 
of the advertisement in the AMERICAN LUMBERMAN and said 
he had money lying idle that he wanted to invest and would 
like to let the lumber interest know about it and wanted 
to insert an advertisement in the paper called the AMERICAN 
LUMBERMAN, and on account of his being in ill repute with 
the lumber fraternity they would not insert the advertise- 
ment for him in his own name or that of the company that 
he represented. He said: . “I would like it if you would 
give me permission to use your name. I will make out the 
ad, send it down and we will let the replies come to the 
office.” He thought about it again and said that he thought 
the replies had better come to my residence. The paper 
published the advertisement and the replies came to me. 
Answers came in from the time the ad was put in to the 
first of January. 

Q. . Was anything said to you in reference to compensa- 
tion? A. He said: “That is mighty-nice of you and I 
will. make it all_right with you.” hat was the first con- 


versation about it. 
Did he fix any time to make it “all right” with you? 


(Concluded on Page 63.) 
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PAGEANTRY’S GRAPHIC ILLUSTRATIONS OF THE INDUSTRIES OF PHILADELPHIA. 


Founders’ Week Used to Exploit Lumber and Machinery Interests—Enterprise of Saw Makers and Lumber Manufacturers. 


Philadelphia, home and headquarters of many great 
lumber concerns, covered itself with civic glory during 
the recent Founders’ Week. From October 5 to 10, 
inclusive, that city was given over to a celebration of 
the greatness of Philadelphia. Each day there were a 
parade and other elaborate entertainment and thousands 
of visitors were attracted to the City of Brotherly Love 
by these spectacles and other features. Many reviewing 
stands were erected along the principal streets, and it is 
interesting to note that the consumption of North Caro- 
line pine, the wood that was used almost exclusively in 
building these structures, was sufficiently large to bolster 
up the North Carolina pine market materially in that 
section of the country. 

One of the most pleasing and striking features of the 
celebration was the industrial parade Wednesday, Octo- 
ber 7, and some of the floats which appeared in that 
parade are pictured on this page of the AMERICAN LuM- 
BERMAN. Henry Disston & Sons, of Philadelphia, had 
five floats in the line of marcheeach of them artistically 
designed and elaborately executed. They attracted much 
attention among the spectators, constituting as they did 


a complete exhibition of saws, files and other tools manu- 
factured by this well known concern. One of the most 
interesting features was a circular saw which is the 
largest in the world. Two of the five floats displayed 
by Henry Disston & Sons are illustrated in connection 
with this article. 

In the industrial parade, October 7, at the Founders’ 
Week celebration in Philadelphia were four floats typi- 
fing the lumber business that attracted much attention 
along the line of march. They were all representative 
of the business of the C. B. Coles & Sons Company, 
manufacturer of and dealer in lumber, at Camden, 
N. J. The floats are pictured herewith. They were 
each 8 feet wide and 35 feet long, and their position 
was in the first division of the parade under allied 
building trades. This was the only concern in Phila- 
delphia or Camden representing lumber, millwork and 
packing boxes. There were four horses to each float, 
on the saddle cloths of which were different inscrip- 
tions calling attention to the fact the concern was 
established in 1864 and had been in business forty 
four years. 








HENRY DISSTON & SONS’ EXPLOITATION OF BAND SAW MANUFACTURE. 


On the tunnel float there was a small car built on a 
track elevated at the rear end. This car was kept in 
motion during the’parade going in and out of the 
tunnel. 

On another float the inspectors and helpers were 
loading and inspecting lumber. 

A third float contained a small box-nailing machine, 
which was in motion with the men apparently nailing 
boxes. 

On the fourth float crosscut and ripsaws were run- 
ning. 

Readers of the AMERICAN LUMBERMAN will be inter- 
ested in the personnel of this concern. Charles B. 
Coles is president, William C. Coles is treasurer and 
Henry B. Coles secretary. 

During its forty-four years the plant has grown until 
now it has 350 feet frontage on the Delaware river, 
on which are located heavy timber yards and planing 


mill, Across the street are the hardwood yard, ware 
houses and warehouses for stock, millwork ete. The 
wholesale yard is located about one square away. 


There are railroad connections with all these yards. 











REPUTED LARGEST :-CIRCULAR SAW, DISPLAYED BY 





HENRY DISSTON & SONS. 
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Human kindliness, brotherly love and an_unseltish 
devotion and rigid adherence to those principles which 
serve to advance the general interests of mankind form 
the basis of the philosophy of W. H. Harrison, a lumber 
dealer of Grand Island, Neb. Mr. Harrison probably is 
as well known in his state and section as any retail lum- 
berman in the country. He was one of the big fish 
which Attorney General Brown, of Nebraska, thought 
he had caught when he spread his net about two years 
ago. This catch was heralded abroad in great, flaming 
letters and described with a wealth of detail worthy of 
a better subject. In this case the story did not wind up 
with the familiar modification that the fish got away. 

In addition to knowing how to run a lumber yard to 
the satisfaction of himself and his customers Mr. Har- 
rison is master of the art of handling the plain, garden 
variety of English, as is demonstrated by his recent 
contribution to American letters entitled ‘‘A Bunch 
of Splinters.’’ The introduction is characteristic of the 
man and the subject: 


Post Mortems and Buzzards. 


Post mortems are nasty, grewsome, unpleasant affairs. 
They are not painful when held over subjects which are 
properly dead. When held over subjects not as dead as they 
should be they are not so pleasant. The post mortem as a 
human institution cuts about the same figure as that insti- 
tution of nature the buzzard. Both dig into things, remove 
stenches, clear the atmosphere, and neither gets busy until 
something rotten must be looked into. Bill Nye denounced 
the buzzard as an unholy bird. He said it didn’t care a 
tinker’s malediction for the works of the Creator, but always 
delighted in the works of a dead horse. A post mortem is 
not exactly a holy institution and it does not always have 
to do with dead subjects. Sometimes it must deal with sub- 
jects which still breathe the breath of life. The writer and 
the great Nebraska “lumber trust’’ happen to be subjects 
of this unfortunate class. They may not be very good sub- 
jects, but there is such a thing as being too good. For in- 
stance, limburger cheese. 


What Constitutes Good Limburger Cheese. 

Limburger cheese, to be right good, must be so good as to 
be unapproachable. That sort of a subject would not inter- 
est a post mortem. ‘There is where it would have to lower 
its fiag to the buzzard. It could not do business with any- 
thing it could not get up to. <A buzzard could sit on such 
a case but it would be a fit subject for a post mortem shortly 
afterward, so you see it is horse and horse between them. 


Mourners Pleased. 

but it isn't always an even break. Take the case of 
the writer, whose demise is yet to be mourned by sev- 
eral insurance societies, and of the great Nebraska Lum- 
wr Trust, which never existed, and consequently will 
be unable to shuffle off until a way is invented to give a 
thing a chance at the resurrection which was never 
born, and the buzzard must back on to a blind siding 
or fade away with a noise like a defeated candidate, but 
the post mortem can sail in with its high speed clutch in 
nd the “Honk” ‘‘Honk” of its musical department rais- 
ing merry hades. 


A Darned Tough Proposition. 

This post mortem has to do with the Nebraska Lum- 
ber Dealers’ Association, the suit before the supreme 
ourt to restrain, enjoin, dissolve, paralyze, pulverize 
ind penalize said association, and the writer, who at the 
time, along with several other lumber dealers, was made 
a defendant in the case and was charged by the attorney 
reneral with being a malefactor, a conspirator, a monopo- 
ist, boa constrictor, a public menace, an undesirable 
citizen, a predatory robber, and a darned tough proposi- 
tion, generally. 


Long Time Between Drinks. 

The action before the supreme court was brought by 
the attorney general during the summer of 1906, and the 
linal findings of the court were handed down April 23, 
1908. If the full opinion of the court had been given out 
to the people of the state by the newspapers, I would 
have been saved the labor and expense of this essay. 
Instead, however, the press quoted only extracts which 
ipplied wholly and solely to one over-officious official of 
the association, and a half dozen individuals—some of 
whom were not members of the association—proclaiming 

large, black equestrian type that the decision was a 

Great victory for the attorney general’ and “A knock- 
out blow to the lumber dealers and the Nebraska Lumber 
rrust.”’ 

Little ‘“‘Willie’’ Declares Himself. 

My purpose in this article is to show that, instead of 
being “a great victory’’ for the attorney general, the 
esult of the suit was a humiliating failure for him, or 
rather, for the political pluggers and blackmailing bush- 
vhackers who inspired it; and that, with the exception 
f a few individuals who should properly have been 
prosecuted in local county or district courts, the mem- 
vrs of the association were found guiltless, and were 
ot harmed other than that several hundred of them 
vere haled before the supreme tribunal of the. state, 
harged in legal phraseology with being lawbreakers and 
thieves. A small thing like this wouldn't matter to some 
people. Some folks don't mind anything which doesn’t 
vank a dollar or two cut of them, or some personal in- 
iury like having their wishbone busted or a few ribs 
jerked out through their ears. 


A Sensitive Cuss. 

The average Nebraska lumber dealer, however, is a 
ensitive cuss. He thinks more or less of his reputa- 
tion and of his standing in his community. The founda- 
tion of his business success rests on the patronage be- 
stowed on him, and this rests on his record as a law 
ibiding citizen and his reputation with his fellow men 
for honesty and square dealing, and he squirms when 
he is denounced as a robber and all round criminal. His 
knowledge of robbery has been chiefly gained through 
“ssociation with those whom he has favored and assisted, 
ind who have thrown him, and the only trust he has 
ever belonged to is that great American trust which 
trusts anyone who promises to pay in three months and 
takes six months or a year to do it in—a trust which 
so far as he is converned has helped its full share in the 
rearing of homes on the farms and in the cities and 
villages of Nebraska, meeting at all times the competition 
of the Montgomery Wards and Sears & Roebucks of the 
lumber trade. His money has never been deemed so 
iainted but that it was received on a par with that of 
lawyers, publishers, politicians and democratic candidates. 


Nutty Officials. 

He is entitled to a squirm or two, and he ought to 
have recourse against the great state of Nebraska for 
damages, and would have but for the foresight of the 
intellectual statesmen who framed our constitution, and 
who in it provided that the state cannot be sued, thus 


NEBRASKAN PHILOSOPHY RACY OF THE SOIL AND CHARACTERISTIC OF WESTERN HUMOR. 


“Trust Busting” Handled With Gentle Sarcasm—Championing His Fellow Lumber Dealers’ Interests—Wit and Wisdom in a Spirited Defense. 


enabling nutty officials to make any kind of a grand- 
stand play involving that most precious possession of 
every square man—his character—with the knowledge that 
failure to make the charges good will meet with no 
other penalty than the contempt of all men whose moral 
rudders and mental carburetters are in good working 
order. 
An Apology. 

Right here I pause to explain and apologize. To have 
been timely this article should have been_ published 
months ago. ‘The writer, however, was in Chicago al- 
most continuously from August, 1907, until August, 1908, 
attending to business matters. Since returning home a 
world of tangled ends touching my business have had to 
be gathered up and attended to. While I ask pardon for 
inflicting this statement of fact on those who will do me 
the kindness to read it, I believe this showing is due to 
my family and to those who have had faith in my hon- 
esty and moral integrity no matter if its publication was 
necessarily delayed six years instead of six months. 

The AMERICAN LUMBERMAN would like to reproduce 
all the many pleasantries of which Mr. Harrison has rid 
his system but is unable to do so. He explains farther 
along that the article should have been published when 
it was more timely, but he believes what he has to say 
to be of sufficient importance to justify its publication 
at this time. It was printed in the Grand Island Daily 
Independent, from which it has been reproduced in 
pamphlet form. 

Mr. Harrison takes up categorically the charges made 
against the Nebraska Lumber Dealers’ Association, the 
opinion rendered by the supreme court of that state, the 
interpretation of the opinion by means of which it is 
reduced to plain English, and a reprint of the findings 
of Referee A. N. Post, and also the interpretation by 
the supreme court of the proper functions of organiza- 
tions similar to the Nebraska Lumber Dealers’ Associa- 
tion. Mr. Harrison also has something to say about the 
mail order business. 

While it did not please this defendant to be held up 
as a monster whose lineage could not be determined, his 
greatest anguish was occasioned in this way: A. L. 
Bixby, of the Lincoln Daily State Journal, was left 





W. H. HARRISON, OF GRAND ISLAND, NEB. 


unprotected during the time this case was being tried 
and became infected with microbus yellowjournalitis. 
While so possessed he conceived it to be his duty to take 
this case out of the hands of the court and try it him- 
self, which he did to his own satisfaction, and for his 
great mental exertion received the plaudits of those who 
regarded this victim of microbus yellowjournalitis in the 
light of a benefactor. Mr. Harrison endeavored to 
counter this blow and feebly remonstrated in the follow- 
ing solicitous, friendly vein: 


A. L. Bixby. Lincoln, Neb. My dear Bix: For years my 
most joyous moments have been spent in the perusal of your 
daily half column stunt of wit, philosophy, pathos, theology 
and practical horse sense as it has appeared in The Journal. 
When your funny bone inspired your fountain pen to make 
a noise like a Mark Twain or a pop candidate for office I 
have suffered in common with you. Your gentle philosophy 
has smoothed my corrugated brow, dispelled rebellious 
thoughts, converted the dregs of bitter disappointment into 
the golden wheat of a dope fiend’s dream and has helped me 
to point my fellow mortals to a surcease from sorrow, a 
balm in Gilead and a never failing stimulus for discour- 
aged minds and:tired nerves, so that the wayfarer may fare 
on to his everlasting rest with the calm and unruffled con- 
fidence of a democratic candidate for office in Texas. And 
when your fount of grief o'er the woes of suffering human- 
ity has overflowed its brim I have sorrowed with you and 
have filled the unoffending atmosphere with sighs which 
were like unto the plaintive exhaust of a 6-cylinder benzine 
garbage wagon, or the mournful moans of old “Speck” lost 
in the canyons of Custer county. Your Sunday sermons and 
halftone exhortations have strengthened my drooping spirit, 
guided my halting feet and chastened my haughty bearing 
until my delighted family has mistaken my bald crown for 
a halo. And when you have taken a whirl at the shams and 
hypocrisies with which this vale of error is infested, have I 
not prayed that the Almighty would invest you with added 
powers and gifts of intellect so that you might do the job 
as your Uncle Fuller would do it were his profession that 
of a scribe and Pharisee and not that of a detested lumber 
dealer? When you have punctured the rotten professions 
of a blatherskite politician have I not indulged in gladsome 
and tuneless song, and when your sanitary prescriptions for 
a breakfast meal have put seventeen different kinds of food- 
less breakfast foods out of business have I not emitted a 
merry honk-honk? And have I not trolleyed to the Olym- 


pian fields with you and sat by your side and aided and 
abetted you in heaping vile abuse upon the umpire and in 
wildly imploring the home team to maim, kill and destroy 
the enemy? And to think that I have plumbed your outer 
circumference and sounded your innermost depths and have 
fondly believed you to be as free from guile as a nickel- 
plated safety razor only to be awakened from my dream to 
find you a very demon, as witness the following taken from 
your column of The Journal of a few days ago: 

“At present prices the man who deals in lumber isn’t 
obliged to measure his prosperity by the volume of business 
transacted. ‘Ten carloads at 50 percent beats twice that 
many at 25 percent profit. And there is no recourse for the 
unhappy man who must buy lumber or move into a tent. 
Dr. L. Umber Trust has given the prescription and he has 
to take it.” 

Col. Tom Ochiltree, while London correspondent for ¢ 
New York paper, was cabled to send three columns of stuk 
about the Kuropean situation, based on facts. He immedi- 
ately cabled back for them to send on the facts and he woulé 
furnish the stuff. When you feel that you must do the 
beloved state there are dealers who are able and disposed tc 
hold their customers up for 50 percent profit—but I’m from 
Sedalia. in all pursuits and avocations men are to be found 
who do not give value received for the cash paid them for 
their goods, and newspaper writers and publishers are nt 
exception to this general rule. In that favored part of 
Nebraska of which Grand Island is the hub, and where the 
writer has fiercely struggled to keep the wolf from the door 
for the last twenty-two years, lumber dealers have received 
not more than 15 percent profit on sales, and this is the 
basis they are now doing business on. And no other line of 
merchandising except the coal business has been or is now 
conducted on so small a percent of profit, neither does any 
other line of merchandising require, in proportion to the 
volume of sales, an investment of more than 50 percent of 
the capital required in the lumber business. (This is most 
likely where you got the 50 percent idea in your head.) 

Now, you fat old sinner, briefly stated, these are the 
facts, and you know that your humble admirer does not 
wear a hat that can be talked through, and likewise that 
he always stands ready to prove a business statement. If 
any splatter mouthed politician or loud voiced savior of 
humanity assures you to the contrary, bet your last dollar 
that he doesn’t know what he is talking about and you win. 
Terrible injustice and great injury have been done to lumber 
dealers as a class in Nebraska, and some who deserved great 
gratitude from their fellow citizens have been driven from 
business and from the state by the persistent and con- 
scienceless attacks of strong breathed trust busters. If 
you feel that you just can’t help taking a hand in this 
baiting business wait until I return home and I'll take 
pleasure in hanging your freckled old hide on the ramparts 
of the state historical building. I am kept very busy here 
and can’t do justice to anything but a square meal—when 
I am lucky enough to get one. Have had to grow heels like 
a jaybird and am kept jumping around like a pink faced 
monkey on a cake of ice keeping out of the way of street 
cars, automobiles and the police, and should not be called 
on to reach out 600 miles to defend a reputation which is 
of more or less importance to my family, the members of 
which, foolishly, no doubt, are not made happy when their 
mainstay and protector is held up to public scorn as a law- 
breaker and robber. 

Trusting you will give this space at top of column, next 
to reading matter, I am your sincere admirer, 

W. H. Harrison. 





SEATTLE EXPOSITION WILL BE READY ON 
TIME. 

The ‘‘Build Now”’ spirit is receiving laudable ex- 
emplification in the progress that is being made on 
the Alaska-Yukon-Pacifie Exposition, which will be 
held at Seattle, Wash., next year. It is positively 
promised that June 1, 1909, the gates will be thrown 
open to a completed exposition. It is confidently ex- 
pected that the man who attends the opening day 
will see exactly the same exposition that the visitor 
in August will behold. The officials declare their in- 
tention to break all exposition records in this regard 
and to establish a precedent among such enterprises. 

Already the exposition gates have been closed to 
free admission. At a recent meeting of the stock- 
holders, held on the steps of the manufacturers’ build- 
ing, the director general showed with figures that the 
exposition was over 70 percent completed and that 
the remaining work was of a character that could 
be finished without difficulty in a few months. Ex- 
hibitors have been notified that no goods will be re- 
ceived after March 1, and that every exhibit must 
be actually in place two weeks before the opening 
day. 

This is in spite of the fact that several of the 
buildings are to be permanent structures. The two 
chief exhibition buildings, the manufacturers’ and 
agricultural buildings, were completed several months 
ago. The mining palace and the fisheries building 
likewise have been in use for some time. The hospital 
and fire station are now in operation and the power 
plant is ready to start up. Oregon finished her build- 
ing in September, in time to entertain the traveling 
passenger agents. California expects to finish her 
building by January 1. The Washington building, 
also a permanent structure, is proceeding promisingly. 

The grounds themselves are in a similar state of 
progress. Two hundred and fifty acres of forest have 
been cleared and graded and roads and paths laid out. 
It is expected that water will be turned into the 
cascades and geyser basins the middle of the present 
month. 

It will be seen, therefore, that the exposition has 
shown a fine ‘‘Build Now’’ spirit by pushing work 
on its enterprise at an advantageous time. 





IN THE MARKET FOR MACHINERY. 

The. Fort Smith Lumber Company, of Plainview, 
Ark., is inereasing the capacity of its mill to 60,000 
feet annually. To effect this the company will shortly 
be in the market for a horizontal band resaw, saw mill 
carriage, including three head blocks for mill to cut 
from 50,000 to 60,000 feet daily, one steam nigger, log 
turner and lath machinery. The prospective order is 
a comprehensive one which will doubtless appeal to all 
manufacturers of saw mill machinery. 
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PASSING OF ANOTHER OF THE PIONEER LUMBERMEN OF THE WHITE PINE NORTH. 


Delos A. Blodgett With the Silent Majority—Record of an Exemplary Life of Usefulness—tis Impress Upon His Trade and Section. 


One of the notable characters in the lumber trade of 
Michigan, a man who linked pioneer days with the 
present, the time when Michigan was the state of 
opportunity and its white pine was filling the markets, 
with the time when the profits of Michigan operations 
are being invested in remote sections, was Delos A. 
Blodgett, of Grand Rapids, who died November 1. 

Mr. Blodgett began work in the Michigan lumber 
field just sixty years ago last spring. He was not 
among the first to invade the Michigan forests, because 
operations began in a small way early in the last 
century, but when he began most of the state was still 
covered with virgin timber. A good deal of it was 
practically unexplored and the business was crude and 
hardly more than local. Therefore, so far as the lum- 
ber industry in its broader sense is concerned, he was 
a ploneer. 

Mr. Blodgett had the traits of the pioneer. He was 
daring, resourceful, energetic, generous, reliable. He 
was well fitted to undertake that struggle with nature 
which the pioneer had to wage. He was well fitted to 
be the associate of men of daring and energy, and his 
superior mental powers fitted him for leadership. His 
qualities early gave him prominence in the young state 
of Michigan, and they gained for him not only the 
respect and confidence of his fellow citizens but a 
large measure of personal wealth. His was a success- 
ful life as viewed from almost any standpoint. 

A brief review of the leading facts of Delos A. 
Blodgett’s life is of interest. He was born March 3, 
1825, in Otsego county, New York, the second child of 
Abiel D. and Susan (Richmond) Blodgett. His father, 
a native of New Hampshire, was a descendant of 
Daniel Blodgett, who emigrated from England to Cam- 
bridge, Mass., in 1638. His mother was born in Pitts- 
field, Mass., and was descended from John Richmond, 
one of the founders of Taunton in 1635. Thus Delos A. 
Blodgett came from that sturdy, puritanical, New Eng- 
land stock which has had so large an int'uence upon 
the destinies of America. 

When Delos A. Blodgett was 4 years old the family 
moved to Erie county, New York, on to a farm. He 
got his training in the usual way—working on the 
farm in summer and attending the district school in 
winter. He also had the advantage of attending 
Springville academy. When 20 years old he started 
out to see what the world had for him. At Little 
Valley, N. Y., on the headwaters of the Allegheny 
river, young Blodgett shipped on a lumber raft bound 
for Pittsburg. From there he went on a flatboat to 
Memphis and from there by steamer to New Orleans, 
working his way. New Orleans was not a healthy 
place at that time and the climate injuriously affected 
the young northerner, so he went north to McHenry 
county, Illinois, whither his family had removed. Here 
he stayed during the winter of 1847-8, attended school 
and fully recovered his health. 

In the spring of 1848 he went to Chicago and secured 
employment with Reed & McCagg, who were operating 
a small saw mill on Little Bay de Noquet, at a point 
near where Masonville, Mich., now stands. There he 
spent the sawing season that year. Returning to Chi- 
cago at the end of the season he secured employment 
with Henry Knickerbocker, a prominent logger on the 
Muskegon river. He spent the winter in one of that 
gentleman’s camps and the next year was made fore- 
man, holding the position until July, 1850, when he 
formed a partnership with the late Thomas D. Stimson 
to conduct a logging business on the Muskegon river. 

The partners established their first camp in what is 
now Clare county, Michigan, on a branch of the Mus- 
kegon river, known to this day as ‘‘Doe and Tom’’ 
ereek in honor of the partners, who were familiarly 
known as ‘‘Doc’’ Blodgett and ‘‘Tom’’ Stimson. This 
partnership continued with profitable results until 
1854, when it was dissolved by mutual consent, after 
which Mr. Blodgett continued the purchase of pine 
lands along the Muskegon river, logging the timber and 
selling the logs to Muskegon manufacturers. In time 
Mr. Blodgett became the most extensive logger on the 
river and one of the largest timber owners. 

In 1871 Mr. Blodgett organized the firm of Blodgett 
& Byrne, which endured until the death of Thomas 
Byrne in 1881, after which Mr. Blodgett continued the 
business in partnership with the Byrne estate, so ad- 
ministering it that about $1,000,000 was paid over to 
Mr. Byrne’s heirs. 


Mr. Blodgett in 1878 bought an interest in a saw’ 


mill at Muskegon with George J. Tillotson, now de- 
ceased. Mr. Tillotson withdrew in 1884 and Mr. Blod- 
gett built another mill on the same site, which at the 
time was the finest in Michigan.’ This he operated 
until 1894, by which time his timber on the Muskegon 
river. was exhausted. For many, years the annual out- 
put of the mills with which Mr. Blodgett was identi- 
fied at Muskegon was from 69,000,000 to 75,000,000 
feet. A’ large tract of pine timber near Cadillac, 
Mich., owned by Mr. Blodgett was manufactured for 
him by the firm of Blodgett, Cummer & Diggins. This 
operation lasted until 1902. 

As far back as 1885, seeing the end of Michigan’s 
white pine resources and perceiving, what very few did 
at that time, that southern yellow pine must sooner. or 
later take its place, Mr. Blodgett began to invest: in 
Louisiana and Mississippi timber. His investments in 
the south extended until he became probably the 
largest individual holder of yellow pine timber. Later 
he became interested on the Pacific coast and became a 


large owner of stumpage in Washington and Oregon. 
- Mr. Blodgett married, September 9, 1859, Jane S. 
Wood, of Woodstock, Ill. They had two children, 
John W. and Susan R., wife of Edward Lowe, of Grand 
Rapids, Mich. Mrs. Blodgett died in 1890. 

Delos A. Blodgett’s acute sense of justice and his 
unselfishness were instanced in the preparations which 
he made for his second marriage. Going to his attor- 
neys he said: ‘‘Such success as I have attained is 
due in large part to the aid and counsel of my 
deceased wite. Our son has, for some years, relieved 
me in large part of all business burdens, and I expect 
him to do so completely in the future. I shall be a 
consumer and not a producer, as my working days are 
about over. I, therefore, wish you to prepare the 
necessary conveyances to give to my two children each 
an undivided one-third of my property.’’ The un- 





DELOS A. 
Born March 3, 1825; died November 1, 1908. 


divided property has since been condueted under the 
style of the Blodgett Company, Limited, the executive 
head of which has been John W. Blodgett, the son, 

Mr. Blodgett’s second marriage was in June, 1893, 
with Miss Daisy A. Peck, of Atlanta, Ga. Three 
children, Helen P., Delos A., jr., and Mona Peck, were 
born to them. 

Necessarily, a man of such large business affairs 
could not confine his enterprise exclusively to lumber. 
Mr. Blodgett was for years president of the Fourth 
National bank of Grand Rapids and had banking 
interests in Muskegon and Detroit also. He was one 
of the incorporators of the Grand Rapids Fire Insur- 
ance age 3 and the Standard Life & Accident In- 
surance Company, of Detroit. He founded Hersey, 
Mich., and was one of the founders of Everett, 
Osceola county, and Baldwin, county seat of Lake 
county. He invested extensively in business prop- 
erty in Chicago and Grand Rapids, residing at the 
latter place since 1881. Since 1890, he has been prac- 
tically retired from active business, enjoying the sunny 
western slope of life. His winters have been spent in 
southern Florida and the hot months on Mackinac 
island. , 

Mr. Blodgett was of unique character. His honesty 


was of the rugged sort, his contempt for sham pro- 








nounced, his charity ample and discerning, and he had 
a most lively sense of humor. These qualities com- 
bined to make him one of Michigan’s best known and 
best beloved citizens and he leaves some enduring 
monuments in the shape of public benefactions. 


BBB LII IIIS 


CHICAGO WOMEN INDORSE APPALACHIAN 
MEASURE. 


Following the action of the Arché Club, the North 
End Club, a large club of women in Edgewater, Chicago, 
has adopted resolutions favoring the enactment of the 
Appalachian reserve bill as follows: 


As women banded together oot merely for our personal 
pleasure and improvement but for the purpose of exercising 
what influence we may toward the protection of our homes 
and the advancement of the moral and material interests 


BLODGETT, OF GRAND RAPIDS, MICH. 


of ovr city, state and nation, we, the members of the Nort! 
End Club, do most respectfully petition the Congress of th 
United States, and our representatives therein, to pass a 
its next session a bill now pending for the erection, organ! 
zation and maintenance of forest reserves in the souther! 
Appalachian mountains and in the White mountains. Thes: 
projects appeal to us, as we believe they do to all intelligen 
avd public spirited people, as necessary for the protection 
of the homes and livelihoods of tens of thousands of peopl: 
living in or near the contemplated reserves; as necessary t: 
the protection of the soil, of water power and of navigation 
and as in the highest degree promotive of the materia 
welfare of great sections of our common country, and thu 
important to every section, since they are all so bound to 
gether by social, commercial and political ties that the we 
fare ot one is the welfare of all. 

Unanimously adopted by the North End Club of Chicag« 
October 23, 1908. 

EMMA C. PoRTMAN, President. 
BLANCHE PECK WANNER, Secretary. 


Similar resolutions shortly will be presented to th: 
Chicago South Side Club and the Chicago. Women 
Club and other important and influential organization 
of this character, 

SLBA BLL IS 

The state forestry ‘department of Michigan is bus) 
securing evidence and intends taking drastic measures t: 
prevent forest fires. It will» begin severe prosecu 
tions of those responsible for them with the hope 0! 
securing greater carefulness. 
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INAUGURATION OF A LUMBERING OPERATION BY THE FEDERAL FOREST SERVICE. 


Government to Manufacture From Indian Reservation Timber—Extensive Preparations for a New Town and Modern Plant—Logging Under Forestry Principles. 


On the Menominee Indian reservation, Wisconsin, 
the Forest Service is engaged in the task, unique for 
it, of carrying on extensive logging and milling opera- 
tions.’ The Act of March 28 last (Publie 74) provided 
that no more logs be sold from the Menominee reser- 
vation, but that the timber be cut into logs, manu- 
factured into lumber in government saw mills, to be 
erected for that purpose, and the lumber be sold to the 
highest bidder. The work of carrying on these log- 
ging operations was turned over to the Forest Service 
by the Indian office. During the previous winter about 
12,000,000 feet of timber had been logged by con- 
tractors in what is known as the Blowndown district. 
This timber had been landed at two mill sites, remote 
from means of transportation, and at other points 
along two unimproved streams, A large percentage 
of the timber lands on the two streams was hardwood 
which will not float. The rest was hemlock and pine. 
The Forest Service in one summer has been obliged 
to improve about ten miles of stream, put in several 
dams, build a large saw mill and mill town and at 
the same time make arrangements for the building of 
a railroad to rail in to the central plant at Neopit 
those logs which cannot be driven. Work was begun 
about last May, and in spite of great difficulties owing 
to stringent government regulations and the 8-hour 
law, under which all government work is conducted, it 
is now assured that the big mill will be operating 
about December, and that most of the timber cut last 
winter will be sawed into lumber before next spring. 

Neopit, which last April was a small clearing in the 
midst of a forest, with a few Indian log houses, has 
hecome an imposing town. The government has put in 
a new dam nearly 500 feet long, which gives a 12-foot 
head of water and a pond capable of storing 7,000,000 
or 8,000,000 feet of logs. A large, comfortable, steam 
heated and eleetrie-lighted boarding house is nearing 
completion, which will contain about ninety rooms and 
will be capable of accommodating nearly 200 men. The 
saw mill will be one of the largest and most modern 
mills in Wiseonsin. The machinery, which, is being 
rapidly installed, will include two band mills and a 
horizontal resaw, lath and shingle machinery. In ad- 
dition to the office building and houses for its perma- 
nent employees, which the government has built, the 
Indians «re building for their own use a number of 
houses and stores. 

The Forest Service has built three new dams on the 
streams and repairs and put in drivable condition four 
other dams. Ten miles of excellent wagon road have 
been built connecting Neopit with the various logging 
camps and with the west line of the reservation. The 
Wisconsin & Northern railroad is building a branch 
logging road connecting Neopit with a point near the 
west line of the reservation. This railroad will be 

ised for logging purposes under an agreement between 
the government and the railroad company. 

The act of March 28 last puts an end to the share 
system of logging under which the Indians have been 
operating since the passage of the act of June 12, 
1890. Under that system each able bodied Indian was 
given what was called a logging share. He was al- 
lowed to sell his share to other Indians who bought 
enough shares for themselves to put in a logging job. 
There was much speculation in shares, and the cutting 
has been wastefully done. A> vast amount.of the 
finest pine on the reservation has been cut under this 

ystem and the logs sold to lumbermen in Oshkosh and 
Oconto. Under the new act no logs can be sold, but 
the entire product of the forest must be manufactured 
and sold to the highest bidder. This includes lum- 
ber, tan bark, posts, poles, lath, shingles, bolts ete. 
The experiment is being watched with great interest 
by lumbermen all over the country. In addition to 
arrying on for the Indians a lumbering operation in 
ompetition with other lumbermen the Forest Service 
must cut its timber in such a way as to insure repro- 
duction. It thus has a unique opportunity of giving 
in example of how its ideas of conservative lumbering 
work out when put to the test. The forests are to be 

t under forestry principles, and yet the logging must 
ot be too expensive and must be made to keep pace 
vith the requirements of the saw mill. The lumber 
vill be advertised and sold under such liberal regula- 


tions as will permit buying in large or in small quan- 
tities. Regulations will be so framed to allow the 
widest latitude in disposing of the products so that 
the management will be as little hampered as _ possi- 
ble in getting the most favorable prices. 

The big saw mill being built by the government in 
connection with its extensive logging operations is ap- 
proaching completion. Four carloads of saw mill 
machinery have arrived and are being installed, includ- 
ing two of the boilers, the two big band saws, the 
horizontal resaw and most of the shafting, boxes and 
pulleys. A hot pond for storing logs in winter will 
be built, which will be 600 feet long and 200 feet wide. 
It will contain a long steam box to thaw out logs 
before they enter the mill. The branch logging rail- 
road is being constructed by the Wisconsin & North- 
ern and most of the hardwood timber put in last win- 
ter by the Indians will probably be sawed into lumber 
before next spring. The saw mill will be one of the 
most modern mills in Wisconsin. It will have a 
capacity of from 10,000 to 12,000 feet an hour. The 
entire mill and machine shop have been covered with 
corrugated iron. The plant is fully protected by in- 
surance. The mill superintendent is G. R. Rice, of 
Oshkosh. The cost of the entire plant ready for 
operation will be about $150,000. 

The river improvement work being done by the 
Forest Service on ‘the Main West and Little West 
branches of the Wolf river has been completed for this 
season. The improvements have all been of a perma- 
nent character so that they may be used year after 
year for future logging without much additional ex- 
pense. The cost of improving these two streams and 
putting in dams amounts to about $20,000. 

Forest fires have been burning on all sides of the 
Menominee reservation. Special trains, hand cars, 
wagons, horses and several hundred men have been 
pressed into service. At times practically all work 
in the woods has been suspended to fight fires. So 
eareful a watch has been kept that with a few unim- 
portant exceptions the fires have all been outside the 
reservation lines. When, however, such fires threat- 
ened the reservation timber government men have put 
them out. The losses from fire within the reservation 
have so far been practically nil, but the work of fire 
fighting has delayed logging operations. 

The Forest Service plans to give work this winter 
on a logging job, which it will put in, to all Menominee 
Indians desiring to work. The act of March 28 last, 
under which the present operations are being carried 
on by the Forest Service, put an end to the logging 
operations carried on for so many years about Keshena 
under the law of June 12, 1890, and the Indians, ac- 
eustomed to working in the winter on the latter opera- 
tious, have felt much uneasiness, believing they would 
be without employment. To take care of unemployed 
Indian Jabor several million feet .of green timber will 
be cut this winter under forestry regulations and put 
in by the Forest Service with Indian labor. 

Work on the branch logging road which the Wiscon- 
sin & Northern is building from Neopit toward the 
west line of the reservation is being pushed very fast, 
the intention being to have this road in operation 
before the first of the year. The contractors are ship- 
ping in large numbers of men. Several new con- 
tractors’ camps have been installed within the last few 
days. This road is being built under an agreement 
between the railroad company and the government to 
help log the large saw mill which the Forest Service 
is building at Neopit. The plan is to drive in the two 
streams such timber as will float, and to transport by 
rail the heavy hardwood. 

C. H. Hartley, general manager of the Wisconsin & 
Northern, was at Neopit this week with a party of 
officials of the Crocker Chair Company, of Sheboygan. 
The party brought up its automobile on the train and 
made a tour of inspection over the broad, new tote 
road, which the Forest Service has built from Neopit 
to the west line of the reservation. The Crocker Chair 
Company is a large consumer of hardwood and is 
interested in the opportunities for obtaining hardwood 
lumber from the government saw mill when it begins 
to operate. ; 

The fifth ecarload of machinery arrived last week and 


is being installed. It came from the Prescott Company, 
one of the successful bidders. 

The large, new 8-room office huilding which is to be 
used by the Forest Service as headquarters for its tim- 
ber work is approaching completion and will be occu- 
pied within a few days. The furniture has already 
been ordered. 





A FRENCH LUMBER PILER. 


M.: Josse, director of the municipal wood paving 
establishment in Paris, has invented a lumber piling 
machine to which some attention is being given. The 
machine, as illustrated herewith, consists of two 
vertical frames, properly cross braced, ou which operate. 
two endless chains. These chains carry at regular 

















FRENCH ADAPTATION OF THE AMERICAN LUMBER 
PILER. 


intervals hooks for the reception and elevation of 
the boards, and the uprights are raised as the hight 
of the pile increases. Two men at the front of the 
machine lay the boards in the hooks and they are 
thus carried to the top of the pile. 

Similar machines have been in operation in the 
United States for many years, although most of them 
are operated by hand power. The French machine ap 
pears to be an elaboration of the American idea. 





NOVEL LUMBER EXHIBIT. 


Los ANGELES, CAL, Oct. 31.—At the Santa Ana County 
Wealth parade the Pendleton Lumber & Mill Company 
had a most novel float. Upon a frame thirty-four feet 
long a railroad track was built, and four miniature 
ears loaded with raw and finished products of the yard 
and mill stood upon the tracks. This exhibit attracted 
much attention. 








SAW MILL OF THE GOVERNMENT AT NEOPIT, WIS. WIS. 








GOVERNMENT EMPLOYEES AT THE SITE OF THD NEOPIT OPERATION. 
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History of a Pioneer Enterprise—Advantages 


Some of our readers will probably be surprised to 
learn that the large and complete manufacturing plant 
shown in the accompanying illustration is located in 
the very heart of the celebrated Green mountains of 
Vermont, and that from this secluded situation the 
famous Lane circular saw mills are shipped to practi- 
cally all portions of the globe. In fact, the early his- 
tory of the Lane Manufacturing Company may be said 
to have been similar to that of the little New England 
state in which these mills have been built for upward 
of a lifetime. As one of Vermont’s poets has it: 

She'd Massachusetts and New York, 
And, so the record stands, 

New Hampshire, England, Guilford 
And the Union on her hands. 

Yet still her single star 
Above the hills triumphant shone. 

The setting device invented by the late Dennis Lane 
was imitated and infringed to such a degree in the 
years immediately following, its appearance that a 
good share of the energies and resources of the newly 
organized concern was taken up with the defense of 
its patent rights. Several infringing manufacturers 
joined forces in an effort to override the Lane patents, 
and the capital commanded by these allied interests 
represented several millions of dollars. For a new and 
by no means wealthy concern to wage, single handed, 
a suecessful fight against such a combination of rich 
and determined opposition, good generalship was re 
quired. It was more than having ‘‘New Hampshire, 
England, Guilford and the Union on her hands,” for 
it was a union of all the opposing forces. But the 
young concern won out in this battle for its legal 
rights, and all the infringers were permanently en- 
joined from making their imitations of the Lane in- 
ventions. 

The records of these proceedings fill a good-sized 
volume, and together with the models made to illus 
trate the several mechanisms before judges and juries 
form an interesting chapter from what is now ancient 
history. 

From the winning of these battles dates the rapid 
rise and development of the Lane Manufacturing 
Company, for when the validity of its patents was thus 
assured it was left at liberty to bend every energy 
toward the perfecting and advantageous production of 
its machines. These soon won for it a reputation for 
good design, good materials, skilled workmanship and 
fair dealing that is not surpassed in the annals of 
the machinery business. 

Starting thus, in a small way and under difficulties, 
the business has continued to grow until it now taxes 
to the limit the accommodations of the large plant 
shown in the illustration, the floor space of which ex- 
ceeds 100,000 square feet, and which does not inelude 
some recent improvements and additions. Among 
these is an addition to the foundry to accommodate a 
large and thoroughly modern cupola having a low steel 
stack projecting but a few feet ahove the roof and 
provided with the best type of positive pressure blow 
ing machinery. 

The various departments of the plant have been so 
arranged and laid out with reference to each other 
that tke progress of the work from start to finish is 
along a well defined line or channel, resulting in an 
absence of ‘‘false motion’’ that is noticeable to even 
the casual observer. 

Pewer is supplied from four separate sources, as fol 
lows: Water power from the stream along whose 
banks the shops extend, and which has at this point 
a fall of twelve feet; water at 160 pounds pressure 
from the city mains acting on an impulse wheel of 
special type; steam power supplied by an engine and 
boilers of ample size; and, to a limited extent, elee 
tricity. There is also a gas engine which has been 
found a convenient adjunct in emergencies, and be 
tween all these separate sources of supply this plant is 


PLANT OF THE LANE MANUFACTURING COMPANY, SAW MIL MACHINERY MANUFACTURER, MONTPELIER, VT. 





HIGH CLASS MODERN SAW MILL MACHINERY MANUFACTURE IN A VERMONT TOWN. 


in Location—tThe Ultimate Possibilities in Equipment and Labor—Character of Famous Products. 


never shut down for lack of the impelling force to 
‘make the wheels go ’round.’’ 

¢ While nearly all the buildings are of brick espe 
cial care has been taken to insure the safe storage of 
the patterns, which are in a large building that stands 
by itself. Also the jigs and templets used in ma- 
chining the castings are stored in a well ventilated 
sub-basement quite safe from fire. The machines made 
by this concern are built on the interchangeable plan, 
which insures the exact duplication and accurate fit of 
repair parts. This method is absolutely essential in the 
manufacture of machines which are to be used hun- 
dreds of miles, perhaps, from a base of supplies or a 
machine shop, and this one feature has doubtless con 
tributed in no small degree to the popularity of the 
Lane machines, 

In the machine shops will be found a complete outfit 
of such modern metal-working machinery as is now 
considered indispensable in an uptodate manufactur 
ing plant, ineluding radial drills, gang milling ma 
chines, belt driven and electrical grinding machines, 
as well as several labor saving devices of a special 
nature invented and built on the premises. The other 
departments of the plant have not been neglected in 
such respects, and compressed air plays a prominem 
part in the general scheme. In short, no device or 
arrangement that would tend to the expeditious han 
dling of work has been left unconsidered, and if found 
practical for application to the case in hand it) has 
Leen adopted. 

The entire plant is heated by warm air, driven to 
the remotest portions of the works by a 12-foot fan, 
and there are devices wherever needed for carrying off 
dust and noxious fumes. <A visitor at these shops can 
hardly fail to notice immediately the careful provision 
made for the comfort and wellbeing of the employees, 
and that these shops are exceptionally cleanly and well 
lighted throughout. 

While it might be taken for granted by some that 
a manufacturing concern located so far out from the 
larger centers of business activity could not hope to 
compete with those more centrally loeated, still the 
pronounced success of this country shop and its prod 
ucts disproves the idea. While such items as freight, 
on both raw materials and finished products, are great 
er than would be the case were the plant located near 
the base of supplies and at a junction of several im 
portant railroads, there are yet compensations afforded 
by this seemingly out of the way location that more 
than offset its few disadvantages. Prominent among 
these might be cited the high average of the class of 
help employed. 

What is sometimes called the floating population is 
“conspicuous by its absence in this little Green moun 
tain city, and a good percentage of the employees of 
this concern own their homes. Many of them have 
literally grown gray in its service, some having been 
steadily employed here for nearly fifty years. Men of 
this sort are much more quick to realize that in work 
ing for the interests of their employers they are also 
serving their own, and as the success of any business 
depends in no small degree on the active friendly in 
terest of its workmen such interest is encouraged here 
with most gratifying results. 

While anything like paternalism has been carefully 
avoided the men have been made to realize that they 
are looked upon as fellow citizens, and not as mere 
automatons only a few degrees higher in intelligence 
and value than the machine they operate. This ten 
deney of the large and highly specialized city shops 
is one of the most discouraging signs of the times 
and has not been allowed to take root in this con 
cern, A good day’s wage for a good day’s work is the 
principle on which these shops have always been con 
dueted, and anything resembling labor troubles is en 
tirely unknown. The average wage is exceptionally 
high for a country shop, and has been paid weekly 





without a single break for thirty-five years or more. 

The Lane lever set circular saw mills—which are 
made in ten sizes and several types—are the leading 
specialty, but a very complete line of other wood 
working machinery is made, also of transmission ma 
chinery such as shafting, pulleys, hangers ete. Among 
the newer productions are a direct acting steam fred 
with valves of novel and superior design, a triple 
cushion air buffer working entirely without springs, 
a lath trimmer and binder, and the most simple and 
efficient offsetting device yet placed on the market. 
All these are the inventions of M. L. Wood, vice presi 
dent and general manager of the company. 

Being located within ten miles of the celebrated 
Sarre granite quarries, and with the other notable 
granite centers of Northfield, Hardwick and Bethel 
only a little farther removed, it was but natural that 
this concern should take up as a side line the manu 
facture of derricks and traveling cranes. These have 
proved as popular and satisfactory in their peculiar 
fields as have the Lane saw mills, and have helped 
in large degree to keep the shops supplied with work 
during the occasional periods of depression that have 
been felt in the lumber business. 

While the management believes in specializing to a 
degree, as tending toward the utmost perfection of the 
particular lines handled, still it is not deemed wisest 
to ‘*keep all the eggs in one basket.’’ The practical 
uniformity of the number of hands employed year in 
and year out, and the almost entire absence of short, 
time operation, show the wisdom of this belief. This 
is only one of the many ways in which this coneern 
has shown an active interest in the welfare of its 
workmen, yet along lines which would be little caleu 
lated to attract outside attention. 

It is unnecessary to say anything here concerning 
the machines made by this company. They need no 
introduction to the lumbermen of this country and have 
been sent abroad in large and constantly increasing 
numbers. It may not be uninteresting, however, to 
close this article with a brief reference to the per 
sonnel of this old and well known coneern, both past 
and present. 

As far back as the year 1860 Mr. Dennis Lane (upon 
the inventions of whom so many of the products of 
the coneern are based) began the manufacture of saw 
mills in a small way on the site of the present shops 
after a few years’ experimental work in a neighbor 
ing town where he held large lumber interests. I) 
1865 Gen, P. P. Pitkin became a partner in the busi 
ness, and a little later James W. Brock was admitted 
the firm then becoming Lane, Pitkin & Brock. The 
industry soon reached considerable proportions, and in 
1873 it was incorporated as the Lane Manufacturing 
Company with an authorized capital of $300,000 

After the deaths of Mr. Lane and General Pitkir 
which occurred within a few years of each other, late 
in the ’S0s General Pitkin’s son, Carrol P. Pitkin, too 
the active management of the coneern from that time 
until his death in Deeember last. He was sueceede: 
as vice president and general manager by Marshall | 
Wood, who entered the employ of the concern in 18% 
in the eapacity of office boy. Mr. Pitkin’s gradually 
failing health compelled him to transfer more an 
more of the duties of his position to the shoulders ot 
his ambitious assistant, who was in consequence wel 
prepared to assume the entire burden upon the deat! 
of his employer. 

The officers of the coneern are now as follows 
President, Dr. George Lester Lane, of Boston, a sou 
of the late Dennis Lane; vice president and genera! 
manager, Marshall L. Wood; treasurer, Frank I, Pitkin 





ADVANCES IN FREIGHT RATES ON SASH AND 
DOORS. 

The recent publication in) the AMERICAN LUMBER 
MAN of the advances in freight rates on lumber and 
sash and doors and millwork in less than ecarload lots 
eaused considerable surprise among sash and door manu 
facturers throughout this section. It is now possible to 
show the advanee that has been made in not only sash 
and door and lumber but in all other articles taking the 
same classes as glazed and unglazed sash and doors and 
lumber when shipped in less than carload lots. 

Glazed sash and doors in less than carlond lots go to 
all Texas points as third class freight, and unglazed sash 
and doors, less than carload lots, go as fourth class 
freight. April 1, ISS7, the rate on third class was SS 
cents, on fourth class 77 cents. October 15, ISS8S8, the 
rate was 8S cents on third, 77 cents on fourth elass 
January 20, 1899, the rate was raised to $1.01 on third 
and 90 cents on fourth. November 15, 1891, the rate 
was raised to $1.02 on third and 92 cents on fourth 
December 4, 1893, the rate was eut to 97 cents on third 
and to 90 cents on fourth. Mareh 15, 1903, the rate was 
raised to $1.04 on third and 96 cents on fourth, and, 
according to the rates in the new tariff, effective August 
10, 1908, a further advance, if made, to $1.12 on third 
and $1.02 on fourth class freight. Practically all ordi 
nary lumber in less than carload lots takes the fourth 
class rate. This shows an advance in twenty years of 
“4 cents a hundred pounds on glazed sash and door and 
blinds in less than earload lots, and 25 eents a hundred 
pounds on unglazed sash, moldings and lumber in iess 


than earload lots. 
SOOO Oe 


The Brooklyn Cooperage Company, of St. Bernard, 
La., is building an uptodate plant. 
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G. BEDELL MOORE. 

A pioneer of the south has passed away in the death 
of G. Bedell Moore.. Along the south Atlantic coast 
northern men have always been engaged in the lumber 
and timber business, but west of Georgia, except perhaps 
at Mobile, the business was until thirty or forty years 
ago almost entirely in the hands of natives of the south. 
Later, when timber in the northern states began to 
show signs of exhaustion, came northern men and capi- 
tal. The Texas field was among the last to feel this 
invasion, but even there thirty-two years ago a business 
was established by Pennsylvania Jumbermen which de- 
veloped into great proportions. G. Bedell Moore was 
one of the two members of the original firm of Lutcher 
& Moore, of Orange, Tex. 

Mr. Moore was born in Elizabeth, N. J., October 20, 
1840, and with his parents removed to Williamsport, Pa. 
There he began in the lumber business and about 1864 





rik LATE G. BEDELL MOORE 


entered into a partnership with Henry Lutcher which 
ted as long as Mr. Moore remained in business. In 
IS76 they examined the Texas timber field and began 
it vear to buy timber in the valley of the Sabine 
er, later extending their operations to cypress, A 
ve modern saw mill was built at Orange, Tex.. in 
S77 Railrends were built and their tnitial purchase was 
used us the years went on by the purchase of 500,006 
Witlonal acres of pine and cypress in ‘lexas and Louisiana. 
lie Orange business was conducted under the style of the 
luteher & Moore Lumber Company and the cypress business, 
inizved in ISSS, by the Lutcher & Moore Cypress Lumber 
Company The ole business of Lutcher & Moore at Wil- 
tmusport, Da., was continued until 1888S, after which time 
partners devoted their attention exclusively to their 
thwestern interests 
Mr. Luteher has always been a resident of Orange, but 


M Moore fixed his residence in San Antonio. The con 
ts in temperament of the two partners contributed to 
uccess What the one lacked the other supplied. 


While Mr. Luteher devoted himself largely to the direct 
Hianagement of the operations Mr. Moore's talents lay more 
in the line of finance Ile was broad minded, far seeing, 
and by 1901, when he sold his interests in the Lutcher 

& Moore companies, he had established not only his fortune 
his reputation es a man of large affairs. His lumber 
rests were disposed of to old associates in the companies. 
Last April Mr. Moore lett bis home in San Antonio for 
thern California in search of health, but died in Santa 
ara on October 14, as the result of an operation. The 
iains were taken to San Antonio and funeral services 
held in St. Mark's church, October 21; thence the re 

nhs Were taken to Williamsport, Pa., for interment among 
friends and relatives of his younger days. ‘There the 

of his youth and two children are buried. Surviving 

is his second wife, Elizabeth (Blasdell) Moore, whom he 
ried in April, 1905. ‘To them was born a son in Decem 
last, who bears the name of his father, G. Bedell Moore. 

\Ir. Moore's business interests were widespread and ex 
rsive lle was the owner and president of the Laredo 
etric & Railroad Company, of Laredo, Tex., and of the 
Valverde Irrigation Company, of Del Rio, Tex., the latter 
yperty including about 85,000 acres of land, with extensive 


rovements, Ile also had land interests in Hidalgo 

nity Ile built and owned the finest office building in 
S Antonio and had real estate interests in Orange. 

Mr. Moore was very much interested in charitable and 


ious work and gave liberally to those causes. At one 
he was president of the Physicians’ & Surgeons’ Hos 
and a director of the Charity Association of San An 
” He gave an endowment to the Carnegie library in 
nory of his deceased wile. Tle was a prominent supporter 
Young Men's Christian Association enterprises and was 
clally interested in the Episcopal church of Texas. At 
time of his death he was building a memorial church at 
th Williamsport, Pa 
‘iv. Moore left an estate valued at $2,000,000, of which 
00 is given to charitable institutions and $250,000 to 
onal friends. Among the institutions remembered by him 
the Williamsport hospital, Ilome of the Friendless and 
imity church, of Williamsport, Pa.; St. Paul's Episcopal 
irch of Orange: St. Mark's church, the Protestant Or 
us’ Ilome and the West Texas Military Academy at San 
\ntonio, the Young Men’s Christian Association and the 
public schools of that place ard the public schools of Orange. 
\lr. Moore was but GS years old at the time of his death 
ini vet, so far as the modern lumber industry of Texas was 
oncerned, he was emphatically a pioneew, and te him that 
industry is indebted for much of its present prominence and 
bility. His fellow citizens of Texas recognized him as a 
‘tah of northern birth and training who yet became one of 
selves in sympathy and activity. 





Julius Doernberg. 


New York, N. Y., Oct. 30.—-Julius Doernberg, senior part- 
ner of the lumber and box manufacturing firm of Doernberg 
« Goodman, Manhattan, died at his home in this city October 
“1, at the age of 60 years. Mr. Doernberg was born in Ger- 
Minny, May 7, 1848, and came to this country in 1866 at 
the age of 18. Ile entered the lumber business in the early 
cichties, organizing the firm of Doernberg & Co. Henry D. 
Goodman entered the firm « year or two later as partner and 
the style was then changed to Doernberg & Goodman, Mr. 


Doernberg is survived by his widow and five sons, Milton, 
Dudley, Kdmund, Walter and Arthur. The funeral was 
held at his late residence and was attended by numerous 
friends. He was a Mason of Sentinel lodge and was also 
a member of Empire City lodge No. 42, I. O. F. 8. of I. 
The business of Doernberg & Goodman will be continued 
under the same style by Ifenry D. Goodman, the surviving 
partner, on exactly the same lines as heretofore. 





Ernst Carll Jager. 


Ernst Carll Jager, prominent in the shingle and lumber 
wholesale business in Chicago for forty years but retired for 
some years, died August 31 at his home in this city. Mr. 
Jager was born at Sibbesee, Aut Alfeld, Germany, in 1833. 
He attended the common and private schools of his native 
town und at the age of 22, which was in 1855, he came to 
America and for several months worked on a farm in Wis- 
consin. In the summer of the same year he secured employ- 
ment with John Canfield, sr., at Manistee, Mich., starting 
as a common laborer in the saw mill and for three years as 
assistant engineer of the mills. He came to Chicago in 1858 
anc entered the employ of the Peshtigo Lumber Company and 
remained with this concern two years, after which he 
opened an office at 242 South Water street as inspector and 
buyer of lumber. Ile soon gained the confidence of the trade 
and built up a profitable business, at one time having a 
corner on the shingle market of Chicago. He also did an 
extensive business in cedar posts and railroad ties. 

fie married Miss Mary Sontag, of Chicago, in 1860, who 
bore him two sons, Ilenry and Frank, both of whom later 
entered into the business with their father under the styie 
of k. C. Jager & Sons Mr. Jager continued in the business 
until 1903, when it was closed out and he then retired from 
active business. 

He is survived by two sons, Henry Jager, who is at pres- 
ent at Davenport, lowa. and Frank Jager, of this city, and 
one daughter, Mrs. Augusta Ziegler, also of Chicago 





John L. Lawton. 


SALYIMORE, Mp., Nov. 3.—In the death of John L. Lawton 
last Sunday, at his home, 1930 Mount Royal Terrace, this 
city, perhaps the oldest sash and door manufacturer in Bal 
timore has passed away. Mr. Lawton had not been active 
in the last eight years, but he was remembered by the trade 
generally and held in high esteem. The deceased was 84 
years of age and succumbed to an attack of rheumatism, 
combined with the disabilities incidental to a great age. 
Iie was born in September 25, 1824, at Old Point Comfort, 
Va., being the son of a naval oflicer, and came to Baltimore 
with his parents when only 4 years old. He had lived here 
ever since. At the age of 14 he entered the employ of 
Joseph Thomas & Son, sash and door manufacturers and 
makers of all kinds of millwork, and in course of time he 
married the daughter of bis employer and was taken into 
the firm as a member. That was as far back as 1847. On 
the death of Mr. Thomas the son-in-law was put in full 
control of the plant With the lapse of years two sons grew 
up to share the business responsibilities of Mr. Lawton, 
they being Joseph T. and William T. Lawton, and since 1900, 
when the father retired, they have conducted the factory in 
South Baltimore Mr. Lawton, sr., was a member of the 
Dullders’ and Lumber Exchanges and held other affiliations, 
which kept him conspicuously identified with the trade. His 
firm is one of the oldest in Baltimore and has almost since 
the beginning of the last century remained unchanged as to 
name. One zeneration succeeded another, but the style has 
always been Joseph Thomas & Son Besides the two sons 
mentioned two daughters and his widow survive 
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Dexter O. Hawkins. 


PUTNAM, CONN., Oct. 29 Dexter Olney Hawkins, a mem 
ber of the firm of Hl. A. Hawkins & Sons, died October 17 
at the home or a friend in this city at the age of 40 years. 
Mr. Hawkins was born at West Gloucester, R. I., April 13, 
1868, and had resided there all his life. Ue married Miss 
Helen Elizabeth Cutler eighteen years ago, who survives 
him with one son 





J. O. Parrish. 


Mention was made in last week’s issue of the AMERICAN 
LUMBERMAN of the sudden demise of J. O. Parrish, president 
of the J. O. Parrish Lumber Company, Shelbyville, Ind., and 
his portrait is given herewith. Mr. Parrish was one of the 
old timers of the lumber business in Indiana, having been 
engaged in that business at Shelbyville about thirty years 
Iie was associated with the Indiana Lumber Dealers’ Asso 
elation, haying been its presideht and also a director. The 





THE LATE J. 0. PARRISIHIL. 


J. ©. Parrish Lumber Company does a retail business at 
Shelbyville and also has a yard at Fairland. Mr. Parrish 
was regarded as one of the leading lumbermen of the state 
and was prominently identitied with anything that concerned 
the upbuilding of the lumber business. Mr. Parrish leaves 
a widow, two daughters aud numerous friends to mourn his 
death. 





Major W. S. Embree. 


FREDERICKSBURG, VA., Oct. 29.—Major "W. S. Embree, 
dealer in lumber and railroad ties and one of the most 
prominent citizens of this city, died October 20 at his home 
in Fredericksburg after an extended illness. Mr. Embree 
ad suffered for some time of valvular troubles of the heart. 
Ile was 74 years old at the time of his death. Major 
Kmbree came to Fredericksburg from Fauquier county about 
thirty years ago and has since resided in this city. In 
1892 he was elected member of the city council, which office 
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Now Is The Time 


to install that system you have been thinking about, 
and 

Now is the time to place your order for our Detach- 
able Leaf Ledger, 

If your present system is satisfactory, and if you use 
loose leaf ledgers. let us quote you on thesupplies, 
blanks and binders, 


cots SYSTEMS COMPANY 





ANUFACTURERS OF 


UPPLIES FOR BUSINESS SYSTEMS 
NEW YORK 








84.54 Hubert Street 








Make Every 
Department Pay 


or know why. It’s easy to pick out the 
dead ones if your books are properly kept. 
Better let us go over your system and see 
whether it needs revising. We have done 
it for many business men and have re- 
ceived many warm words of praise for sug- 
gestions offered. 

We solicit correspondence and will be 
pleased to give any information desired 
about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Bidg. CHICAGO. 


o 














he held until just recently. He is survived by three sons 
and two danghters, all of this city. ’ 





Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK *"" 
and August. 
f It contains a carefully prepared list of the buyers 


of lumber in car lots, both among the dealers and 
manufacturers. 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES, ALBERTA MANITOBA and 
SASKATCHEWAN. 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. 
1402 Great Northern Bldg., 116 Nassau St., 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER AM. L, 














The value of an examination 


e e and audit of your accounts 
by experienced and respon 
sible Public Accountants 
and Auditors far exceeds 


the cost. We go anywhere. 
Ample references. Capital Stock, $100,000. Incorporated, May 1, 1890. 


SAFEGUARD ACCOUNT COMPANY, 
NEW YORK. Nat’] Life Bidg., CHICAGO. BOSTON. 
Maurice S. Kuhns, V-Pres. and Secy. 

Certified Public Accountant Universities N. Y. and Ill. 











Everett Audit Company 


Accountants — Auditors 
Systemizers—Appraisers 
1! Pine St., New York 
122 Monroe St., Chicago 


Certified Public Accountants 
(University of Illinois) 


Eric J. Everett 


Vice-President 


John Everett 
President 








FRANCIS M. WILLIAMS | 


PUBLIC ACCOUNTANT AND AUDITOR 


16 Years Experience in Lumber Accounting. 














L. + Mutual Life Bldg., JACKSONVILLE, HA. | 
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Timber Loans 


We are prepared to make loans 








in amounts of $500,000 and up- 


wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 
Correspondence @nd personal in- 


terviews invited. 


Devitt, Tremble & Go. 


BANKERS 


First National Bank Bldg., CHICAGO. 





Timber 
Loans 


Weare the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 





Clark L. Poole & Co. 


Successors to H. C. BARROLL & CO., Bankers 


First National Bank Bidg., CHICAGO. 








‘INVESTMENTS. 


We offer, subject to sale :— 


CITY OF MEMPHIS, TENN., SCHOOL 4’s 
Price to Yield, 4.10 percent. 
CITY OF MITCHELL, S.D, SCHOOL 5’s 
Price to Yield, 4.20 percent. 
CITY OF MUSKOGEE, OKLA., SCHOOL 5’s 
Price to Yield, 4.25 percent. 
ALSO 
$25,000 W. H. WHITE CO., FIRST MTGE. 6’s 


(Secured by a first mortgage on 
land and timber in Michigan.) 


Price to Yield, - 6 percent. 





Circulars describing the above and other Municipal and First 
Mortgage Corporation bonds sent upon request. 





A. B. Leach & Co. 


140 DEARBORN ST., 
Chicago 








Boston 
_ 











§ New York 
Consult us. Our large 


DO YOU NEED CAPITAL ? Consutt,,us., Our large 


25 years’ standing enables us to give valuable advice on the 
best methods of organizing companies and procuring conti. 
mining or manufacturing, stock and bond issues guaranteed wit 

strong guarantee companies. Timber lands and lumber mills sold 
and purchased. Send for booklet on modern financing. 


G. F. CLARKE & CO., Bankers and Brokers, 


WEEK’S RECORD OF BUSINESS 
BUSINESS CHANGES. 


Alabama. 
-William Pickett is out of business. 
Arkansas. 


Blanton—The Blanton Stave & Lumber Company ; 
untary petition in bankruptcy. 

Helena——The a Ww Dedenware ene has increased 
its capital stock from $5,000 to $50,000. 

Little Rock—The Ferguson Lumber & Manufacturing Com- 
pany recently entered the wholesale trade. 

Little Rock—The Southern Pine & Hardwood Lumber 
Company recently entered the wholesale trade. 
Springdale—The Northwest Arkansas Lumber 
has sold out to E. C. Pritchard. 


California. 


Hollywood—The Nofziger-Corell Lumber Company has sold 
its yard here to the Pioneer Lumber Company. 
Richmond—tTilden & Eakle have been succeeded by the 
Tilden & Eakle Lumber Company. 
Colorado. 
Golden—The H. T. Quick Lumber Company has been suc- 
ceeded by George Duvall and Isaac Davidson. 
Connecticut. 
Manchester—The Manchester Lumber Company has bought 





e Jones 


invol- 


Company 


the yard of Charles A, Atkins, jr. 
Florida. 
Jacksonville—MeNair & Son, of Fernandina, have opened 


an office in this city. 


Georgia. 
Lumber Company has been suc- 


& Co. 


Barwick—The Barwick 
ceeded by Headley Bros. 
Moultrie— Daugherty, 
Valdosta. 


Morrison have removed to 


Illinois. 
Chicago—The George T. Mickle Lumber Company has in- 
creased its capital stock from $25,000 to $100,000. 
Dakato—J. F. Smith has contracted to sell out. 
Niles Center—The 
of business. 


Niles Center Lumber Company is out 


Indiana. 
Anderson—The American Central Lumber Company is 
closing out. 
Evansville—The Cottage Building Company has bought 


the planing mill of John 8. McCorkle. 

Freetown—Smith & Smith have been succeeded by Isaac 
Rogers & Holliday have been succeeded by George 
Rogers. 

Iowa. 


Buckingham and Traer—J. H. Marsau bas bought the 
interest of J. O. French in the firm of Wood & French. 
Gilbert Station—L. Oliver is out of the lumber business. 
Letts—I. F. Snyder has sold out to L. L. Parsons. 

New London—Jacob Kassel has sold out to Volley Nagle. 
Randall—F. L. Erickson & Co. have sold out to the Ran- 
dall Lumber Company. 

Story City—-E. L. Erickson & Co. 
business. 


are out of the lumber 


Kansas. 
Lawrence—Trovillo & Kreider have been succeeded by the 
Lawrence Lumber Company. 
Medora—-William H. Ranson 
maker, of Wichita. 
Mont Ida—-M. B. Evans has been succeeded by Ponton & 


has sold out to Mr. Shoe- 


vans. 
Osborne—J. P. Ford is out of the lumber business. 
Sharon—Hyder H. Fair has been succeeded by Schnelle & 
Sons. 
Topeka—The Ewart Lumber & Hardware Company will 


remove its planing mill to Birmingham, Ala. 


Louisiana. 
The Keithville Lumber Company ; receiver ap- 
plied for. 
New Orleans—The C. W. 
peen succeeded by the Robinson Lumber, 
paty. 
Shreveport—The Switzer Lumber Company has increased 
its capital stock from $50,000 to $80,000. 
Maryland. 
Baltimore—The Maryland Show Case & Fixture Company ; 
Albert M. Collins appointed receiver. 
Baltimore—Willms & Willms have been succeeded by the 
Eichman Manufacturing Company. 
Massachusetts. 


Worcester—Edwin M. Phillips recently entered the whole- 
sale and commission business. 


Keithville 


Robinson Lumber Company has 
Veneer & Box Com- 


Michigan. 
Mangum—McReavy & Anderson have been succeeded by 
S. 'T. McReavy. . 
Minnesota. 


Chisholm—Henry Fugere has been succeeded by the Me- 
saba Lumber Company. 
lk River, Mora, 1 Mincoten and Zimmerman—The Mutual 
Lumber Company has been succeeded by the Rudd Lumber 
Company, of Milaca. 
Farley—Blakely & Blakely have been succeeded by the 
Blakely Lumber Company. 
Minneapolis—The H. C. Behrens Lumber Company_has 
removed general and purchasing offices to Aberdeen, 8S. D. 
Warroad—The Canadian Elevator Company has sold out 
here to Roberts & Marvin. 
Mississippi. 
Weathersby—Boswell Bros. have removed to Pinola. 
Missouri. 


Clarkton—The Bradiey Builders’ 
been succeeded by H. St. Martin. 

Kansas City—The Whitney Lumber Company; Victor W. 
Flowers appointed receiver. 

St. Louis—The Hulse Lumber Company recently entered 
the wholesale and commission business. 

St. Louis—R. E. Drake has been succeeded by the R. B. 
Drake Lumber Company. 

St. Louis—The C. M. McDaris Lumber Company is out of 
business. 

St. Louis—The Ferguson-McDaris Lumber Company has 
been succeeded by the Ferguson-Folonie Lumber Company. 

Sullivan—The C. M. McDaris Lumber Company has been 
succeeded by the Sorenson-McDaris Lumber Company. 


Montana. 


Great Falls—The Holter Lumber Company has been suc- 
ceeded by the Holter-Boorman Lumber Company. 


New Mexico. 
—Lester & Aives have opened a yard here. 
New York. 
Brooklyn—The Williamsburg Sash & Blind Company ; petl- 


Supply Company has 


Torreon 
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jon in bankruptcy, 


CHANGES, INCORPORATION ETC. 





Fultonville—The Fultonville Lumber Company; involun- 
tary petition in bankruptcy. 

Plattsburg—The Baker Bros. Lumber Company has peti- 
tioned the supreme court for an order to change the name 
of the company to the Plattsburg Lumber Company. 


Ohio. 


Athens—The Veneer Door & Finish Company 
succeeded by the Hardwood Finish Company. 

Fostoria—The Fostoria Stave & Barrel Company has in- 
creased its capital stock from $60,000 to $75,000. 

Frazeysburg—J. A. Barcus & Son recently began business. 


Oklahoma. 


has been 


Amorita—The C. O. Vaughan Lumber Company has re- 
moved headquarters to Bryon. 

Bliss—Vandenberg & Scott are now M. M. Vandenberg. 

Guthrie—The Oklahoma Cigar Box Company has been 
succeeded by the St. Louis Box Factory, of St. Louis, Mo. 

Newalla—-C. Hl. Lund has removed general offices to 
Waurika. 

Oregon. 


Portland—Bell & Hamilton are now the Jay S. Hamilton 
Lumber Company. 


Pennsylvania. 
Altoona—Ritchey & Isenberg have assigned. 
Conyngham—Charles H. Knelly has been succeeded by 
H. F. Bright, of Ashland. 
Glenside—Penrose & Justice are now F. G. Justice. 
Pittsburg—The Ruskauff Lumber Company; receiver ap- 
pointed. 


Riegelsville—Bachman Bros. have been succeeded by the 
Riegelsville Manufacturing Company. 


South Dakota. 


Lemmon—'The Richardson Milling Company 
to the Atlas Lumber Company. 
Tennessee. 
Knoxville—The Holston Box & Lumber Company has in- 
creased its capital stock from $25,000 to $40,000. 


Nashville—The Standard Lumber & Box Company ; 
in stockholders. 


has sold out 


change 


Texas. 
Hampton—D. H. Fleming & Son are 
ing Company. 

Markham-——The Turnbow Lumber Company has been suc 
ceeded by the Ka A Lumber Company, of Bay City. 
Pecos—The J. Hurst Lumber Company has sold out to 

Pruett L Bn bing c ompapny. 

Virginia. 
Norfolk—J. W. Truitt & Co. recently 
ture of North Carolina pine. 


now the J. B. Flem- 


the 


began the manufac- 








Roanoke—The Lumber Supply Company recently began 

business. 
Washington. 

Bellingham—L. M. Van Liew has been succeeded by the 
Van Liew Shingle Company. 

Centralia—Frank L. Mary recently entered the commission 
business. 

Eagle Gorge—-The Gale Creek Lumber Company has been 
succeeded by the Green River Lumber Company. 

West Virginia. 

Webster Springs—-The Webster Springs Lumber Company 

has been succeeded by L. Carroll. 
Wisconsin. 

lager C. J. Thies recently began business. 

Three Lakes—-Clark G. Kinney will open a yard here about 
January, 1909. 

INCORPORATIONS. 
Alabama. 

Anniston—The Lehman Manufacturing Company, author 
ized capital $40,000; J. S. Lehman, president, and C. H. 
H[ostetter, vice president and treasurer. 


Birmingham 


; The Superior Lumber Company, authorized 
capital $6,000 ; 


Claude Brewer, C. B. Deal and R. H. Walker. 
California. 
Richmond—The Tilden & Eakle 
ized capital $50,000. 


Lumber Company, author 


Georgia. 

Tifton—The Little River Lumber Company, authorized 
capital $25,000; W. M. Wall, J. R. Forrester, jr., and P. W. 
Robertson. 

Iowa. 
‘ Keokuk—-The Keokuk Barrel Company, authorized capital 
$50,000. 
Kentucky. 
Lexington—The Empire Lumber & Manufacturing Com 


pany, authorized capital $20,000. 


Minnesota. 


Milaca—The Rudd Lumber Company, ogous capital 
$100,000 ; N. K. Rudd, Henry Webster and C. F. Williams 
Red Wing—The Forest Products Company, “authorized capi- 


tal $250,000; J. P. Rich. president; C. A. Betcher, vice 
president, and S. B. Detweiler, treasurer. 
St. Paul—The Birchwood Lumber Company, authorized 


eapital $50,000; G. 
and others. 


H. Coon, C. R. Parker, L. D. Richardson 


Missouri. 

St. Louis—The Bolz-McBride Cooperage Company, author- 
ized capital $40,000, claim all apd P. T. Bolz, George 
McBride, J. E. Franklin and other 

St. Louls—The Consolidated Saw Mills Company, author- 


ized capital $75,000. 
St. Louis—The R. E. 


Drake Lumber Company, authorized 
capital $15,000; R. E. 


Drake and others. 


Sullivan—The Sorenson-McDaris Lumber Company, au- 
thorized capital $10,000. 
Montana. 
Great Falls—The Holter-Boorman Lumber Company, au- 
thorized capital $100,000; N. B. Holter, B. J. Boorman, 


R. Wood. 


New Jersey. 


The Lentsmith Lumber Company, authorized 
Jerome Tustin, E. J. Tustin and J. 


T. C. Power and G. 


Jersey City 
capital $6,000 ; 
Wheeler. 

Ocean City 
capital $20,000 ; 


—The City Mill & Lumber Company, authorized 
John Martz, Allen Scull and H. 8. Martz. 


New York. 


Fearon & Martelo Company, authorized 
S. Steckwest, J. M. Nugent and QB. Hi. 
Neary, jr. 
The 


New York- Independent Lumber Company; Michael 
Sophian, Morris Sophian and Hyman Leventhal. 


North Carolina. 
Zebulon—The Zebulon Lumber Company, authorized capi- 


tal $50,000: D. O. Sunderland, Howard White, W. C, Horton 
and R. G. Sherrell. 


New York—The 
capital $1,000; C. 
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Ohio. 
Cincinnati—The Puget Sound Timber Company, author- 
ized capital $10,000; L. T. Murray, M. A. Mann, O. W. 


Kubn and others. 
Oklahoma. 


Okmulgee—The Fullerton-Stuart Lumber Company, au- 
thorized capital $50,000; 8. H. Fullerton, C. 1. Millard, 
rank Goepel and others. 

Oregon. 


Jyallas—The Pacific Coast Handle & Manufacturing Com- 
pany, authorized capital $5,000; Edward Gerlinger, Mornay 
Athey and W. D. Myers. 

Pennsylvania. 
Kaston—The Ashton Casket Company, authorized capital 
535,000, 
*hiladelphia—The Thomas Ik. Coale Lumber Company, au- 
thorized capital $5,000. 

VPhilade!phia—The R. S. Coryell Lumber Company, author- 
ized capital $5,000. 

Philadelphia—The W. P. Cregg Lumber Company, author- 
ized capital $5,000. 

Vhiladelphia—The Commercial Lumber Company, author- 
ized capital $30,000; H. O. Keener, president. 

Vhiladelphia—The A. I’. Peale Lumber Company, author- 
ized capital $5,000. 

Riegelsville—The Riegelisville Manufacturing Company, 
authorized capital $20,000. 

Tennessee, 


Nashville—The Dixie Novelty Company, authorized capital 
$5,000; L. S. Crone, J. M. Wells, E. R. Winkler and others. 
Virginia. 

Keller—The B. W. Wallen Company, authorized capital 
£25,000. 

Norfolk—The Deep River Lumber Company, authorized 
apital $100,000; Z. H. Powell, L. E. Diggs and H. C. Sher- 
ritt. 





Washington. 


taker —The Grassmere Shingle Company, authorized capi- 
tal 86.000; J. E. Metcalf, Kk. Roggerstroh and Amashb Everett. 

Blaine—The 8S. LD. Lumber Company, authorized capital 
sv5.00u0; J. W. Stout, H. H. Stout and L. W. David. 

Tenino—The Tenino Lumber & Manufacturing Company, 
authorized capital $15,000; L. Blumauer and T. H. MacLaf- 
rerty. 

Yacoma—tThe Pacific States Lumber Company, authorized 
capital $500,000; W. M. Ladd, C. E. Ladd, Edward Cook- 
ingham, John Bagley and others. 

Wisconsin. 

Appleton—-The Standard Excelsior Company, authorized 
capital $25,000; Joseph Spitz, D. E. Reese and F. E. 
Saecker. 

Boyd—The Boyd Lumber & Improvement Company, au- 
thorized capital $12,000; C. KE. Cooper, E. R. Cooper and 
kK. I’. Carter. 

Campbellsport—The Campbellsport Woodenware Company, 
authorized capital $25,000; E. F. Martin, M. A. Hoffman 
and William Knackel, 

Ifeineman—The Heineman Lumber Company, authorized 
capital $250,000; Sigmund Heineman, H. H. Heineman and 
kL. M. Smart. 

Viymouth—The Plymouth Parlor Frame Company, au- 
thorized capital $25,000. 

Ripon—The Barlow & Seelig Company, authorized capital 


_— BRITISH NORTH AMERICA. 
Alberta. 


Lethbridge—The Pioneer Lumber Company, Limited, au- 
thorized capital $100,000; Frederick Stolze, Clara Stolze, 
Willis Pierce and Ward Senn. 


Ontario. 


K\lock—The Algonquin Lumber Company, authorized capi- 
pa ong W. A. Sullivan, F. D. Sullivan, J. H. Maybee 
und others, 





CASUALTIES. 





Arkansas. 


Womble—Mill No. 3 of the Bear State Lumber Company 
was destroyed by fire October 20. It is reported that the 
mill will be rebuilt. 

California. 


Martinez—Two large warehouses in the yard of the Marti- 
nez Lumber Company were burned October 24, with loss of 
about $12,000. Three Southern Pacific cars were also de- 


stroved, 
Georgia. 


Atlanta—The plant of the Chamlee Lumber Company 
Was totally destroyed by fire October 28, with loss estimated 
at $14,000; insurance of $9,000. 


Indiana. 


Lapel—-The box factory of the Lapel Bottle Company was 
burned October 24, with loss of about $3,000; no insur- 
ance, 

_ Winchester—Fire in the lumber yards of G. C. Thomas & 
Son recently caused a loss of about $1,000; covered by 
insurance, 


Kentucky. 


Pembroke—The plant of the Forbes Manufacturing Com- 
pany was damaged about $1,200 by fire October 25. 


Louisiana. 


Covington—The saw mill and lumber yards of Roberts & 
Lunn were destroyed by fire October 19; no insurance. 


Maine. 


last Hamden—About 2,000,000 feet of pine lumber and 
‘veral buildings belonging to Lowell & Engel were burned 
October 26, with loss of about $75,000. 


Michigan. 


Hastings The mill of Lombard & Rittenhouse and 2,000,- 
06 feet of lumber were destroyed by fire October 29; insur- 
ance, $10,000. 

: Manistee -The cooperage shop of the Buckley & Douglas 
humber Company was damaged about $1,000 by fire October 
<9, with toss of about $1,000; covered by insurance. 
la oso—The plant of the Owosso Handle Company was 
(amaged to the extent of several thousand dollars by fire 
October 23; covered by insurance. 

Mississippi. 
Chunkey—A dry kiln and fourteen carloads of lumber 
belonging to the Tallahatta Lumber Company were burned 
yetober 27. Loss and insurance not known. 

Missouri. 

, Aurora—The yard of the Forest Lumber Company was 
‘damaged about $8,000 by fire October 27; insurance, $6,000. 
Pennsylvania. 

Philadelphia—The Elwood Allen Estate suffered a loss of 
about $75,000 by fire recently. 

Philadelphia—The lumber yard of Jesse Lukens & Co. 


was damaged about $50,000 by fire October 24. 
Philadelphia—The lumber yard of R. A. & J. J. Williams 


Company was burned November 2, with loss estimated at 
over $100,000. 

RKiceville—The handle factory of Marsh & Allen was de- 
stroyed by fire October 29, causing a loss of $10,000. 

South Carolina. 

Marion—tThe store of the Marion County Lumber Company 
was burned October 24, with loss of between $20,000 and 
$25,000 ; insurance of $5,000. 

Texas. 

Laurelia—tThe planer and dressed lumber shed of the Hil- 
gard Lumber Company was destroyed by fire October 27, 
with loss of about $30,000. 

Washington. 

3ellingham—Bailey & Phillips’ shingle mill was burned 

October 26, with loss of about $1,500; insurance, $1,300. 
Wisconsin. 

Dodgeville—The plant of the Dairy Package Company was 
destroyed by fire November 1, with loss of $10,000; insur- 
ance, $6,000. 

BRITISH NORTH AMERICA. 
British Columbia. 


Wattsburgh—Watts & Co. suffered a loss of $20,000 by fire 
recently. 


TROUBLE AND LITIGATION. 


————————ee 


To Wind Up Affairs of British Columbian Concern. 


Vancouver, B. C., Oct. 30.—Application was made recently 
for a winding up order for the British Columbia Tie & 
Timber Company, which has a mill at Prince Rupert. It is 
alleged the company has liabilities of $12,804 over its assets. 
John C. McLellan, of Vancouver, was appointed receiver. 








Receiver Files Accounting. 


NEWCASTLE, Pa., Oct. 30.—An account of the affairs of 
the Crescent Lumber & Construction Company, of Ellwood 
City, was filed recently by Receiver Thomas J. hn 
showing he has made total collections amounting to 
$10,195.14 and has paid out $1,770.52, leaving a balance of 
$8,424.62 in his hands for distribution. 





Petition Filed Against Ladder Concern. 


LurraLo, N. Y., Oct. 29.—Creditors have filed an involun- 
tary petition in bankruptcy against Frank A. Stone & Co., 
manutacturers of ladders, lawn mowers etc., asking to have 
the firm declared bankrupt. Creditors allege that Stone & 
Co. committed an act of bankruptcy October 17, last, by 
making a preferred creditor of Charles R. Wilson by turning 
over merchandise to him in payment of a standing debt. 





Receiver to Be Directed to Sell Mill. 


TEXARKANA, ARK., Oct. 28.—-At a recent meeting of the 
creditors of the Redwater Lumber Company it was decided 
that the court should direct the receiver, J. W. Maroney, of 
Dallas, Tex., to sell the saw mill plart, railroad and all 
other property after four months’ notice. 





Court Allows Claim of Tennessee Bank. 


GRAND Rapips, Micu., Nov. 3.—The court has issued an 
order allowing the claim of the Hamilton National bank, of 
Chattanooga, Tenn., amounting to $4,976.78, against the 
estate and property of Dennis Bros. The court also ordered 
the Michigan ‘trust Company, as receiver for Dennis Bros., 
to pay a dividend of 15 percent upon said claim, 





Receivers Appointed for Baltimore Concern. 


BALTIMORE, Mp., Oct. 51.—-In the United States district 
court recently George W. 8S. Musgrave and Archibald Sykes 
were appointed receivers for the National Lumber Company. 
Bonds were given in the sum of $3,000. The receivers were 
appointed on a creditors’ petition signed by James W. 
Knowles and others who claimed the company was indebted 
to them for over $1,000. 





Alleges Sparks From Locomotive Caused Fire. 


BELLINGHAM, WASH., Noy. 2.—D. J. Kane, a lumberman 
of Bow, has filed suit in the superior court against the Great 
Northern Railway Company.for damages of $7,500 for loss 
of a dry kiln and contents by fire from sparks alleged to 
have been caused by an engine on the Great Northern rail- 
road. Kane alleges the railroad company used no spark 
arrester as provided by the state law and that the fire was 
due to that fact. The property damaged by fire is located 
at Bow, Skagit county. 





Allege Misuse of Funds. 


TACOMA, WASH., Nov. 2.—Alleging that the affairs of the 
Puget Sound Lumber Company have been mishandled, 8. 
Wade Hampton has filed suit in the superior court to 
restrain James Buchanan and EK. B. Wintermute from paying 
exorbitant salaries to themselves as officers of the Puget 
Sound Lumber Company. Hampton also asks that Buchanan 
restore $10,693.29 and Wintermute $7,996.69, which he 
alleges they misused. A restraining order will be declared 
in effect when the petitioner deposits a bond of $1,000. 


Judge Holds That Cincinnati Concern Can Not Be Sold. 


CINCINNATI, Onto, Oct. 31.—By the decision of Judge 
O'Connell in the common pleas court held recently the 
Pease Company could not be sold. The Pease Company 
went into bankruptcy about a year ago and was recently 
reorganized. ‘Che American Building Supply Company was 
recently formed to take over the affairs of the Pease 
Company by giving the creditors 25 percent in cash and 
notes for the balance due. ‘This was agreeable to all the 
creditors except the Peoples’ bank, which had made a loan 
to the Pease Company of $5,000, and Judge O'Connell holds 
that oy opposition of one creditor is sufficient to prevent 
the sale. 





Judgment Rendered Against Insurance Company. 


TACOMA, WASH., Nov. 2.—Judgment for $31,942 against 
the Hartford Fire Insurance Company in favor of the Port 
Blakely Mill Company, of Port Blakely, Wash., has been 
affirmed by the state supreme court. The saw mill of the 
Port Blakely company was burned April 22, 1907, and the 
insurance company refused to pay, claiming that the mill 
company had not complied with the provisions of the policy 
and keeping in good condition an automatic sprinkler at 
the mill. The court holds that the burden of the proof 
was upon the insurance company to show that this condition 
had been violated. ‘This decision will affect a total insur- 
ance of about $300,000. 


~~ 


Alleges False Representation of Timber. 


JACKSONVILLE, FLA., Oct. 30.—In the case of the Burnham 
City Lumber Company vs. William R. Rannie, Judge Call, of 
the circuit court, heard arguments in the case recently. 
Counsel for both sides of the case argued a demurrer to the 
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OUR SPECIALTY FOR TWENTY-FIVE YEARS 


Red Gum 


Most approved methods of manufacture and treatment 
All grades ‘and thicknesses. Airand kiln dried. Rough, 
dressed and worked to order. Wealso manufacture 


WHITE OAK, RED OAK, 
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the amount of lumber in any number of pieces and for figuring the 
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fifth count of the amended declaration and a motion to re- 
quire a bill of particulars. This action was brought by the 
Burnham company to recover $50,000 paid for 4,500 acres 
of land in ‘Taylor county on June 26, 1906. The complain- 
ant alleges the defendant made false representations regard- 
ing the property and asks for $75,000 damages: Decision 
was reserved, 





Will Sell Property of New York Bankrupt. 


New York, N. Y., Oct. 31.—In the matter of the Tyler 
Lumber Company, 111 Broadway, against whom a petition in 
bankruptcy was filed some time ago, the referee in bank- 
ruptey has issued notice stating that G. Harold Porter, 
trustee for the above named bankrupt, will sell, free and 
clear of all liens, incumbrances and claims of every name 
and nature against the said bankrupt’s estate, all the prop- 
erty, real and personal, of said bankrupt, situated within 
Levy and Alachua counties, Florida, consisting of about 
28,000 acres of timber land, together with all buildings 
thereon, mills, machinery, tools, equipment, locomotives, 
skidders, railroad, railroad equipment, live stock, together 
with any and all other property, real or personal, of said 
bankrupt, situated in Florida, which belongs to the Tyler 
Lumber Company. ‘The trustee will receive sealed bids for 
the property at his office, 111 Broadway, New York city, 
up to and including November 10, 1908. All bids must 
be accompanied by cash or certified check for 10 percent 
of the amount bid. The bids will be opened at the office 
of Hon. Stanley W. Dexter, referee in bankruptey, 71 
Broadway, New York city, on November 10, 1908, at 4 p. m., 
the trustee reserving the right to reject all bids which do 
not equal the appraised value of said property. This sale 
will not include any right, title or interest of said bankrupt 
in and to the property, assets, stock or bonds of or issued 
by the Alachua Trading Company, of said state. In _ the 
event of the rejection of all bids the said property will be 
thereafter sold at public auction to the highest bidder, sub- 
ject to the approval of the court, under trustee's direction, 
and of which sale further notice will be given. The prop- 
erty can be inspected at any time and will be shown by the 
caretaker in charge. Full particulars and detailed list of 
properties may be had by communicating with the trustee 
at his office, 111 Proadway, New York city. 





Findings of Court of Cincinnati Bankrupt. 


CINCINNATI, OHIO, Nov. 3 rhe Albro Veneer Company, 
of Cincinnati, for many years the leading veneer concern in 
the east, with a Jarge plant on the west side of the city, got 
into financial difficulties about five years ago and in the 
settlement a long drawn out litigation was the result. Last 
Friday Judge James I. Swing, of the common pleas court, 
mace an entry in the settlement of that company that dis- 
poses of the case finally. The entry is affirmative of the 
report of Ben B. Nelson, who has been sitting as master, 
and the findings made. Master Commissioner Ben B. Nelson 
was appointed in the action brought by Robert Laidlaw and 
Mary BK. McDougall, executors of the estate of the late 
Thomas McDougall, against the Albro Veneer Company, 
which resulted in the original receivership. The court ap- 
proves the original report of the master made last April and 
his release of James Buckley from liability upon his paying 
$500 Tor the one share he held. The court, however, refuses 
to confirm the findings of the supplemental report and sus 
tains the exceptions to this. ‘The court finds that the Albro 
Veneer Company was insolvent, and without assets, and has 
liabilities ot $141,652.04, upon which interest is due from 
March 11 last, and the court holds that it is necessary to 
assess the stockholders $1,000 upon each share of stock to 
pay the debts. Under this finding the court fixes the amounts 
due from the stockholders, together with 6 percent interest 
thereon from July 22, 1904, to April 4, 1908: Thomas Mc- 
Dougall estate, 866.000; W. H. Justice, $7,000; Margaret S. 
Norton, $6,000; Thomas McDougall, jr., $1,000; Taylor 
McDougall, $1,000; Richard P. Ernst, $1,000; Margaret D. 
McWheeler, $1,000; William IL. Vanderbilt, $2,000; James 
S. MeVity, $17,000; Robert Laidlaw, $4,000; Bessie Laid- 
law, $1,000; George R. Stuniz, $1,000; L. Moragues, 
$8,000, and Richard Snyder, $2,000. 

To collect this double linbility assessment the court named 
Attorney Oscar Stoehr as receiver for that purpose. He is 
to collect the amounts found due, with interest, pay a fee 
of $364 to the master commissioner ; $1,545.11 to Attorneys 
Harmon, Colston, Goldsmith and Iloadley; $500 to Attor- 
neys Worthington & Strong, and a $100 receivership fee, 
and apply the balance to the liabilities pro rata according 
to the amounts due each crediter. The court finds further 
that the amounts due the creditors, these amounts bearing 
interest from last April: Thomas McDougall estate, $111, 
114.75: Merchants’ National bank, $26,746.54: John G. Moor- 
mun, $405.15; A. B. MeAllister Company, £155.60; Fidelity 
& Casualty Company, $15.21; Ernst, Cassatt & McDougall, 
$1,688.51, and Robert Laidlaw, $1,508.49. The court further 
finds that the estate of William Hl. Vanderbilt is insolvent 
and releases the widow, Sarah L. Vanderbilt, from liability 














A THRILLING ADVENTURE. 

BELLINGHAM, WaAsH., Oct. 31.—Edward English, a 
lumberman of Mt. Vernon, had a thrilling experience 
with a holdup bandit while driving through the woods 
about five miles from Mt. Vernon, Skagit county, Tues- 
day. Mr. English was held up at the point of a gun 
while driving home from a trip in the country. As he 
was passing through a dense woods a man_ suddenly 
stepped to his side and pointing a revolver at his 
head ordered him to make no outery. The robber then 
ordered him to drive ahead. In a few minutes he 
ordered him, with the muzzle of the revolver on his 
temple, to write a note to his wife, as follows: 

Mrs. English—-Dear Wife: I am held up and kidnapped 
for the sum of $5,000. Have been threatened with having 
my ears cut off if the money is not forthcoming by tomorrow 
noon. For God’s sake make all haste. Show this to Mr. 
IJannay, the banker, and solicit this sum. 

(Signed.) Ep ENGLISH. 

English was then tied to a tree with threats from the 
robber if the money did not show up he would pay the 
penalty with his life. The robber then drove off in 
English’s buggy. Later the robber gave the note to 
another man that he held up and the note was thus de 
livered to Mrs. English. Meantime English managed 
to untie himself from the tree and running to a farm 
house in the distance notified his wife to pay no atten- 
tion to the note. A posse of deputy sheriffs are still 
scouring the woods for the robber, who is in hiding. 





FLORIDA CONCERN SECURES LARGE ORDER. 

TAMPA, FLA., Oct. 30.—The Tampa-Havana Lumber 
Company, manufacturer of pine and cypress lumber, has 
secured orders aggregating 2,600,000 feet of lumber. to 
be used in the erection of the Seaboard warehouses, 
docks and general terminal improvements on Grassy 
island. It is claimed that before the work is entirely 
completed additional orders will be placed, bringing the 
total up to more than 8,000,000 feet. The Tampa- 
Havana Company is in a good position to furnish. this 
order, having a large mill at Terrell. 








ADDITIONAL OBITUARY. 


George W. Robinson. 

Lumbermen throughout the country will regret to learn 
of the death last week of George W. Robinson, president of 
the Robinson Land & Lumber Company, of Chicora and 
Mosspoint, Mfss., and the Robinson Lumber Company, of 
Indianapolis, Ind. Mr. Robinson died in New York city last 
Saturday after an illness lasting but a few days. 

Mr. Robinson was for many years identified with the lum 
ber trade of the north. Ile operated at Manistee, Mich., 
during the early years of his life, under the name of Tyson, 
Robinson & Co., where he was a large manufacturer of white 





pine lumber and shingles. ‘Tyson, Robinson & Co. had a 
jong and honorable history. It was originally Filer & 


Tyson, later Mark 8S. Tyson & Co., Tyson, Robinson & Co. 
and Tyson, Sweet & Co. During his stay in Michigan Mr. 
Robinson was active not only in the firm with which he 
was identified but he was a public spirited man, aggressive 
and forceful about everything he did. In 1873, when twenty 
three first class mills on Manistce Jake cut over 159,000,000 
feet, he was one of the organizers and directors of the Man 
istee Boom Company Along about 1870 he was associated 
in the organization with John Cantield and the Filers of the 
Filer City Boom Company, of which Mr. Robinson was 
elected president and E. Golden Filer secretary and treasurer 
Throughout his career at Manistee he was prominent in the 
trade and took a considerable sum of money when he finally 
lecided to settle in the far south 

Ile had been a close student of the timber of the north, 
realized the difficulty of getting hold of large tracts and, 
having made a pilgrimage or two to the south, he realized 
something of the importance of the export business in yellow 
pine and in the purchase of timber, and, exercising the 
shrewdness which had made him a success at the north, he 
bought at a very low price with his associate a large tract 
ot timber in the south 

In L872 George W. Robinson and ethers went to Pensacola, 
Fla., establishing interests in that district, where they began 
to manufacture longleaf vellow pine for South American, 
West Indian, English and New York markets. His was one 
of the number ot mill firms which sold out their interests to 





THE LATE GEORGE W. ROBINSON 


about nine years ago. She had been an invalid for several 
the English syndicate during the ’S0s, which resulted in the 
formation of the Southern States Land & Lumber Company, 
which has since operated in manufacturing the timber they 
yurchased at that time and conducting « large export lumber 
business. 

About 1890 Mr. Robinson moved to Mobile and, having 
selected timber property and established mills at Chicora 
under the name of the Robinson Land & Lumber Company, 
built up a large manufacturing industry there with conne« 
tio: also at Mosspoint. He had resided for about eighteen 
years at Orange, N. J., and New York city, at which latter 
point he died Ile, however, always spent his winters in 
the south and he was preparing to visit his southern plants 
at the time ne was seized with his fatal illness. Mr. Rob 
inson’s death was caused by ® severe attack of appendicitis 
ana oecurred before it was possible to operate. 

During the carly days of the southern enterprises the firm 
of Robinson & Booth was organized in New York and he 
was identified with that concern. It had a long and profit 
able career, hut some years ago under unfavorable conditions 
wound up rather disastrously. This, however, did not affect 
the Robinson i.and & Lumber Company, which is a separat: 
corporation and has a very valuable holding in Ohio under 
contract for cutting timber for a series of years, and this 
proved a basis for a second fortune which Mr. Robinson 
built up. 

Mr. Robinson wes a map of powerful physique and under 
went extraordinary labors when he initiated his various 
enterprises in the south and until they were thoroughly or 
ganized and established he was a very hard worker there 
and devoted close attention to the business, although his 
family resided for the most part at Orange, N. J. 

fle is survived by his widow, three daughters—Mrs. Joseph 
White, of Indianapolis, Ind., Mrs. Corlies, New York city, 
and Mrs. Arthur Kellogg, of New York city—and one son, 
Wesley A. Robinson, of Mobile, Ala., who has been in active 
charge of the southern enterprises of the Robinson Land & 
Lumber Company for a number of years, 





_ 


Mrs. C. 8. La Forge. 


SEATTLE, WAsu., Oct. 29.—Mrs. Charles S. La Forge, wife 
of C. 8. La Forge, superintendent of the Allen & Nelson 
Mili Company at Monohan, Wash., died at her home in 
Seattle, October 7, at the age of 48 years. Besides her hus 
band she is survived by three children, two daughters and 
ason. Harry La Forge, the only boy, is at the present time 
a student at the state college at Pullman. The two other 
members of the family are Mrs. Frank Evans and Ruth La 
Forge, the youngest member of the family being 12 years of 
age. The remains were cremated in Seattle on October 11. 
Mrs. La Forge came from Rockford, Ill, with her husband 
about nine years ago. She has been an invalid for several 
years. She was of a kind and lovable disposition and is 
mourned by a large circle of friends. 


~~ 


Bruce Roach. 


MUNCIE, IND., Nov. 2.—Bruce Roach, a member of the 
Gaston Lumber Company, of Gaston, Ind., died recently at 
his home in Gaston at the age of 30 years. He had been ill 
out a short time and his death came as a shock to his many 
friends. Mr. Roach is survived by his widow, whom he 
married about eight months ago. 
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NORTHERN PINE SHIPMENTS WELL MAINTAINED. 





Slight Decrease from Figures of Last Year — Many Mills Still in Operation —Last Drive 


Arrives at Minneapolis. 





THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Nov. 4.—Three of the five mills 
in Minneapolis are still sawing. The Bovey De Laittre 
Lumber Company will finish its logs this week. lhe 
Itusea Lumber Company has enough to continue sawing 
for all of next week, and the Northland Pine Company 
will keep going till the last week in November, unless 
interrupted by the freezing of the river, rhe last drive 
of the season was brought to Rice’s, near St. Cloud, 
Saturday night and will be left there till spring. Some 
fogs are running and are accumulating in the jam just 
above the city, where they will be available for an early 
sturt next spring. 

Che Oetober building record for Minneapolis was the 
best the city has ever made for that month. There 
were 544 permits issued, with an estimated cost of $990, 
soy, Last vear in October there were 464 permits 
issued, with a total cost of $927,115. The total permits 
for ten months of this year is 5,005, with a total cost of 
¢.446.050. Last year for the same months there were 
1.462 permits issued, with a total cost of $8,986,740. 

Shipments of pine lumber by members of the North 
ern Pine Manufacturers’ Association for September, as 
ompiled by Secretary J. EK. Rhodes, were 125,677,055 
feet, compared with 139,890,728 feet in September last 
veut This brings the total for nine months of the 
present year to 807,043,619 feet, compared with 1,299, 
The decrease for 
or the 


10S.901 in the same months of 1907. 
September was 14,213,673 feet, or 10 percent, 





nine months it was 495,065,372 feet, or 38.1 percent. 

Phe total shipments for all mills reporting for Sep 
tember, whether members of the association or not, were 
a follows: 
Kt 
MOO. ics en dew asaleees 
BRE i es et ee eS oe sage leanne 

Potal » ‘ eer ee ee 148,656,518 

WS e's nid. ckw Ge aise bis ae ale Ap aaa een ae $5,745,906 


Lumber production for the month was reported as 





follows: 
Pine, feet. Pine lath 
Wisconsin . : $1,128 6,088,375 
Minnesota Sis 1: S 37,275 0 
Michigan OF 804,250 
low 1,78 357,750 
otals A . 165,875,535 $4,522,805 
Hemlock, feet Hemlock lath 
Wisconsin . 24,710,866 4,450,855 
Minnesota 75,000 rere 
M ivan 10,461,986 491,750 


lotals R 35,256,852 4,951,585 

astern representatives of the Coast mills have been 
nearly all out over the territory within the last two or 
three weeks. They did not go with the idea of getting 
much business and in this were not disappointed, as 
erybody seemed to be waiting till after election be 
ore caring to order beyond their immediate needs. 
Charles Van Pelt, representing the Ferry-Baker Lum- 
Company, of Everett, Wash., has been in South Da 
ket nd western Lowa, where he found every indication 


demand for west coast products opening about the 
vs to fill yards for the expected spring true. 
Croty, representing the Defiance Lumber Company, 
lacoma, was in Wiseonsin and Jlowa. A Marshall, 
represents the Weyerhaeuser Lumber Company, of 
Everett, was in northwestern Minnesota and North 


(. Church, of Des Moines, Iowa, of the Church 
lumber & Coal Company, was here the other day on his 
» look after its white eedar camps in the northern 
f Minnesota. 
\ new line yard concern has been organized with head 
rs at Milaca, Minn., known as the Rudd Lumber 
npany. It has a capital stock of $100,000 and starts 
Martin K. Rudd is president and gen 
He was formerly manager of the Foley 
Bean Lumber Company's mill at Milaca, which has quit 
SEW Eg Other incorporators are Henry Webster and 
V. 1). Whipple, of the local firm of Webster & Whipple, 
| ©. Ff. Williams, of Mora, Minn. Yards have been 
bought from the Mutual Lumber Company at Milaca, 
Prineeton, Elk River, Mora and Zimmerman, Minn., 
new one will be established at Anoka. 

| Ht. C. Behrens Lumber Company has moved its 
general offices from this city to Aberdeen, 8. D. 

\. T. Naugle, of the Naugle Pole & Tie Company, Chi- 

iyo, was here last week on business and went from here 
horth to look after the opening of work in the white 
cedar camps in the northern part of the state. 

\ugust I’. Speeht, of Seattle, of counsel for the Pa 
cifle coast shippers in their fight against the rate ad 
vanee, has been here preparing for the hearing of the 
injunction ease in St. Paul November 20. He went from 
here to Atlanta to confer with Judge W. A. Wimbish, 
chief counsel for the lumbermen in these cases. 


ith six yards, 


| manager, 





AT THE HEAD OF THE LAKES. 

DuLutaH, MINN., Nov. 3.—Lumber brokers and manu 
lacturers report that the situation in this market is 
nchanged, A number of small trades have been made 
but the anteéleetion quiet has held right up to the 
present and for the last two weeks the dullness has been 
more marked than usual. With the election out of the 
Way it is believed that business will undergo a speedy 
revival. The shipping of lumber from the head of the 
lakes will be ended for the season by November 15. 





At least that is the expectation at present and unless 
some new business appears suddenly there probably will 
be no lumber moved after that date. Edward Hines, 
of Chicago, who has been here for several days lately, 
gave a strong interview for publication in favor of the 
election of Taft, and it is believed that it bore good 
results in this territory. He gave business reasons why 
Taft should be elected and the article was reprinted by 
other papers of northern Minnesota. R. M. Weyer- 
haeuser, of Cloquet, was also quoted in favor of Taft, 
who advanced cogent reasons why he should be elected. 
The lumber business in this district, like all other lines 
of business, has been in a waiting attitude during the 
campaign and the slackening off has been marked since 
about October 15. 

S. B. Brooks, of the Brooks-Seanlon Company, has re- 
turned from Louisiana, where he has been since last 
April directing the work of saving about 90,000,000 feet 
of the company’s timber that was blown down in a 
cyclone last April. The cyclone cut a patch one and one- 
half miles wide for a distance of twelve miles through 
the company’s timber, but the mill, which is at Kent- 
wood, La., was not damaged. Mr. Brooks says that it 
was necessary to make use of the blown down timber at 
once or the worms would attack it and render it worth- 
less. He says that this timber will all be turned into 
lumber before May 1. 

The Brooks-Seanlon Lumber Company owns large 
tracts of timber in British Columbia and it is learned 
that the company is planning to begin operations there 
at an early date. The tracts are on the Coast and at 
points not far removed from the Coast. 

John Millen, vice president and general manager of 
Alger, Smith & Co. and managing director of the Alger 
Sullivan Lumber Company, will leave tomorrow in his 
private car ‘*Grand Marais’’ for Century, Fla., the oper 
ating headquarters of the latter company. Mr. Millen 
will be accompanied by Mrs. Millen and they will be 
gone about three weeks. In an interview Mr. Millen 
said: 

Our season cut here and at Grand Marais, Mich., is prac- 
tically all sold. The cut is 40 percent less than that of 
1907, but it is sold and we look forward to bigger and better 
things for 1909. We shall operate at full capacity in our 
camps in Minnesota and Michigan the coming winter. The 
Alger-Sullivan company is well sold up for the season. The 
production at Century has been about 40 percent less than 
a year ago. Business in the south has been improving 
since September. Prices have advanced $2 a thousand and 
the export business has advanced $3 a thousand. The pros- 
pects for southern business continue to improve all the 
time. We shall operate at full capacity in our logging 
camps all round the coming winter. 

The H. Fugere Lumber Company, of Chisholm, Minn., 
has sold out to the Mesaba Lumber Company. The latter 
has twenty-five retail vards scattered over the state. 

The Virginia Lumber Company, of Virginia, Minn., has 
just resumed operations at its old mill, which has been 
undergoing repairs. Both of the company’s mills are 
now in operation with double shifts. The company has 
400 men employed at the mills and about S800 in the 
woods. The Virginia Lumber Company has some good 
mining timber contracts, 

Mdward Hines and a number of his associates have 
been here recently in consultation with the Cook and 
O’Brien interests. A deal of magnitude is said to be 
pending whereby these interests may combine as far as 
their northern Minnesota and Canadian holdings are con- 
cerned, but no deal has been made as yet. 





TURNING MILL REFUSE INTO SALABLE STOCK. 


The most successful millman in these days is the 
one who makes the greatest utilization of his stump 
age and the more good pine that can be reseued from 
the burner the larger consequent profits. For that 
reason a machine that manufactures refuse slabs, edg- 
ings and odd lumber into lath, pickets and erating 
stock with the greatest economy is sure to achieve 
an important place in mill equipment. The Rodgers 
Iron Manufacturing Company, of Muskegon, Mich., 
in its picket and crating stoek machine A has con 
structed the largest and heaviest machine for the 
purpose intended, claiming it to be the only general 
allround machine of this character that is on the 
market. The saw arbor and shaft are very heavy, 
the arkor pulley large and the table guide adjustable 
from *% inch to 3 inches. It has four powerfeed rolls 
and will manufacture stock with mathematical nicety. 
With each machine is furnished six sets of spacing 
collars so that different thicknesses of stock may be 
manufactured. It is an important auxiliary to a gaw 


mill. 





AMATITE—A HEAVY-WEIGHT ROOFING. 


The resisting ability of a roofing depends largely upon 
the amount of material there is in it—not upon the 
thickness nor upon the number of layers, but upon the 
actual density of the roof—that is upon its weight. A 
light weight ready roofing may be as thick as Amatite, 
but if it is not as heavy, roll for roll, it can not have 
as much good stuff in it. Amatite weighs as much as 
roofings that cost three times its price. 

Free sample and booklet on application to the nearest 
office of the Barrett Manufacturing Company, New York, 
Chicago, Cleveland, Allegheny, Kansas -Qity,. St. Louis, 
Minneapolis, .Philadélpbia, New Orleans, Cincinnati, 





Boston. 





‘CHEHALIS. 
FIR DOOR 


COMPANY 


CHEHALIS, WASHINGTON 











Manufacturers of 


Soft 
Yellow Fir 
Doors 


We have told in previous issues how many doors 
we can make. Let us emphasize the fact that we 
give more attention to the quality of stock we turn 
out than the quantity. Every dealer wants an article 
that will sell with the least effort. Just show our 
doors; you won’t have to put up a long talk. Their 
appearance sells them. 

We make Fir Doors in three grades and each is 
in a class by itself. 


Fir Mouldings, Interior Trim, 
Turned and Colonial Columns. 





Eastern Representative, 
A. E. LANE, No. 1 Madison Ave., New York, N. Y, 


L. C. BRICKER, Briggs House, Chicago. , 





















SUMMIT MILL CO. 
CHEHALIS, WASHINGTON. 


- Manufacturers and Wholesalers - 
Eastern Representative, L. C. BRICKER, Briggs House, Chicago. 


Veh AGRI ALL RIED LAE. AARNE ot a eSMAM AMET LARA WARN 14) 


pads 

















ALL KINDS OF 


. 
Lumber and Shingles 


OUR SPECIALTY 


FIR TIMBERS ana 
CAR MATERIAL 


Sterling Lumber Co. 


We ase Manutnotasers. Chehalis, Wash. 


" Mills at Chehalis, Wash. 


LET US KNOW | 


YOUR REQUIREMENTS IN 


DRY STOCK 
4-4 to 8-4 BIRCH. DIRECT FROM 
4-4 to 8-4 SOFT ELM. OUR MILLS. 


A COMPLETE STOCK OF HEMLOCK. 


Send us your inquiries and let us quote 
you prices. 


Rib Lake Lumber Co. 


q RIB LAKE, WISCONSIN. 











4-4 ASH. 
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HARDWOOD LUMBERMEN 7" Ss! so, advance 


of the “Climax Tally Book."’ American Lumberman, Chicago, Ill. 
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iS” NORTHERN PINE “@@ 


White | 
ioe tue 


MICHIGAN STOCK. 
Cut from large logs and runs 
wide. It is thoroughly dry stock. 


4 Cars 4” and 6” C and Better 
Bevel Siding. 


Telecodeused. 


Johnson Lumber Co. 


Exporters of Pine Lumber. 
Long Distance Phone Grand 355. Milwaukee, Wis. 






























































{ HIGH 

CLASS 

WHITE 
PINE 


1 to 4” thick. We have always on hand a 
large assortment of above class of lumber 
Buffalo and Tonawanda Grading. 


Write for Prices. 


A. S. PIERCE, 


First Nat’] Bank Bldg., RHINELANDER, WIS. 


We can always 
furnish anything 
in White Pine 


Uppers, Selects, 
. Fine Common, 

And Cutting-up 

Lumber. 
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/ coR PROMPT SHIPMENT » 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 
° 4° ALL 
Bevel Siding cravzs. 
Place Your Orders With 


RICE LAKE LUMBER CO. 


RICE LAKE, WISCONSIN. Y 4 
cole 














OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding 


Wisconsin Cork Pine 


Cut full width and thickness Mixed cars to retail trade. 
We carry a large stock and complete assortment. 
MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 


WISCONSIN 

















[ WHITE CEDAR PRODUCTS| 


Tles, Posts, Poles, Piling and Shingles. 
WRITE FOR DELIVERED PRICES. 
ANDREW EMERSON, 
DUNHAM, MIOR. 


Prompt Shipment. 








THE SAGINAW VALLEY. 


Bay City AND SAGINAW, MIcH., Nov. 3.—Arrange- 
ments are in progress by a company in which 8. Crump 
and George D. Jackson are foremost for the erection of 
a large box factory and planing mill plant on the river 
front between Thirty-third street and Fremont avenue, 
the old Miller Bros.’ saw mill site, Bay City. The plant 
will be one of the most extensive in the state and 
equipped with every modern appliance. Mr. Jackson is 
heavily concerned in the saw mill plant of the Little 
Current Lumber Company, at Little Current, Ont., and 
this plant probably will furnish a large quantity of stock 
for the Bay City concern. 

The big mill of Eddy Bros. & Co., at Blind River, Ont., 
will furnish a large portion of the stock handled the 
coming year by Mershon, Schuette, Parker & Co. 

Lumber receipts by lake will fall considerably short 
of those for several seasons past. During September 
there came to Bay City 7,354,223 feet of lumber and 
92,250 pieces of lath. The October receipts were 7,642,- 
533 feet of lumber and 1,000,000 feet of unmanufactured 
saw logs. 

The steamer Ogemaw arrived Monday with 436,740 
feet of lumber and the schooner C. J. Fillmore with 
425,324 feet, both from Blind river and consigned to 
E. B. Foss & Co. Eddy Bros. & Co. manufactured 12,- 
000,000 feet for Foss & Co. early in the season and it 
is now coming over. 

It is expected that a dozen or fifteen cargoes more 
will come from Georgian bay to this river before naviga- 
tion closes. 

The steamer Homér Warren and schooners Exile and 
Buckhout arrived last Friday with lumber consigned to 
E. Germain and the Booth & Boyd Lumber Company. 

W. D. Young & Co.’s double band and gang mill plant 
started operations Monday night and day. The first 
band mill outfit was installed when the plant was con- 
structed at the beginning of the year and was operated 
until a few weeks ago, when it was shut down to permit 
of the installation of the other band mill outfit. It is 
now one of the best equipped plants in the United States 
and the firm has plenty of timber behind it. 

Extensive operations will be conducted in the logging 
line in the burned district north of Alpena and they have 
already begun. Wages, it is reported, will range from 
$24 to $30, about 15 percent higher than last winter, 
and it is estimated that twice the quantity of logs will 
be cut. F. W. Gilchrist, Churchill Lumber Company, 
Richardson Lumber Company and Island Mill Lumber 
Company, of Alpena, will lumber extensively. ‘the 
Wylie & Buel Company cuts 40,000,000 feet usually every 
year, but this will be increased, as some timber will have 
to be lumbered to save it. The Richardson Lumber Com- 
pany will stock two mills, the one at Alpena, and the 
new mill at Bay City. The logs for the latter come 
from Montmorency county, where the fire loss was slight. 
The Kneeland-Bigelow Company will run four camps 
and put in over 20,000,000 feet. 

North of Alpena in Presque Isle county there will be 
a lot of lumbering. S. F. Derry, of Millersburg, will 
operate three large camps. He has a contract to cut 
over 4,000,000 feet of hardwood lumber for a Flint 
manufacturing concern and the saw mill will start early 
in the winter. R. P. Holihan, of Millersburg, will put in 
2,000,000 feet. He recently returned from Long Lake, 
Wis., where he bought the saw mill, timber, land and 
lumber of the Charles Lindell estate. 

James Inglis will cut 1,000,000 feet at a portable mill 
near Millersburg, which has been sold to the Michigan 
Manufacturing & Lumber Company at Holly. James 
Adamas is sawing 1,250,000 feet at a small mill for Hill 
& Lawrence. The Lobdell-Churchill Company at Onaway 
and Gardner & Peterman will put in considerable stock. 
The first named company is one of the most extensive 
operators in the state, cutting over 16,000,000 feet an- 
nually. 

The Batchelor Timber Company’s plant at West 
Branch is running after some extensive repairs and this 
plant will be kept busy. The company has a world of 
timber behind it. Along the line of the Mackinac divi- 
sion of the Michigan Central the Stephens Lumber Com- 
pany, L. Jensen, Salling, Hanson Company, Michaelson- 
Hanson Lumber Company, Johannesburg Manufacturing 
Company, R. Hanson & Sons and other concerns will lum- 
ber largely. It is likely there will be an abundance of 
help for both woods and mills. 

Smith & Yates are cleaning out Ash creek, southeast 
of St. Charles, Saginaw county, for the purpose of float- 
ing out 2,000,000 feet of logs, which they will cut the 
coming winter. Last winter they cut 1,600,000 feet from 
the same tract. 

M. McPhee has contracted to put in 500,000 feet of 
pine and a lot of ties, pulp and hemlock near Newberry. 

The Hudson Lumber Company at Garnet has con- 
tracted with the Michigan Telephone Company whereby 
the latter is to build a long distance line connecting 
Trout lake with Manistique. The Hudson company ad- 
vances $3,000 and supplies all the poles at a price con- 
siderably below the market figure. 

John McAvoy has returned to Saginaw from a south- 
ern trip. He reports the lumber trade in the south as 
showing decided improvement. More timber is being 
moved and square timber for the export trade is back 
to the normal condition. n 

There is a good movement in the box business in the 





s 





Saginaw valley and all of the plants are moving along. 


NEW PLANTS AT MICHIGAN CITIES. 


Strong Sentiment in Favor of Better Laws to Prevent Forest Fires— Scarcity of White 
Cedar Railroad Ties Predicted. , 











Lumber dealers are wanting more cars also and the out- 
look is fairly good. 





FROM THE FURNITURE CITY. 

GRAND RaApips, Micu., Nov. 3.—Deeds & Hirsig, 
vehicle makers of Nashville, Tenn., has bought at re- 
ceivership sale the local plant of the Harrison Wagon 
Works and will put the same in shape for operation as 
soon as possible. E. L. Hathaway, formerly western 
manager for the Harrison Wagon Works, will have gen- 
eral management of the factory, which will be opened 
for the manufacture of spring vehicles and possibly of 
wagons later. Since February the plant has been in the 
hands of James R. Wylie, president of a local bank, as 
receiver, and through careful handling the assets will 
be made to pay creditors from 65 to 70 cents on the 
dollar. 

The Gibson Refrigerator Company has been formed at 
Greenville, with $100,000 capital, and has taken over the 
new plant of the Skinner & Steenman Furniture Com- 
pany there. A large line of refrigerators will be manu 
factured and several prominent lumbermen are included 
in the list of officers, which is as follows: President, 
Frank F. Gibson; vice president and manager, John 
Lewis; secretary, John J. Foster, Grand Rapids; treas 
urer, Cass T. Wright. Besides the officers the executive 
board includes W. C. Grobhiser, of Sturgis; Walter C. 
Winchester, and Otis A. Felger, of Grand Rapids. 

Tyler & Espie, lumber dealers of Jonesville, have built 
an addition, 50x62 feet, to their lumber sheds. 

Mill B, of the East Jordan Lumber Company, East 
Jordan, is undergoing extensive improvements. 

Logging operations will be fairly active in Luce county 
this winter. Lennox & Shafer are opening camps four 
miles east of Newberry. M. McPhee, of Newberry, has 
taken a contract to put in considerable timber on the 
Taquamenon river, and the St. James Cedar Company, 
a new concern, will also operate in that section. 





THE CITY OF THE STRAITS. 

Detroit, Micu., Nov. 3.—Bishop Charles D. Williams, 
of the Episcopal diocese of Michigan, speaking before 
the Twentieth Century Club on ‘‘ Forestry Day’’ regard 
ing the fires in the northern woods, said: 

We need proper legislation to prevent the recurrence of 
such a calamity, but when we have the law on the statute 
books we must not be content. Such a law will not enforce 


itself. Those northern people are particularly !awless in 
some respects. ‘The pine timber has been cut in the most 
wasteful way. Dead trunks and branches lie thick every 
where. In the towns themselves were piled logs and com 


bustible debris ot every description, while many of the roads 
that entered the villages were of sawdust mixed with bits 
of dry pine wood. The most remarkable instances of care 
lessness caine to my attention. Living there in the midst of 
that tinderbox, I personally know that the day before the 
town of Metz was destroyed four open fires were set for 
the most trivial reasons. One man wanted to ciear up a 
huckleberry patch. Another wanted to heat some wagon 
tires and so on. 

The feeling that there is to be a decided strengthen 
ing in business conditions with the settlement of the 
presidential contest is seen in the fact that local lumber 
dealers are stocking up more heavily than they did last 
season. The demand for lake tonnage grows brisker as 
the close of navigation approaches. Dealers have been 
holding off because of the uncertainty as to which way 
the cat was going to jump, but of late have come to the 
conclusion that the outlook is favorable for bumper 
business next spring. 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, Micu., Nov. 2.—There will be hardly a 
railroad tie cut this winter by the larger lumbering con 
cerns, according to the opinion of a well known Negau 
nee jobber. He says there will be an endurance test 
between the railroads and the concerns handling ties, as 
the former are looking for cheap ties and the stumpage 
owners who have the tie timber refuse to sell it now at 
40 and 45 cents a tie when by holding off they can get 
60 or 65 cents in a few months. It is said that the 
railroads are going to be in a bad way for ties in a 
few months. A scarcity next spring is predicted, espe 
cially if the individual jobbers and large lumber con 
cerns do not begin work at once. When last winter’s 
tie contracts were filled no new ones were let. No con- 
tracts of any size have been let this season and the lum- 
bermen and the railroads are practically at a deadlock. 
The latter have been holding strictly out of the market. 
Because of the extensions and improvements planned by 
the railroads there will be a very heavy demand for ties 
during the next three years and the prices are bound to 
advance. Northern timbermen will share in this, espe- 
cially as several northern roads, such as the Soo and 
Wisconsin Central, will make some of the most extensive 
improvements. 

The lumber steamer Langell Boys, which recently 
rounded on Presque Isle, was released the morning of 
the 26th after throwing overboard several thousand fect 
of lumber.. The steamer pulled off her stranded consort. 

The mill of the J. W. Wells Lumber Company, of 
Menominee, started sawing November 2 and will run 
continuously until spring, cutting a large amount of tim- 
ber. The mill is one of the two saw mills left in 
Menominee and from present indications will not com- 
plete sawing its timber for five or even ten years yet: 
The plant was recently practically rebuilt to take care of 
additional sawing. 
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LUMBER’S PERFORMANCES AND PROSPECTS IN WISCONSIN. [a PINE =e 


Investors at Cream City Realize ones Made ia Immediate Closing Contracts — Forest 
Preservation Sentiment Spreading. 





CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Nov. 3.—That Milwaukee builders 
realize that now is the time to build because of the 
cheapness of general building material is evidenced by 
the recent announcement of the board of trustees of the 
library and museum board which is now considering. the 
erection of the new historical museum, which says: ‘‘ It 
is desired to award the contracts as soon as possible, 
because of the fact that a saving of from 10 to 12% 
percent can be made by letting the contracts now owing 
to the lower price for building material.’’? Plans for 
the new structure have been accepted and the contracts 
are to be awarded at once. 

Lumber dealers believe that it is late in the season 
to expeet much new building to be started, but they 
think a great deal of small work will be taken ‘up. Sev- 
eral large city structures’ are under construction and 
much building all over the state is in a stage of comple- 
tion. This fact is doing much to help the hardwood 
trade. 

The hardwood market is much firmer and in some lines 
there have been slight advances. The sash and door 
factories are all busy and are doing much to liven the 
situation. 

State Forester E. M. Griffith is scheduled to present 
an interesting address before the Milwaukee Society of 
iingineers November 11, taking for his subject, ‘‘ The 
Close Relation Between the Forest Reserves and the 
Water Powers of Wisconsin.’’ The lecture, after dis- 
cussing the general subject of forestry and reforesta- 
tion in their national and state aspects, will treat es- 
pecially of the influence of forests in the regulation of 
stream flow, storage reservoirs and water powers of 
Wisconsin. 

‘There is perhaps no state doing more for its forests 
than Maryland,’’ said R. E. Garner, of Baltimore, a 
recent Milwaukee visitor. ‘‘We have an efficient state 
hoard of forestry that works in cenjunction with the 
national forestry commission in assisting the county, 
township and individual in the preservation of forest 
lots.’? Mr. Garner said that many sections of the state 
are raising again a growth of the original pine. 

An entirely new solution of the strike of the Milwau- 
kee slack barrel eoopers has been reached. John H. 
lord, of the W. H. Ford Cooperage Company, of Chi- 
cago, has signed the scale proposed by the striking Mil- 
waukee coopers and will open the old Sehmitt Bros. 
cooperage plant at Seventeenth and Vliet streets. Many 
of the striking coopers will be employed here and at the 
plant of the Frank Rhinehart Cooperage Company, which 
signed with the strikers at the outset of the present 
trouble. ‘The Milwaukee Barrel Company, the Joseph 
lixter Cooperage Company and the Kenneth W. Jacobs 
Cooperage Company have given up hopes of arbitration 
and have declared themselves for the open shop and are 
advertising for men throughout the northwest. The 
opportunity is given any of the striking coopers to 
return, 

The latest developments in the Milwaukee coopers’ 
strike is that the W. H. Ford Cooperage Company, of 
Chicago, has failed to set any time for the opening of 
the proposed new shop in Milwaukee, with the result that 
it has obtained the right to ship Chicago made barrels 
into Milwaukee and to postpone indefinitely the opening 
if the new Milwaukee shop. This fact would naturally 
work to the disadvantage of both employers and men in 
Milwaukee, and it is believed will be the means of set- 
tling the long controversy in Milwaukee. 

Senator LaFollette has been appealed to by a delega 
tion of Indians from the La Point and Bad River reser- 
vation as Odena to prevent the sale of timber upon 
lands owned by them, which was damaged by the recent 
forest fires. The government has been selling the dead 
and down timber on the reservation for about $2 a 
thousand and putting the money into the tribal fund. It 
is claimed that the Stearns Lumber Company will make 
« large fortune out of the timber, as it is worth at 
least $8 a thousand, according to the Indians. It is said 
there is about 150,000,000 feet of lumber in question. 


Movements of Lumbermen. 

George Frederick, of Rhinelander, well known among 
lumbermen of this state, was a recent Milwaukee visitor. 
Mr. Frederick believed that there was not an acre of pulp- 
wood land in Wisconsin that had not been bought outright 
vr effectually leased by some paper manufacturing company. 

rank N. Snell, 53 Loan & Trust building, well known 
Whole ‘sale iumberman, has returned to Milwaukee after an 
extended business trip through various western points. 

J. I. Kadonsky, representing Mark Hessey, lumber whole- 
aler end manufacturer of Iron River, called upon the Mil- 
waukee trade last week. 

W. E. Cooper, president of the Cooper & Maxson Lumber 
Company, 915 Majestic building, made a recent business trip 
io Merrimac, Wis., the location of one of his retail yards. 

W. B. Allen, president of the W. E. Allen Lumber Com- 
pany, 1411 Majestic building, has returned from a_ ghort 
business trip at Oshkosh. 

Rh. I’. Hodges, Milwaukee wholesale lumberman, 908 Ma- 
oslic building, has returned from his St. Louis trip. 





MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIs., Nov. 3.—Logging operations in 
the Wisconsin lumber country are well under way in 
the districts burned over by the recent forest fires. In 
order to save the timber work has been started at least 
two months earlier than usual and some companies will 
find it hard work. The enforced activity in lumber 
circles this fall has created a large demand for men 
and indications are that for the time the demand will 
be greater than the supply. 


The John Weeks Lumber Company of Stevens Point 
already has two crews of men in the woods getting 
ready for logging operations. One of the crews is lo- 
cated near Rib lake and the other is at work near 
Mosinee. One of the heaviest losers by the forest fires 
was the Joseph Dessert Lumber Company of Mosinee. 
The well known company has several crews of men at 
work in the woods at the present time and plans are 
for the taking out of several more besides awarding 
contracts to jobbers for a considerable portion of the 
timber. The Rib Lake Lumber Company will log and 
saw hardwood all of the coming winter. Two camps 
will be started at once and one more will be started later 
in the season. The saw mill of the company is now 
receiving a thorough overhauling. 

A. M. Riley & Sons, well known loggers at Rhine- 
lander, have been awarded a contract by the Atwood 
Lumber & Manufacturing Company to log nearly 400,- 
000,000 feet of pine. The tract is located just east 
of Park Falls along the line of the Wisconsin Central 
railway and is owned by the Weyerhaeuser interests of 
which the Atwood company is a branch. It is expected 
that the combined crews which will handle the work 
will number more than 500 men. 

The Manitowoc Seating Works Company, recently in- 
corporated with a capital stock of $60,000, has begun the 
work of remodeling the factory plant of the former 
Wisconsin Toy Company which it will occupy until 
spring when a plant will be erected. M. H. Murphy is 
at the head of the new company after having been 
associated with the American Seating Company for the 
last ten years. With three concerns, the American Seat- 
ing Company, the Manitowoe Church & School Supply 
Company and the new Manitowoc Seating Works Com- 
pany, in the field, Manitowoc will become a leading 
center for the manufacture of school and church fur- 
niture. 

H. H. Held, local agent for the Chicago, Milwaukee 
& St. Paul railroad at Neenah, has started the manu- 
facture of a new washing machine in a factory re- 
cently erected in that city. 

Construction work on the big mill plant of the Good- 
man Lumber Company at Goodman, the new town re- 
cently founded by the company, is progressing very 
satisfactorily. LLumbermen say that it will be a model 
of its kind, entirely fireproof and constructed of steel 
and concrete. The machinery for the new plant is be- 
ing manufactured by the Prescott Company of Menom- 
inee. The mill is located in the center of vast timber 
lands owned by the Goodman company. A _ postoffice 
has been established at the new town and a large num- 
ber of dwelling houses are being erected. 

For carelessness in setting fires during a. dry spell and 
causing the destruction of much timber in Rusk county, 
Edward Rausch has been fined at Chippewa Falls. The 
arrest of Rausch was made upon the complaint of Fire 
Warden Webb. Rausch was the first man to be con- 
victed in the district for violation of the new state law 
relating to setting fires during a dry period. 

E. A. Edwards, well known paper manufacturer of 
Wisconsin and chairman of the Republican state central 
committee, has taken over the interest of the Merryman 
estate of Marinette in the Kaukauna Fibre Company’s 
plant and also that of George O. Bergstrom, of Nee- 
nah, and together with the stock held by his sister now 
owns the controlling interest. 

Walter Strocheim of Sheboygan has been arrested 
on the charge of entering the safe of the M. Winter 
Lumber Company. Strocheim was caught in the act 
by a watchman of the lumber company. 

Because of a steady increase of business, the Wolf 
River Chair company will enlarge its saw mill at New 
London. A large two-story warehouse was recently 
erected and a new line of tramway is now building. 
More than 300 employees are now kept busy at the 
plant. 

The first log hauler built this season by the Phoenix 
Manufacturing Company, of Eau Claire, has been shipped 
to Morrison & Ross at Medford. The Phoenix com- 
pany has orders for the construction of twenty-four of 
the machines, all of a later type than those formerly 
manufactured. 

Thieves recently broke into the office of the Central 
Lumber Company at De Pere and made away with a 
typewriter and a small amount of money. 

The United States Leather Company has begun cut- 
ting hemlock bark along the Black river in the vicinity 
of La Crosse. A force of 250 men is bein employed. 

Construction work on the plant of the Michigan Elm 
Hoop Company at Marinette is progressing rapidly and 
it is expected that the plant will soon be put into opera- 
tion. In addition to the manufacture of hoops, the 
concern will later take up the manufacture of casks, 
barrels, kegs and pails. 

The plant of the Kaukauna Fibre Company, of Kau- 
kauna, closed down for two years because of the erec- 
tion of a new electric power plant which necessitated 
the draining of the canal which supplied the power to 
the establishment, has been put into operation with a 
full crew. 

The new Crescent Casket Company factory at Pewau- 
kee is finished and is waiting only for the remainder of 
the machinery. Forty men will be employed. 

The Dessert Lumber Company, of Mosinee, one of the 
heaviest losers in the forest fires, has begun logging on 
the burnedover lands and will have large crews at work 
until the spring breakup. Even with as many men as 
































Sawyer Goodman Company 


MAKE PROMPT SHIPMENTS OF 


WHITE PINE and BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER. 


MARINETTE, WISCONSIN. 
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Dry Hemlock 


Quick shipments guaranteed—No car shortage here, 


8,000,000 ft. Piece Stuffs & Boards. 
We Gave 300,000 ft. 1 & 2in.D Select & Bet. 


The JOHN WEEK LUMBER CO. 


STEVENS POINT, WIS. 
Incorporated 1884, 


Pre One of Our 
Vay, Best Tricks 


and the one which pleases 
our customers most is the 
promptness with which we ship 


LUMBER, LATH 
and SHINGLES 


We always carry a well manufactured stock of 
standard grade—as good as can be made—sure to 
meet the demands of the most critical. 


Alexander Stewart Lumber Co., 


WAUSAU, WIS. 


Established 1851. 




















We use the Telecode. 
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Have you received our 
October stock list? 


It is just out and there 
are some items on it which 
we know would interest 
you. Do not wait but 
order now before the 
usual car shortage. 
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C. A. Goodyear Lumber Co. 


TOMAH, WIS. 











The — Axe @ Tool Co. 


Sole Manufacturers of 
Sager Patent Axes, 


and highest quality 
logging tools 


Axes and Lumbermens Tools 


RIGHT PRICES—WRITE US, 1 


WARREN, PA., U.S. A. 
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Anything We Miss. 


in sawing a log you can rest assured 
isn't worth saving and asa result we 
can give you anything you want from 


LATH > TIMBERS 


Drop us a line telling us your wants | 
and we will gladly quote you prices. I 


WE USE THE TELECODE. 


CASH Lomper Co. 


Lumber Manufacturers. | 
44th Avenue, North and Lyndale. | 


Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. 
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"YOU WANT GOOD GRADES | 
AND RIGHT PRICES 


WE OFFER YOU BOTH 
IN GOOD, OLD, NORTHERN 


WHITE PINE 


Let Us Quote You 


NORTHLAND PINE COMPANY 


MINNEAPOLIS, MINN. 




























A Few q 
Surplus Items 


Ix8 16’ No. 1 Norway. 

3x12 16’ No. I Norway. 

Ix8 and wider, D and Better 
White Pine, 6, 8 and 10’. 


ASK FOR PRICES. 





Carpenter-Lamb Co. 


MINNEAPOLIS, MINN. 


No $26 Security Bank Bidg., 

















ean be secured it is feared that all the damaged timber 
can not be logged. This company already has several 
erews at work and will add several more soon. 





ON THE MENOMINEE. 
MARINETTE, WIs., Nov. 2.—Lumber shipments from 
the, local port aggregated 2,000,000 feet this week, as 
the lumbermen are hurrying to complete their shipping 


betore the close of navigation. The steamer Peerless 
loaded 1,000,000 feet at the Beidler docks, the cargo 
being one of the largest taken out this year. The 
steamer Kate Howard took out 300,000 feet from the 
N. Ludington docks. The schooners Butcher Boy and 
Rosebud have been loading at the same docks. Owing 


to the rush of late shipping many companies which have 
hitherto used steamers exclusively are compelled to use 
schooners and any small craft available. However, the 
demand for extra vessels came late, as many boats bad 
been laid up because of recent slack shipping. There is 
still considerable lumber to be shipped out of here before 
the freeze-up. Some of the available boats refuse to 


carry lumber cargoes down, as they can not get return 
cargoes. 
The Wilbur Lumber Company, of Beaver, will carry 


on extensive logging operations this winter, made neces- 
sary by the fires in its timber. This company will bank 
about 2,000,000 feet of logs this winter. Henry Tag- 
gatz, of Beaver, whose camps were recently burned, i 
erecting camps for winter operations. 

The John Week Lumber Company, of Stevens Point, 
has started two crews preparing for its winter logging. 
One crew is near Rib lake and the other west of Mosinee. 

The Beidler shingle mill has resumed operation after 
being closed down for repairs. The mill and cedar yard 
will run all winter, employing 100 men. 

The Hatten Lumber Company, of New 
advantage of the recent slight rise in 
having stored considerable water in several small dams 
up the Embarrass river, let out a head of water the last 
week and brought the whole of the 2,500,000 feet in the 
tied up Embarrass drive to New London. 

Work has been started on a new box factory at Camp 
bellsport for the manufacture of cheese boxes and berry 
and potato crates. The main building will be 30x50 and 
two stories high, with an engine house in addition. 

The steamer J. D. Marshall, carrying lumber out of 
this port, stranded near Sturgeon bay a few days ago 
and was released only with great difficulty. 

The Bay Shore Lumber Company, of 
operating its camp at Camp 6. 

The Albrecht Manufacturing Company is building a 
large addition, doubling the size of its factory at Kewau- 
nee, and will manufacture cheese boxes. The plant will 
be completed by cold weather. 

Fuhrman Bros. Company, of Tilleda, have started 
their crews at work cutting and skidding logs for win- 
ter hauling. 

The Portage Novelty 
burned, is being rebuilt. 

The Blackville mill is shut down for repairs. 


THE CANADIAN FIELDS. 


London, taking 
the rivers, and 


Wabeno, is 


Works of Portage, recently 





Mills Working Under Disadvantage of Low Water— 
Lower Prices Talked Of—The Wage Situa- 
tion —Lumber Business Brevities. 

HvuLL, Oct. 30.—The 


QUE., lumbermen of this district 


derived great benefit from the three inches of rain that 
has fallen since October 24. The drouth of over two 
months had stopped many mills. Fire rangers report 
that the heavy downpour checked the progress of bush 
fires. 

With the exception of J. R. Booth, of Ottawa, and 


MeLaughlin Bros., of Arnprior, none of the mills of the 
district has closed completely, but their output in all 
cases is curtailed either by deficient power or inability 
to get logs. are sustained by manufacturers thus 
handicapped and in many cases they are running largely 
for the benefit of their employees. Manufacturers esti- 
mate that in twenty-two of the largest mills along the 
Ottawa river the cut of lumber for the season will drop 
to 350,000,000 feet from 500,000,000 last year. Never 
theless the yards have more stock in them than for a 
great number of years, owing to the small trade of 
this year. 

Middlemen are speculating on lower prices for next 
year’s lumber, particularly on account of the reduction 
in wages in the shanties. High wages was given as a 
pretext for the advance in lumber rates so a shrinkage 
in price is held to be the only logical outcome of the 
change in wages. On the other hand lumbermen con- 
tend that shanty supplies are as expensive as ever and 
that most of the stock that will be handled next sum 
mer will be the product of the 1906-7 and 1907-8 eut of 
None of J. R. Booth’s last winter’s eut has 
reached his mill, his policy being to keep at least a 
couple of seasons’ supply ahead. Mr. Booth generally 
sets the pace for lumber quotations and next year he 
may not give any manufacturers a reason for cutting 
current prices. 

The W. C. Edwards Company, of Rockland, Ont., 
objects to the valuation put on its property in Plaisance, 

ue., claiming that the corporation assessed the estate 
$10,000 above value. The town replied to the appeal 
of the company and because its notice came thirty days 
after the specified time the Edwards company took 
strong objection on the ground that the notice was 
behind the statutory time for such matters. Judge 
Rochon, however, ruled the writ of the town legal and 
fixed November 13 for hearing the case in this city. 


Losses 


logs. 


FROM THE CANADIAN NORTHWEST. 

Vancouver, B. C., Oct. 31.—Prices are unsteady but 
they are fairly firm in the northwest trade. Few orders 
are coming in and mills are running about half time. 
The Pacific coast lumber mills have shut down for re- 
pairs earlier this year in anticipation of busy times right 
after the opening of’ the new year. 

Harry KE. Hopper, of Indianola, 
ley, of Chicago, and John Evans, of 
on the Coast inspecting timber limits. They are promot- 
ing a large syndicate which will invest heavily. Mr. 
Hopper has been here for some time, and the party re 
turned this week from Alert bay, Vancouver island, and 
Knight’s inlet, on the mainland, where they looked over 
timber and left on Wednesday night for the Skeena 
district. 

The Fernie Lumber Company, 


Iowa; Charles Bent 
Kmerson, Lowa, are 


and build 


whose plant 


ings were entirely destroyed by the big fire last sum 
mer, have erected a mill which now is in operation. The 


timber limits of the company 
extent at first reported. 
The work of rebuilding the plant of the 
Company at Fernie has been begun. 
Lumber companies have been generous in their dona 
tions toward the construction of the provincial sana 


were not damaged to the 


Elk Lumber 


torium for the treatment of those afflicted with tuber 
culosis at Kamloops. Already 400,000 feet of lumber 
has been sent to the site. 

The British Columbia Timber Company has been 
formed to erect a mill at Smelter lake, near Grand 
Forks, the officers being: President, L. I. Bregman, 
Chicago; vice president, George Mayer, Chicago; treas 


urer, H. W. Hutting, 
G. M. Fripp, Grand 

Cal. EF. Stone, of St. 
ger agent of the Great 
week. He is now in the 


Muscatine, lowa; resident director, 
l’orks, 

Paul, formerly 
Northern railway, 
land and timber business, and 
is part owner of the Nelson & Fort Sheppard land 
grant in the Kootenay, besides owner of various timber 
limits on the Coast. He was recently nominated as a 
representative in the Minnesota legislature on the repub 
lican ticket 


general passen 


was here this 





HYMENEAL. 


Gardner-Wilson. 

SPOKANE, WASH., Oct. 31.—-George L. Gardner, secretary, 
treasurer and sales manager of the “Walsh Lumber Company, 
of Rockcut, and Miss Della A. Wilson, of this city, were 
married October 28 at Spokane. The couple will make their 
home in this city. Mr. Gardner is well known in the north- 
west, having represented the Carpenter-Lamb Lumber Com 
pany on the road for several years 


eee 


Hill-Madison. 


Sr. Lours, Mo., Nov. 3 
the engagement and approaching 
Mellwaine Hill, jr., and Miss 
Mr. Hill is the St. Louis 
Vine Lumber Company, of 
at 1212 Wright 





Announcement has been made of 
marriage of Archibald 
Elizabeth Randolph Madison. 
representative of the Southern 
Texarkana, Ark., and has offices 
building He is a young lumberman and is 


well Known in pine circles in this city. The wedding will 
take place at Petersburg, Va., the home of the bride. Miss 
Madison comes from the well known Randolph family of 
Virginia and is a leader in the social set of Petersburg 





Thompson-Laughter. 


MrEwWrHts, TENN., Oct, 20.--Joseph Thompson, manager for 
the Crescent Hardwood Lumber Company, of this city, and 
Miss Laughter were married in this city October 25 Mr. 
Thompson was formerly connected with the KE. Sondheimer 
Company tor about ten years, but recently severed his con 
nections with that company to take up his present position 
Ife is well known to the majority of lumbermen In this sec 
tion and is one of the most successful young men identified 
with local trade Miss Laughter is the daughter of one of 
Mississippi's large plantation owners. Mr. and Mrs. Thomp 


son will make their home in this city at 534 Vanee street 
They were the recipients of numerous handsome presents 
irom friends, among which were a chest of silver from the 


Sondheimer company and a beautiful marble 
Crescent Hardwood Lumber Company. 
~~ 


Fisher-Daniel. 
William 


clock from the 





ATCHISON, KAN., Oct, 28 
W. L. Stickel Lumber Company, Kearney, Neb., and Miss 
Cora Daniels, of this city, were married October 7, at the 
Christian church in this city in the presence of a large num- 
ber of friends and relatives, the Reverend Z. E. Rates offi- 
ciating. The church was beautifully decorated for the occa- 


Davis Fisher, of the 


sion. Immediately after the wedding the couple left for the 
home of the groom, Kearney, Neb. Mr. Fisher is the oldest 
son of J. W. Fisher, sales agent of the Frost-Johnson Lumber 


Company, St 
Kan. 


Louis, Mo., with headquarters at Atchison, 


—_ 





~ 


Baer-Dill. 


BALTIMORE, Mp., Nov. 4.—A 
M. 8S. Baer, junior member 


Baer & Co., Keyser building, 


pretty wedding was that of 
of the hardwood firm of R. P. 
and Miss Marie Dill, last Sat- 
usday evening at the residence of the bride, 713 West North 
avenue. Rev. William M. Dame, rector of Memorial Protest 
ant Episcopal church, performed the ceremony in the pres- 
ence of a number of relatives and a few intimate friends. 
The bride was attended by her sister, Miss Louise Dill. 
Richard Price Baer, a brother of the groom and his business 
partner. who was himself married last summer, acted as best 
man. Mr. and Mrs. Baer left on a northern tour and will 
be at home after December 1 at their home in Catonsville. 
The groom is one of the best known of the younger lumber- 
men of the city and prominently identified with the Na 
tional Lumber Exporters’ Association. He is also a member 
of the Baltimore Lumber Exchange, with his brother. The 
bride is a daughter of Harry H. Dill and a niece of Lewis 
Dill, of Lewis Dill & Co 


~— 


SILVER STEEL SAWS. 


12-page pamphlet has been prepared by 





A handsome 


Kk. C, Atkins & Co., ‘‘The Silver Steel Saw People,’’ 
of Indianapolis, Ind., descriptive of their high grade, 
silver steel, segment ground, cross-cut saws and Ex- 


celsior tools. It contains a comprehensive price list 
and is attractively illustrated. In its interesting de- 
scriptions are cited a few of the more important facts 
on which the company bases the claim that its saws 
are ‘*The Finest on Earth.’’ A copy of this pamphlet 
can be secured on request addressed to the company. 
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GENERAL IMPROVEMENT ALONG LAKE ERIE. 





Building Permits Increase at Toledo—Railroads at Cleveland Buying—Lake Receipts Below 
Normal—Forest Fire Damage Less than Expected. 


PPP PIPPI III EL 


FROM THE FOREST CITY. 

CLEVELAND, OuHI0, Noy. 3.—The market, which has 
been showing a general dullness that has been attributed 
to the approach of election time, was remarkably quiet 
the early part of the week, as most all of the salesmen 
were in from the road and dealers were more, intent 
upon who was going to be the next president than 
placing orders for stock. With the election over it is 
hoped that business will pick up in a more encouraging 
way and finally get back to where it should be. 

The Ohio Shippers’ Association, in a recent letter to 
one of its local members among the lumber dealers, 
advises that insofar as the rules of the railroads are 
concerned with interstate shipments it would probably be 
is well for the shippers to enter the agreement pro- 
posed by the roads and presented to the shippers. These 
agreements practically eliminate the most valuable fea 
tures of the rules promulgated by the Ohio railway com- 
mission and which the commission has been enjoined 
from enforcing. As yet the case has not been decided 
but the carriers have seen fit to put forth rules of their 
wn, Which are more to their favor than the rules of 
the commission. Most shippers are anxious to see the 
matter finally decided in court, as it will decide the 
rights of the commission in various ways. 

Another peculiar move on the part of the roads was 
brought out this week when one of the local lumber 
dealers was asked to indemnify the road in case any of 
its or any other road’s cars which might be upon its 
sidetrack in the lumber yard were destroyed by fire. In 
the case of one or more of the recent fires in lumber 
vards here recently freight cars have been destroyed 
in the yards. What the roads are now asking is practi 

ally that the yards insuré their cars while upon the 
lumber sidetracks. 

J. V. O’Brien has just received information from 
G. G. Griffith, manager of the Mud Lake Lumber Com- 
pany, of Raber, Mich., in which he is interested, stating 

hat the damage done in its timber by recent fires 
is not as great as it at first had reason to expect. 
\lost of the timber burned was along the railroad and 
in such a location that it will be convenient to lumber it 
this winter and save a great loss. 

The lake freight rates have taken additional strength 
within the last few days and owners are now getting 
$2.25 and $2.50 from the head of the lakes. Dealers 

ire bringing in considerable stock at this time and on 
account of the number of vessels thus employed, to 
vether with those which have been tied up early, cargoes 
ure not nearly so hard to obtain as they were a short 
time ago. 

<. C. Evarts, who travels through the western part 
f New York for the Robert H. Jenks Lumber Company, 
returned to Cleveland for a few days this week. He 
tated that a rapid revival in business is expected 
throughout his territory from now on, as a large num- 
er of orders have been withheld on account of election. 

lhe Weeks Lumber Company, of Akron, has sold its 

te and will move its plant a short distance from the 

place where it has been located for a long time. A 
ost modern lumber yard will be established with every 
nvenience and improvement. 

M. If. Robertson, of the East Jordan Flooring Com 
ny, and W. P. Porter, president of the East Jordan 
imber Company, Kast Jordan, Mich., were local visitors 
is week, 

('. Hl. Foote left this week for Chase City, Va., to visit 
e plant of the saw mill company in which he is in- 
rested. The company is preparing to reopen its mill 
ud has constructed a steel rail tram logging road, which 
lI! considerably increase its facilities, 





TRADE AT TOLEDO. 

loLeDO, Onto, Nov, 3.—-A pleasing activity has per 

ided the local lumber market during the last week 
nd on every hand are evidences of a general picking 
» which was wholly unexpected. When business dropped 
off last week it was generally believed that trade would 

rdly come to the front in anything like large quanti- 
‘ies before next spring, or at any rate that there would 
ie no business worth mentioning before election, but 
lie last week has certainly been a satisfactory one to 
ie trade here. Inquiries have been exceedingly numer- 
1s from all quarters and many orders have been placed 
nconditionally, while still others were made dependent 
pon the election of Taft for president. Commission 
nen report more buyers and more actual, bona fide 
umber deals on hand than at any time during a similar 
period for many months. 

Building permits exeeeded those for a long time and 
included in the list were a number of investment strue- 
‘ures, showing that capital is seeking legitimate invest- 
nent, a thing which has not occurred for several weeks. 
No eause ean be. assigned for the betterment of condi- 
(ditions unless it be that people have become confident 
that there will be no change of government administra- 
tion and that things will be on the move generally as 
soon as the election is over. This at least is given as the 
only visible reason by those in touch with the situation. 

All kinds of lumber is moving more freely than for a 
long time. Water shipments have been light but this 
only has had a tendency to increase the volume of rail 
shipments. Consignments are coming in promptly, de- 
spite the talk of car shortages, most all of the railroads 
entering this city being able to meet all the requirements 
of shippers. The Wheeling & Lake Erie has had a few 





delays during the last few days because of inability to 
furnish as many cars as needed, the shortage being 
mostly limited to box cars, but no annoyance has yet 
been caused to lumber interests, although it is pre- 
dicted that it will become more cramped as time goes 
on. The Wabash system has been just about able to 
take care of its patrons, with no cars to spare, while the 
New York Central lines seem to be in fair condition, so 
far as equipment is concerned. The Pere Marquette, 
Cincinnati, Hamilton & Dayton and other northern roads 
are of more concern to lumbermen in this section, as 
they are the outlet from the large pine and hemlock for- 
ests of the north. They are also heavy coal carrying 
lines and as cold weather approaches there is consider- 
able apprehension that lumber shipments will be con- 
siderably impeded a little later on. These lines have 
made every effort to avert such a condition and have 
worked their repair shops to the limit in an effort to 
place at the disposal of patrons every available car, 
but shortages are nevertheless expected in this direction 
and consequent hampering of transportation facilities. 

Added apprehension is lent by the fact that Toledo 
lumber stocks are at ebb tide and delay which under 
ordinary circumstances would not be felt will cause 
much inconvenience to local lumber interests. While 
some nice orders have been placed during the last week 
and others are expected to follow immediately, it is very 
doubtful if there will be any such stock building this 
fall as will prevent an extremely sensitive condition. In 
the first place, an increased local demand is keeping 
stocks low, while on the other hand it is hardly to be 
expected that orders placed from now on will arrive on 
this market in time to avoid the transportation diffi- 
culties if they should materialize as expected when 
coal begins to move in earnest. 





FROM WESTERN NEW YORK. 

BuFFALO, N. Y., Nov. 4.—The slackness in lumber that 
was caused by the political campaign ought to be off 
after this date. Dealers are speaking with caution 
as to the rebound that some have promised, for they 
are aware that all buying is still on the basis of con- 
sumption and no dealer will feel really satisfied with his 
trade until he can sell in much larger lots than he has 
been able to so far this year. 

Receipts of lumber by lake are still light, being for 
the week 2,488,700 feet, with 6,676,000 shingles, which 
shows that shingles are to be classed as still plentiful. 

With no large blocks yet in the city building list 
the carpenter builder is still very active; one mill reports 
that it has taken the mill work for a house a day for 
the last three months. The permits for the week were 
55, the list including forty-one new frame houses with 
an aggregate valuation of $153,575. 

A. C. Manbert, who opened an office in Toronto last 
spring in the interest of the Canadian trade of Graves, 
Manbert, George & Co., has moved his family to that 
city. 

Kk. W. Bartholomew, who represents the North Carolina 
trade of Norfolk pretty directly here, finds that the fall 
campaign has hurt October business some, though he 
has made good with some orders which are large for 
the state of the trade this year. 

The MeNeil Lumber Company has a good stock of 
hemlock from Michigan and another cargo coming down 
this week. Mr. MeNeil says that the forest fires have 
not affected Michigan hemlock interests very much, and 
he thinks that most of the reports of loss are overesti- 
mated, as the fires did not get heavily into the heavy 
timber, being largely confined to brush wood. ; 

The Haines Lumber Company has received several 
lake cargoes lately and has more on the way, but all 
of one cargo will be taken to Tonawanda, which yard 
ought to be filling up considerably by this time. M. E. 
Preisch is still at Bathurst, N. B., where he has been 
for about a month, and where he will remain for some 
time looking after the rebuilding of the mill and the 
new cut of logs. 

The yard of C. M. Betts & Co. received the cargo of 
the steamer Canisteo from Duluth last week and more 
is expected, though it is the plan to maintain assortment 
rather than quantity in the yard stock, which is now the 
general idea with white pine dealers. 





ANCHOR CONCRETE STONE MACHINE. 


An interesting and attractive catalog has been pre- 
pared by the Anchor Concrete Stone Company, descrip- 
tive of its standard anchor machine and its product, 
the conerete anchor block. The machine is simple in 
construction, durable and substantial and is sold under 
guaranty. 

The anchor block is a continuous airspace block, 
made in one operation, thus securing the much desired 
principle of a double wall. The blocks are made 8 
inches high, 24 inches long, of any width, 8, 9, 10, 11 
and 12 inches. 

This unique book not only gives an interesting de- 
scription of the concrete block machine and the process 
of making the continuous airspace block, but con- 
tains many illustrations of handsome residences, busi- 
ness buildings and many other structures constructed 
of the concrete block, and a complete set of specifica- 
tions for concrete blocks. 

The catalog can be secured by addressing the Anchor 











Handy Books for Lumbermen 

















Concrete Stone Company, Union Block, Rock Rapids, 
lowa. ast 





The Lumberman’s 
Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 
By J. E. DEFEBAUGH 


A comprehensive and permanent text book on 
American lumber history and literature. Bound 
in half leather-levant grain with gold lettering on 
back and gold top. In four volumes; volumes 
I and II now ready. Price, postpaid, $5 a vol- 
ume, to be paid for as received. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches: 
61,427 code words. Price, postpaid........ $5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
keeping methods, etc.; 390 pages; _ illustrated 
and handsomely bound in cloth. Price, post- 
DONE .cccvecveceece ecerececccecenesececs Quem 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet” in a volume handsomely printed, illustrated 
in tint, bound in silk cloth and gold stamped. 
Ideal for gift or library. Price, postpaid... $1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
DE ccennebdeens 640d50000000660660065 $3.50 
PE Mat c0 ngs ob 6an6endns batedeeaeneeen $3.00 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
GOT ob.0.060.00.00 090 0006050 00'000600,600068 $2.00 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac- 
tical questions about the lumber business. ‘To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra 
tlons. In saw or planing mill, the wholesale or 
retail office, in big and small yard, in the woods 
or on the river, this book will prove the most 
satisfactory and handy reference volume _ ever 
published. Price, postpaid..... cocccces eOO 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any quantity of coal from 5 pounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
in leather, $3; in cloth.......... eeceeeee $2.50 


The Climax Tally Book 


Designed by a practical inspector who knew 
what is wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. The 
Climax has 110 pages and when closed is 4%x 
8% inches. Price, postpaid, one copy, 75 cents; 
six copies, $4; twelve copies......... ..- $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from %4 inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on high grade bond paper 
and substantially bound in flexible cover. Price, 
Postpaid ...ceeeeeceeeceeeesereees es Guen $3.00 


Scribner’s Lumber and Log Book 


Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price.......... 25 cts 


Sample pages and further descriptive matter of 
these useful books may be had from 


PUBLISHERS, 


315 Dearborn Street, CHICAGO. 
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Now Let’s 
Talk Facts 


Tell us how you are fixed on flooring and 
we’ll name you some interesting prices on 


Michigan 
Maple Flooring 


We have well assorted stocks and can ship 
at a moment’s notice 13-16—1 1-16, 
car load lots. 


Wire, Write or ’Phone Us. 


Bemis & Vosburgh, 




















OAK, POPLAR, 


Farmers’ Bank Bldg., PITTSBURG. PA. y 
et hae 


Hardwoods & 


OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 











THE Wellington Hotel 


Cor. Wabash Ave. & Jackson Boulevard 





Remodeled at a cost of 
$150,000 
Hot and Cold Running Water and 
Long Distance 'Phones in all Rooms 


200 Rooms 100 with Bath 
Single or en Suite—Rates $1.00 & upwards 


_ One of the most unique Dining Rooms 
in the country, Our famous Indian Cafe. 


Noted for Service and Cuisine. 


McCLINTOCK & BAYFIELD, Props. 
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FROM THE EMPIRE STATE. 


The Situation in the Metropolitan District—Building 
Trade Shows Marked Improvement—Cross 
° Tie Market Firmer. 


New York, Noy. 4.—Now that the political atmos- 
phere has been cleared wholesalers and retailers antici- 
pate a gradual resumption of business and believe that 
by the first of the year a normal market will have been 
reached. The character of inquiries and orders received 
during the last two weeks shows that it would not take 
much of an impetus to create a substantial lot of buying, 
and as most yard stocks are ready for replenishing good 
business ought to result during the next few weeks. 

The building situation certainly has shown marked im- 
provement. Last week forty-one permits were issued in 
the boroughs of Manhattan and the Bronx, as compared 
with twenty-nine for the corresponding week of last 
year, the money values being respectively $9,085,250 and 
$574,100. This substantial gain so _ reduces the 
deficit for the total since January 1 under last year, as 
to leave approximately $2,000,000 to be made up in 
value of new building permits before things shall be on 
the same basis as last year. The new buildings for which 
plans were filed last week amount to over $9,000,000 
and include work of some magnitude, but it shows the 
trend is on the right way. 

From Brooklyn come reports that that borough is en- 
tering upon an era of unprecedented building activity 
and a large number of contracts for houses at Midwood 
Manor, Kensington Park and Gravesend are considered. 
One of the largest operations ever undertaken will be 
begun immediately in what is known as the Martense 
section of Brooklyn, adjoining Borough Park by the 
erection of 200 3-story brick and stone apartment houses 
to cost about $20,000 each. The work will be started in 
Forty-third street, where the first row of forty-eight 
buildings will be erected. It is claimed that these strue- 
tures will be built for investment by the Realty Trust 
Company. Contracts also have been let for the erection 
of twenty-two private dwellings on Forty-second street 
between Fifteenth and Sixteenth avenues, costing about 
$5,500 each. 

E. S. Loomis, local manager of the Blanchard Lumber 
Company, 11 Broadway, has left for a three weeks’ visit 
to the company’s spruce operations at Portage Lake, 
Me. Just before leaving Mr. Loomis expressed himself 
optimistically on the spruce situation, saying that in- 
quiries and orders were strong and that within a few 
weeks values would be much higher. 

The 4-masted schooner Charlies S. Hirsch, belonging 
to the Hirsch Lumber ,Company, this city, loaded with 
yellow pine at Brunswick, Ga., and bound for Baltimore, 
was wrecked last Thursday near Paul Gamiel’s Life Sav- 
ing Station, N. C. Captain Hunter and five sailors were 
rescued, but the vessel will be a total loss. Other lumber 
laden vessels have had a difficult time getting into port 
and two are reported missing to date. 

Yellow pine wholesalers report much improvement in 
the cross tie market. A number of railroads are begin- 
ning to make purchases in cargo lots and several in- 
quiries are in the market for early shipment. Reports 
from the south are to the effect that the stock of ties is 
smaller than it has been for years and that all of the 
accumulated stock during the recent panic has been 
sold off. 

Another item of interest to southern pine dealers is in 
the fact that the city is contemplating large contracts 
for paving some of the streets with yellow pine paving 
blocks. 

L. L. Barth, of the Edward Hines Lumber Company, 
Chicago, accompanied by Mrs. Barth, spent a few days 
in the city last week. Mr. Barth says the outlook in 
white pine is surprisingly strong and that the low stocks 
at consuming points will, in the face of conditions which 
are bound to follow during the next two months, create 
some lively buying from all sources. He looks for prices 
to show material advances. 

Shipping men report a good inquiry for lumber ecar- 
riers to River Plate districts and a few single trip lum- 
ber boats are wanted for West Indian and South Amer- 
ican ports. Rates are firmly sustained. A moderate de- 
mand also prevails for lumber sailing vessels on ship- 
ments to South America and Coast ports and more in- 
quiry has been encountered during the last week than 
has prevailed for some time. 





THE TWO TONAWANDAS. 

NortH ToNAwanpA, N. Y., Nov. 3.—The returns hav- 
ing proved conclusively that Taft will be the next presi- 
dent of the United States the lumber dealers in the 
Tonawandas this evening were in a most jubilant mood. 
They had booked many orders that were subject to the 
election of the republican nominee before they could 
be filled. In addition to these the dealers anticipate 
a much greater volume of business from now on than 
for some time previous. 

The returns from election give James P. Mackenzie, 
lumber dealer, and former republican mayor of North 
Tonawanda, a majority of 710 in this district for state 
senator. 

Silverthorne & Co. have been notified that the 
schooner Pollard, en route from a Florida port to New 
York with a cargo of 423,000 feet of yellow pine for 
them, was destroyed by fire with its contents off Charles- 
ton, 8. C., Saturday night. It was the intention of 
the local company to have the stock brought from New 
York to the yard on Tonawanda Island by canal boat. 
The stock was insured. 

With the increasing severity of the weather dealers 


are figuring on bringing down the last cargoes of the 
season during the next trip. Among those who have 
such a plan in view is Robinson Bros. The steamer 
Green and barges, Genoa and Our Son, which are un- 
loading cargoes at their owner’s dock now, will return 
up the lakes as soon as unloaded for their final trip of 
the season. ; 


FROM PENNSYLVANIA POINTS. 


Strength of Lumber Trade Lies in Requirements for 
Building—In Volume October Business Was 
Normal— Personal and Pertinent Items. 





PirrspurG, Pa., Nov. 2.—Business in the Pittsburg 
district continues fairly brisk, the main complaint dur- 
ing the last week being increasing difficulty in making 
collections. The strength of the lumber trade just now 
lies in requirements for building. Lumber interests 
are more concerned over the outlook for yellow pine 
than any other line and they do not care to handle exten 
sive orders at present prices and are fighting shy of new 
business without first feeling their way as to filling 
them. The spruce trade has excited interest the last 
week, and today mills refuse orders they would have 
jumped at a month ago. 

Kk. V. Babcock & Co. say that October business in 
volume has been normal, and while prices have been off 
somewhat improvement is noticeable and it is expected 
that they will have fully returned by next spring. E. V. 
Babeock went to Ashtola, Pa., today to look over the 


mill properties there. O. H. Babcock returned from 
West Virginia last Saturday and reported the mills 


generally out of stocks in spruce and operating with 
difficulty because of a shortage of water. The curtail 
ment of spruce production has reached large proportions 
and has been one of the main causes for stiffening prices 
on this lumber. 

H. C. Bemis, of Bemis & Vosburgh, was in Pittsburg 
the last two days of last week on his way from Bemis, 
W. Va., to Bradford, Pa., to spend eleetion day and 
attend to business. C. F. Keener, manager of the yel 
low pine department of that company, is in the south on 
a business trip and is seeking to get a practical basis 
for handling yellow pine during the next few months, 
believing that prices are uncertain and tending to ad 
vance more rapidly than usual. Mr. Vosburgh, who was 
in the south, returned this week. The company reports 
good business, and while much attention is being paid 
to cleaning up orders already booked an increase in 
inquiries for stock is pressing upon the order department 
harder each day. 

William Bros. Lumber Company says trade has been 
holding firm without change except in a more promising 
tone for buying at better prices. The low condition of 
stocks in yards and consumers’ hands indicates a strong 
rush for material early in the spring of 1909, which if 
at all normal will produce a famine in lumber rather 
than a boom. I. F. Balsley, manager of the hardwood 
department of this company, returned last week from a 
trip through Tennessee and Kentucky, where he visited 
all the mills. He will go east next week. 

J. G. Christe, of the Interior Lumber Company, reports 
a fairly good white pine trade, at firm prices and small 
stocks available for current demand. Mr. Christe be- 
lieves that the white pine trade will be one of the slowest 
to advance but will be firmer for the slow movement. In 
yellow pine stocks the shortage in consumers’ hands and 
at the mills keeps the trade uncertain as to the future. 





QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Nov. 2.—Mr. Whelpton, of the 
Owen M. Bruner Company, reports business much im 
proved. Owen M. Bruner is making an extended tour of 
the western and southern lumber camps. 

The W. M. Ritter Lumber Company is enjoying a good 
run of business, October running far ahead of the same 
month of last year in volume of trade, and prices are 
advancing. 

John W. Coles says trade is livening and he feels 
confident that the improvement will continue. He re- 
turned recently from an enjoyable hunting trip in the 
Maine woods. E. Tate, of this house, is having very 
good success on his trip throughout New York state and 
reports the outlook encouraging. 

The Tomb Lumber Company reports inquiries increas- 
ing, good orders coming in and prices stiffening. It 
regards the outlook as very promising. 

Herbert P. Robinson, of Miller, Robinson & Co., vice 
president of the Lumbermen’s Exchange, was made 
happy by the arrival of a baby daughter a few days ago. 

The Hindle Lumber Company reports steady improve- 
ment in business during the last month. 

The Coppock-Warner Lumber Company says good 
orders are coming in and prospects are gratifying. Mr. 
Warner is on a buying tour through the southern lum- 
ber fields. 

J. J. Pharo, Philadelphia representative of the John 
L. Roper Lumber Company, reports improvement in 
business and better prices. 


Robert G. Kay thinks business has begun in earnest. 
Mr. Kay has just returned from a trip through the cen- 
tral west and eastern lumber districts, and predicts a 
general livening of business. 

Among recent visitors to the Lumbermen’s Exchange 
were H. T. Hunsicker, Rhans, and Hoffman & Baldwin, 
of Western Chester. 
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NEW ENGLAND TRADE NOTES. 


Boston, Mass., Oct. 31.—Several of the lumber deal- 
ers in one of the New England cities have been holding 
meetings about once a week at which the credit of the 
many carpenters and builders in their district is freely 
discussed. At first it was thought such meetings could 
not be held successfully, as all dealers were selling the 
same trade. After a few meetings it was found that 
the dealers were benefited by attending them and they 
have become very popular. The dealers do not attempt 
in any way to fix prices. When the meeting is called 
to order a buyers’ name is mentioned and each dealer 
in turn gives an account of his business transactions 
with the buyer. The result is that there are fewer losses. 

Building contracts awarded in New England during 
the last week amounted to $2,345,000 against $2,940,000 
last week. Since the first of January the contracts have 
amounted to $87,071,000, as compared with $111,517,000 
during the corresponding period last year. 

The Calvin Putman Lumber Company, Danvers, has 
filed its annual statement. Isaac D. Pope is treasurer. 

Arrivals of lumber during the last week by water 
were seven part steamer cargoes, with 2,034,891 feet of 
lumber from the south ana eight schooners with 1,031,- 
987 feet of lumber, 18,000 piling and 260,500 lath from 
the provinces. 

Danger from forest fires in the east is about over 
with for this season. Heavy rains have fallen, putting 
out the fires that were burning. 

Lumber freights from south Atlantic ports are firm 
at $5 to $5.50. 


Movements of Lumbermen. 


Hi. W. Blanchard, of the Blanchard Lumber Company, 
Boston, was away on a business trip last week. 

M. W. Hart, of Boston, will leave in a few days for the 
south on a short business trip. He recently returned from 
a southern trip of five weeks. 

Andrew F. Leatherbee has started in the wholesale lum- 
ber business In Boston as agent. He will conduct his busi- 
ness from 428 Newbury street. 

P. W. Wood, who for several years has been treasurer 
ef the W. H. Sawyer Lumber Company, Worcester, this 
tate, has practically severed his connection with that com- 
pany, the change to take place January 1, next. 

John I,.. Roper, of the John L. Roper Lumber Company, 
Norfolk, Va., was a recent visitor at the Boston office of his 
ompany. 

Charles D. Butler, of the Berkshire Lumber Company, 
Pittsfield, has returned from a two months’ hunting trip to 
British Columbia. 
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THE PENOBSCOT RIVER DISTRICT. 

BaNncor, Me., Oct. 31.—Heavy rains in the last two 
days have put an end to forest fires in Maine for this 
year, quenching those that had got a second start in the 
neighborhood of Jackman and Lowelltown and in the 
upper valley of the Kennebec. The soil now is pretty 
well watersoaked, and on top of that several inches of 
snow fell in northern Maine last night. The fall has 
thus far been remarkably warm and pleasant, and all 
outdoor work has been advanced rapidly, under the 
most favoring conditions. 

Woods operations are well under way and with plenty 
of help, at last year’s wages or less, and other expenses 
somewhat reduced, the lumbermen have not much to 
complain of except that slack demand for lumber this 
season, which has left many logs unsawed and decided 
operators to curtail this winter’s cut. The big pulp and 
paper concerns will get nearly as many logs as usual, 
but the log drives will doubtless be 15 to 20 percent 
smaller next year than for some seasons past. Reports 
of reduced euts come also from New Brunswick, where 
the lumber season has not been satisfactory. 

The mills of the Great Northern and the International 
Paper Companies, which have been shut down much of 
the time since August by strikes, are gradually resum- 
ing operation with strikebreakers brought from the west, 
nonunion men and union men who have been hired back 
on their merits as individuals, without regard to the 
unions’ demands or regulations. The International 
Paper Company has served notice on all its men that in 
future, when hiring help, it will deal directly with the 
men as individuals and only as such. 

It is said by Jumbermen just returned from the region 
ibout Jackman that the extensive forest fires there were 
caused by Canadian Pacific railway section men burning 
waste and rubbish along the line. These fires swept over 
the following townships: Attean, Foreside, Lowelltown, 
Holeb, No. 6, No. 5, Hobbs Town, Stony Brook and 
Dallas Town—about 200,000 acres, burning or damaging 
most of the timber on each town. 

The Bradstreet mill at Richmond, on the Kennebec, 
finished sawing for the season this week. One of the 
last logs sawed was a pine of the oldfashioned kind, 
vielding 1,000 feet of perfectly clear boards, 24 inches 
wide and 28 feet long, besides 500 feet of smaller stuff. 


PABBA 


The Stetson-Ross Machine Works, Seattle, recently in 
stalled one of its ready sizers at the plant of the H. C. 
Boleom Lumber Company at Ballard and the machine is 
viving excellent results. One of the most important 
features of this machine is the multiple guides, a very 
simple and effective device, being a system of parallel 
bars forming the bed of the machine, any one of which, 
by touching a lever, is instantly raised to act as a fence 
for either side head. The guides lift in planed ways 
so they are held rigidly in position with no chance of 
variation in sizing, nor for a mistake on the part of the 
operator. Guides are provided for any size from three 
inches to twenty-six inches wide. Two 14-inch pieces, or 
any two pieces not over twenty-eight inches in combined 
width, may be run at the same time. The company has 
been rushed with orders ever since the opening of its 
works in this city. Sales Manager A. Chandler, of the 
company, has been kept on the jump demonstrating the 
fine points of the ready sizer to prospective customers 
during the last two months. 


HOW IT IS DONE. 


(Concluded from Page 47.) 


A. He said, after I performed those services: “If you 
will let these matters stand until the opening of spring 
business I will throw things your way so you will make a 
couple ef thousand dollars for yourself.” He said that after 
I bad performed the services. That was after all the letters 
came. I said: “Certainly, let it stand.” 

Q@. Did you have any subsequent conversation with him 
about this item? A. No. 

a, Did you afterwards render him a bill for services? 

es. 


In response to another question the witness said: 

Mr. Becker came to ie very nervous, I think, in October, 
1905, and asked me to go to lunch with him. I said that 
I did not know that I would have time. He said, “Don’t 
give it away. This is very important.” We went to lunch 
and while we were eating he said: “I want you to do some- 
thing for me. I had a conversation with Mr. Ross over the 
telephone about an account and he thinks I am afraid to 
zo over there and face him. I want you to go with me.” 
I asked him if that would get me into trouble at all and he 
said no, be would make it all right with me, and I went 
along. He said he was afraid Ross might “lick” him. 

Q. What did you say to that? A. I said I did not 
think I wanted to get intu this kind of trouble, and he said: 
“Oh, you come along.” After waiting a few minutes in 
Mr. Ross’ office he asked Becker in and did not want to let 
me into his office and Becker said: “This is a partner of 
mine, interested in our business. I want him to hear what 
is said.” And then Mr. Ross let me in. Nothing very 
alarming took place. <A settlement was agreed upon. I 
think my services are worth $20; I think that is fair. To 
the best of my knowledge my charges are very fair. 

The witness identified copies of the AMERICAN LuM- 
BERMAN of October 21 and October 28, 1905, and the 
advertisement sent by Becker under an assumed name 
and published in those issues. He testified that he had 
received “quite a few” answers—between twenty-five and 
fifty and possibly more—from the first insertion October 
18 to January 1. The answers came to his home, all 
delivered promptly. 

E. C. Hole was called and identified himself as seere- 
tary and treasurer of the AMERICAN LUMBERMAN. Coun- 
sel for Mr. Stockham asked Mr. Hole if Becker could get 
an advertisement published in the AMERICAN LUMBER- 
MAN over his own name or the name of the Monarch 
Lumber Company; if he could get into the paper at all 
an advertisement in which he was interested, but Becker's 
counsel very discreetly and diplomatically objected to 
these questions and these objections were sustained by 
the court. 

E. J. Collette was called and testified that he had 
occupied office room in Becker’s premises at the time in 
question and was not charged for extra services beyond 
his office rent of $8 a month. 

The testimony here rested and Becker’s attorney ad- 
dressed the jury, saying that Stockham had not denied 
the services rendered by Becker but he would not have 
presented a bill against him, Mr. Stockham, had not 
Stockham endeavored to collect for services rendered 
Becker. 

Mr. Stockham’s attorney stated to the jury that th 
only question involved was the worth of the services that 
Stockham had rendered. Becker had testified that he 
would not have sent a bill except for the bill that was 
filed against him. He showed to the jury nine‘bills ren- 
dered by Becker for Becker's alleged services which had 
not occurred to the latter until Stockham had made claim 
against him. These services consisted of answers to tele- 
phone calls for Stockham and petty clerical assistance. 
He referred to Becker's dubious request for the use of 
Stockham’s name in inserting the advertisement in the 
AMERICAN LUMBERMAN, and was followed by Becker's 
attorney in support of his original argument. The ease 
then went to the jury. 

The following pleadings were filed in the ease: 


BILL OF PARTICULARS. 
Charles 8S. Stockhum to M. J. Becker. 
For clerical services for July 11, 1905, to March 15, 
1 


FUDD corccccecesesceceseesesesesesesesesessesses 





ee GT Ss on occ terse sreencascosewsasecéees 
For one umbrella sold and delivered 


i eeeerrrrrrrererrr re Ts. eee rere re Tere 
SET OFF. 


M. J. Becker, Dr. to Charles 8. Stockham. 
For use of name in advertising for investment of $40,000 
in the AMERICAN LUMBERMAN, issues of October 21 
and 28, 1905, and delivering replies to office of the 
Monarch Lumber Company, 1115 Temple building, up 
to January 1, 1906, at 1 percent of amount adver- 
rer rts era. Pee ees ...-$400 
For accompanying M. J. Becker to the office of the Ross 
Construction Company, Rookery building, as bodyguard 
and witness while settling disputed account......... 20 


| Re ee Te eee ae me, ee ee eS $420 


After considering the evidence the jury found the 
issues for the defendant, thereby assessing the costs 
against the plaintiff Becker, who, by his attorney, filed 
motion for a new trial which will be argued later. 


Peewee 


A MISSISSIPPI-INDIANA COMBINATION. 


The Haworth Lumber Company, of Pioneer Spur, 
Miss. (postoffice address Shaw, Miss.), organized at 
Danville, Ill, by H. M. Jenkins, G. H. Jenkins and 
Ellis Haworth, is preparing for active work at its 
Pioneer Spur plant. After consideration of the vari- 
ous makes of saw mill machinery the Haworth Lumber 
Company has ordered a complete ‘‘Hoosier’’ cireular 
saw mill outfit manufactured by .the Sinker-Davis 
Company, of Indianapolis, Ind. The Sinker-Davis 
Company is now filling the big order of the Haworth 
company. 





The Messaba Lumber Company, recently organized, 
is planning to establish a number of retail yards on 
the copper range in northern Minnesota. The office of 
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For Sale— 


5 cars 1x18 to 21” panel and No. 1 Cottonwood 
o> - His ists & 2nds - 
5 “ 13 to 17” o “ cry 


5 “ 1x8to 12” box boards ~ 
10 “ 1x6 and wider ists & 2nds red 
20 “ 1x13 to 17” No. 1 Common 
20 “ 1ix5andwiderNo.1Common ‘* 
20 “ ix5andwiderNo.2Common ‘“ 


ssf 


The above is bone dry, ready for immediate shipment, and 
we can name attractive prices on same. 


American Lumber & Mfg. Co. 


PITTSBURG, PENNA. 











these yards is to be established at Chisholm, Minn. 








_ | Kendall. Md. Capacity 
Mills } Grejlin, Md. 200 M. Feet Per Day. 


Kendall Lumber Company, 


Manutacturers 


White Oak, Red Oak, Poplar, 
Hemlock, Hardwoods and Cross Ties 


PITTBURG, PA. , 


iccieesallil 


YELLOW JPINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


Gommuw 


PITTSBURG, PA. 2 


Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 


Dealers Only ¥"y2es" 
CUMBERLAND, MD. 


Shipments in 
Car Load Lots. 


Z 
3 
vi 

r 




































































NEW YORK | 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues. 








OST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting room, bedroom and bath at $2 to $4 


per day, without board. 
M. LUEZ, 








isles 
Mt. Mitchell Lumber Co. 


White Pine Planing Mill 

Hardwood and Assorting Yard 

and Hemlock. Swannanoa, N. C. 
DRESSED STOCK A SPECIALTY 


GEORGE H. MELL, Kane, Penn. 
Exclusive Sales Agent. 
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Wm. Whitmer & Sons, 


CINCORPORATED.) 
PHILADELPHIA. 


Main Office, 
200 Girard Building. 























j Manufacturers of and Wholesale 
- Lumber Dealers in 
: Spruce, 
Hemlock, SAtsh 
White Pine, We are 
in t 
North Carolina Pine Market 
Hardwoods, Soa 
° ° ° d 
Virginia Pine, . Thick: 
Yellow Pine. ee 
BRANCH OFFICES: 
517 Empire Bidg., PITTSBURG, Pa. Delta Bidg., BOSTON, Mass, 
Union Bidg., NEWARK, N. J. 


143 Liberty St., NEW YORK CITY. 








Maple Flooring 


"—14""—1 3-16’’—114" and specia’ -hicknesses. 
144""—2"’— 214""—3}4"" widths. 
Our grades and manufacture secure duplicate 
orders—Prices right—Prompt and careful atten- 
tion. 


+ A. Bruner Company 


1508 Land Title Bidg., PHILADELPHIA, PA. 








‘YELLOW PINE) 


Flooring and Bill Stuff. 


North Carolina Pine and Cypress. 


ELI B. HALLOWELL & CO., 


\ Harrison Building., PHILADELPHIA, PA. D, 
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In 
Forest 





Ip Forest Land 
Douglas Malloch 


*f HE humor, philosophy and sentiment of all 

branches of the great lumber industry are here 
presented. The first edition was exhausted in four 
weeks, the book has been so enthusiastically re- 
ceived. More than any other volume of verse it de- 
serves a place in the lumberman’s library. 

“*The lumberman or the logger who fails to se- 
cure a copy of this work will miss a great treat,”’ 
says George W. Hotchkiss, secretary of the Illinois 
Lumber Dealers’ Association. ‘‘I find in ‘In Forest 
Land’ the kind of touch with the great outdoors 
that few books contain,’’ says Gifford Pinchot, chief 
forester of the United States. ‘‘Should grace every 
lumberman’s library,”’ says A. F. Bloomer, of York, 
Neb. Hundreds of other letters make similar com- 
ments, 

The book has been designed particularly for gift 
and library purposes. It is printed in old style type 
on antique paper, is bound in green silk cloth, gilt 
top and gold stamped, and illustrated in tint. 


Price, $1.25 a copy postpaid. 


American Lumberman, 
315 Dearborn St., CHICAGO, ILL. 














TRADE ITEMS FROM HARDWOOD CENTERS. 





Prices Strengthened in Kentucky—Outlook for Winter Business Encouraging in Southern 
; Indiana—Better Feeling Evidenced in Ohio. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Nov. 4.—A general resumption of 
activity has stiffened prices. The railroads have recently 
been placing some good orders. 

October was the best month of this year, the volume 
of business exceeding that of September. Some of the 
local firms state that their October business more than 
doubled that for September, which shows the rapid im- 
provement in general business conditions in spite of the 
fact that everybody was waiting until after the election. 

The Prewitt-Spurr Manufacturing Company was in 
receipt of an inquiry for rough hardwood lumber to be 
shipped via New York, Isthmus of Panama, through 
Seattle to Honolulu. It is estimated that freight charges 
may be saved by this route compared with the cost of 
shipping by rail across the continents 

The long continued drouth in this state is reported to 
have interfered with lumber operations, although it has 
been favorable for the hauling of logs from inland points 
to the railroads for shipment to the distributing and 
manufacturing centers. 

The Nashville Hardwood Flooring Company has in- 
stalled additional hardwood flooring machines, which will 
considerably increase the capacity of its plant in this 
city. 

Considerable activity is manifested just now in build 
ing, which helps the business of retailers and manufae- 
turers, while it gives the contractors more to do than 
formerly. The activity in this line is especially notice- 
able in the erection of new residences in different sec- 
tions of this city. 

William Threlkeld, of New 
Indiana Quartered Oak Company, was 
the week. 

Orders for several carloads of lumber were placed dur- 
ing the week by Mr. Barbour, of Cincinnati, who rep- 
resents the Illingsworth-Ingram Company, of London, 
England. 

Forest fires are raging in different portions of Perry 
county, near Linden, Tenn. Untold damage is being 
done to young timber and to fencing about farms. The 
farmers are forming fire brigades and are systematically 
fighting the fires. 

Thousands of dollars damage has been done, too, by 
forest fires in the vicinity of Huntington, Carroll county, 
Tenn. The long continued dry weather is responsible for 
the rapid and destructive spread of these fires. Miles 
of fencing has been destroyed, too, and the damage to 
small timber is reported incalculable. 


York, president of the 
a visitor during 





WESTERN NEW YORK TRADE. 

BuFrFALo, N. Y., Nov. 3.—T. Sullivan & Co. have an 
other cargo of elm and black ash coming down from 
Michigan, but have been selling these woods so freely 
of late that they will have plenty of use for them when 
they get here; in fact, they are mostly sold now. 

G. Elias & Bro. will doubtless appreciate the report 
made by the Buffalo Box Company, now a neighbor of 
theirs, that the city has failed to make the Buffalo creek 
navigable in that vicinity, and so it has to take almost 
all of its box business to the Tonawanda factory. 

The Hugh McLean Lumber Company is looking for 
better prices as well as better sales after election and 
has cautioned its salesmen not to aceept anything but 
the most ordinary orders, unless for immediate delivery. 

Beyer, Knox & Co., now under the management of 
J. F. Knox, are still confronted by the grade crossing 
improvement at the-yard and though the connecting 
switch is still operative the work is such that it might 
have to be removed almost any time. 





FROM WESTERN INDIANA. 


EVANSVILLE, INbD., Nov. 3.—Hardwood lumber manu- 
facturers and dealers are much pleased with the outlook 
for winter business. A number of the manufacturers 
say that the last week or ten days had brought in con 
siderable business, one firm having sold eleven ears of 
lumber. Prospects for an increase in business are better 
than for many weeks and lumbermen generally believe 
that trade will be excellent by the beginning of the new 
year. In the opinion of most of the manufacturers there 
will be an advance in prices on some grades of lumber, 
They report quartered oak mighty searce and hard to 
get. Some dealers who have those grades are holding 
them in expectation of an advance. Handlers of yellow 
pine say it is moving off all right and that prices are 
firm. The dealers believe that building operations will 
remain active all winter. Building for the last three 
months in this section has been good and contractors are 
busier now than for some time. 

Walter Cook, of Terre Haute, this state, who is with 
William Buchanan at Texarkana, Tex., was in this city 
a few days ago on business, and said that trade in the 
southwest is picking up. 

J. H. Beckman, of Ferdinand, was in this city on 
business this week. Mr. Beckman is interested in the 
bank at Ferdinand as well as many of the other indus- 
tries of the town. 

Mr. MeCowen, of the Thompson, Thayer & MeCowen 
Lumber Company, was called to Wabash a few days ago 
by the serious illness of his father, a retired capitalist. 

The new chair factory that moved to this city several 
months ago from Boyd, Wis., has started up with a 
force of over 100 men. The concern will get its lumber 
from its saw mill at Mound City, IJl., until the first of 


the new year; when its saw mill at the factory will be in 
operation. 

Capt. George Conant, who recently left the river busi- 
ness and became engaged in the lumber business, says 
he finds trade good and expects it to still further im- 
prove. Captain Conant was agent for the Evansville, 
Paducah & Cairo Packet Line in this city for a number 
of years. 

Furniture and box manufacturers are agreed that busi 
ness is better and that all reports in the last ten days 
indicate that trade will improve greatly after the first of 
the new year. They have had only a fair season. 

Elmer Luhring, of the Wolflin-Luhring Lumber Com 
pany, has returned from a trip through Illinois. 

Henry Koelker, secretary and treasurer of the Tri 
State Retail Lumber Dealers’ Association, says he ex 
pects to have the program for the next convention under 
way in a short time. He says the convention this year 
ought to bring a great many new members to the asso 
ciation. Mr. Koelker is connected with the Mechanics’ 
Planing Mill, and he says business improves constantly. 
Most of the planing mills of the city are in operation 
full time, owing to the increased demand for building 
material. 

Logs are plentiful 
Wabash rivers, 

Mr. Smith, of the Mossman Lumber Company, reports 
his company have had a fair run of trade all season, 
Mr. Smith is well known among the lumber manufac 
turers and dealers in this part of the state. The Moss 
man company has mills at Jasper ,Ind., and Dubois, Ind. 


Pateka, White and 


along the 





FROM THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Nov. 2.—The building record for 
October greatly exceeded that of October, 1907, and the 
ten months of this year show a handsome gain over the 
same period of last year. Considering the recent busi 
ness depression and the fact that it has been campaign 
year, the gain is regarded as remarkable. Frame dwell 
ings for the first ten months of the year have shown a 
large increase. 

In October 373 building permits were issued by th 
city building department, aggregating $543,926, as com 
pared with 383 in October, 1907, amounting to $479, 
515.50. The aggregate for the first ten months of this 
year was $5,430,091.82, as compared with $4,230,996.20 
for the corresponding period of 1907. 

In the last republican demonstration of the campaign, 
held in this city last Saturday night, the following or 
ganizations were prominent in the parade: Atkins Taft 
Club Girls, Atkins Taft Club, Foster Lumber Company 
Republican Club, Greer-Wilkinson Lumber Company Taft 
Club, Capital Lumber Company Taft Club and the Big 
Bill and Sunny Jim Club, composed of employees of th 
Kk. H. Eldridge Lumber Company. 

The Mahogany Interior Trim Company, Twenty-second 
and Montcalm streets, has been notified that it has been 
awarded the contract for all of the interior trim and car 
pentry for the 5-story United States post office and court 
house building to be erected at Atlanta, Ga., at a cost 
of $2,000,000, 

Charles W. Miller, seeretary of the Lesh-Prouty & 
Abbot Company, of East Chicago, and a candidate for 
Congress, was the guest of the Rev. Thomas Crumley, 
acting president, and the faculty and students of Notre 
Dame University last Thursday. He was entertained at 
dinner and made an address to the students and faculty. 

M. S. Huey, of the Capital Lumber Company, presi 
dent of the March, 1907, class, Seottish Rite Masons, 
arranged an entertainment for several Seottish Rite 
Masons of Neweastle a few days ago. The Newcastle 
Masons came to Indianapolis in automobiles and after a 
tour of the city were entertained at dinner at the Wood 
ruff Place Club house. 

ann 


FROM, THE BUCKEYE STATE CAPITAL. 
COLUMBUS OHIO, Nov. 3. good inquiry has 
heen received and a fair volume of business booked the 
last week. One of the most important 
the week was the seareity of quartered and plain red 
oak, both common and better, supplies of which being 





Some 


disclosures of 


at an extremely low ebb, compared with conditions 
which prevailed a year ago.  Loeal buyers returning 


from West Virginia, Virginia, Kentucky and Missouri, 
report dry stocks as unusually light and a’ general 
shortage of the foregoing grade of lumber. This faet, 
local lumbermen regard as significant, as if means 
higher prices for lumber in the near future. Many of 
the local lumbermen say that the AMERICAN LUMBER 
MAN has been right in its education to ‘‘ build now,’’ 
us prices are sure to go higher soon, and the fact that 
stocks are light is evidenced by the preparations that 
are being made to start idle mills before the close of 
this month. From present indications local manufac 
turers will have but few idle mills by the close of this 
year. 

Now, since the election is over, lumbermen will give 
their attention to business and will do all they can 
toward bringing about a condition of prosperity through- 
out the land. But little has been accomplished this 
week, and the trade seemed to be marking time euntil 
the influences of the clection have entirely passed away. 
The local companies report that many orders, which 
have been pending for several months, will soon be filled 
and that a general movement toward a normal basis 
will be inaugurated. No rapid advance seems probable, 
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but the program apparently calls for steady progress 
in all lines of trade, and it is expected that the lumber 
trade will be one of the important leaders. This week 
was given up to election matters, but next week con- 
siderable improvement is expected. 

C. H. Wagner, of the MeLaughlin-Hoffman Lumber 
Company, returned this week from a two months’ trip 
through the timber districts of Mississippi and reports 
the situation in that locality as decidedly puzzling. He 
says that there is an optimistic feeling among the trade 
and that many of the larger mills are being repaired and 
put in condition to resume operations in the near future. 
Mr. Wagner says that stocks are unusually light and 
that the mills seem to realize that the demand for 
lumber will be active from this time on. He says that 
the Ingram-Day Lumber Company, of Layman, Miss., is 
repairing its mill and expects to begin operations shortly 
and that other mills in that district are getting ready 
to start up. 

As an evidence that prices for lumber are tending 
upward in this market, one of the local hardwood com- 
panies sent out the following letter this week to its 
salesmen on the road: ‘*AlIl concessions in price of 
whatever nature, heretofore issued, are hereby canceled, 
and no orders, under any circumstances, should be taken 
at less than full list price, as printed in stock list, 
plus freight to destination.’’ The foregoing letter shows 
that prices have reached bottom level and that the tend- 
eney from this on will be toward a higher level. 

The W. M. Ritter Lumber Company is rebuilding its 
planing mill, which was destroyed by fire October 5. 
Chis mill is located near Devon, W. Va. The com- 
pany expects to have the mill in operation by the first 

f the year and probably by the middle of December. 

One of the best posted lumbermen in this city says 
that concerns, which have good oak logs will quarter 
ihem and that stocks of plain sawed oak, which are 
now unusually light, will soon be used up, and that 

n the near future stocks are sure to soar. All stocks of 
oak are light and regarded as being insufficient to meet 
the future demands of the market. He says that prices 
for oak are sure to go higher in the near future, because 
f the scarcity of supplies, 
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KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Nov. 3.—While the drouth through 
nut Kentucky has made and is still making serious 
trouble, conditions are not so bad as it might be inferred 
from reports. The farmers are still prosperous and are 
still in a position to build considerably this fall. They 

ill probably not do so much building as they would 
it for the drouth, but the general conditions are de- 
cidedly encouraging, and there should be a fair amount 

of lumber trade all through the state until bad weather 
hall stop building operations. In the city proper trade 
+ going along nicely. A few of the builders stopped to 
talk politics, but as a rule the retail yards have fared 

tter on the eve of the election than the wholesalers 
ind have been pretty busy supplying the demands of the 

ilding trade all last week. Retailers have been buying 

nainly for immediate needs and the real active time in 

movement of wholesale stocks is expected to come 
vht after the returns of the election. 

the Norman Lumber Company says of the hardwood 
ituation that October was one of the biggest months 
nh record in point of its shipments, but as part of the 
stuff moving was on old orders it really is not a gage 
f present demand. The company find the demand im- 
roving right along, however, especially for red oak 
nud for quartered oak, and thinks the outlook good for 
inter trade. Prices are not yet all they might be, 
but with the improved demand it is felt that the price 
ituation will soon take care of itself. 

The W. P. Brown & Sons Lumber Company has had a 
fairly busy month. It could take care of more busi- 
ness than it is getting, but the demand is improving 

ght along and the company feels that it has no cause 
or complaint. 

Up among the mills on the Point the general expres- 
ion 18 of a better demand for hardwood lumber and 
ome apprehension is felt about the log supply up the 
iver, Beeause of the panicky conditions the former en- 

isiasm in the logging woods has been lacking, and the 
us banked, and in the up water streams are not in 
liberal enough supply to be very encouraging. This may 
esult in a seareity of logs, but much depends upon 

demand through the winter and on how mueh work 
done in the woods. 

Hlardwood people of Louisville are discussing the 
atter of organizing a club or local association of 
hardwood manufacturers and dealers. No time for a 
ceting has been settled on, but present indications are 
in favor of sueh an association being formed this winter. 





THE KENTUCKY-VIRGINIA TIMBER FIELD. 


SERGENT, Ky., Nov, 4.—October was perhaps the best 
tionth of the year in the hardwood business of the 
\\entueky-Virgina territory. Poplar lumber has made 
‘ decided inerease in price and is more active than dur- 
ing the summer months, it being the prineipal export 
stock of this seetion, Indications show that November 
Will bring even better conditions, the presidential elee- 
tion having had considerable to do with activities during 
the past few weeks, and now that the question has been 
settled nothing remains to retard progress of the lumber 
coal and other industries of this section. The next 
twelve months will show an extremely large increase 
in the lumber output. 

The forests of Kentucky will be given much attention 
‘luring the next few years. Commissioner of Agriculture 
M. C. Rankin wants a forest reserve established in the 
state and will ask the next legislature to pass a bill 
appropriating sufficient money for that purpose. Com- 





missioner Rankin says he has 1,500 acres of poor land 
which he could use to good advantage which would do 
much toward conserving the timber resources of the 
state. He also wants a law passed to check the wanton 
outrage of timber, forest fires, etc., and thinks it can 
be best reached by a forest reserve. 

The Mossman Lumber Company of Evansville, Ind., 
operating a number of mills in the western section of the 
state, has lately acquired a large area of fine timber. It 
makes a specialty of fine poplar and quartered oak: F. G. 
Smith, manager of the company, is optimistic on the 
future outlook of the hardwood business and believes 
that the new year will open the best in the entire history 
of the business. 

The Kentucky River Poplar Company, operating ex- 
tensively along the Kentucky river, the Licking and 
South Fork, whose offices are in Cincinnati, will make 
numerous increases in timber fields of this state, espe- 
cially in the floating business. It will market about 
20,000 poplar logs from the Kentucky river alone, by 
floating them down to the big mills below, while thou- 
sands will be floated from the other streams. 

J. B. Cranor, manager of the Cranor-Smith Lumber 
Company, of Prestonsburg, Ky., said: ‘‘The outlook 
is much better than it has been at any time since the 
beginning of the panic. Prices are much better, and 
there is a feeling of security among representative lum- 
bermen of this section, especially since the result of the 
election has been made known. Many extensions and 
much new business will be added to the already large 
volume of business of this section.’’ 

The Altona Lumber Company, recently organized at 
Pulaski, Va., announces the recent purchase of a large 
tract of fine timber along the Norfolk & Western rail- 
road in Russell county, where developments will shortly 
be begun on a large scale, 

This week the Landers Lumber Company, Wise county, 
Virginia, bought 3,000 acres of virgin timber lands 
lying along the borders of Wise and Lee counties, which 
it purposes opening for development immediately after 
the first of the new year. 

The Stokes-Davis Lumber Company recently organized 
at Viper, Ky., announces that during the next few 
months it will cut and market several thousand logs, 
while early in the new year it will install two or three 
large mills in Perry county. 





GETTING OUT HONDURAN MAHOGANY. 


NEw ORLEANS, LA., Nov. 3.—A. M. Halladay, who 
has been temporarily in charge of the Honduran in- 
terests of the C. C. Mengel & Bro. Company, of Louis 
ville, Ky., arrived here by steamer yesterday. Mr. Hal 
laday was sent in to relieve J. C. Wickliffe, of New 
Orleans, resident manager for the company in Honduras, 
who returned to the states several months ago on sick 
leave. Mr. Wickliffe has since been promoted to the 
secretaryship of the Mengel company, with headquar 
ters at Louisville, while Mr. Halladay has been relieved 
of the Honduras management by J N. Bogle, who is 
now in eharge. 

Speaking of the lumber and timber Ssityation in 
Honduras, Mr. Halladay said the output of mahogany 
for the year would be about normal, something like a 
million feet. ‘‘The timber is now piled up,’’ he added, 
‘fon the banks of the Blanco and Chamelicon rivers 
waiting for the rains to flood the streams and carry 
it to the Coast. There is yet plenty of mahogany in 
Ilonduras, but it is far back from the water courses 
and it is now a question of securing different means of 
transportation. To get the timber out from the interior 
railroads will have to be built, and that won’t pay for 
some time. Even the construction of railroads has ob 
stacles, because of the difficulty in getting in the sup 
plies. Logging has been going on in Honduras for the 
last thirty years and most of the timber within reason 
able distance of water courses has been cut. The cut- 
ting of the timber far in the interior and its transpor 
tation to the rivers by rail may come some time, but 
it is a long way off. Market conditions do not warrant 
such expense at present, for new fields, far more ac- 
cessible, are being opened all the time. Mexico, Co- 
lombia and Africa are now supplying a large part of 
the world’s mahogany supply and as long as these 
and other countries have timber within distance of water 
transportation there is little likelihood of railroads be 
ing built.’’ Mr. Halladay will go from here to Cali 
fornia, where he is extensively interested in fruit cul 
tivation. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, Onto, Nov, 4.—Foreign business is pick 
ing up. One concern in this city has five bills of lad 
ing made out for shipments to the Continent of Eu 
rope and more orders on the way. 

The Sothern Lumber Company is a new enterprise in 
this city with J. G. Darling at its head. 

Fullerton & Powell, well known lumbermen of South 
Bend, Ind., now have a fully equipped yard and offices 
near the Chicago, Cincinnati & Louisville road depot, 
at Eighth street and McLean avenue. They are con- 
veniently located to the Cincinnati Southern, the Bal- 
timore & Ohio Southwestern and the various trunk lines 
that enter the city by the Millereek Valley. 

Kk. L. Edwards is stocking up the new yards located 
on a spur of the Chieago, Cincinnati & Louisville, in 
the rear of the yards of L. G. Banning. The tract of 
land is a large level plat which has been filled in and 
reclaimed from the creek bottoms, It is very conveni- 
ently located for receiving and shipping, and is easily 
aceessible from the center of the city by three lines of 
cars. The present location, the yards formerly oper- 
ated by the Cypress Lumber Company, will be aban- 
doned as soon as the new plant is in working order. 
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Try 
Laguna 
Mahogan 


Have you suffered loss, through 
trouble with stringy wood, or 
with the color fading, or the 
figure flattening, or with unsatis- 
factory finish. 

If so try the Mahogany with the 
basic foundation or hardness, 
color, texture and figure. 











Do not rest on our assurance but 
inquire what the manufacturers 
use who have made their reputa- 
tion on fine Mahogany goods. 


Laguna Mahogany 


will help to make a reputation for 





any handler of Mahogany by sat- 
fying his customer. 


We handle it from the stump to you. 


Lewis Thompson & Co., Inc. 


9 a 
PHILADELPHIA, PA. 











Little River Lumber Company, 


Manufacturers of 





Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 





Clearfield Lumber Gompany, Inc. 


Manufacturers of 





Poplar and Hardwood Lumber. 
Oak a Specialty. 





Peart, Nields & MeGormick Go, 


Manufacturers of 





North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, Etc. 





SALES OFFICES: 


218 Girard Trust Building, 
PHILADELPHIA, PENNA. 


Send Us Your Inquiries. 
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[aE HARDWOODS. ‘| 


Don’t wait till Bill 
Taft is elected 


before placing your orders—get 
under cover now. 











Send us memorandum of your 
requirements for everything you 
expect to want in White Pine, 
Chestnut, Poplar, Oak and 
Hemlock. Can furnish above 
rough, dressed or resawed. 


OUR SPECIALTIES 


OAK AND MAPLE 
FLOORING 


An assortment of our planing 
mill products in your yard means 
more business for you. 

We have at all times a large 
stock of White Pine, Hemlock, 
Poplar and Chestnut Lath. 


Write, phone or wire our Phil- 
adelphia office for prices. 





GENERAL OFFICES 


Whiting 
Lumber Company 


Land Title Building 


Philadelphia, Pa. 


BAND MILLS, COMPLETE PLANING MILLS AND 
DRY KILNS, 


WHITING MANUFACTURING CO. 
ABINGDON, VA.; JUDSON, N. C. 











September ist our inventory showed an assortment Of 
16,000,000 feet. 














PARDEE & CURTIN LUMBER CO., 


Sales Office, 
Clarksburg, W. Va. 


MANUFACTURERS OF 


Poplar, Hardwood 
and Hemlock Lumber 


D. G. COURTNE 


MANUFACTURER OF 











CHARLESTON, 
W. VA. 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 































W. R.. Smith, of Lee, Wilson & Co., Memphis, Tenn., 
left for home Monday, after concluding a deal in which 
he was interested in this city. 

F. H. Duling, of the Graham Lumber Company, started 
on a southern trip Tuesday. 

Among the furniture manufacturing industry in Cin- 
cinnati and vicinity there is a decided improvement in 
business, and during the last week more factories have 
been working full time than at any time since the de- 
pression last fall. he orders received are more sub- 
stantial than they have been all summer, when the 
furniture dealers practiced economy to the limit by 
buying only such pieces as they actually needed to 
present a good front. The manufacturers express the 
conviction that from now on they will gradually work 
up to normal. There is a strong tendency to stick to 
prices, though a few are reported to have made con- 
cessions in order to get orders to keep the factories 
running, but the general consensus of opinion is that 
it would be better to close down than to cut the present 
prices and practically work for nothing. 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Nov. 3.—Application for 
has been filed by the Ryan-Stinson Lumber Company, 
capitalized at $60,000, which will engage in the whele- 
sale handling and manufacture of hardwood lumber. The 
incorporators are J. V. Stinson, prominent Huntingsburg 
(Ind.) lumberman, his brothers, Harry and Robert Stin- 
son, and J. E. and P. A. Ryan. Messrs. Ryan have been 
engaged in the manufacture of hardwood lumber here 
for some time, having taken over the Memphis end of 
the old business of Ryan & McParland. The new com- 
pany has already begun business and is operating the 
Ryan plant in New South Memphis. [t has a consider- 
able stock of lumber already on hand and has a large 
supply of timber with which to continue operation. Lum- 
ber interests generally are very much pleased with the 
advent of J. V. Stinson into the Memphis hardwood lum 
ber business. 

Some improvement is noted in demand for hardwood 
lumber during the last ten days and, while none of the 
trade is securing large orders, the total volume of busi- 
ness done is of considerable proportions. Improvement 
in the export demand is reported also and some orders 
have been received during the last few days from Italy, 
Spain, Holland and other countries comprising the con- 
tinent, as well as from the United Kingdom. Some in- 
quiry is also noted from Mexico. The lumber situation is 
regarded as strong and it is generally believed by lum- 
ber interests that the election will be followed by a 
return to activity. 

P. A. Ryan, one of the incorporators of the Ryan-Stin 
son Lumber Company, left this week for a trip through 
the north. 

The Dudley Lumber Company reports considerable in 
crease in volume of business and says conditions gener 
ally are more favorable than they have been for some 
time. C. B. Dudley is in charge of the interests at this 
point. 

George D. Burgess, of Russe & 
some time recently in Arkansas, where he 
ing after the interests of his firm. 

The American Tie & Lumber Company has bought the 
plant of the Felsanthal Hardwood Lumber Company, at 
Felsanthal, Ark. The plant is in operation, filling a 
large contract for oak timbers, and will be continued 
under the new management. 

The Kirkland Lumber Company, Fulton, Ark., is mov- 
ing its plant from that point to Texarkana. <A consider- 
able portion of the machinery has already been unloaded 
at that point. 

The creditors of the Red Water Lumber Company, 
Texarkana, Ark., have decided to sell the plant and 
other holdings of the company at that point. It was 
also decided at a recent meeting to resist the claim of 
a trust company at Dallas, Tex., for $75,000. 

The Rock Island system has awarded contract for the 
Dalhoff Construction Company for the construction of 
terminal tracks, round houses and other facilities at 
Hurlburt, Ark., a short distance west of Memphis. The 
estimated cost is $200,009. This action on the part of the 
Rock Island system is directly in line with that of the 
Frisco, Illinois Central and other lines entering Mem- 
phis, all of whom are showing decided disposition to 
increase their facilities for the handling of their busi- 
ness. 

McCullom Bros., Dyersburg, Tenn., have opened offices 
in Memphis. They are located in New South Memphis. 
They have had considerable experience in the hardwood 
lumber business and are looked upon as a valuable ac- 
quisition for this market. 

B. F. Hobart, sr., president of the Springfield Lumber 
& Cooperage Company, Springfield, Mo., Memphis and 
other points was a recent visitor to this city. He was 
looking after the interests of his firm, which opened 
headquarters here only a short time ago. 
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IN NORTHEASTERN TENNESSEE. 


BristoLt, TENN., Nov. 3.—The consensus of 
among local Jumbermen seems to be that business will 
pick up rapidly. The usual anteélection dullness has 
been felt to some extent but the situation as a whole 
appears better. It is a singular fact that some of the 
large concerns in this section are doing a tremendous 
business, while others are still complaining slightly. 
Shipments have as a whole been very heavy, and bid 
fair to continue so throughout the winter. 

The Whiting Manufacturing Company, at thieaten, 
is making preparations to materially increase the out- 
put of its band mills and woodworking plants. Busi- 
ness is so good with this concern that it is running its 
band mill fourteen hours a day, and last month shipped 


opinion 





out more than 1,500,000 feet of lumber from its Abing- 
don operation. The same is true of the Tennessee 
Lumber & Manufacturing Company, of Pottsville, Pa., 
at its operation near this city. This will be the ban- 
ner month of the several years it has been doing busi- 
ness in this section. Others of the smaller concerns 
report business not so good, though the larger com- 
panies report very heavy business. They are not so 
well pleased with prices as they hope to be, but admit 
that they are doing business with a fair margin of 
profit under existing conditions. 

H. G. McCleary, of Philadelphia, Pa., well known in 
the hardwood trade of the east, was in this last week 
and a part of this week and bought a considerable 
amount of lumber. 

The large tanneries of Charles A. Schieren & Co., belt 
manufacturers, are running full time. The shipments 
have been very heavy of late and indicate a picking up of 
business. The operations here are in charge of G. A. 
Schieren, son of Charles A. Schieren, of New York, and 
the concern is well known to the lumber trade all over 
the country. 

The operations of the Bradley Lumber Company, of 
Bay City, Mich., in which the late N. B. Bradley was 
interested, have been sold to the Empire Chair Com- 
pany. This included the mill at Elizabethton and 
other property. The company will close out its prop- 
erty in the eastern part of this state. 

H. V. Otto, of Anderson, Ind., who is interested in 
lumber concerns in this section, including the Laurel 
Fork Lumber Company, which operates near Newport, 
was a visitor in Bristol this week. Mr. Otto takes a 
most optimistic view of the outlook and prospects for 
business during the remainder of the year and for 1909. 

The railroads in this section have in use about all 
their available equipment and a car famine is imminent 
if the increase in traffie generally continues as it has 
within the last sixty days. The railroads are doing 
almost a normal business, though in some lines the ton- 
nage still shows a marked decrease. 

B. B. Burns, M. N. Offutt, Irving Whaley and others, 
were among the Bristol lumbermen who took their dogs 
and guns and hied to the fields this week to hunt par- 
tridge, the open season having opened November 1. 





FROM A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, Micu., Nov. 6.—Harry Gustin, of Alpena, 
is putting in five or six jobbing camps in northwestern 


Montmorency county. The timber will be sent over 
Black river and Canada creek to Cheboygan. 
The Charlevoix Lumber Company’s saw mill started 


up Monday on its hemlock cut. 

The Elks Rapids Iron & Chemical Company lost by 
fire 10,000 cords of wood in Rapid River township and 
2,000 cords in Custer. 

It is reported that the 


Blue Lake Lumber Company 
will start up its mill 


and lumber camp again the com 
ing winter. The company owns 80,000,000 feet of hard- 
wood and hemlock timber in the Blue lake region. 
Williams Bros. Company again has set forward the 
date for the starting of its mill in this city. Now it is 
said to be November 9. 
The biggest pile of white 


pine stumps ever seen in 


Aleona county burned a few nights ago. There were 
,200 stumps in the heap and the reflection could be 
seen many miles. The W. H. White Company, of Boyne 


City, has a force of men at work repairing broken steam 
pipes and doing other necessary work to enable them to 
start up the big flooring plant. 

The McAfee stave mill at Manton is running full time 


and with a full complement of men. The output this 
year will equal that of last and preceding years. New 


machinery has been installed. 





WHERE SOME OF THE LUMBER GOES. 


‘“Where do the pins go?’’ is an old question that 
applies to other commodities as well. Where some of 
the lumber goes is answered by the new catalog of the 
Marsh Furniture Company, of High Point, N. C. It 
appears from this catalog that some of the oak and 
poplar goes into kitchen safes and cupboards, hall racks 
and center tables, the specialties of this concern, which 
announces itself ‘‘new in name but old in experience.’’ 
The Marsh eK Company, of which J. W. Harris 
is president, J. J. Welch vice president and J. EB. Marsh 
secretary and treasure r, consumes a car of lumber a day 
in the manufacture of just these specialties, and that 
there is a demand for them is evidenced by the fact that 
the concern has been running at full capacity for several 
months at a time when many other manufacturers were 
unable to keep similarly employed. Their products are 
manufactured on the bolt-construction plan. 

The catalog is an unusually attractive one, presenting 
the furniture made by this factory in a pleasing pic 
torial way and showing designs of unusual solidity and 
beauty. The concern is well situated to supply the needs 
of its territory and reports that it is having a niee busi 
ness, undisturbed by election or financial conditions. 


? 





HONOR TO A CENTENARIAN. 


The little town of Hartville, Ohio, 
masse on October 27, in celebration of the one hun 
dredth birthday of George W. Austin, a furniture 
maker. He is perhaps the oldest man in the United 
States working at his trade. Every day he goes to his 
shop a quarter of a mile distant. At noon he walks 
home to his dinner and then returns, working till 
night. He stopped his dé 1ily routine one day last week 


turned out en 


in order to give his home town an opportunity to d 
him honor with speeches, a public dinner and band 
music, 
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STEADY IMPROVEMENT ON PACIFIC COAST. 





Strong Demand for Better Grades of Lumber— Coastwise Freights Stronger— Building Un- 
usually Heavy—Western Railroads Buying. 





FROM THE GOLDEN GATE. 


San FRANCISCO, CAL., Oct. 31.—The lumber situation 
in this city has improved steadily throughout October. 
Prices have advanced glightly during the last week or 
two, although there has been no change in the list, and 
it may take some time for all of the retailers to quote 
uniformly good prices. However, some of the large 
manufacturers of lumber having local yards are asking 
more for their product instead of cutting prices as they 
sometimes did. The brisk demand for clears continues 
without an inerease in the supply from the fir mills of 
the north. Lumber offices are hives of industry once 
more and in place of the apathetic appearance of last 
summer one finds everybody figuring on business. Yard 
stocks are rather light and as stocktaking draws near 
buying may be moderate, but in the aggregate a good 
deal of lumber is already being ordered ahead to re- 
plenish the lines. Coastwise freights are stronger at 
recent quotations, but there is not much danger just 
now that freights will be forced up to a point where 
they will absorb all of the profit in the lumber shipped 
to California ports from the north. The great increase 
n the number of steam schooners operating on the 
Coast during the last two years makes it unlikely that 
freight rates will become excessive. Some of the mill- 
men have complained that the advance in the price of 
logs has prevented their deriving much profit from the 
advance in lumber, but the searcity of logs in the north 
will probably be relieved before long in most localities. 
The week’s arrivals of lumber by sea aggregated about 
16,000,000 feet. 

The San Francisco building situation is very satis- 
factory. October has seen a great amount of construc- 
tion work accomplished and many new buildings started. 
There has been no rain to speak of and with money 
more plentiful for building loans there is no reason why 
there should not be an active winter season. Lumber 
and all other materials are still cheap enough to stimu- 
late building and there are no labor difficulties. Wages 
are high but the labor is Said by contractors to be more 
efficient under present conditions. 

Hickman & Masterson have again been awarded the 
contract for furnishing all lumber needed by the state 
harbor commission for a period of two years at a speci- 
tied rate a thousand feet. This includes lumber, timbers 
etc. used for repairs and improvements to the wharves 
along the sea wall in San Francisco. 

The Loop Lumber Company, of this city, has sent the 
steamer Cascade to Portland in place of the Johan 
Poulsen with freight, and it will proceed to Willapa 
Harbor for a return cargo of fir lumber for San Fran- 
cisco, 

The Gardiner Mill Company’s new tugboat Gleaner, 
Which was built at Price & Co.’s yards at Bandon, Ore., 
hus arrived at this port in tow of the steamer Nann 
Smith. The new eraft will be engined by the Main 
Street Lron Works. Its equipment includes a compound 
ondensing engine with cylinders fourteen and _ thirty 
uches in diameter with a 20-inch stroke, and a Scotch 
marine boiler with oil burners designed for a steam 
ressure of 160 pounds, It will also be equipped with a 
Shaw & Spiegle towing machine. <A _ sister vessel of 
similar construction built at the same yard, named The 
Alyhiam, and owned by Charles P. Doe & Co., is also 

ing its machinery installed here. 

rhe Pacific Redwood Shingle Company, W. H. Newell 
ivent, has moved into new and commodious offices at 

; Lumbermen’s building. While there has been an 

provement in green shingle prices, there is but little 

ivity in the shipment of dry stuff from the redwood 
ls controlled by this company to the eastern markets. 
\' is hoped that conditions will be more favorable with- 

«a few months so that shipment on a large scale can be 

umed. About 100,000,000 air dried redwood shingles 

on hand at this company’s storage yards in Stockton. 

is quantity is not excessive, however, compared with 
stock of 300,000,000 shingles which was at one time 
red in the yard at Los Medanos. The production of 
wood shingles has been somewhat curtailed for several 
iths, but another year will probably see a considerable 
rease, 


With the Lumbermen. 


A. Hooper, president of the Redwood Manufacturers’ 
ipany, with Sumner Crosby, has been spending a few 
s at his Los Medanos ranch near the manufacturing 
nt at Black Diamond. 

\. J. Blagen, manager of the Grays Harbor Lumber Com- 

y, has just returned to Hoquiam, Wash., after spending 

eek in his San Francisco office. Mr. Hedrick, San Fran- 

o sales manager for the same company, is visiting Los 
igeles on lumber business. 

\. F. Stevens, who has been connected with the city office 
the EK. K. Wood Lumber Company for some years past, 
bought the Healdsburg Mill & Lumber Company's yards 

! planing mill at Healdsburg, Cal. He has organized the 

Fr. Stevens Lumber Company and will take personal 

rge of the business. His long experience in different 
‘aches of the lumber trade will prove valuable in his new 
eiture in the prosperous district surrounding Healdsburg. 

Ss. M. Hlauptman, of Charles R. MeCormick & Co., lumber 
nd abipping, has just returned from a business trip to 
ortland. 

Ross W. Smith, who recently returned from Los Angeles 
‘ter a trip in the interests of the National Lumber & Box 

inpany, of Hoguiam, Wash., found signs of improvement 
‘n southern California, with comparatively light stocks at 
niny of the yards. 

tred D. Parr, connected with the E. J. Dodge Company’s 
fice, has returned to this city after a vacation of two weeks 
spent in Tulare county. 

Secretary Innes, of the E. J. Dodge Lumber Company, 
recently returned from an extensive business trip through- 
‘ul the Pacific northwest, including British Columbia. 

S. E. Slade, of the S. K. Slade Lumber Company, with 


mills on Grays harbor, is again at his local office after an 
extended eastern tour. His plant is very busy on fir lumber 
for coastwise and foreign shipment. 

F. P. Gallagher has opened wholesale lumber offices on 
the fifth floor of the new Marvin building; 24 California 
street. Mr. Dickson, representing the Willard-Case Lumber 
Company, of Rainier, Ore., shares these offices. 

Berry & Kyne have opened iumber offices on the fifth floor 
of the Marvin building and deal also in box shooks and 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Oct. 29.—Business continues to 
improve and prospects are good. This is the general 
report among the wholesale trade here. Mining supplies 
have better inquiry. Upper grades of pine, including 
flooring, is scarce. Redwood is meeting with much in- 
quiry at present. Freights have advanced 25 percent 
and further advances are expected in the near future. 
The tendency in prices is upward and a $2 to $3 increase 
would not surprise the majority of dealers. Information 
received here is that logs are scarce and have had a 
rise of $1.50 recently. 

The Cananea, Rio Yaqui & Pacific Railway Company 
has placed some good orders recently, but the railroad 
companies generally are holding back orders, though sup- 
ply yard stocks have run very low. 

In the retail trade prices are about the same as last 
report, but dealers are optimistic as to the future 
outlook, the only pessimism existing among this trade is 
that an unfortunate condition prevails in the local field, 
owing to certain dealers in their midst following a 
selfish policy in endeavoring to absorb the volume of 
trade at the expense of price, thus compelling all deal- 
ers to sell on a basis of no profit, and while this condi- 
tion continues trade must be demoralized to a great 
extent. 

Building operations during the last eighteen working 
days of October have been active. Five hundred and 
eighty-one permits were issued by the department of 
buildings, 327 of them being for homes, valued at 
$453,412, the average cost being $1,500. 

With the fall season well advanced, already showing 
a gratifying increase in building and more frequent 
demands for realty, the outlook for winter is most en- 
couraging. The situation is declared’ by leading brokers 
to be brighter than at any time for months and they 
anticipate a big return before the coming of the new 
year. 

At San Diego, with building permits for the year 
rapidly approaching the $2,000,000 mark, there is no 
indication of any letup in the great building activity 
which has prevailed in San Diego for the last four years 
and which has given this city the name of progressing 
more rapidly than any community of equal population 
in the entire country. To date buildings aggregating 
$1,850,000 have been started, an increase over last year 
of nearly $50,000. By the middle of next month it is 
expected the $2,000,000 mark will be passed, and if 
the record continues as heavy during the last six weeks 
of the year as it has during the last ten months there is 
no doubt but that the total of $2,250,000 for 1907 will 
be exceeded. 

At Pasadena a fair amount of activity is manifest in 
the building line this month, although the number and 
value of the structures for which permits have thus far 
been issued do not come up to the record for the same 
period in September. During the first fifteen days of 
the month permits taken out in the office of the build- 
ing inspector reached a total of $61,648. 

The first load of lumber from the San Jacinto Lumber 
& Box Company was hauled here last week from the 
mills in the mountains. This marks the revival of a busi- 
ness that formerly meant a good deal to the town and 
section. For the last ten years no native lumber has 
been sawed in the San Jacinto mountains, but with the 
formation of the above named company, together with 
the starting of the mill owned by Postmaster Hannahs, 
the lumber industry has taken on a new life and prom- 
ises to surpass in importance the business in that line 
in former years. 

Heavy snows in the mountains at San Bernardino have 
put an end to lumbering operations in this section and as 
soon as the Brookings and the other smaller mills have 
cut up the logs they have in the yards the mill will be 
shut down for the winter. 

Ten thousand young cedar and pine trees from the 
government nursery in Lytle creek canyon were this week 
taken to Banning and Mill creek canyon, 5,000 to each 
location. The trees will be set ont on spots on the 
San Bernardino mountain watershed which have been 
denuded by fire. This is the first shipment and be- 
tween this time and spring many thousands of the young 
trees will be planted in the San Bernardino mountains. 
The government reserve in Lytle creek canyon, which 
was established about a year ago, is proving an ideal 
spot for a nursery. 

Good progress is being made with the road building 
to Ten Mile, the camp of the Hume-Bennett Lumber 
Company, which is being built by Tulare county. It 
will probably be completed before December 1. Begin- 
ning next year the lumber company will have its lum- 
ber and transport its laborers via Ten Mile and Visalia, 
instead of via Millwood and Sanger as heretofore. 


Personal Mention. 


James Shultz, manager E. K. Wood Lumber Company, 
has returned from his trip north delighted with conditions 
—_- He- reports off shore trade as being remarkably 
good. 
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The reason why you should have our 


DRY STOCK AND PRICE LIST 


is that it gives you information regarding 
the largest stock of hardwoods in the 
south with delivered quotations f. o. b. 
your city. At the present time we are 
offering a choice lot of 


naw arn RED AND 
“owe WHITE OAK 


of our own cut 9 to 18 months old, now on 
sticks at the Nashville yards. The ability 
to get cars is a positive guarantee of 
prompt shipment of large or small orders 
for straight or mixed cars of Poplar, Oak, 
Ash, Hickory, Hardwood Flooring, etc. 


JOHN B. RANSOM & CO. 
Nashville, Tenn: 








In writing, mention this paper. 
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A. B. RANSOM, 
Secretary. 


W. J. Cude Land & Lumber 
Company, 


SOUTHERN 
HARDWOODS 


Oak, Ash, 
Poplar, Gum 
and Chestnut. 


W. J. CUDE, J. B. RANSOM, 
Pres't. Vice-Pres't. 
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If You Want 
the Best 


Get Our 
Prices. 






NASHVILLE 
HARDWOOD 
FLOORING C0. 


NASHVILLE, TENN. 


Daily Capacity 
and 50,000 feet. 


BEECH 


FLOORING 











J. B. RANSOM, President. W. A. RANSOM, Secretary. 


Gayoso Lumber Co. 


MANUFACTURERS 


Hardwood Lumber 


SPECIALTIES: 


OAK, ASH, POPLAR 
and WAGON STOCK 
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Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might appeal 
to you—better let us quote you on 


MAPLE AND BEECH 


FLOORING 


and explain how we doit. A good stock 
enables us to fill ordass without delay. 


Cummer, Diggins & Co. 


CADILLAC, MICH. 


Telecode used 














Hard 
Maple Flooring 


Every detail of its manufacture carefully 
looked after. There is no Maple Flooring 
that surpasses ours in quality and perfect mill 
work, We have one of the most complete 
and modern hardwood flooring plants in the 
country and twenty years’ supply of the 
finest Reck Maple in the state. Permit us to 
quote you prices. 


Ward Brothers, Mfrs., 


Third Avenue, 
. (i Big Rapids, Mich. 
se a 
Foster - Latimer Lbr. Co. 


MELLEN, WIS. 




















HEMLOCK 


Our specialty quick shipments mixed caz, of 
Hemlock, Basswood and Hardwood Flooring. 
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J. A. WILKINSON 
THIN POPLAR 
NA NA 


SPECIAL OAK BILLS. 
Basswood, Chestnut, Ash, White 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 
Cable Add “JAW.” 
Telecode, A. B. 0. BRISTOL, 
I Western Union 5th Edition. VA.-TENN. 

















J 1 
J. V. STIMSON, —— 


HUNTINGBURG, IND. 


J.V. STIMSON & CO. 





Kinds 











OWENSBORO, KY. Hardwood 
Lumber. 
If you don’t know us you ought to. SS 


It’s your loss. 


\ 


—_ 








White Oak Lumber & Piling 


PROMPT SHIPMENT. FIRST CLASS STOCK. 
LOW PRICES. 


NEBRASKA BRIDGE SUPPLY & LUMBER CO. 


OMAHA, NEBRASKA. 














M. G. Shaw, of Greenville, Me., a prominent lumberman, 
has leased a house: in Pasadena, Cal., where he will reside 
during the winter. 

G. Davidson, a lumberman of Spokane, Wash., 
visitor here during the week. 

c. C. Hinds, a wealthy lumberman of Portland, is in 
Los Angeles for an extended visit. 

M. L. Hopper, lumberman from: Portland, Ore., was in the 
city during the week. 

. Floyd J. Hickey, a leading lumberman from Santa Bar- 
bara, paid a visit here a few days ago. 

Henry George, 2 lumberman of Bellingham, Wash., was in 
Los Angeles during the week. 

John Harden, of Spokane, was visiting here recently. 

c. G. Esply, a lumberman of Eugene, Ore., was in Los 
Angeles this week. 


was a 


Lumber Receipts. 


Since last report the following shipments of lumber 
have arrived at San Pedro, Cal.: 

Steamer Jaqua, 4,000,000 feet of lumber to Salt Lake 
Wharf. 

Steamer Helen P. Drew, 300,000 feet of lumber to the 
San Pedro Lumber Company and various other local whole- 
salers. 

Steamer Samoa, 350,000 feet for various firms. 


Steamer Thomas L. Ward, 750,000 feet for the National 
Lumber Company. 

Schooner Stimson, 900,000 feet for wholesalers at this 
port. 


Steamer William H. Murphy, 850,000 feet to Pacific Lum- 
ber Company. 

Steamer Marshfield, 5,300 railway ties, 55,000 feet of 
lumber and 240,000 shakes to Blium Lumber Company. 

Steamer Chehalis, 750,000 feet of lumber for various east- 
ern consignees. 

Steamer Westerner, 575,000 feet of lumber to L. W. Blium 
and southern California lumber companies. 

Steamer Brooklyn, 10,000 redwood ties to the Pacific Elec- 
trie Company. 

Steamer James S. Higgins, 
various wholesalers. 

Steam schooner Centralia, 265,000 feet of lumber to the 
San Pedro Lumber Company and 270,000 feet of lumber 
for Santa Monica and Hollywood dealers. 

Steamer Sibyl Marston, 1,000,000 feet of lumber for the 
National Lumber Company. 

Steamer Lakme, 700,000 feet of lumber for eastern con- 
signees. 

Schooner Saide, 400,000 feet of 
Cuzner Mill & Lumber Company. 

Steamer Saginaw, 830,000 feet of lumber to the Hardwood 
Lumber Company. ; 

Steamer Jaqua, 600,000 feet to San Pedro Lumber Com- 
pany. 

Steamer Francis H. Leggett, 
National Lumber Company. 

Steamer George W. Fenwick, 1,900,000 feet of lumber to 
Balfour, Guthrie & Co. 
shingles. 


265,000 feet of lumber to 


lumber to Kerckhoff- 


1,500,000 feet lumber to 


AMONG THE NORTHERN REDWOODS. 


EuREKA, CAL., Oct. 27.—A weakening in demand and 
price has taken place in the last few days, although the 
market is still. firm at prices which prevailed two or 
three weeks ago. About the same number of mills are 
in operation, practically all the lumber mills running, 
but more than 50 percent of the shingle mills closed, 
and it is donbtful if many of those now closed will 
start up until next spring. Coast demand for shingles 
is not what was expected, and will probably not better 
much until after the result of the election is known. 
Eastern demand for shingles is lighter, doubtless due to 
the recent slump in cedar shingles. 

The British steamer Beechley is due to arrive in a 
day or two from Portland and will take cargo on Hum- 
boldt bay for Australia, loading rough clear redwood 
lumber from the mills of the Humboldt Lumber Manu- 
facturers’ Association, and redwood and pine from the 
Vance Redwood Lumber Company’s plant at Samoa. 

All damages sustained in the recent fire which raged 
between Trinidad and what was known as the town of 
Luffenholtz have now been repaired. All the camps of 
the Vance Redwood Lumber Company are again in 
operation and all the trains of the Oregon & Eureka 
Railroad Company are running. 

The schooner Ethel Zane was cleared for Honolulu 
with railroad ties last week, the shipment being made 
by Capt. A. C. Tibbetts, of this city. On board were 
12,500 split redwood ties containing 400,000 feet of 
lumber, value $6,000, and 5,804 sawn redwood ties, con- 
taining 185,728 feet of lumber, value $2,785.92. The 
total cargo embraced 585,728 feet of lumber, value 
$8,785.92. 

The record cargo of lumber from this port, clearing 
from the custom house, was that aboard the Russian 
tramp steamer Sungari, which left port October 19 for 


Sydney, New South Wales. The cargo consisted of 
rough clear redwood lumber, 277,713 feet, value 
$7,775.96; rough clear redwood lumber, 588,297 feet, 


value $16,472.32; common redwood shingles, 14,000 feet, 
value $350; clear redwood lumber, 1,288,693 feet, value 
$38,016.44; dry door stock containing 63,909 feet, value 
$2,268.99. The total cargo amounted to 2,232,606 feet, 
valued at $64,873.27. The barkentine W. B. Flint 
cleared at the same time with 71,616 feet of redwood 
ties, value $10,174.24, under charter to the Charles Nel- 
son Company, and is en route to Honolulu. 





MORE ACTIVITY AT THE CRESCENT CITY. 





Stronger Quotations Expected on Cypress—More Pine Being Exported—Strong Demand for 
Railroad Material—New Car Building Plant Established. 





CRESCENT CITY NEWS. 

NEW ORLEANS, LA., Nov. 3.—A_ noticeable improve- 
ment in market conditions is reported for the last few 
days and is variously explained. Some operators regard 
it as a sign that the trade is satisfied it has ‘‘called the 
turn’’ on the outcome of today’s election. Others be- 
lieve that buyers have reached the conclusion that busi- 
ness is not to be greatly affected by the election results. 
Still others reason that the improvement noted is but a 
natural reaction from the temporary lull in business 
activity that has prevailed during the greater portion of 
September. The yard call is still quiet. Factory trade 
shows steady improvement. Export demand is picking 
up right along and the price is showing resultant bene- 
fits. Best of all, perhaps, there has been some demand 
for car material and bridge timbers. In both yellow 
pine and cypress circles the activity of the purchasing 
department of the Illinois Central system is being cheer- 
fully commented upon. Within the last few days that 
road is reported to have placed orders for some millions 
of feet of cypress, car siding and roofing. In yellow 
pine it has ordered other millions of feet of car material 
and large quantities of bridge timbers, if reports may be 
credited. Inquiries are still being circulated among the 
dealers in both woods. Some manufacturers report that 
the prices offered are below the going quotations, hut, 
whatever the prices accepted, it is fairly apparent that 
the orders are being placed. It is believed that the pur- 
chases of the Central system foreshadow the beginning 
of expensive repairs and increases of equipment and 
structures. 

Generally speaking, cypress operators are looking for 
firmer prices within a measurably short time. Mill 
stocks are unquestionably shorter than they have been 
for some years at the corresponding season. The demand 
for labor on the sugar plantations is forcing some of 
the mills to run shorthanded. Two have shut down and 
others, it is understood, are preparing to follow suit. 
Output will therefore be decreased rather than increased 
for the balance of the year, and with stocks in their 
present depleted and broken condition it is logical to 
suppose that any changes in the prices will be toward 
greater firmness. The call is fairly active all along the 
list and the mills are more concerned about booking 
orders suited to their stocks than the mere picking up 
any business. One manufacturer noted for his foresight 
and conservatism, while sharing in the belief that the 
market is firm and growing firmer and that prices will 
range steadily closer to list, expresses the opinion that 
no big business need be expected until after the first 
of the year, regardless of who is elected. He takes the 
practical view that the winter season in the consuming 
territory will call a halt to building activity and the 
retailers will naturally feel little disposed to stock up 
heavily until the time for putting in the spring stock 
approaches. ~ 

In yellow pine also the call for yard stock is the weak 
symptom of the market; it is noticeably slower. Mill 








stocks are still in bad shape and the increased output 
has so far had no injurious effect upon the price. The 
slight mushiness reported a fortnight ago is gradually 
disappearing and has all along been attributed to other 
causes. The activity of the Illinois Central and the 
guarded buying of other railroad systems are strengthen 
ing the car material market, while the export situation 
is improving steadily. That the market is now getting 
on a winter basis is conceded, but the evening up process 
that is apparent is most encouraging. 

Car supply is still slightly deficient in the cypress belt 
and the source of occasional complaint in the north 
Louisiana yellow pine field, but there is no such suffer 
ing as has been expected on this score, and the move 
ment is fairly satisfactory. One feature of ear supply 
is the dilapidated condition of mueh of the rolling stock 
furnished on requisition. Box cars are leaky, rickety 
and largely run down at the heel. The percentage of 
‘‘eripples’’ circulated in this territory seems to be 
steadily increasing. : 

The International Car Company, organized in New 
Orleans recently for the purpose of establishing a car 
manufacturing and repairing plant, has bought from thi 
New Orleans Terminal Company a 37-acre site for th 
proposed plant on the Metairie road. The Internationa! 
Car Company, whose stockholders are composed largel) 
of railway people, is capitalized at about $120,000, and 
it is understood that $70,000 of preferred stock has al 
ready been subseribed. Switches will at once be lair 
to the site selected and the erection of the necessary) 
buildings will be begun soon. New Orleans has mm 
plant capable of carrying on the extensive work to b 
undertaken by the new company, and it is confidently 
expected that a heavy business will be handled from th: 
beginning of operations. A generous share of railroad 
business is expected. 

The first ocean shipment -of coal to the new port ot 
Morgan City, whose channel was dredged and: opened t 
seagoing freighters by the Atchafalaya Bay Channel 
Company, is being carried by the schooner Future, which 
is under charter to J. C. Turner & Co. to carry a retur: 
cargo of cypress lumber from the Morgan City mills t: 
New York. Hitherto coal has been shipped by rail int: 
the Atchafalaya country, but it is expected that th: 
initial water shipment will be followed by others, afford 
ing a material addition to the inward tonnage of that 
port. 

Fire in the dry kilns of the Iberia Cypress Company 
at New Iberia, La., last Friday night destroyed mor 
than a million feet of lumber. The loss is partially in 
sured. The mill buildings were saved after a hard fight. 
On the same day the residence of Georgia W. Dallas, 
manager of the company, was burglarized and jewelry 
valued at more than $1,000 was stolen. Friday was ‘‘cir 
cus day’’ in New Iberia. 

After being idle for six months the plant of the Ger 
main-Boyd Lumber Company, in Atlanta, La., will re 
sume November'9. The mill has a capacity of 125,000 





= 


ie od 


Se o 


~ +. FF a 
— oS > 


or 


on 
ng 


ata bal 


elt 
‘th 
er 
ve 
aly 
ek 
ty 
of 


be 


ew 
car 
the 
the 
nal 
ely 
and 
al 
aid 
ary 
m 
be 
itls 
thi 


oau 


ot 
lt 
ne! 
hich 
pur! 
st 
inti 
the 
ord 
that 


any 
nor 
r in 
ight. 
las, 
relry 
‘cir 


Ger 
l re 
5,000 








NOVEMBER 7, 1908. 


AMERICAN LUMBERMAN. 





feet, 10-hour run. A box factory and electric lighting 
plant have recently been completed by the company as 
adjuncts to its other enterprises. 

Exports during the week: 


Steamship Oracabessa, Bocas del Toro—162 pieces creo- 
soted lumber, 435 pieces pine lumber. 

Steamship Virginia, Hamburg—1,172 tank staves, 7,692 
pieces pine lumber, 64 pine logs, 252 packages handles. i 

Steamship Bordeaur, Havre—2,462 pieces oak lumber, 976 
pieces gum lumber, 7,200 pipe staves. 

Steamship Michigan, Bremen and Antwerp—54 pieces oak 
timber, 1,715 pieces oak lumber, 1,165 pieces cottonwood 
lumber, 18,662 pieces pine lumber, 48,665 oak staves, 3,258 
pieces gum lumber, 16 ash logs, 30,026 staves. 

Steamship Jmaum, Liverpool—6,761 staves. 

Steamship Colonian, Havre—27,659 pieces oak lumber, 
48,250 pieces gum lumber, 84 poplar logs, 694 pieces cotton- 
wood lumber, 9,641 pieces walnut lumber, 37,571 staves, 500 
bundles handles, 82 cases, 17 sacks handles, 10,740 oak 
squares, 

"Steamship Texan, Liverpool—3,000 pieces hickory lumber. 

Steamship Comus, New York—101,250 feet lumber, 6,890 
oak staves. 

Steamship Stagpool, Rotterdam—200 bundles oil barrel 
headings, 20,000 sawn oil staves, 27,020 oak staves, 306 
ases cedar slats, 474 bags handles, 3 crates handles, 1,529 
bundles handles, 436 bundles oak lumber, 6,290 pieces oak 
lumber, 8,614 pieces cottonwood lumber, 2,549 pieces gum 

imber, S92 pieces pine lumber. 

Steamship Preston, Belize, Ports Barrios and Cortez 
2.230 pieces yellow pine lumber. 

Steamship Kurrachee, Antwerp—930 bundles oak lumber. 

Steamship Yanariba, Glasgow—1,498 pieces and bundles 
vum lumber, 49,000 staves, 283 pieces sawn pine timber, 10 
ish logs, 78 skewers handles. 

Steamship Austriana, Hamburg—16,497 pieces pine lum- 
er, 1,145 pieces oak lumber, 2,265 pleces cottonwood lum- 





wr 

Steamship Musician, Havre—482 pieces pine lumber, 34 
poplar logs, 30 hardwood logs. 

Steamship William Cliff, Liverpool—52 cases handles, 9,432 
faves, 

Steamship Barrister, Liverpool—16,452 pieces oak lumber, 
15,200 pieces hickory squares, 1,222 pieces gum lumber, 308 
undles gum lumber, 3,505 pieces oak lumber, 727 bundles 
oak lumber, 029 bundles magnolia lumber. 

Steamship Principessa Laetitia, Genoa—74,405 oak staves, 
Jo48 gum staves. 

Steamship Norse Prince, Bremen and Rotterdam—808 
pieces cypress lumber, 1,642 bundles oak lumber, 72,324 oak 
staves, 955 pleces cottonwood lumber, 953 cedar logs, 461 
cases pencil slats, 1,974 pieces oak lumber, 6,758 pieces pine 
umber, S4 cases handles, 2 bundles sample staves. 

Steamship Liguria, Genoa and Palermo —34,850 oak staves, 
10,020 oil staves, 29,167 French claret staves, 8,663 West 
India staves, 4,993 pipe staves, 3,397 pieces pine lumber. 

Steamship Momus, New York—6,980 oak staves, 8,451 
undles box material, 153,875 feet lumber. 

Steamship Glenarm Head, Belfast and Dublin—279 sacks 
shuttle blocks, 1,204 pieces oak lumber, 851 pleces poplar 
lumber, 6,241 pleces gum lumber, 7,116 pieces pine lumber, 
250 bundles handles, 3,789 bundles staves. 

Steamship Cartago, Colon—15,475 pieces yellow pine lum 
wer 

Steamship Arkadia, Porto Rico—-569 pieces cypress lumber. 

Steamship Lobelia, Aarhus and Copenhagen—10,565 pieces 
ouk lumber, 4,333 pleces pine lumber. 

Steamship Montauk Point, Bremen—627 pieces pine lum 
or, 1,006 pleces oak lumber, 24,700 oak staves. 

Steamship Ocean Monarch, Antwerp and Rotterdam—17,- 
i pleces gum lumber, 6,139 pleces oak lumber, 16,309 
jieces pine lumber. 

Steamship Excelsior, Wavana—1,405 bundles box shooks. 





Lumber receipts at the basins (coastwise shipments) 
totaled for the week 1,120,000 feet. 





MATTERS AT MOBILE. 

MosiLe, ALA., Nov. 2.—Martin Lindsay, who has ac- 
quired much desirable real estate in this city during 
the last two years, lately disposed of his interest in the 
Pollard Lumber Company, at Pollard, this state. The 
purchasers were S. 8S. Foshee, of Brewton; M. P. Wat- 
son, Joseph Douglas and C. Y. Mayo, the latter being 
secretary of the company and retaining his interest. The 
sale includes the mill, 30,000 aeres of timber land and 
fourteen miles of railroad. The price paid is said, on 
yood authority, to have been $350,000. Mr. Lindsay will 
lose up his affairs at Pollard and will soon remove 
' this city and make it his home. 

Foreign buyers of sawn timbers are responding very 
vluetantly to the advances in price which have lately 

ue into effect. Foreign consumption of sawn timbers 

s been good, due largely to contract work started 

ler the impetus of cheap money and cheap material; 

| new purchases do not seem to be regarded as by 
means necessary, and the general state of the trade 
nains unfavorable. Buyers’ ideas are approaching 

re nearly to those of shippers, but there is still a 

i» to be crossed before ec. i. f. prices will correspond 

those ruling and actually being paid on this side. 

"he tendency of the sawn timber market on the Gulf 

still strong, although prices have not jumped so 

‘idly from week to week during the last month as 

retofore, There are no indications of a recession 

the upward movement in the sawn timber market. 
isut few sales have been reported, the most important 

ing one of a few hundred pieces at this port of 30 

‘t average at 25% cents. Arrivals, which are small 

best, are being retarded by low water, no rain of any 

count having fallen for six weeks. If the present 
outh is continued much longer there will be serious 
terruption to the supply. 

\n excellent demand for kiln dried saps is noted, with 

ices strongly upheld and manifesting an advancing 

ideney. Higher prices are necessarily demanded of 
yers on the other side, but the response is backward. 
“ome recent sales to outports have been more satisfac- 
vy than anything obtainable at the leading centers, and 
ine stiffening in price all around is in prospect. 

The South American trade continues active, with 
rders and charters plentiful and very gratifying ad- 
‘anees in prices. The tendency is still upward and con- 
tacts for delivery during the last winter months rule 
considerably higher than those for early shipment. 
"hose interested in the trade are very sanguine of a 
continuance for many months of the present trade with 
‘he River Plate country. 

Trade with Cuba is far below the average for this 
season of year. Shippers prefer waiting rather than 
seeking immediate sales, recent transactions having been 


unsatisfactory, and future prices being uncertain. The 
recent advances in price are firmly upheld and a higher 
range is expected during the winter months. But few 
orders for tonnage are reported. 

Inquiries from Porto Rico for cargoes are more fre- 
quent, and the next few months will probably show a 
better: record of exports in this trade. Several cargo 
shipments are now seeking tonnage through the various 
ship brokers for Porto Rican ports. Shipments from 
July 1 up to a week ago aggregated but 2,915,618 feet, 
distributed in seven cargoes, and of these two cargoes, 
with about 900,000 feet have been lost in the Gulf 
through recent hurricanes. 

Exports to Central American ports, known as ‘‘the 
fruit ports,’’ for the first nine months of this year 
aggregated 6,366,178 feet, as against 6,535,072 for the 
same period of 1907. Bocas del Toro used about 2,000,- 
000 feet of this, Port Limon 1,540,000, Belize, 1,160,000 
and Ceiba 665,000. 

A lull is noted in interior trade, but notwithstanding 
this there has been no recession in prices and producers 
are taking orders at the top figures of three or four 
weeks ago, though in smaller volume than at that time. 





FROM ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Nov. 2.—With every line of lum- 
ber moving the market may be called satisfactory. 
Especially is this indicated in the stiffening of prices 
and the disposition of the mills to hold steady. None 
of them will take orders for more than three weeks, 
and two weeks is the more general rule. Yards at the 
mills and in the selling territory are not at all loaded 
up. While trade is, therefore, very conservative it has 
a strong under current. The belief in the election of 
Taft has had much to do with holding things level. 

Rifts, as usual, are the aristocrats of the market, 
with demand heavy and stock searee. A is bringing 
$32 to $34 at the mills, $30 to $31 is an average for b 
and ¢ is going around $21. Flat grains are active also. 
Number 1 common flooring is $15 at the mills and the 
next lowest grade at $9. Timbers are in demand and in 
some cases premiums are paid to get them. There are 
enough cars yet by waiting several days for them, but 
the outlook is that if business grows lively there will 
be a shortage. The output is about three-fourths of 
normal and getting better all the time. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, Miss., Nov. 2.—Less material is being 
bought in this section than was going off a few weeks 
ago and prices remain about stationary, with possibly 
a slight advance on several items. Some good orders 
are coming in in small lots and all members of the fra- 
ternity seem sanguine of marked improvement imme- 
diately after the election. Demand for export stock has 
been holding up remarkably well and all items for ex- 
portation are finding a ready market at gradually in- 
creasing prices. 

The New Orleans & Great Northern railroad, whose 
line will ultimately run from New Orleans: to Jackson, 
has resumed construction work after many months of 
idleness occasioned by the financial depression. By the 
sale of a bond issue the financial obstacle has been re- 
moved and the company, which already is running trains 
as far as Columbia Junction, this state, hopes to have its 
entire line in operation by the first of the new year. At 
Jackson for at least several months the road will use 
the Illinois Central terminals, a deal having, it is re- 
ported, been consummated with that end in view. The 
Illinois Central will enlarge its Jackson yards to make 
possible the expeditious handling of this growing busi- 
ness. 

Within the next few months a factory which will 
manufacture from yellow pine boxes, crates and novel- 
ties will be started. Some time ago, E. E. Williams, 
operating such a plant at Buffalo, N. Y., came to this 
city to look the field over and after conferring with 
officials of the Commercial Club and other business men, 
decided to remove his plant from Buffalo to this city. 
It is probable that Mr. Williams will make arrange- 
ment whereby he can utilize some of the machinery be- 
longing heretofore to the Lewis Lumber & Manufac- 
turing Company, a concern manufacturing cross arms 
recently declared bankrupt. 

The MeInnis Lumber Company, operating a saw mill 
in the outskirts of this city, has installed an electric 
light plant. 

G. S. Boyce, secretary of the J. J. Newman Lumber 
Company, has assumed the duties of his post in this 
city. It is learned that the work of rebuilding the New- 
man Lumber Company’s large saw mill will be started 
at once. 

The Camp & Hinton Lumber Company, of Lumber- 
ton, this state, has on foot a project which, if its plans 
do not miscarry, will bring to Lumberton and vicinity 
a large number of farmers from the north and east. The 
Camp & Hinton company will divide and sell to them 
plots of its cutover lands for farms. 

The Hatten Bros. Lumber Company, of Lumberton, 
will start up its mill November 5, the plant having been 
idle for some time. 

A new bank and trust company has been organized 
at Gulfport, which will probably begin business by the 
first of the year. Several New Orleans capitalists are 
largely interested in the project. 

Fire recently destroyed the dry kiln of the Beaver- 
dam Lumber Company at Richton. 

F. V. B. Price & Co., of Carnes, have bought twelve 
sections of storm timber from the receivers of the 
J. E. North Lumber Company. 

The Farmers’ Union Warehouse Company: will soon 
build a warehouse in this city, the citizens of Hatties- 
burg having given the company a lot for this purpose. 
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CHAS. F. RHEA LUMBER CO. Inc. 


Manufacturers and Wholesalers of 


POPLAR, GUM, ASH, 
CHESTNUT, BASSWOOD, 
BUCKEYE, CEDAR and 

noes AND YELLOW PINE srRAscaT on 


—— Send in Your Inquiries. —— 
1027 Stahlman Bldg., Nashville, Tenn. 








Manufacturers 


HEMLOCK LUMBER, 
LATH, SHINGLES, 
CEDAR POSTS 

AND POLES. 


We can Ship Mixed Cars 
or Cargoes. 


DREGGE-GROVER 
LUMBER 60O,, 


General Offices, 
GRAND RAPIDS, MICH. 


SOzark, Mich. 
MILLS (Spur 461 Soo Line. 








LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK 12 Great St. Helens. LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 
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TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar.) 
Selling Agents for All Kinds of 


American 
Lumber and Logs 


Korth Carding Fine, etc, Rotterdam,Holland 











BRYCE, JUNOR & WHITE 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
AND LOGS. 


GLASGOW, LONDON, BRISTOL. 

















Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber. 


$6 Derby Rd. Sandhills, LIVERPOOL. 

















Cable Address, “CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman’s Telecode 
—I 
Joseph Owen & Sons, Limited 
IMPORTERS, Liverpool, England. 
REGULAR BUYERS OF 


Hard and Soft Wood Logs, 
Lumber and Manufactured Goods. 


HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 316 
Dearborn Street, Chicago, Ill. 
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It explains 
in a few 
words why 


SHULTZ SABLE 


and 


KX. AQUA 
WATER PROOF RAWHIDE BELTING 


are so much better than ordinary belting, It further backs 
up our claims to superiority with opinions of representative 
manufacturers and power plant engineers about Shultz 
belts, which have been in use from 10 to 25 years, 


Write for the booklet, or better yet, tell us your require- 
ments and get a trial belt for 60@ays free use, 


SHULTZ BELTING CO. 
ST. LOUIS, MO. 


Boston. 








New York. Philadelphia. 


























DIRECTORS: 

WM. H. STEELE, GEO. E. HIBBARD, 
Pres’t & Treas. Vice-Pres’t & Gen. Mgr. 
L. GIEDINGHAGEN, Auditor. 


L. M. BORGESS, 
Sec’y. 
ROBT. A. FERRY, Sales Dept. 


Steele & Hibbard Lumber Co. 


Wholesale 


HARDWOODS AND MAHOGANY 
ST. LOUIS, MO. 


PLUMMER LUMBER CO, st.Lous 


OFFERS FOR SALE 
400,000 ft. CANE ASH, 1-4”—All Grades. 


SPECIAL 


450,000 ft. SELECT and No. 1 COM. POP- 
LAR, 1-4”—Bone Dry. 


























Birch, Walnut ) 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS: 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


Write tor Prices. 


American Hardwood Lbr. Co.°" mo." 


{ Oak, Ash, 








( 7 
T. H. GARRETT LUMBER CO. 


Manufacturers and Wholesalers 


YELLOW PINE 


LUMBER. 











st. Louis, mo. } 


V4 


Chemical Building, 





SCOTT SHORT 


Rail Road Rail Road 
Cross and Car 
Ties. Material. 


1719 Wright Bldg., - ST. LOUIS, MO. 





Switch 


Ties. 




















Hardwood 
Lumber. 





C.H.L. Beckers, 


Your Inquiry Solicited. 
429 Victoria Building, ST. LOUIS. MO. 











The local cotton compress has already received 18,000 
bales of cotton, approximately twice as much as was 
received up to this time last year. 

A meeting of the board of.directors of the Mississippi 
Pine Association was held in this city Thursday, Octo- 
ber 29. 





ON MISSISSIPPI SOUND. 


* GuLFPorT, Miss., Oct. 31.—The report of Major 
Jervey, chief engineer in charge of the coast survey, 
shows that the government approved of the Gulfport 
channel. He is making a chart of the recent survey and 
finds that the Gulfport channel is in better shape than 
it was supposed to be, yet requires further dredging and 
will recommend an appropriation of $10,000 as an emer- 
gency allotment. 

Hon. Wirt Adams, state revenue agent, is going over 
the records of the different counties in the state to find 
out the extent to which the sixteenth section lands have 
been denuded of timber. The last week he has been up 
in Forest and Ferry counties and the suits that will 
aggregate as a result will be $300,000 or more. In 
Green county he will find another rich field for litiga- 
tion, for it is said that practically every sixteenth sec- 
tion in that county has been denuded of its timber, and 
much of the timber has changed hands several times, 
which will complicate matters, 

The Inda Pine Company started up during the week, 
running full time. 


IN NORTHERN ARKANSAS. 

CLARENDON, ARK., Oct. 31.—The New York Boat Oar 
Company last week let a contract for a new finishing 
plant and stock room to be located at this place. 

The Ellis & Jeffery Saw Mill Company is erecting an 
addition to its plant in this city and will increase its 
output of red gum staves. 

The J. B, Galloway Company is running its factory 
full time, entting wagon felloes and telephone brackets. 

The Clarendon Stave Company has been sold to Dr. 
Schussler, of Chicago, and a number of others interested 
with him. 

Colonel Matheman, of Dayton, Ohio, manager for the 
Dayton Shoe Last Company, has been in this city direct- 
ing repairs and improvements in its factory and river 
equipment. This company uses persimmon logs in its 
factory and gets all this timber readily, as this river 
bottom contains probably more persimmon timber of 
fine quality than any other state in the Union. Its 
logging operations are just beginning, as it logs only 
in the winter months. 

The Ayer & Lord Company is operating two tie mills 
near Clarendon, 

The Peoria Cooperage & Wooden Ware Company is 
operating its plant on oak staves and heading. 

The plant of F. M. Kennedy & Co. is running its 
plant full time. 

The Ramsay Saw Mill is running full time, working 
on a contract for the Ayer & Lord Company. 





IN NORTHWESTERN FLORIDA. 


JACKSONVILLE, #*LA., Oct. 31—The water which has 
covered the lowlands of this state are slowly receding 
and the dry land is appearing again and logs can be 
gotten out of the woods. Orders requiring very big 
sticks are now being filled without much difficulty. The 
market is duller than it was a week ago, owing to the 
proximity of the election, although one firm reports 
better inquiries than usual. The eastern yards are send- 
ing out good sized inquiries, one for 2,600,000 feet of 
yellow pine. lumber, and an order has just been closed 
with another for 3,200,000 feet, but at very close figures. 
Dressed stocks continue to move freely. Several good 
orders were placed during the week for special building 
jobs. The mills continue to act independently, awaiting 
better prices before accepting large or time orders. 
Foreign business is very quiet. 

This is carnival week in this city, when many thou- 
sands of country friends visit this city. Among them 
were C. E. Melton, of Micanopy; J. W. Melton, of 
Citra; Charles Eddy, of Orange Heights; J. O. Eddy, 
of Orange Mills; M. J. Roess, of Ocala, and R. D. 
Medlin, who now is interested in a crate mill at Archer. 

A recent purchase of timber lands in South Georgia 
and in Columbia and Taylor counties, in this state, by 
Charles M. Council, of Americus, Ga., involving a cash 
consideration of $171,000, has as its direct motive the 
resumption of work on large saw mills started at Way- 
cross before the panic at the Ensign Manufacturing 
Company. The purchase included the Dowling interests 
lately sold to Judge Joseph W. Bennett. Already offices 
are being opened in that city. 

The city docks are again becoming crowded with lum- 
ber and there is a scarcity of vessels in port on account 
of the recent storms at sea. 

The market for cypress logs is very low, affecting the 
price of the finished product. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Nov. 2.—While there appears to be 
a little less demand for export lumber and timber in 
the pitch pine market, this condition, according to ex- 
porters, is only temporary and with the settling down 
of business after the presidential election, it is be- 
lieved that the market will revive. Inquiries, particu- 
larly from South American countries, have not been 
numerous, but some have been received and a few sales 
made. This, however, does not compare with the busi- 
ness and inquiries of a month ago but shows that the 
market is in an encouraging condition. 

The interior market has not been good for the last ten 
days or two weeks, though shipments continue heavy. 
No new orders of any consequence have been placed, all 
seemingly holding back for election results. Mills which 
have been closed during the summer are preparing to 
resume operation within a few weeks and the machinery 
is being tested preparatory to cutting. Most of the 
small mills in the Pensacola district have been closed 
throughout the dull season, but now the prospects are so 
bright for a good winter’s business that they will soon 
start up. 

The foreign sawn timber market, which sagged slightly 
during the last week, seems to be holding its own, though 
the demand is not as strong as it was. Quotations re- 
main practically the same, however. At Pensacola the 
market is slightly better than at other Gulf ports. Aver- 
ages of thirty feet and up are quoted at 25 and 30 cents 
a cubic foot on a 40-foot basis, with smaller averages 
in proportion. Hewn timber is not in demand. 

The Scotch Manufacturing Company, which owns the 
mills at Escambia, closed for a year or more, intends 
resuming cutting for export. The plant and lands are 
owned by a Scotch syndicate and is considered valuable 
property. 

It is reported that the Sale-Davis Company, of Gulf- 
port, whose plant was destroyed by fire a week ago, is 





to rebuild at once. 


THE WEEK AT SOUTH ATLANTIC PORTS. 


aon oes eee 
Trade Conditions as Reflected by Prominent Lumbermen — Foreign Sawn Timber Market 
Seems to Be Holding Its Own. 
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Peter Kuntz, a wealthy Chicago land owner and mill 
man, is in this city on business connected with large 
tracts of timber lands owned by him in this section. 

The Stearns & Culver Lumber Company, of Bagdad, is 
running its two plants on full time, cutting for the inte 
rior as well as for export. The firm intends commencing 
logging again within a few weeks and will continue 
during the winter months. 

J. A Ewing, a prominent lumberman and naval stores 
dealer, of Jacksonville, was this week elected president 
of the J. R. Saunders Company, succeeding W. H. Bar 
ber, of Moultrie, Ga., who was elected to succeed J. R. 
Saunders, who died a few months ago. 

The Keyser-Muldoon Company is shipping large quan 
tities of lumber and timber to foreign ports and this 
week cleared a steamer with a solid cargo of 3,220,795 
superficial feet of lumber for Buenos Ayres. 

A shipment of 25,000 feet of gum lumber went out 
last week on the German steamer Adelheid Menzell. 

The C. C. Mengle & Bro. Company, of Louisville, has 
about finished for the time the importation of machinery 
from Africa and British Honduras. Two vessels have 
just finished unloading large cargoes of logs recently 
brought in. This company, it is stated, is contemplat 
ing erecting a mill in this city for sawing the logs into 
lumber before shipping to the plant at Louisville, thus 
saving much on freight. 

Exports during the last week were: 

For Lisbon 
lumber 

For Buenos Ayres—Bark Rosa M., with 60,000 feet sawn 
timber, 788,000 feet lumber. 

For Venice—Austrian steamer Virginia, with 103,000 feet 
lumber. 

For Concepcion bark 
feet lumber. 

For Huelva—German steamer Martha, with 287,000 feet 
sawn timber, 134,000 feet lumber; for Oporto, with 10,000 
feet lumber. 

For Rio Janeiro—British steamer Barrandale, with 25,000 
feet sawn timber, 915,000 feet lumber. 


For Buenos Ayres—German steamer Adelheid Manzell, 
with 25,000 feet gum lumber. 


SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GA., Nov. 1.—Water rates from Savanna! 
to New York and Boston will be placed on a competitiv: 
basis with other ports at an early day. This statemen! 
is authorized by one of the lumber committee of the 
Board of Trade and confirms in every particular state 
ments made last week regarding the controversy between 
the lumber interests of the port and the officials of th: 
Ocean Steamship Company which October 1 increase: 
rates from $6 to $7 a thousand in spite of the protest 
of the lumbermen of the port. 

As announced last week the matter of again reduciny 
the rates so that the lumbermen of this port would hav: 
a chance to successfully compete with those of other port» 
to the southward was taken up with the proper official 
by Thomas Purse, secretary of the Board of Trade. 
Matters had progressed so far in the last week that © 
meeting of the. lumber committee was held late in th 
week to hear reports, and after the meeting the state 
ment that rates would be placed on a competitive basi: 
with those elsewhere in the near future was given ou 
by one high in the councils of the lumber fraternity 
It is probable that the lumbermen will insist that th: 
rates be reduced immediately, and as the officials of the 
Ocean Steamship Company .are apparently very fawor 
ably inclined to do the right thing by the lumbermen it 
is probable that the coming week will witness the reduc- 
tion at least to the old figures—$6 a thousand. 

The general outlook in the lumber market has under- 
gone a change. It was predicted some time ago that 
things would quiet down considerably before the election 
and this quiet is now very much in evidence. Orders are 
scarcer and the town is visited daily by various of the 
interior millmen seeking orders. The general trade, 
however, is optimistic on the outlook for business after 
the election. 


—German bark Bellas, with 601,000 feet of 


Norwegian Saluto, with 588,000 
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FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mb., Nov. 4.—Information from the 
south, obtained by direct contact with millmen and 
dealers in that section, fully bears out the statements 
made from time to time that the yellow pine situation 
is improving and that only the passing of the national 
campaign was needed to inspire confidence and also 
to stimulate activity. In anticipation of what is likely 
to come millmen are reported to be starting up their 
plants or to have done so already, and the output is, 
therefore, likely to be considerably augmented before 
ong. This information was brought here during the 
present week by S. V. Petersen, representing Laurens 
(). Petersen, a dealer in Copenhagen, Denmark, and Ham- 
burg, Germany. Mr. Petersen, as reported at the time, 
-ame here to make a trip through the yellow pine regions, 
aving crossed the Atlantic in company with Holger 
\. Kappel, of Baltimore. From here he went to Chi- 

vo, swinging thence southward and continuing as far 

New Orleans. At every place he stopped it was his 
udeavor to get in touch with the millmen and to sound 
them as to the prevailing conditions as well as the out- 
look. He says he merely wanted to renew acquaintances 

rmed years ago, when he was stationed for a time in 
ialtimore as his father’s representative, but as a 

itter of fact he endeavored to close commitments 
wherever it could be done at figures that seemed to 
him advantageous, and he took careful account of the 
current quotations. He found everywhere a feeling of 
encouragement and of confidence in the future. Yellow 
pine men were preparing for a more active business than 
had been done for some time, and he also stated that 
an appreciable improvement had been noted in the 
business at Copenhagen and Hamburg. According to Mr. 
Petersen, the range of values was better and buyers were 
disposed to take stocks in large quantities. What im- 
pressed him strongly, however, was the better feeling 
in the southern states. 

Kk. M. Terry, secretary of the National Lumber Ex- 
porters’ Association, is out of town for several days this 
week on business connected with the organization. 

John L. Alcock, of John L, Aleock & Co., is expected 
home next week from a European trip, which most of the 
time was spent in Liverpool conferring with brokers. 

Temple Dobell, of Alfred Dobell & Co., the well 
known Liverpool! hardwood firm, will make another trip 
to the United States and is reported to be already on the 
way. He will make a stop in Baltimore and see some 
of the hardwood men here. 





er 
FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Nov. 3.—One of the largest orders for 
lumber landed by a Georgia saw mill plant since the 
beginning of the industrial depression was received last 
week by the Milltown Lumber Company, of Milltown, 
Georgia. It came in the shape of a rush order from 
the company’s Dayton (Ohio), office and was for several 
million feet of dressed lumber. As a result, the com- 
pany has put on a night crew and will operate its plant 
ut night until the order is filled, which it is expected 
will be at least three months. The Milltown Lumber 
Company has let the contract for the erection of thirty- 
live tenement houses for its employees. These em- 
ployees will take the place of the convicts now in the 
service of the company. The convicts will be withdrawn 
March 31, 1909, as a result of legislation passed at the 
last session of the general assembly. 

Notwithstanding the first portion of the present year 

is the very apex of the financial depression and busi- 

+ operations were almost at a standstill, the first ten 

uths of the year have witnessed more building in 
\ilanta than the same period for 1907. This building 

heen general—there have been many business houses 
well as fine residences erected. For the first ten 
iths of 1908 the building permits granted at the 
ding inspector’s office aggregated $4,390,982 against 
04,023 for the same period of 1907. The gain for 
year amounts to $336,959. During October, 1908, 
permits amounted to $244,077 against $228,288 for 
ber, 1907. The gain for the month just closed is 
789. 
ll of the mills are running and barring a slight 
«ness prices are holding their own. A number of 
sized orders are being reported and the volume of 
iries has increased. 





A MISSISSIPPI LUMBER CENTER. 
'ERIDIAN, Miss., Nov. 3.—The yellow pine situation 
ind this territory may be described as being brisk 
‘ar as shipments being made is concerned, all the 
is and wholesalers reporting large shipments, but the 
me of new business received is not so heavy as it has 
1 for the last few weeks. The larger number of 
‘erns reported enough business to run thirty days or 
‘er; some, however, are not booked so far ahead, but 
opinion among the dealers is that with the election 
ind them they will bave no trouble about new business. 
he C, L. Gray Lumber Company reports large ship- 
ts last month, also that its different mills are work- 
full time at present. C. L. Gray, president of this 
cern, returned last week from an extended trip 

'hrough the north. 

‘he Flood Lyons Lumber Company states that it is 
“\ting along well with its construction work at Marketa, 
‘liss., and that while it shipped considerable lumber last 
ionth. it will be in much better shape within the next 
thirty days, 

R. F. Darrah, of the Chidlow-Darrah Lumber Com- 
pany, is in the north looking things over. 





After being closed down for about a year the Thomp- 
Son saw mill at Washburn, Wis., is to be thoroughly 
repaired and put in operation next spring. 


KANSAS CITY SENTIMENT. 


Postelection Estimates of Trade Prospects—Manu- 
facturers, Wholesalers and Retailers a Unit 
on Imminent Impetus to Trade. 


Immediately following the national battle by ballot of 
Tuesday last, expressions of their opinions of the effects 
of the result upon future trade were sought of prominent 
members of the lumber trade of Kansas City. The fol- 
lowing are a fair reflex of the sentiment entertained in 
that city: 


Foster Lumber Company—We know that many orders are 
waiting on the election. We look for the railroads to begin 
buying soon and expect the next four years to be as good as 
any we have ever had. 

Burt J. Wright—I believe business will now pick up from 
the fact that retail dealers in general have allowed their 
stocks to decline, waiting to know the result of the elec- 
tion, at least to have it over with even if they did not fear 
any result that might come. There will be trouble to make 
quick shipments on account of shortage of cars and dealers 
will look out for that condition. They can remember how 
in the fall of 1903 the demand increased so suddenly and 
aay that we had a very hard time to meet their wants 
at all, 

Max I. Mosher—I do not look for any immediate improve- 
ment in business, but think we will just keep on improving 
as for several months. I have been down in the southern 
states recently and found great anxiety down there over the 
results. Hundreds of the mills down there were watching 
the election and were ready to throw their lumber on the 
market at once at any price to get clear of the present stock 
if Mr. Bryan were elected. This would have demoralized 
the market to an extent never before known, even more than 
“a year ago, and these people are not able to stand another 
year like the last one. As it is stocks will’ be kept up fairly 
well and prices will strengthen too. And while I do not look 
for any great cnange before next year I do believe that 
now we will have no backset. 

Charies W. Green-—I do not look for any change much this 
year, but. believe that we will notice it greatly next year. 
We wili now have no check in our improvement. 

William B. Ridgely—I do not look for any great difference 
in the final results of the clection. That is, | believed that 
things would work themselves out all right with either man. 
ut I looked for a temporary check in. business if Mr. 
Bryan had won. This might last for a year, more or less. 
As it is I do not believe there will be any check now and 
we will continue our improvement right along. 

Thornton Cooke—I expect to see greater activity in all 
lines almost immediately. Money wiil be in much greater 
demand, and there will be no more waiting for some uncer- 
tain condition to pass away. 

Rodney brown—I believe now that all hesitancy is over in 
business. The railroads will soon demand a large percent 
of the lumber output, expecting an early rise in prices. I 
understand a buyer for one of the railroad systems came to 
Kansas City the night of election to buy largely of lumber 
stock. All we need’ now is for the railroads to resume their 
usual buying 

LD. G. Saunders—I did not vote the way it went but I am 
satisfied. 1 believe business will continue to improve. 

8. G. Turner—-In one way I guess it hurt me. One of my 
friends was to sell me his line of yards, and another was to 
give me his saw mill if Bryan were elected. I was to get 
the yards at half price. 1 suppose I will not get them 
now. Either I voted wrong or some of my friends did. 
But I expect to get my share of all the good that comes 
and more than expect to help make the good come. 

Rk. J. Hurley Lumber Company—We are all pleased in here. 

George LD. Hope—Fine as silk. 

Rt. Sutherland, jr.—It did not go my way, but I guess it 
is all right. I believe next year will be a good one for 
business. 

William Huttig——-There will be a steady growth toward 
prosperity now. ‘There is not an obstacle in the way. Money 
is easy and ready to go back into trade channels. There 
will be a good demand for it too, soon. 

W. 8. Webb—We will now go ahead in the same old way, 
not fearing any change. The election removes the last 
element of doubt for the future and normal conditions will 
soon be with us. 

M. R. Smith—I believe we will notice an improvement 
from the present time on. My business already shows an 
improvement. I look for next year to be the biggest year 
in our history in a business way. 

George Fowler—It suits me. I was greatly surprised at 
the result. 

Caddo River Lumber Company—Look for a very prosperous 
year next year. 

Glenn Lumber Company—The great majority of the people 
must be satisfied, even many who voted for Bryan. So I 
can not see anything but good to come. I think we are on 
the eve of great prosperity, 

Bruce Lumber Company—Tickled to death! 

Thor Sanborn—I am a good loser. 

Great Western Lumber Company—Simply delighted ! 

J. M. Bernardin—Inasmuch as lumber advanced ufter elec- 
tion (before January 1) in 1900 and 1904, I do not think 
that this year will be any exception. 

‘. J. Carter—Parts of the country need new railroads, 
the old roads need more equipment, side tracks, second 
tracks and terminals, to say nothing of renewals which are 
already imperative. Money is plentiful, but apparently has 
been afraid to come out before the impending election. I 
believe it will come out now, and we shall see a steady, 
though perliaps not rapid, improvement in all lines of busi- 
ness. 

Charles A. Norton—In our judgment the results will estab- 
lish in the mind of the business world the idea that the 
policies of the government will continue as heretofore under 
Roosevelt's administration. The readjustment of the tariff 
as promised by the republican platform may cause some 
uneasiness and curtail the energies of many manufacturing 
industries until they become satisfied as to What the changes 
in the tariff will be. We hope the decided results obtained 
yesterday will quiet the apprehension of hundreds of thou- 
sands and will start all business on the upward grade. 

R. A. Long—As I understand the situation, a great many 
people have been holding up the making of investments 
awuiting the result of the election; now that is over, and 
favorable to such parties, and I think, to the general busi- 
ness interests of the country, I believe we are justified in 
expecting a very early return to normal prosperity. 

M. B. Nelson—It is. my opinion that the lumber manufac- 
turers, as well as practically all other lines,of business, never 
in the history of our oe had such bright prospects 
before them as they have for the year 1909. 

Cc. 8. Keith—The entire situation frot-my point of view 
is that the prosperity of both the lymber, and coal business, 
in which lines I am more particularly inte ested, is dependent 
almost entirely on the prosperity of thé’’raifroads, as we 
require the railroad market to use up the burplius production 
of both lines. I think. this is probably itrue,of ‘very nearly 
every other industry, and by industries J, mean, industries 
other than agriculture. sie as ow De ; 








“North Pole” 






No. 902 
“Star Brand 
Shoes 
Are Better’’ 


Men’s viscolized tan chrome veal “NORTH POLE” welt 

yt full soles, 16-inch high cut, Washington cap, blucher, 
. 11. 

The strongest value in high cuts we have seen. Made 
from tan and black chrome veal stock which has been put 
through a special oil-tanned process. Viscolized soles render 
them practically water-proof. They have an outside leather 
backstay and pull strap and outside leather counter. Being 
Goodyear welts, they are very easy on the foot. 


Get our Catalogue 16 and prices which will be mailed 
on request to dealers. 











ROBERTS JORNSONE RAND SHOECO. 


MANUFACTURERS, 'ST.LOUIS) 








YELLOW PINE. 




















YELLOW PINE 








Kiln Dried Flooring 
and Ceiling. Rough and 
Dressed Timber & Plank 


Shipments by 
RAIL, SAIL OR STEAMER. 








CUMMER LUMBER CO. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 

















LONG LEAF Pa te } 


Yellow Pine Lumber 


(Kiln Dried, Dressed and Matched.) 


CEILING AND FINISHING STOCK A SPECIALTY. 
Bridge, Building and Car Timber cut toorder. Will 
be pl to quote delivered prices at any point 
in the United States. ELECODE USED. 
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Always guaranteed to 
be fully the equal of 
any brand of PORT- 
LAND CEMENT 
made. 


The Kansas City Portland Cement Go. 


314-318 R. A. Long Bidg., KANSAS CITY, MO. 
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C. J. CARTER LUMBER-CO., *A"8as c'Tv, 


Are offering the following SHORT LEAF YELLOW PINE at low prices: 


380,000 ft. 2x 6”—10 to 20’, No. 2 Common. 
ft. 2x10”—10 to 18’, No. 2 Common. 

282, ft. 2x12”—10 to 20’, No. 2 

) ft. 1x12”—12 to 16’, No. 32 Common. 

ft. 1x 6”—10 to 20’, No. 

) ft. 1x10”—12 to 16’, No. 1 Common, 

00 ft. 2x4 to 2x12”, all lengths, No. 8 Com- 


mon, S&B. 
a. "ene a Gove. Rfg. Shiplap and 
lo 0. 2). 
“= ft. ie and 11%4”x4” to 14”, No. 1 Kila 
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2 cars %”x4”—10 to 16’, No. 2 Ceiling. 
1 car x4”—10 to 16’, No. 2 Ceiling. 
47,000 ft. 4 and 6” Byrkit Patent Lath. 


Write us for prices on general and shed stock. 


C. J. CARTER LUMBER CO., “ASKS ITY: 
Piled at the Mill. 


For Quick Shipment fics! teats. cis 


5 CARS, 2x4—I0 to 16’ 
5 CARS, 2x6—I0 to 16’ 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail 
YARDS, 2300 TO 2316 BROADWAY KANSAS CITY, MO. 


Fn. 


R. A. Long Bldg., 
Kansas City, Mo. 

















Yellow Pine and 
Red Cedar 
Shingles 








The Riner Lumber Company 


Incorporated Capital, $50,000.00. 
Manufacturers and Wholesalers 


Long and Short Leaf Yellow Pine. 
Pacific Coast Lumber and Shingles 
KANSAS CITY, MO. 











THE BELCHER STINE LUMBER CO., Kansas City, Mo. 


OFFERS THE FOLLOWING OAK AT LOW PRICES: 
10 cars 2x8, 10 and 12”—12, 14 and 16 ft. Com. Oak Rgh. 
10 cars 2x8, 10 and 12”—12,14 & 16 ft. Com. White Oak Rgh. 
10 cars 3x8, 10 and 12”—12, 14 and 16 ft. Com. Oak Rgh. 
5000 Extra No. 1 and No. 2 6} ft. Split white Oak Posts. 
Write for Prices on Any Kind of OAK or FIR. 





THE BELCHER STINE LUMBER CO., Kansas City, Mo. 








Stevenson Lumber, "8 s4%" 


Company, Yellow Pine 


KANSAS CITY, - MO. Lumber. 








[CONNELLY HARDWOOD LUMBER CO. 


KANSAS CITY, MO. 
Wholesale Dealers LARGE STOCK AT MILL. ; 


uardwood Lumber LARGE STOCK IN K. C. YARDS. 


Send us yourorders. Our Prices are right. 








s SHINGLES 4 


ANSON Shingle & Lumber — 
. Company 7 


KANSAS CITY, MO. 





IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Str. Louis, Mo., Nov. 2.—While the battle of ballots is 
being waged and men’s thoughts are for the moment 
inclined toward the result of the political contest, a 
steady run of orders have flowed in upon the yellow pine 
shippers of St. Louis in sufficient volume to gladden the 
hearts of the lumbermen and to presage a promising 
future. One new yellow pine concern, which opened its 
doors for business for the first time Monday morning, 
found six pretty good, fat orders in the mail basket as 
well as several letters of inquiry for stock. Another new 
yellow pine house, which also opened its doors for busi- 
ness Monday morning, at the same time received a visit 
from its Oklahoma representative who brought with him 
several good sized orders before he had closed his con- 
tract with the concern, Generally speaking, the in- 
quiries have been better, despite a temporary check 
oceasioned by the political turmoil. Orders, too, have 
been steady, an offishness in the price tone being the 
most unsatisfactory feature of the market. With rail- 
roads and retailers and factories showing a more favor- 
able disposition to buy the feeling here is one of great 
hope. 

Following is a report of the movement in lumber at 
this market during October: 

Receipts by rail during October, 1908, were 11,510 cars. 
Receipts by rail during October, 1907, were 12,583 cars, or 
1,073 cars more in 1907 than in 1908. Receipts by river 
during October, 1908, were 90,000 feet. River receipts dur- 
ing October, 1907, were 405,000 feet, or 315,000 feet more 
in 1907 than in 1908. 

Shipments by rail during October, 1908, were 8,449 cars. 
Shipments during October, 1907, were 9,596 cars, or 1,147 
cars more in i907 than in 1908. 

River shipments during October, 1908, were 224,000 feet. 
River shipments during October, 1907, were 301,000 feet, or 
77,000 feet more in 1907 than in 1908. 

The new Ferguson-Folonie Lumber Company, the par 
ticulars of which were printed in these columns last 
week, began business Monday morning. Hendrik Folonie, 
manager of the concern, says that several good sized 
orders were booked the first morning of the company’s 
existence. Both he and J. D. Ferguson, prestdent of 
the company, are more than pleased at the kind reception 
which the trade has accorded them. 

The New Consolidated Mills Company, of which C, M. 
MeDaris is the acting head, opened its doors for busi- 
ness Monday morning and before the day was done had 
several good orders entered upon the books. Mr. MeDaris 
says that he is pleased at the fine start, which presages a 
bright future. 

Tom C. Whitmarsh, general manager of the W. T, 
Ferguson Lumber Company, is well pleased with yellow 
pine prospects regardless of the way the election goes, 
Mr. Whitmarsh says the country is in great need of 
lumber and must buy a lot of it. He reports that his 
trade has shown a decided improvement for some time. 
Mill stocks at the Ferguson plants are broken, although 
all the mills are running. Shipments have been satisfac- 
tory. Mr. Whitmarsh is getting a good price for all his 
lumber. He says that the car shortage is being felt 
severely at some of the mills. 

Attention of AMERICAN LUMBERMEN readers is called 
to a new advertiser, the Antrim Lumber Company, whose 
advertisement is running periodically elsewhere in this 
paper. Mr. Antrim is one of the best known lumbermen 
in the city. He has built up a large business and has 
many splendid mill connections besides his own plants. 
He says that his trade has been picking up materially 
for some time and he looks for returned prosperity in 
the lumber trade this season, 

C. M. Jennings, of Berthold & Jennings, reports that 
trade in car material has been better of late. He suys 
that the volume of buying has not been large but at 
the same time it is larger than most people think it is, 
for the reason that the buying is scattered. Mr. Jen- 
nings looks for a good season as soon as the country 
settles down from the political excitement. 

Hans Wachsmuth, head of the lumber company which 
bears his name, reports that trade in red gum is looking 
brighter. He says that the demand is bound to increase 
and that stock is not plentiful. It will take some time 
to accumulate complete dry stocks for shipment. 

Flaming announcements from the press of Eddie 
Schuster foretell of great doings in the realm of Hoo- 
Hoo on the night of November 14. At that time there 
will be a concatenation, preceded by a reunion dinner, at 
the Missouri Athletic Club. The affair will be under 
the direction of E. L. Roederer, Vicegerent Snark, and 
Vicegerent Scrivenoter Truman C. Bledsoe. A promis- 
ing herd of kittens are being rounded up for the occa- 
sion. 

Frank J. Shields, who is now operating under his own 
name, says that his trade has been good lately, both in 
point of sales and price. Mr. Shields has some fine mill 
connections and has worked up a nice trade for his 
stock. 

Alf Bennett, head of the lumber house of that name, 
is, as usual, most optimistic in his views of the lumber 
situation. He says that his trade has not fallen off to 
any great extent during the preélection excitement and 
he believes that trade will hum as soon as the political 
results are known. Mr. Bennett is continually making 
new mill connections and is doing a hardwood as well 
as a yellow pine. business. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, is back from a pleasant automobile tour through 
Ohio and thereabouts. He came home, to vote. M. C. 














Smith, his- business partner, says that trade is quiet but 





CONDITIONS IN THE GREAT SOUTHWEST. 


Yellow Pine Outlook Exceedingly Promising—Railroads, Retailers and Factories Showing a 
Disposition to Buy—Hardwood News. 








he feels hopeful that it will show much improvement. 

Paul J. Davidson assumed his new duties Monday 
morning as sales representative here for the McShane 
Lumber Company. This is the position that was vacated 
several months ago by A. C. Baird. 

O. A. Pride reports that he has been having a sur- 
prising run of good fortune so far as sales are concerned 
lately. He has some good mill connections and has 
made a record for himself since leaving the William 
Buchanan Lumber Company. 





MOUND CITY HARDWOOD NEWS. 


Sr. Lous, Mo., Nov. 3.—In spite of all the hue and 
ery that has been raised over an alleged dull market, 
the fact remains, as has so persistently been main 
tained by this paper, that business in the car material 
line is improving nicely. The car companies are still 
trying to cover up their buying by scattering their 
orders, but in spite of that shipments of car material 
are running up into big figures. One St. Louis con 
cern during October shipped 3,000,000 feet of ear oak 
to one concern and during the month sixty-two other 
dealers shipped car material to the same concern, 
There is a strengthening tendency in all other hard- 
woods, oaks leading in point of call and searcity. The 
lower grade woods, such as gum, are improving. Prices 
are not what they should be considering existing con 
ditions, but it is believed that they will advance after 
election. 

Following is the amount of lumber inspected by the 
Lumbermen’s Exchange of St. Louis during October: 
Plain white oak, 86,522; plain red oak, 44,356; hard 
maple, 25,698; gum, 45,519; cypress, 267,698; quartered 
white oak, 56,162; quartered red oak, 12,621; cotton 
wood, 12,379; yellow pine, 28,521; ash, 53,656; walnut, 
1,983, and poplar, 37,180. 

Building operations in St. Louis during October will 


aggregate about $1,000,000 more than October, 1907. 
The increase is on new brick structures. The permits 
issued for new frame structures shows a great fall 


ing off. 

The number of permits issued for brick structures 
was seventy-nine more last month than in October, 
1907, There were 237 permits issued during October 
of this year, with an aggregate estimated cost of 
$2,060,572, against 168 permits and $844,290 during 
October, 1907, One hundred and sixty permits were 
issued for additions to old brick structures, with a 
cost of $129,051, against 142 permits and $273,994 in 
the same month in 1907. 

Last month permits were issued for $76,647 of new 
frame buildings, against $155,411 last year. The addi 
tions to frame structures this year amounted to $13, 
780, against $10,260 last October. The total estimated 
cost of construction, alterations, additions and new 
structures, brick and frame, this month was $2,280, 
050, against $1,284,315 in 1907. 

That the hardwood business in St. Louis is not as 
dull as some of the pessimists would have one believe 
is evidenced by the fact that there are now two 
national inspectors at work in this city and have been 
for the last month. D. L. Reed, of Chicago, was 
obliged to come down here to help out Inspector Mar 
shall, and the two are having just about all the work 
that they can attend to. 

William Dings, sr., one of the oldest and best posted 
hardwood men in St. Louis, who has been identified 
with the lumber interests of this city for over a score 
of years, has gone into the commission business for 
himself, having established an office in the Granit 
building. He is the father of W. W. Dings, secretary 
of the Garetson, Greason Lumber Company. ) 

Speaking of the hardwood conditions, W. W. Dings 
stated that the business of the Garetson, Greason Lum 
ber Company last month broke all records for the same 
month. Mr. Dings has been able to market a large 
amount of oak and not a little gum. He says that he 
has sold a great deal of car material and predicts a 
big trade in this line this season. Mr. Dings is this 
week in Chicago after more orders. 

K. W. Blumer, of the Lothman Cypress Company, 
says that there is more improvement in the cypress 
market now and he looks for a steady betterment until 
normal conditions are restored. , 

George W. Allport, manager of the Ozark Cooperage 
& Lumver Company, says that he is having a nice run 
of business and does not see any reason for preaching 
hard times. He says that his volume of business last 
month exceeded his expectations by a large margin. 





FROM THE SABINE RIVER MILLS. 


ORANGE, TEX., Noy. 2.—Sixty days can make a world 
of difference in the market conditions, and where lumber 
was moving freely two months ago the interior market 
today is quiet. This is accounted for by the fact that 
the average farmer has been, and is, busy gathering his 
crops and has not had time to think of building. Be- 
sides, financial conditions have not yet righted sufficiently 
to justify the taking on of any large contracts.. These 
conditions are the principal ones that seem to confront 
the shipment of lumber at the present time. Mills in 
this section, however, rather welcome the condition, for 
large shipments in August, September and the early part 
of October were made, with the result that stocks are 
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badly broken again and sixty days can easily be spent in 
sorting up and getting ready for the coming year. 

The average retail stock is not in much better condi- 
tion today than it was in July, so that mills can well 
afford to hold their material and not dump it off on au 
unwilling market. August justified the prediction of one 
of the big lumber concerns here which manufactured and 
held its stocks knowing that they would be needed later 
on. 

A prominent manufacturer, in speaking of the situa- 
tion, said: 

In talking with one of the large shipbuilding interests in 
the east we find that while they have but about a third 
of their force at work, with only about one-fifth of their 
usual amount of government work on hand, they are begin- 
ning to get their lumber ready for what they expect will be 
a splendid opening in January. One of the large railway 
interests in the east bought this year not less than 50 per- 
cent of their actual requirements for renewals in ties and 
timbers, but were frank enough to say that next year not 
only would they need their full quota but would be compelled 
to make up what they did not have the money to pay for 
this year. ‘This is one of the richest railway systems in the 
east and their frank confession that it was really honest 
to be poor and that they would need their additional quota 
next year reflects the railway situation, at least in our 
opinion, today. 

The export trade is strengthening daily and sawn 
timber, prime South American and the River Plate 
schedules are being offered to the mills in this section, 
some of which have been figured on, but a good portion 
is being declined as the local mills do not feel willing 
to contract too far ahead. 

H. 8. Filson, general manager of the Alexander Gilmer 
Lumber Company, of Remlig, was in Orange a day last 
week. He states that its mill is running full time and 
taking advantage of the present lull in the interior 
demand to accumulate stocks on mill yards, which have 
been badly broken by the large drain the dealers have 
made on them for several months. Mr. Filson reports 
considerable difficulty in getting out cars, especially for 
moving export material to loading ports, and that this 
condition has not yet been overcome. The Gilmer mill is 
handling a few orders for railroad material. Mr. Filson 
reports an active demand for export material and he is 
looking forward to a satisfactory revival of trade in the 
lumber business generally after the election. 


Personal Mention. 


W. H. Gerhart, a leading wholesale lumber dealer of 
Omaha, Neb., spent last Thursday in Orange with local 
millmen, making a big purchase of lumber while here. He 
states that he looks forward to a better trade in the lumber 
business following the election. 

J. West, owner of the Orange-West Lumber Company 
enterprises, spent a day in Orange last week, coming over 
ou business connected with his mill at Orange. 

General Manager W. H. Stark, of the Lutcher & Moore 
Lumber Company, has returned from New Orleans, where 
he went to meet Mrs. Stark and Mrs. H. J. Lutcher, who 
have been spending their summer in the north and east. 

+. W. Link, general manager of the Miller-Link Lumber 
Company, was « Houston visitor last week, spending a 
couple of days there on business matters. 

kk. W. Brown, general manager of the Brown, Diebert & 
Stark Cypress Company, at Donner, La., is at home again 
after spending several days at the company’s plant. While 
at home Mr. Brown is engaged in looking after municipal 
affairs, as mayor of Orange, and has inaugurated some much 
needed Improvements. 


FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEX., Nov. 1.—The lumber situation shows 
marked improvement in demand, domestic and export. 
The demand is still light, however, compared with what 
it usually is at this season, but there has been no decline 
in quotations, an indication of the actual strength of the 
market that is gratifying to manufacturers. 

Complaints are coming in from manufacturers along 
the Beaumont and Dallas division of the Texas & New 
Orleans railroad regarding the manner in which they are 
heing treated regarding empties. Several plants closed 
down in the last week because the railroad company was 
unable to furnish them with empties. The road has 
hundreds of idle cars at terminal points awaiting re- 
pairs, but lumber for that purpose is not being bought. 
Car shortage is becoming a serious problem with manu- 
facturers other than those on the above road. 

Several good sized export orders have been received 
this week from Germany and England, and one whole- 
sale concern is arranging to load a large vessel that will 
soon be due here. The Nicaragua will sail this week 
from Beaumont and Port Arthur with a cargo of 140,000 
feet of lumber for Puerto, Mexico, and a larger cargo 
for Tampico. Following this trip there will come one 
to Vera Cruz with a much larger cargo and which is 
now being arranged for. The Nicaragua will become 
an important factor in building up the water transpor- 
tation facilities from this city. 

President Sam Park, of the Industrial Lumber Com- 
pany, accompanied by Mrs. Park, their children and 
servants, arrived home last night from their tour of the 
New England states. This trip was made in an auto- 
mobile and Colonel Park’s big touring car made the 
6,000 miles traversed in excellent order. Colonel Park 
was much pleased with the results of his trip and his 
wife and children plainly show that it was equally 
beneficial to them. Regarding trade conditions Colonel 
Park said he considered the lumber trade in a healthier 
condition than it has ever been, this being brought about 
by the increased values of standing timber. He looks 
for rapid improvement of general trade conditions im- 
mediately following the presidential election. 

Ralph Manuel, a prominent wholesale lumber dealer 
of St. Louis, Mo., was in this city during the week look- 
ing after some purchases of lumber he had made re- 
cently. As to the demand for lumber he said there was 
a marked improvement of late in the St. Louis territory. 

President John N. Gilbert, of the Nona Mills Com- 
pany, stated yesterday that he considered the lumber 
situation as being easier now than it has been for some 
time and that immediately following the presidential 
election a demand for lumber will arise that will make 





the manufacturers and wholesalers wonder what hap- 
pered. His company is spending thousands of dollars 
in improving its big plant at Leesville, La., and concern- 
ing it Mr. Gilbert said his company would have one of 
the finest plants in the United States when all improve- 
ments were in. , 

E. G. King, general sales agent for the Industrial 
Lumber Company, was a visitor in the city this week. 

The first run of material for the new plant of the 
Beaumont Spoke & Handle Manufacturing Company ar- 
rived last week, consisting of eight cars of hickory and 
oak timber. The saw mill plant will be started up in 
about two weeks and the manufacturing end of the 
business will be started about the middle of this month. 
The plant has already sold its capacity to the Inter- 

national Harvester Company, of Chicago. 

The big plant of the Pickering Lumber Company at 
Pickering, La., will be started today after being shut 
down several months for an extensive overhauling. The 
capacity of the mill was increased by the addition of a 
couple of new band saws and an entire new battery of 
boilers and many other improvements were added. 

Alexander Thompson, manager of mills for the Thomp- 
son Bros. Lumper Company, and Frank H. Bryan, of 
the Harry Rankin Insurance Company, passed through 
this city one evening this week en route to Doucette to 
look over the plant being erected by the lumber company. 

The Gulf Lumber Company has bought five large 
steel tank cars from the Beaumont Iron Works of this 
city, the cars being for use in the turpentine business 
of that company. They are being manufactured at the 
above plant. It is said that several other large turpen- 
tine concerns are figuring on putting in cars of the 
same kind. The same company is also figuring on put- 
ting in flat cars of its own for the transportation of 
lumber for export. 





IN THE MISSOURI-KANSAS DISTRICT. 

Kansas City, Mo., Nov. 4.—A feeling of great relief 
in lumber circles is felt here that the presidential cam- 
paign is a thing of the past and that the election is over. 
The state of unrest, especially during the last few weeks, 
resultant from the fierce campaign for votes waged by 
the leading contending political powers, had a noticeable 
effect on the wholesale lumber trade, although it may be 
stated parenthetically that in the Kansas City territory 
the building trade was not seriously curtailed because of 
the campaign. All large buyers of lumber have been 
holding back the placing of orders and their business 
practically has been confined to buying stock that they 
could not do without. The same also was true to an 
extent regarding the retail dealers, who did not care tu 
buy ahead of their immediate needs, and therefore the 
inquiry and demand for several weeks have been light. 
Now that the election is over business of all kinds will 
resume its normal channels, and there is no question that 
there will be a gradual improvement in the demand for 
lumber, although a sharp increase in the call for lumber 
may not come quite as quickly as some of the more 
optimistic of our lumbermen expect. As the readers of 
the AMERICAN LUMBERMAN already know, the sentiment 
in lumber circles here was largely in favor of the election 
of Mr. Taft, so it is needless to add that the results of 
the election are generally satisfactory to the lumber fra- 
ternity here. It has been rumored that in several in- 
stances railroad companies were awaiting the results of 
the election before completing plans for the placing of 
large contracts of lumber and some of this business 
should materialize in the near future, and there is no 
apparent reason why the call for factory stock of various 
kinds should not improve noticeably within the next sixty 
days. 

Among the retail lumbermen the demand, which was at 
a standstill for about a week following October 20, 
because of unusually bad weather, has been fairly active 
over the greater part of the southwest during the last 
week or ten days, although politics has interfered with 
the trade to some extent. Excellent building weather now 
prevails and the outlook is good for considerable activity 
in retail lumber circles through November. Stocks at 
most points are low and while the dealers will doubtless 
buy conservatively from now on, with the intent of 
invoicing high stocks at the beginning of next year, there 
will not be the hesitancy about placing orders that has 
been noticed during the last few weeks, as there is now 
a feeling that since the election is over trade will gen- 
erally be nearer normal than it has been of late. 

Election returns were received at the rooms of the 
Kansas City Lumbermen’s Club last night. About fifty 
were present. A special wire was run in by the Western 
Union and the service was excellent. During the evening 
sandwiches and coffee and cigars were served and the 
crowd stayed until about 12 o’clock, by which time it was 
pretty well established that Mr. Taft had been elected 
by a good majority. From the outbursts of applause 
whenever returns favorable to the republicans were read 
it was easy to see the sentiment of the lumbermen pres- 
ent, and the few democrats were the recipients of a good 
deal of good natured chaffing. 

L. L. Seibel, vice president of the Fort Smith Lumber 
Company, returned home Saturday from a two weeks’ 
trip to Fort Smith and Abbott, Ark., and to the mills of 
the Fort Smith Lumber Company. 

R. A. Long returned a few days ago from a southern 
trip of about three weeks’ duration. While south, Mr. 
Long, in company with C. B. Sweet, vice president of the 
Long-Bell Lumber Company, visited all of the various 
mill properties in which he is interested. 

Frank Case, of the C. C. Lumber Company, which has 
recently gone into the retail lumber business at Nash- 
ville, Okla., was a visitor in Kansas City yesterday. Mr. 
Case says that his section of Oklahoma is in a prosperous 
condition and that all of the farmers are in good shape 
and the most of them entirely out of debt. 
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taken from the vats, are washed, then skived. soas to remove 
the surplus parts of flesh which may have remained on the 
hide during the tanning process, and are then oiled and 
hung in the Dry Loft 
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LOCATIONS FOR 


Saw Mills and Woodworking Plants 





on the 


Illinois Central 


and 


Yazoo & Mississippi Valley Railroads 





There are thousands of acres of timber 
properties tributary to the above lines await- 
ing development. 

For full information address 


J. C. CLAIR, 


No. 1 Park Row, 
Industrial Commissioner, 


Iliinois Central R. R. CHICAGO. 











Business Chances Along the Line 
of the M. K. & T. Ry. 


Manufacturers are cordially invited to communi- 
cate with the Industrial Department for information 
regarding the many opportunities offered along the 
line of the M. K. & T. for factory locations. 

We have several good openings for factories. 
The demand for. fruit and vegetable crates and 
packages is so great that the smaller plants in our 
territory are too small to supply the demand. All 

. Conditions are favorable for the establishment of 
several of these plants. 


We have also splendid openings for glass, cement, 
and wood working plants, machine shops, canning 
factories, etc. Cheap fuel is offered, building sites 
are offered by a number of our most progressive 
cities. There are hundreds of acres of good truck 
farm land along the line in communities where the 
industry has been most successful. 


For Full Information Address, 
T. L. PEELER, Industrial Agent, M. K. & T. Ry., 
726 Linz Building, DALLAS, TEXAS. 











OPTIMISM PREVAILS IN THE NORTHWEST. 





Good Trade Dyring Election Week Expected to Be Followed by Period of Great Activity—Rail 


and Cargo Business Improves. : 





PUGET SOUND NOTES. 

SEATTLE, WASH., Oct. 31.—As is always customary at 
this season of the year and doubly because of the presi- 
dential election, which invariably causes a lull in the 
general business situation all over the country, the lum- 
ber trade of the entire country and especially on the 
-acifie coast has been anything but satisfactory, not 
alone due to the campaign that has been waged, but in 
a large part on account of the financial depression of 
last fall, the advanced freight rate matter, which gave 
competition—the yellow pine manufacturers of the south 
—a splendid opportunity to take advantage of the 
handicap under which the Coast manufacturer had to 
operate, and go into territory that has heretofore been 
enjoyed almost exclusively by the products from the 
forests of Washington, Oregon and California. 

Lumbermen, however, on the Coast generally, today 
look upon the future prospects as to the demand from 
the east for their different products with a very different 
view than they did twelve months ago, and feel that the 
bottom has been reached and with the great question 
that has kept all lines in waiting settled—that of the 
administration of our national affairs—that a good mar- 
ket is going to be had for consuming the output of the 
mills of the Pacific slope, and at a more satisfactory 
figure and in greater volume than any time this year. 
The railroads, although not by any means demanding 
their usual requirements, are, nevertheless, back in the 
market for car material, bridge and construction mate- 
rial. Some concerns report good orders for car material 
having been taken by them during the last week. One 
large wholesale concern booked an order for 500,000 feet 
for railroad consumption during the last ten days. An- 
other concern reports an order for 200,000 feet, and 
while these figures are not large in comparison with 
orders placed by railroads during normal market and 
general business conditions, yet they indicate that one 
of the controlling elements and barometers in the lumber 
situation has demonstrated that it can not afford to 
wait longer with a possible further decline in the price 
of lumber, but realizes that if it is to take advantage 
of the unprecedented low price of lumber that has existed 
for so long, that now is the time to do so. 

It can not be said that the eastern rail demand has 
been anything like satisfactory, for it has not. Many 
lumbermen on the Coast predict that the eastern buyer 
that comes to the Coast in the near future for the 
purpose of getting stock for spring demand will get 
an awful jolt, believing that prices will advance to 
such an extent. A strong feature of the possible strength 
in price of rail business in the near ‘future is pointed 
out by some to be manifest in the present healthy tone of 
the cargo business, both off shore and coastwise, which 
has been good of late, and at prices ranging from $2 
to $4 a thousand better than any time so far this year. 
Upper grade stock in all lines has held firm, as has also 
the cedar lumber market. 

The Northwest Lumber Company, of this city, has 
moved its bookkeeping department back to the Bailey 
building. During the summer months Secretary-Treas- 
urer L. G. Horton, of the company, thought it ad- 
visable to move the bookkeeping department from the 
office in the Bailey building up to the mill in order to 
inaugurate a little better system at the mill than has 
been carried on heretofore. Mr. Horton is quite con- 
fident that the lumber situation on the Coast will soon 
experience a great improvement. This must come, owing 
to the fact that the cargo shipping mills are all well 
stocked up with business and which is moving at a much 
higher figure than for many months past. This de- 
mand is calling for all the stock available and naturally 
the eastern rail trade will have to pay whatever figure 
the millmen ask and it is apparent that they are going 
to ask a little better price than they have been get- 
ting for eighteen months. He thinks the list on eastern 
rail stuff will advance $2 to $3 within a short time. 

H. A. Muffley, of the Old Oregon Lumber Company, 
this city, is hopeful over lumber conditions on the Coast 
as they are today. ‘‘There is a gradual improvement 
noticeable all along the line,’’ says Mr. Muffley, ‘‘and 
as soon as the waiting period is over on account of 
politics, lumber will advance and so will shingles over 
present figures, quite appreciably.’’ 

C. E. Patten, of the Atlas Lumber & Shingle Com- 
pany, this city, says that things have just been sort 
of dragging along for the last two or three weeks, and 
if Taft is elected Mr. Patten looks for immediate relief 
from the low prices that have existed in the lumber and 
shingle market on -the Pacific coast. He continued: 

There is not a general close down of the mills, but indi- 
vidual mills are closing, some for a short period and some 
for the balance of the winter months. We have taken all 
our men off the road and are not going to take a gamble 
on the future demand and price of stock, believing that it 
will not be necessary with the outcome of the election so 
close at hand and the confident feeling that Taft will be 
the successfui candidate, which in my opinion will bring 
forth a decided improvement in the situation out here. 

A. V. Gray, president of the Alaska Lumber Company, 
this city, says that he has been through three just 
such business depressions as the one just gone through, 
and it has always been his experience that until the rail- 
roads got into the market and began to buy car material, 
that the recovery,of the lumber market was always slow. 
He finds, however, that there is a big improvement in 
the situation out here on the Coast, though, of course, 
it is going to be gradual. As evidence that the rail- 
roads are doing some buying, he says one of the large 
wholesale concerns in Seattle recently received an order 


for 500,000 feet of railroad material. The St. Paul 
railroad is in the market and is buying considerable 
material for building, especially material for the con 
struction of section houses along the line. 

R. 8S. Wilson, the wholesaler of Seattle, states that the 
mills throughout the state are completing their present 
obligations in the way of orders they have booked and 
are not taking on any new business at present prices. 
The mills are now beginning to close down, some for a 
short period and others for the winter months. He 
predicts, as does the bulk of wholesalers and manufac- 
turers in Seattle, that the price of both lumber and 
shingles is going to be considerably stiffer in the near 
future. ‘‘The present consumption demand just about 
takes care of the production,’’ says Mr. Wilson. 

Al W. King, of King & Jones, of Minneapolis, who 
has been spending a couple of weeks in Seattle and other 
Puget sound points, left this week for home. King & 
Jones are the Minneapolis representatives of the Seattle 
Cedar Lumber Manufacturing Company, Seattle; the 
Clear Lake Lumber Company, Clear Lake, Wash.; the 
Three Lakes Lumber Company, Three Lakes, Wash., 
and the Day Lumber Company, Seattle. While in the 
west Mr. King called on his different mill connections 
and posted up on the situation at this end of the line. 
He is rather optimistic as to the outlook for business 
in the middle west, believing that the new year will 
see a good trade, owing to the generally prosperous 
condition of the farming communities. 

John G. Ballord, of the Wallace-Ballord Lumber 
Company, Minneapolis, arrived in Seattle this week after 
spending ten days at Spokane and other points in the 
Inland Empire. While in Seattle Mr. Ballord is looking 
into business conditions in this section, accompanied by 
Reed S. Edgerton, of Seattle, western representative of 
the Wallace-Ballord Lumber Company, at Seattle. 

F. G. Wheeler, western manager of the (. N. Dietz 
Lumber Company, of Omaha, Neb., with headquarters in 
Portland, Ore., spent a few days in Seattle this week. 

The Great Northern Mill Company, this city, has had 
a very satisfactory volume of business since opening its 
wholesale offices in the American Bank building two or 
three months ago. The company last week secured a nice 
order for 200,000 feet of bride timbers and other ma 
terial for railroad construction work and President 
(. A. Lux, of the company, states that the railroads 
are again back in the market and are doing a good 
deal of buying. Inquiries and orders with them up to 
October 27 were very good. 

W. C. Bolcom, of the H. C. Boleom Lumber Com- 
pany, Ballard Station, Seattle, can not understand why 
the buyers of lumber in the middle west who look to 
the Pacific coast for their supply have not gotten busy 
and bought stock while the market has been at such a 
low figure. He expressed himself as confident the 
market would jump upward from $4 to $5 within the 
next fifteen to thirty days, both on common and dimen 
sion stock, and the eastern buyer who comes to the 
Coast expecting to get low priced lumber will get a 
terrible jolt in his caleulations. The H. ©. Boleom 
Lumber Company this month shipped out 2,000,000 feet 
of cargo business at prices ranging from #2 to $4 
higher than on rail shipments. 





WESTERN WASHINGTON NEWS. 


TACOMA, WASH., Oct. 29.—Announcement was made 
this week of another new saw mill to be built tributary 
to Tacoma and one which will rank among the largest in 
this locality. Articles of incorporation were filed with 
the county auditor last Saturday for the Pacific States 
Lumber Company with a capital stock of $500,000. Its 
headquarters will be at Tacoma. The incorporators of 
the new company are W. M. Ladd, of Portland; Charles 
E. Ladd, of Portland; Edward Cookingham, of Port 
land, president of the Tacoma Eastern railroad; John 
Bagley, of Tacoma, vice president and general manager 
of the Tacoma Eastern; Frank L. Selleck, Attorney 
E. M. Hayden and Martin Miller, of Tacoma. Mr. 
Bagley is also vice president and general manager of 
the Northern Coast Timber Company, of Tacoma, of 
which Mr. Cookingham is president. Martin Miller is 
superintendent. of the Northern Coast Company. The 
new Pacific States Company is thus allied with the 
Northern Coast and the Tacoma Eastern interests. 

The new company is to build a saw mill at once on 
the Seattle & Southeastern railroad at a point on Tay 
lor’s creek, about four miles beyond Kangley. It will 
be a modern band mill with a daily capacity of 150,000 
feet, or 300,000 feet per 20-hour run. The mill will 
be strictly up to date with modern, economical ma- 
chinery. Dry kilns, a planing mill and eventually a 
shingle mill will be built. Mr. Selleck, secretary of the 
Foster Lumber Company and vice president and general 
manager of the Kapowsin Lumber Company, whose mill 
at Kapowsin burned last year, will be manager of the 
new mill plant. The site selected for it is at a con- 
venient point in the timber holdings of the incorporators 
of the company, comprising some 400,000,000 feet of the 
finest fir and cedar in this part of the country. The new 
plant will have superior rail shipping connections in that 
the Seattle & Southeastern will give it direct connection 
with the Northern Pacific and the Chicago, Milwaukee & 
St. Paul railways. The plant is expected to be. ready 
for operation next spring. 

The Pacific States is the second big saw mill an- 
nounced in October to be built in territory directly 
tributary to Tacoma, the other being that of the newly 
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incorporated Eatonville Lumber Company, which is to 
build a plant of 150,000 feet capacity at Eatonville. 
Deeds transferring the site for this mill to the new 
company were placed on record last week and include 
the E, P. Savage holdings and that of the Mashell 
Shingle Company at Eatonville. As was stated, the 
Hatonville company is incorporated for $200,000 and 
is organizers are H. 8. Mitchell, vice president of the 
Reliance Lumber Company, of Tacoma; L. E. Hoghton, 
f Seattle, and H. E. Salsich, president of the Salsich 
i.umber Company. It is expected to have this plant 
mmpleted in April. 
‘he Salsich Lumber Company has completed the con- 
truction of its big mill at the new town of McKenna 
ud the plant is ready for operation. A branch line 
nneets MeKenna, which is named after Vice President 
W. McKenna, of the Chicago, Milwaukee & St. Paul 
ilroad, with the Tacoma Eastern. The Salsich com- 
iny’s mill is a model plant and as near fireproof as it 
s possible to make a saw mill. The lower floors are 
rete and the buildings are covered with corrugated 
ron. A test of the machinery will be necessary to 
nonstrate its capacity, but it is expected to run 
round 200,000 feet a day. A log pond with an area 
of thirteen aeres has been excavated, said to be the 
jurgest artificial log pond in the Pacific northwest. It 
s purposed to start the new mill as soon as a supply of 
loys is obtained. A smaller mill has been in operation 
for months, cutting lumber for the big mill and for 
huilding the new town, which is already a thriving com- 
munity, and is not far from this city. This week the 
company is beginning the construction of nine miles of 
logging railroad on the Nisqually river. It has a large 
ind very fine body of timber to draw from. 


The Wheeler-Osgood Company has installed a new 
500-horsepower Sterling waterproof boiler to take the 
place of its 150-horsepower boiler, materially increasing 
the power of the plant. A new departure at this big 


plant is the installation of a veneering department for 
high class veneer work. The company is running its 
plant right along to good trade. Regarding sash and 
door conditions T, E, Ripley, vice president of the com 
pany, Says: 

We have done more business than last year, up to the 
present time, and we expect that business will show a 
quick increase If Taft is elected. Fir doors are just about 
holding their own. ‘The eastern demand is dragging and 
the prosperity is all west of the Mississippi, judging by the 
door demand, 

rhe ** Build Now’? campaign seems to have lost none 
of its force in Tacoma, although the season of wet 
weather is here. Residences continue to lead the list 
and October promises to make an excellent record when 


it is completed, states Building Inspector T. H. Hebble 
thwoite. Yesterday permits were taken out for nine new 
houses. Millmen state that the local price of common 
lumber is low. Uppers bring a fair price. Shingles are 
also cheap in the local market. 

The new steam schooner Carlos, owned by the J. Homer 
Fritch Company, was in port this week on its maiden 


voyage and took on 450,000 feet of lumber for the 
Newbegin Lumber Company, shifting later to Everett 


to complete its cargo for California. Its capacity is 
1,000,000 feet and it eost $160,000. It is announced 
that its owners are also to put the steam schooner 
Ho on the run and build a third steamer to main- 
tuin 2a 6-day service between Puget sound and: San 


franciseo,. 


lhe Blue Funnel liner Ningchow, leaving port this 


week for the orient and Liverpool, carried consignments 
of lumber aggregating 818,025 feet from local mills. It 
carried also a consignment of railway equipment con- 
sisting of four flat cars, twenty dump cars and four 
har rapers for the Sun Ning Railway Company, of 
Hongkong. These cars were manufactured by the Seat- 


ir Manufacturing Company and the consignment 
} ed at $10,000, 

Danaher Lumber Company’s mill is in operation 
a loading the schooner Endeavor for San Pedro. 
Ls I'federick is manager of the mill. The Skokomish 
| r Company, of which C. D,. Danaher is secretary- 
t er and J. T. Gregory president, now has its 
‘ with the Danaher company at 512 Bankers’ Trust 
{ r 

t is probably the finest apartment house in 

i is being built by T. E. Ripley, vice president of 

eeler-Osgood Company, at North First street and 
\ i avenue. The building is being erected of rein- 
conerete and will be fireproof and a thoroughly 
" i, handsome structure. 

St. Paul & Tacoma Lumber Company during the 

irty days has shipped over 500,000 feet of car 
n al to eastern points. This company is finding the 
arket in good shape, the export market active 
e California demand strong with prices up mate- 
ri n the last few weeks. 


Notes About Lumbermen. 


McCormick, secretary of the Weyerhaeuser Timber 
'y, Is east of the mountains for a few days this 
| Spokane and other points. 

tt G. Griggs, president of the St. Paul & Tacoma 
1 Company and president of the Pacific Coast Lum- 
nufacturers’ Association, was reported arriving in 
ork this week from his European trip and is expected 
i home Sunday. 

yY Hewitt, jr., of the St. Paul & Tacoma Lumber 
uy, has returned from a trip to Oregon, where he 
wel ‘n business connected with the Hewitt Land Com- 
pan, water rights in Lake county. 

a l | Metcalf, of the Metcalf Shingle Company, who is 
oi ‘rip east, was in Washington, D. C., Wednesday and 
ad interview with President Roosevelt. 





ON BELLINGHAM BAY. 


BELLINGHAM, WasH., Oct. 31.—Flying the Russian 
marine flag and covered with a coat of black paint 
thai was placed on the outside of its hull at the be- 


ginning of the Russian-Japanese war, the historical 
steamship Sungari arrived in port yesterday and berthed 
at the mill wharf of the E. K. Wood Lumber Company. 
The Sungari is lade with a partial cargo of redwood 
lumber and will complete its cargo with fir from this 
port. The Swngari’s niche in history is brief, but inter- 
esting. During the Russian-Japanese war it was used as 
a Russian transport. At one time it was cornered in 
the bay near Port Arthur by the Japanese fleet, and the 
crew was forced to remain on board, while scores of 
Japanese shells were bursting in the air above their 
heads. The vessel was loaded with torpedos and had the 
Japanese proved good marksmen and shot the Sungari 
in the proper place, the concussion would have been so 
great as to blow the vessel to atoms. The vessel broke 
the blockade and is now engaged in the general trans- 
portation business, and will leave in a few days with a 
cargo of lumber for delivery at Australia. 

J. A. Coulthurst, formerly connected with the Shingle 
Manufacturers’ Association of the northwest, announces 
that beginning November 1, he will form a partnership 
with L. H. Baldy, and will engage in the real estate 
and insurance business. 

The Norwegian steamship Selje is berthed at the E. K. 
Wood Lumber Company’s plant and is receiving a cargo 
of lumber for delivery at Panama to be used by the 
United States government. 

The tugboat Augusta arrived at the Puget Sound 
Mills & Timber Company’s wharf with twenty sections 
of fir and cedar logs in tow from the company’s 
logging camps at Port Crescent. During the week the 
Whatcom Falls Mill Company received a tow of twenty- 
four sections of logs from up Sound camps, and also 
a large tow from Vancouver, B. C. 

The British ship Kynance is anchored in the stream 
and will load a cargo of 1,500,000 feet of lumber for 
delivery at Liverpool, England. The lumber will be sup- 
plied by the E. K. Wood Lumber Company. 

Laden with a cargo of 3,000,000 feet of lumber, the 
American barkentine Charles F. Crocker cleared this 
week for New Zealand. 





IN THE GRAYS HARBOR COUNTRY. 


ABERDEEN AND HOQUIAM, WASH., Oct. 29.—The Grays 
harbor manufacturers generally report a better feeling 
existing in all lines of trade. Export offerings continue 
freely with prices, for January and February loading 
at from $1 to $2 advance over the present basis. Con- 
siderable inquiry is noted from China and Japan, like- 
wise from Australia and South America. California con- 
ditions are better than at any time during the last four- 


teen months. Prices of yard assortments in common , 


merchantable are firm at from $9 to $9.50. The upper 
grades of fir are scarce and manufacturers can com- 
mand any figure they wish to demand for this class of 
material. Fir flooring is particularly firm. Offers for 
kiln dried No. 1 inch are being freely made at from 
$28 to $30 and for No. 2 inch at from $25 to $27 at 
mills. Practically all surplus standard stock of flooring 
and uppers have been cleaned up, with the result that 
mills are unable to accept offers for flooring at the 
high line prices to any extent. Mills catering to the 
car trade report that buyers are anxious to cover future 
requirements on basis of the values now existing. Manu- 
facturers generally, however, are refusing to obligate 
themselves for future delivery on today’s market, for 
the reason that it is generally conceded that all lines 
of lumber must advance shortly, particularly so if Taft’s 
election follows and the present prosperity of the coun- 
try continues unabated. The car trade mills of Grays 
harbor report stock far below normal and from this 
on selling figures will be based closer on log cost, plus 
cost of production and fixed charges, with a reasonable 
allowance for investments, than at any time during the 
last year. 

All surplus logs have been cut up and the daily output 
does not exceed the daily demands of the mills, with the 
result that both fir and spruce logs are quite firm at 
from $9 to $11 a thousand. All of the Grays harbor 
mills, with the exception of the one small cargo mill at 
Aberdeen, are operating at full day capacity. So far 
only one mill has started operating nights, the National 
Lumber & Box Company, of Hoquiam, having put on 
a night crew last week. The Grays harbor shingle manu- 
facturers are running their plants steadily but report 
unsatisfactory conditions existing as the result of an 
evident’ overproduction in the northwest. The demand 
for shingles slackened materially in comparison with 
the previous month. This condition, coupled with a heavy 
production, is responsible for the present lack of sta- 
pility in the shingle market. 

The Sunset Shingle Company, of Montesano, is driv- 
ing piling for a new storage boom. 

Another boom is to be, constructed in the Wishka river. 
B. F. Johnston and A. L. Coats, who are extensive log- 
gers of this section, and John C. Hoganare are the in- 
corporators of a new company which has obtained per- 
mission from the war department, through its engineers 
at Seattle, to construct a boom extending for two miles 
in front of the property owned by Mrs. Dean Stewart. 

A deal involving nearly $200,000 has been consum- 
mated by the F. G. Deming Lumber & Shingle Mill 
Company in the purchase of all the interests of F. G. 
Deming and of the Caldwell brothers at South bay. 
The deal includes all of the standing cedar timber of 
the Caldwells, their logging camps, boom and logging 
privileges on Andrews creek and 7,000,000 feet of logs. 
It also includes all the timber holdings of F. G. Deming 
on South bay, which he owned exclusive of the mill 
company. These holdings consist of cedar, hemlock and 
spruce. The timber land bought is estimated at more 
than 1,000 acres and the standing timber at 25,000,000 
to 30,000,000 feet. 

The E,. K. Bishop Shingle Company, of Montesano, 
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Liumaber and Shingles 
QO 
We handle the sales for four of the largest 
mills on the Pacific Coast. With these 


four stocks to draw from we can always 
give you prompt shipment. 


1419 Long Building, 


KANSAS CITY, MO. 











Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 
ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 1x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 








Manufacturers and 
Wholesalers. 





We ship before the stars shine. 
Election is now over and we know our future for the next four years. 


1F YOU WANT ANY 


YARD STOCK, RED CEDAR SHINGLES, 
FIR, SPRUCE AND CEDAR LUMBER 


WINK atus. Wecan supply your wants promptly. 


Telecode. TACOMA, WASHINGTON, 











—= BUY = 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 

WESTERN WHITE PINE, MONTANA and 
IDAHO WHITE PINE, LARCH { ipaHo stocks 
and get prompter shipments, and-save the long over-mountaia haul. 
Write us on FIR, CEDAR, SPRUCE, YELLOW PINE. 
We Furnish 


Xnp Waho Rep cevan§ FENCE POSTS. 


FROM OUR 

















HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 
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Willamette Valley 
Lumber Co. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 











DALLAS, OREGON. 


Telecode. 
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GOLD BAR, WASH. 





MANUFACTURERS AND WHOLESALERS 
Vir and Cedar 
Lumber 
Lath and Shingles. 


Bridge Timbers and Car Stock 











“*The railroads now are hauling our freight 
Of Fir and Spruce Products up-to-date; 
Our Lumber they are hauling— 
For our customers are calling; 
We are working from the dawn ‘till very late.’” 


HOQUIAM, WASH. 








CAR AND GONSTRUCTION MATERIAL 
THICK CLEARS 


AND ALL KINDS OF 


FIR LUMBER. 


Mineral Lake Lumber Co. 
TACOMA, WASH. 





Mill at 
MINERAL, WASH. 








Washington Fir, Cedar and Spruce, 
California Redwood, 
Red Cedar Shingles. 


Complete stock of above for Coast shipment or from our 


MINNESOTA TRANSFER WAREHOUSE. 
H. B. Waite Lumber Co. 


MINNEAPOLIS, - MINNESOTA. 














AMERICAN LUMBERMAN TELECODE i'S\Gcs snont 


Send for information to AMZRICAN LUMBERMAN. Chicago. W 


erected a large shingle shed close to the Northern Pa- 
cific depot. 

The Elma Lumber Company, of Elma, which has been 
closed down for nearly a year, will resume operations 
next week. This company had to “depend on the river 
to float its logs to market and during the long dry fall 
“the river has been so low the logs could not be floated. 

The millmen of Aberdeen and Hoquiam are agitating 
the building of a fireboat by both cities jointly for the 
protection of industries along the waterfront. The esti- 
mated cost of such a fireboat that would adequately pro- 
tect the mills along the waterfront is $30,000. 


With the Lumbermen. 


John J. Anderson, the well known logger and real estate 
owner of Aberdeen, who is now operating near Vancouver, 
B. C., was on the harbor during the week. He left Wednes- 
day for Vancouver. Mr. Anderson expects to close out his 
interests in the British Columbia Logging Company soon 
and return to Aberdeen to engage in the lumber industry. 

The Lytle Logging Company’s lower dam on the East 
Hoquiam went out Friday, releasing 500 logs. The loss is 
considerable and some delay in operations will be occasioned 
as 2 new dam must be installed before the logs can be 
brought to tidewater. 

A. L. Paine, of the National Lumber & Box Company, is 
in Seattle on business connected with his company. 

C. H. Jones, of the Northwestern Lumber Company, is 
spending this week in Hoquiam looking after his business 
interests in this place. 

M. P. Leitch and his son Claud, who recently sold their 
shingle mill at Tenino, are preparing to build another in 
South Aberdeen. The machinery has been ordered for a 
modern shingle plant. 

Henry Blagen, of the Grays Harbor Lumber Company, has 
just received a new Mitchell runabout. The machine is an 
excellent type and quite speedy. 

The National Lumber & Box Company held a directors’ 
meeting last week. Those present from out of town were 
Henry Wick, of Youngstown, Ohio; John Finch, of Spokane, 
vice president of the company; Charles Hussey, of Spokane, 
secretary. 

Mr. and Mrs. F. G. Deming, of the Deming Shingle Com- 
pany, have started on a long trip through the eastern and 
southern states. They expect to be gone all winter. 

Henry Wilson, of Wilson Bros. & Co., is in town looking 
after business connected with the Wilson mill of Aberdeen. 


Grays Harbor Shipping. 
OCTOBER 22. 

The Norwegian steamer Thyra cleared the customs office 
with a cargo of 3,052,050 feet of lumber, valued at $56,763. 
The Thyra was partly loaded when she arrived at this port, 
having taken on board 554,414 feet at Eureka and 825,636 
feet of redwood at San Francisco. Ihe cargo is destined for 
Fremantle, Australia. 

The steamer Hoquiam sailed from the Grays harbor mill 
earrying a cargo of 750,000 feet of lumber for San Fran- 
cisco. 

OCTOBER 23. 

The 4-mast schooner EF. K. Wood sailed from the E. K. 
Wood mill with a cargo of 900,000 feet of lumber for San 
Vedro. 

The steam schooner F. 8S. Loop sailed from the Slade mill 
with a cargo of 900,000 feet of lumber for San Francisco. 

The steamer Daisy Mitchell sailed trom the North Western 
mill with a cargo of 800,000 feet of lumber for California 
ports. 

OCTOBER 25. 

About 10,000,000 feet of lumber left the Harbor by water 
last week, ail going coastwise except that which the Nor- 
wegian steamer Thyra cartied for Australia. This does not 
include any of the rail shipments. 

The schooner Susie M. Plummer left for the Burrows mill 
at Aberdeen tv complete her shipment of lumber for Callao, 
Peru. 

The 4-mast schooner Dauntless shifted from the Matthews 
shipyard to take on a cargo of lumber at the North Western 
mill. The lumber goes to San Francisco. 

OCTOBER 29. 

The schooner Alice Cooke sailed with 900,000 feet of lum 
ber for Honolulu. 

The Thomas L. Wand sailed with a cargo of 850,000 feet 
of lumber tor San Francisco. 

The G. C. Lindauer sailed from the Burrows mill at Aber- 
deen with a cargo of 750,000 feet of lumber for San Pedro. 

The steamer J'amalpais shifted to the Polson shingle mill 
to complete her deck load of shingles. 





NORTHERN WASHINGTON NOTES. 

EvERETT, WASH., Oct. 30.—Business continues good, 
but mill operators find it necessary to stick together to 
maintain prices. The statement is made that some of 
the local mills continue price cutting, even at a time 
when the demand is equal to if not in excess of the 
output, a policy deemed by conservatives as unnecessary 
and unwholesome for the trade. Some of the Everett 
mills are demanding and securing good prices, but a 
strong desire on the part of middlemen to buy at a low 
figure is noticeable to fill old orders, say producers, with- 
out sustaining a loss. 

No increase in log prices has occurred, although the 
Washington Logging & Brokerage Company has been 
considering the raise for some time. At least a half 
dozen manufacturers of lumber in this city are still 
anxious to see logs advanced in price to force up manu- 
factured products, which they claim would doubtlessly 
follow such a movement. 

Within the last two or three days shingles have taken 
an upward trend, jumping from 5 to 10 cents in excess 
of quotations prevailing one week ago. There appears 
to be, state producers, something mysterious in this 
increase, for the eastern demand remains little better 
than poor. It is thought that brokers have been doing 
some gambling on the presidential election. Another 
belief is that shingles could not be sold at the former 
figures, which were below the cost of production, and 
that they have merely returned to a point where a trifle 
may be realized by manufacturers over the cost of logs 
and labor. 

Fred K. Baker returned this week from a hurried busi- 
ness trip to Salt Lake City. He says crop conditions 
are prosperous and should result in good buying, espe- 
cially in the middle states. The plant of the Ferry- 
Baker Lumber Company has closed for an indefinite 
period, during which a new 500-horsepower engine—the 
second put in this year—will be installed and the boilers 
raised and reset. Mr. Baker reports rail business still 
poor. ; 

William Doherty, formerly manager for the Mitchell 
Lumber Company in ‘this city, was a business visitor 





today from Seattle, where he is now located. 


IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Oct. 31.—Many of the lumber ear- 
rying steamers on this coast now burn oil, and there is a 
great deal of opposition to it on account of the damage 
done to the oyster industry by the waste oil being scat- 
tered on the water, whence it is blown on to the oyster 
beds at low tide. An effort will be made to pass a law 
this winter to prevent this waste being carelessly seat- 
tered. 

The lumber trade in California is apparently improv- 
ing, for the coastwise trade seems to be increasing 
materially, and prices are stiffening. The general feel- 
ing among tidewater millmen is optimistic. 

While no log famine threatens, the supply on Grays 
harbor as well as Willapa harbor is small, and many of 
the manufacturers are starting their own camps in order 
to prevent a necessity of closing down should the markets 
demand a large supply of lumber immediately after the 
first of the year. Log prices are high, but not more so 
than was expected on account of the good wages that 
have been paid the last season, 

The South Bend Mills & Timber Company is making 
several improvements, among which is a fine new gang 
trimmer, which will be ready for use by the time th 
spring rush begins. 

The Wiscongin Lumber Company, near Littell, has 
increased its capacity to over 100,000 feet a day by th 
addition of several smaller improvements. It is now om 
of the best plants on the South Bend Line. 

The Doty Lumber Company shipped 147 cars of lumbe: 
and shingles during the last month. This is doubtles: 
the record of the state for rail shipments and is a 
remarkable showing considering the season, car shortag: 
ete. 

The car shortage which was becoming somewhat aeut: 
a few weeks ago has apparently passed and now there 
seems to be no cause for alarm. Foreign cars ar 
numerous and they are being furnished exclusively for 
eastern shipments. 


THE INLAND EMPIRE. 


IN THE PINE COUNTRY. 

SPOKANE, WASH., Oct. 30.—Although business has uot 
been up to the standard of 1907 during the last two 
weeks, it is generally reported that a better volume of 
orders has been received than had been expected during 
the two weeks prior to election. It is believed immedi 
ately following election there will be a general revival 
in trade. The majority of the mills have closed down 
for the season and there will be but a limited output 
from now until the first of the year. The extent of log 
ging operations during the coming winter will depend 
largely upon general conditions a little later on. Just 
now operators are watching the barometers of trade 
with intense interest and although exceptional activity 
is not probable it is considered among the possibilities. 

The McGoldrick Lumber Company has closed down its 
mill after having manufactured approximately 60 percent 
of the amount it intended to cut. The balance of the 
logs are still in the water. The mill will be overhauled 
and new boilers installed and made ready to again 
begin active operations. However, the time of starting 
will be determined by later developments. 

The lumbermen of Washington are pushing a proposed 
constitutional amendment which will have a bearing on 
the powers of eminent domain and will make it possible 
to secure right of ways for logging operations by first 
paying to the owner of lands which it is necessary to 
cross a nominal amount, sufficient to cover damages that 
will acerue. It is believed that the legislation will be 
carried in this state at the coming election. 

Reports from Lewiston, Ida., are to the effect that 
the government is planning a surprise on the people 
who live near the Nez Perce Indian forest reservations. 
It is claimed that people living near the regervations 
have for years been taking timber from the same for 
firewood and other purposes, and all guilty of such acts 
will be summoned before the grand jury in Moscow 
fovember 16. It is reported that the citizens who have 
been committing depredation on timber lands have been 
prodigal with the timber, only selecting the choicest 
trees and in many cases taking only the select logs from 
such trees, leaving the larger portion of the tree in 
the woods to decay or be burned up. 

The Lumbermen’s Club held its third annual meeting 
in the assembly room in the Chamber of Commerce, Hut 
ton building, Wednesday, which was, as usual, a rousing 
success. Sixty-seven resident members have becoine 
affiliated with the club, besides twenty-nine associ:te 
members, and three nonassociate members have been 'e- 
ceived into the club cirele. 

The Western Pine Manufacturers’ Association will 
hold its third quarterly meeting on November 18 in ‘/i¢ 
assembly room of the Hutton building. A good atte 
ance is expected. 








Personal Mention. 
Andrew Deis,, stockholder, and P. 8S. Cooper, secreti'y, 
of the Dover Lumber Company, which operates a saw Will 
near Sand Point, have been spending some time at the ! ill 


looking after their interests. The home of both Mess"s. 
Deis and Cooper is at Canal Dover, Ohio. 

J. C. Barline, treasurer of the Washington Mill Comp#!'y, 
is, by way of diversion, conducting a Baptist excursion ‘0 
Moscow, ida. Mr. Barline hopes to be able to return in 
time to enter with great zest into the increased busin: ss 


activity that is expected to immediately follow election. 

A. J. Lammers, Schuschwap, B. C., is in Spokane on busi- 
ness. Mr. Lammers is being accused by his friends of 
coming on this side of the border for the purpose of influ- 
encing his friends to vote for his favorite candidates. : 

A. L. Annes, of Tacoma, representing the Cream ('\Y 
Sash & Door Company, of Milwaukee, Foster-Munger Coi- 
pany, of Chicago, and Iroquois Door Company, of Buffalo, 
N. Y., is in and about Spokane picking up stock for the 
various concerns which he represents. 
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A WEEK’S HAPPENINGS IN A WESTERN LUMBER CENTER : cH 
P . 
ga" EVERETT, WASH. “a 
Coastwise Shipments for October Show Revival in California Trade — Foreign Shipments 
Light—Several New Mills Will Be Built Shortly. FIR an 
PP PP PPPPPP PP PLP 
OREGON LUMBER NEWS. rent report this mill will be located at St. Helens - 
Powrtaxn, Ont Oct. 30,—Trade conditions are ad- the lower Columbia, with a, daly capacity’ of 125,000 LUMBER. 
mitted to be in a pretty fair condition, yet it is expected thon the x hoary will on ~— t om - jer th ; cans isi n 
that values will increase after the election and with the : ae pe aah cue pg Ahan AG SUPCrvasio 
: tes . . ade. One firm in going over its of Mr. Hanson, who built the Grays Harbor Lumber 
approach of apring tends. wal ase Gomme Company’s mill at Hoquiam. Confirmation of these re- 
accounts of last month found lumber selling at an aver- 1 io nei alee abla at this time but i> aie ne ALL GRADES OF 
age of about $14 a thousand feet, which is considered neo obtainable at this tim u y are 
‘*not so bad’’ in view of the state of affairs up till a rend —_— 2 Steal ae ht © 
short time ago. California business has revived mate- t none . on of a ole ok oe ’ : ra : 1a . wen feet f Shin les 
) rially during October as is shown in the summary of WEST SE SSUES OS WENT SOE POPS SHOW a e@ 
‘ihe. a de below the big railroad bridge over the Columbia, upon 
shipments given below: ‘ , . ; 
which they will erect a large modern saw mill, in con- 
VESSEL Destination. Jeet. nection with a planing, sash and door factory and shin- IN TRANSIT 
; steuamer Johan Poulsen, San Francisco........... 325,000 gle mill. The land has 800 feet water frontage. J. A — 
y steamer Nome City, San Francisco.............++. 450,000 “ Os . as : s ) 8 L Da ae 
> steamer R. D. Inman, San Francisco...........++ 550,000 Webber, Somerville Bros.’ representative in Vancouver, 
| steamer J, Marhoffer, Sau Francisco...........++ preyed is quoted as having announced that the plant will cost Manufacturers and Wholesalers. 
steamer Northlané, San Francisco. .........++-++ $60,000 ~— about $150,000, and that about 800 men will be em- 
g steamer Harold Dollar, San Francisco............ 300,000 iene : Ape? . é 
Steamer Yellowstone, San Francisco.........+++6+ 675,000 ployed when the various departments get into operation. e 
e steamer Falcon, San Francisco. .........++++0+06 500,000 Somerville Bros, have two saw mills at Napavine, Wash., 
‘ Steamer Quinault, San Francisco. ......+--.+++++s 650,000 and are old lumbermen on the Coast. They have recently 
Steamer Johan Poulsen, San Francisco............ 700,000 aie by , I ; A . . ‘a ’ e e o 
se a ee reer eee 700,000 ge —— a ver and timber oe . ae ~ 
I steamer Nome City, San Francisco............+++ 400,000 ve used in the construction of the canal. The mill wi 
‘s Steamer Shoshone, gly ee bette teen eeees phy sed obtain logs in the open market, the company having no EVERETT, WASH. 
a B piece hc A aa tee dade 00. timber holdings on the river at present 
Steamer South Bay, Santa Barbara.............. 500,000 ; £ ) . pres + r 
# steamer Yellowstone, San Pedro................. 825,000 Having met with remarkable success in hauling logs Eastern Office, W. W. VAWTER, ae ae 
Steamer J. Marhoffer, San Pedro. .........0+0000+ 400,000 from Columbia river to San Diego in rafts during the MIULIS AT BVEREIT AX E : 
v a Se rae ee a ee ELA CN Ra 9,885,000 Jast summer the Benson Logging Company purposes 
= pene ee . we a sending large rafts next year in order to save towage 
2 This indicates an increase of nearly 75 percent over expenses. The rafts towed to San Diego this year meas- | gegpemocen 
or the monthly average California shipments of the last six red 700 feet in length and it is now proposed to build 
months, It is expected that the November shipments parts 1,000 feet long. Work on these rafts will be car- 
will be heavier. Nor should the fact be overlooked that ried on all winter and a new eradle will have to be con- 
the above figures do not include all shipments made from = gtrneted. The larger rafts will contain about 6,000,000 00 nves men ° 
mills on the lower Columbia, some having been cleared geet of logs or about 2,000,000 feet more than those 
through Astoria and not recorded here. The fact that  yilt in the old cradle. The rafts will not have a large 
the entire quantity of lumber set afloat here this month diameter, however, since it would make them too deep What investment is bet- 
went by steam schooner shows that the freight market is ty handle with safety. 
such as to mregees = pe 7 —ow Pages Recngensey Building permits issued here during the month closing ter than a full assortment of 
sot in competition with steam. A number of sailing craft today show a gain of 28 percent over the corresponding > { 
se - a go Ae hasan — — ~~ off month of last year. The total amount involved in build- Fir and Cedar Lumber at 
of shore loading, several Darkentines and schooners being ing projects for the month just closing is $830,000, as icec 2? 
ng in the river for that a ag —. = against $46,000 for October a year ag lines present prices : 
di harkentines are the Wrestler enicia, Puako and M, J. The West Oreg aw mill, shincle mill : i 
f ’ é ‘ gon saw mill, shingle mill and planing 
val ~~ be ae = yd mason yg vam = - Xn _ mill, at Clatskanie, Ore., hewe seemed work, alee on Let us quote you on Yard 
wn i. H. Talbot. The Crescent has been loading at the  jdjeness of three months. The Kratz shingle mill and i ills di 
put mills of the Portland Lumber Company for some time the Nordby & Johnson plant are also running on full Stock or Special Bills de- 
og and will clear in a few days for Guaymas, Mexico. The time at the same place, as is also a shingle mill operated livered to any point. 
end cargo Will measure more than 1,200,000 feet and consists by W. G. Howatson. Kratz & Anderson are installing : 
just of general lumber. The barkentines M. J. Griffith and machinery at Hazel Grove, near Clatskanie, for a new | § ' — 
ade Bi 5 ie Pu —s — — - = oe pay sey shingle mill which they expect to have in running order SR ee ae 
vity und the uako 18 loading lumber a nappton for Peru. by the middle of December. : ) ‘ 
‘ies. The Wrestler is at Rainier, and it is announced that pos The Lewis River Lumber Company will put in half a ; rr - rs | E€ r U m € rn 0. | 
| its sibly that cargo will go to a California port. If so it mile of railroad at its mill at Woodland on the north } § , a || 1|% 
rr will 4 the first to go there in a sailing craft for a whole fork of the Lewis river to reach a body of timber that | § CAR AND CARGO SHIPPERS Uy || : 
the month, 2 ‘ ' : , is now to be cut. The mill will remain closed for a few 
uled Foreign lumber shipments from Portland for October’ weeks while the road is being built. This company is 
rain were light, only two cargoes being dispatched, One goes cutting large quantities of ties. Aside from this plant 
ting to Osaka, Japan, on the American barkentine Americana, there are now four other mills cutting ties in that dis- 
‘hich cleared with 934,207 feet, valued at $11,625, and trict. The other mills will start up as soon as the tie 
osed the other started for Hongkong on the schooner Annie market improves sufficiently to make the owners feel butihd | 
z on kh. Smale, the latter cargo measuring 1,103,214 feet, justified to cut their timber. : dobbebaltellalctebel weutetetenes Ll baled sebedatuuhive! A 
sible valued at $15,008. are "The Benson Logging Company is now figuring | § Minneapolis Office, 1014 Lumber Exchange. 
first November shipments should be much heavier in view seriously on again taking up the project of building a | Bese Ps nt. a tected: et 
y to of the fact that a number of vessels are under engage- large saw mill near Clatskanie on the lower Columbia. 
that ment to load here in the near future. The British ‘The intention was to have built it last summer, but the ——— — 
i be mer Forerto will be in the —, for 1,200,000 feet plans were abandoned for the time being when the drop i 
‘or Australia to be followed by the Gymeric with 2,000,- in the lumber market occurred. The proposed mill has SPOKAN E. 
that | feet, the latter cargo to be furnished by the Port- , capacity of at least 150,000 feet a day. 
eople id Lumber Company. The schooner Samar was char- 
Hous. red the other day by Balfour, Guthrie & Co. to take Personal Mention. 
tions 0,000 feet from here to Cape Town, South Africa, S. M. Hauptman, of Charles R. McCormick & Co., lumber 
» for 1 which part of the world two large sailing vessel car- ——- — Cm oneans of jana sranciace, pent —— * 
~* ; POPE, oh ¥ oh a : . ai days in Portland recently looking into the lumber condi- Big B 
* _ have, been act afloat ~~ S agg ge last six tion. While here Mr. Hauptman visited several mill points OX 
SCOW mths, The oriental liner Nicomedia, which is now in op jhe Columbia river, from which his company ships con- 
have « harbor, will take about 200,000 feet to Japanese and siderable 1umber. He reports a marked improvement in the Bizness 
been inese ports. The large British steamer Hazel Dollar = knees on a points and is hopeful that 
. 7 ' > ve , . * . Or ) . 
ices at Clark & Wilson’s mill, Linnton, loading 3,500,000 Cc, E. Bullen, of the Minnequa Lumber Company, Denver, ALL WESTERN PINE 
from e of lumber for Shanghai for owners’ account, the  (ol., visited Portland and other Columbia river mauufactur- re. 
ee in ners being the Dollar Steamship Company, of San me ee Soe resident of the Portland Lumber The workmanship is good—the grade 
. il - eae 7 4 . yeorge ‘ e yorth, preside C e Pe e . ° 
re sg owe yen psa gal pe eapang mg Company, who has been apending several weeks in Portland is good—the prices are good from the 
peting sterday. The French bark Gael wi nish a cargo Tor jn consultation with Lloyd J. Wentworth and George K. , : 
, Hut- gland at the mills of the St. Johns Lumber Company Wentworth, jr., of the Portland Lumber Company, leaves buyers standpoint. We need Some t 
sing ring November this week for his home in Chicago, expecting to arrive there winter business. Send your inquiries. \ 
a ne sevem —— . next Monday to be on hand to cast a vote for Taft the \ 
ecome While few complaints have been heard this season of a following day. SPOKANE i 
ociute ir shortage, it is now said that some eastern shipments A number of California buyers have been in Portland and WASHINGTON MILL C WASH 4 \ 
an re ve been delayed because of inability to get cars Columbia river and western Washington points recently, " “ | 
F ere . - : ; looking for stock and getting in touch with trade conditions. 8 { 
omptly, It is hoped, however, that the trouble is only Among them were H. N. Lorber, of the Robert Dollar Com- } 
» will nporary. It is by no means as serious as a year ago, pany; C. P. VanDamme, of the Olsen & Mahoney Lumber | 
in {he ‘t prior to the big shake up, when every shipment for be cichtenten, of Bobhes A Chalstenen an opens i |e : | 
tte) stern points was more or less delayed. of the Loop Lumber Company. ° If you are in the get the LOWEST 
Che Oregon Pine Export Lumber Company today char- Allen & Buoy, wholesale lumber and timber dealers of this PRI Som | 
‘cred two sailing vessels to carry lumber to England, ae, have Sis a compngsat with the State Betisesé, Com- Market for PRICES from the 
hee ; “Dyer ie : mission at Salem, asserting that on cars that w old less 
daderes e from the Columbia river and the other from a Puget than 22,000 pounds of shingles, when loaded to their capac- PHOENIX LUMBER Co. SPOKANE, t 
w owl vund mill. The French bark Eugene Schneider, which ity, they are required by the Southern Pacific to pay a rate at OUSEL, Me 9 WASH, 
he will now en route from Antwerp with a cargo of cement, based on a minimum of 24,000 pounds. E. F. CARTIER V. EL, Manager. i 
Mess"s- ill take tl hi nt f the Columbia river mill M. H. Kelley, the prominegt timber owner of Duluth, t 
aay Pg. rag lene eer > }  Minn., is here for a few days registered at the Portland { 
mparys ud the British ship Semantha will take the Puget sound pote.’ Mr. Kelley is interested in a large deal for timber in 
sion a irgo. Each will measure about 1,700,000 feet. The the, vicinity of Baiesis. om the yy ane eaket } 
turn i Ne a > ince +h 16 s located o . y to 0 a. b ? ; 
pusiness mantha has been idle gy Puget sound since March 16 F. C. Graham, of the F. C. Graham Lumber Company, Who Said Lum er i 
jon. ‘nd will be able to begin receiving cargo at once. The wholesale lumber dealers with offices in the Chamber of i 
D bust ugene Schneider i@ expected to arrive in the Columbia Commerce building, returned this week from a tour of the Write us for prices on all grades of | 
is 0 rive Coast. : : 
 infiu- iver next month. : ery is district in th Cc. E. Dant, of Dant & Russell, wholesale lumber dealers Western Pine. ALSO BOXES. 
4 pag new mills will be pasar ec pe istrict . be = with offices in the Chamber of Commerce buildin ,_ says 
m Cry near future, according to a number of rumors and an- California business has improv materia uring the last 
r Com- n 2 : g ¢ 1 it i few weeks and he looks for good business fe Taft fs elected. W. H. Gerhart-Bradrick Lbr. Co. 
. ouncements. One of the largest plants to go up, it is 4 
Buffalo, a “ : m ° 0 na A. J. Russell, representing the Portland Lumber Company WASH 
for ihe said, will be that-of Charles R. McCormick & Co,, whole- at’San Francisco, was in Portland for a few ‘days this week. SPOKANE, SE 
sale lumber dealer of San Franciseo. According to,cur- He says prospects in California are good. 
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We Ship Promptly 


FIR LUMBER 


Vertical Grain 


FLOORING 
RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office: 
HARRISON G, FOSTER, 
849-851 Security Bank Bldg. 
Minneapolis, Minn. 


St. Paul and Tacoma Lbr. Co, 


TACOMA, WASH. 


C. W. GRIGGS, President. 
A. G. FOSTER, Vice-President. 
E. G. GRIGGS, 2nd Vice-President, 
GEO. BROWNE, Sec’y. & Treas. 














































IN TIMES PAST 


when people didn’t know about our Fir doors, They 
used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


where the ambitious builder wants something ~ 


BETTER THAN PINE, 


he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir & Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representative, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W.C. ASHENFELTER Builders’ Exchange, Philadelphia, Pa. 
Spokane Representative, 

H. 8. OSGooD Spokane, Wash, 























WE ARE CAR AND CARGO 
SHIPPERS OF 


LONG and LARGE TIMBERS 


SPARS 


GENERAL OFFICES: 


Pacific National Lumber Co. 


TACOMA, WASH. 





Mills at Ashford, Wash. 




















BELATED ADVICES OF GENERAL INTEREST. 





Railroad News of Varied Character—Important Business Change in Michigan—Happenings in 
Houston—Saw Manufacturers’ Unique Souvenir, 
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ASKING REPARATION FOR WEIGHT OVER- 
CHARGES. 


M. R. Grant, a yellow pine and sash and door manu- 
facturer, of Meridian, Miss., has filed a complaint with 
the Interstate Commerce Commission against the Gulf 
& Ship Island railroad, asking for reparation on excess 
weight of $10.72 on a ear of yellow pine lumber 
shipped last year. 

The Crescent Lumber Company, of Meridian, Miss., 
asked the Interstate Commerce Commission for repara- 
tion against the Mobile & Ohio and the Chicago & 
Alton railroads to the amount of $613.62.: The elaim 
is made on excess weight of a shipment of yellow 
pine. 

The Duluth Log Company has filed a complaint 
against the Minnesota & International Railway Com- 
pany, the Northern Pacific railway, the Chicago, Mil- 
waukee & St. Paul railway, the Iowa: Central railway, 
the Chicago & Alton Railroad Company ‘and. the 
Southern railway, asking for reparation to the amount 
of $32.89 on an excess shipment of poles shipped from 
La Porte, Minn., to Chicago. 





ST. PAUL TO ADD TO FORCE. 


The Chicago, Milwaukee & St. Paul has announced 
that it will put on 500 additional men at the Minne- 
apolis car shops on January 1. It is intended to 
enlarge this plant and to build cars for the western 
extension, instead of using the shops for repair work 
only. 





NEW TRANSCONTINENTAL RATES. 


Although the transcontinental lines are working on 
the new tariffs of both east and west bound rates, no 
information has yet been given out concerning the 
advances. It is probable that the new rates will not 
go into effect before January 1. From present indi- 
cations most of the advances will be in west bound 
rates, with comparatively little change in the tariffs 
so far as California products are concerned. 





LAKE SHIPMENTS CLOSING. 

Western roads are notifying shippers that lumber 
and shingles will not be received for lake transporta- 
tion hereafter and that for the remainder of the 
winter all such shipments east must be sent over an 
all rail route. 





MERSHON, SCHUETTE, PARKER & CO. REOR- 
GANIZED. 


SaGINaw, Micu., Nov. 4.—Mershon, Schuette, Parker 
& Co., of this city; announce that William Schuette, who 
has long been president of the company, recently sold 
a part of his interests in the enterprise and tendered his 
resignation as president, with the consequence that the 
personnel of the company has been changed slightly. 
The officers at present are: President, F. E. Parker; 
vice president, C. A. Eddy; secretary, E. C. Mershon; 
treasurer, C. F, Eddy; assistant to the president, J. D. 
Mershon. , 

C. A. and C. F. Eddy are members of the well known 
firm of Eddy Bros. & Co., of Bay City, Mich., and Blind 
River, Ont., and are large stockholders in Mershon, 
Schuette, Parker & Co. E. C. Mershon represents the 
interests of the Mershon family in the reorganized cor- 
poration and controls a largé block of the firm’s stock. 

The directors are F. A. Parker, C. A. Eddy, C. F. 
Eddy, E. ©, Mershon, W. B. Mershon and William 
Schuette. : 

No other changes have been made and the firm ex- 
pects to continue its business along the same lines as 
has characterized its operations heretofore. It is car- 
rying one of the choicest stocks of white pine’ ever in 
its possession and the manufacturing business at Sagi- 
naw is growing steadily. The concern is making more 
sash, doors and blinds, frames and boxes and other 
manufactured products of white pine than it was,a year 
ago, showing that its business has not suffered’ during 
the period of financial depression. 

The direct sales branch of the business, carried on 
through the New York office, of which W. D. Mershon 
is manager, is also showing good results and the com- 
pany expects to do a large and aggressive business from 
that point during the next year. The sales force has 
not been entirely arranged for next season, but it is 
expected that most of the men now representing the 
firm will be retained in its employ. 





A PROGRESSIVE WISCONSIN CONCERN. 


For its size and eapacity the Flanner-Steger Lum- 
ber Company’s plant at Blackwell, Wis., which was 
erected in 1904, is one of the best equipped and most 
modern single band and resaw mills in the state, cut- 
ting from 12,000,000 to 15,000,000 yearly. In 1905 
a planing mill was added and a flooring plant will 
soon, be installed. This company owns 15,000 acres 
of timber, consisting of pine, hemlock and hardwoods. 
It has a 12-mile logging road equipped with two en- 
gines, forty-five cars and a steam log loader. G. C. 


Flanner, president and general manager, concerning 
“We haven’t found 


the condition of business, says: 





it very difficult to dispose of our stock, as will be 
proven from the small amount of lumber that will 
be found in our yards.’’ 

The Steger Piano Company, of Chicago, of which 
Mr. Steger is president, buys most of the material 
used in the Steger piano from the Flanner-Steger 
Lumber Company. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, Tex., Nov. 1.—Railroads are reported as 
buying considerable lumber the last week. One local 
wholesaler is known to have made a good tie deal—an 
exceptionally good deal for these times—and others 
have closed contracts for railroad materials. While 
these transactions would not be noteworthy under nor- 
mal conditions, they are significant now and are noted 
by the yellow pine manufacturers with especial inter- 
est. 

The J. C. Hill Lumber Company reports that it has 
closed more and larger contracts with railroads during 
the last three weeks than it had made for four months. 

Interior dealers and yard men are buying little lum- 
ber and the market is slow. What buying the retail 
dealers do indulge in is for immediate delivery and imin- 
mediate consumption. They are not taking any chances 
on the future. 

The stocks at the mills are broken and no effort is 
being made by the manufacturers to bring them up until 
the signs are more definite and the future is more sure. 
The Kirby Lumber Company, as one illustration, has 
but 40,000,000 feet of lumber now on hand, and this 
is 60 percent short, it is claimed. The Industrial Lum 
ber Company, of Beaumont, has only 16,000,000 feet in 
its mill yards, when its normal stock would be 28,000,- 
000 feet. 

Ben Foster, of Kansas City, president of the Foster 
Lumber Company and the Trinity River Lumber Com 
pany, has been spending some time in Texas going over 
the properties in which he is interested. 

James Farmer, for years assistant treasurer of the 
William Cameron Lumber Company, of Waco, has re 
signed and will go out of the lumber business entirely. 
He will locate in Fort Worth. QGhester Dewey, another 
lumberman with William Cameron & Co., has resigned 
to become connected with William Buchanan & Co. He 
will have headquarters in San Antonio. 

E. G, Shilkee, of Houston, who has been a salesman 
for the Alf Bennet Lumber Company, of St. Louis, dur- 
ing the last year, has been made general sales manager 
for the company with headquarters in St. Louis. 





ON THE WING THROUGH THE SOUTH. 


GULFPORT, Miss., Oct. 29.—This week I visited several 
of the larger mills in Mississippi and find stocks are 
very scarce. A majority of the large mills are decreas- 
ing their stocks rather than increasing them. Priees are 
being held firm and manufacturers are not inclined ‘to 
make any concessions to get business. They claim they 
ure receiving many inquiries and that a sufficient num- 
ber of them develop into orders to take care of their 
products. Many of them say they expect an advance 
in the, near future. VISITOR. 





SAW OUTPUT OF HIGH MERIT, 

The AMERICAN LUMBERMAN is in receipt of a very 
unique souvenir in the shape of a small circular saw 
from the Huther Bros, Saw Manufacturing Company, 
Incorporated, of Rochester, N.Y. The Huther Bros. 
Saw Manufacturing Company, is a manufacturer of high 
grade saws and Huther Bros.’ patented groover or dado 
head. The groover or dado head will cut any width 
groove from % inch to 2 inches or over and ean be 
used on any circular saw mandrel. It will eut a per- 
feet groove with or across grain and will give entire 
satisfaction in all classes of work. 

‘The officers of the Huther Bros. Saw Manufacturing 
Company are well experienced in their line of work, 
being fitted by years of experience and knowing the 
needs and demands of saw mill and woodworking mills. 
Further information regarding the dado head or other 
articles manufactured by the company will be sent upon 
application to the Huther Bros. Saw Manufacturing 
Company, 1120 University avenue, Rochester, N. Y. 





A SEVEN-SAW GANG CLEAT RIPPER FOR 
BOXES. 


The Rodgers Iron Manufacturing Company, of 
Muskegon, Mich., is making a short bed gang ripper 
for planing‘mills and box shook factories, especially 
designed for ripping boards into cleats or other erat- 
ing stock. ‘It will handle a board as short as 7% 
inches and is so readily adjusted with a few extra 
sets of spacing collars that any size of crating stock 
desired can be manufactured easily. The machine can 
be conveniently installed, as it can be belted on to the 
arbor pulley either from above or below. It is so 
well made that it will handle all the feed that one 
man ean furnish it and 40,000 to 45,000 cleats, % inch 
x ys inch x 8 inches, is not an unusual hour’s work. At 
that the machine oceupies but 36x36 inches of floor 
space and it is achieving great popularity as a compact 
and valuable tool. 
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LOCAL AND PERSONAL. 


PPADS 

Grant Harrison, hardwood lumber manufacturer, of 
Petoskey, Mich., spent several days in Chicago recently. 

A. E. Davenport, vice president of the Pascola Lum- 
ber Company, Pascola, Mo., was a visitor in Chicago last 
week. 

Charles Currie, of the Ruddock-Orleans Cypress Com- 
pany, New Orleans, La., called on Chicago cypress deal- 
ers this week. 

A. H. Sherrill, of the Sherrill-Russell Lumber Com- 
pany, of Paducah, Ky., was a visitor among Chicago 
lumbermen this week. 

T. J. Christian, sales manager of the South Bend 
branch of Maley & Wertz, Evansville, Ind., was in 
Chicago a few days ago. 

John MeGarry, of the Edward Hines Lumber Com- 
pany, is again well enough to attend to his work about 
the plant of this company. 

lL. J. Bardwell, of the Bardwell-Robinson Company, 
Minneapolis, Minn., was one of the sash and door men 
who called on the trade this week. 

J. C. Walker, representative of the Dixie Lumber 
Company, Charleston, W. Va., has called on a number 

f hardwood dealers in Chicago recently. 

J. W. Adriance, of the True & True Company, Chi- 
vago manufacturers of sash and doors, returned last week 
from his vacation which was spent in Michigan. 


C, A. Goodman, president of the Goodman Lumber 
‘‘ompany, Marinette, Wis., called on the northern hard- 
wood and white pine trade of Chicago during the last 
few weeks. 

Orville R. Bissell, representing Schultz Bros., of Chi- 
cago, at Mound City, Ill, spent several days in Chicago 
this week. Mr. Bissell was accompanied in his northern 
trip by his wife. 

G. L. Curtis, of Curtis Bros. & Co., sash and door 
manufacturers, of Clinton, lowa, was in Chicago this 
week in conference with a number of other manufac- 
turers in the same line, 


J. H. P. Smith, of the Ashland Lumber Company, 
\shland, Ky., was in Chicago a week ago on business 
and reported that in anticipation of the result of the 
election business throughout his section was improving 
steadily. 

Charles F. Thompson, of the Thompson Lumber Com- 
pany, returned last week from an eastern trip during 
which he attended to a considerable amount of business 
for his firm and participated in a number of golf tourna- 
ments, 

John Hanna, of the Wiborg & Hanna Company, Cin- 
cinnati, Ohio, was a recent visitor in Chicago. 

George Stoneman, of the Stoneman-Zearing Lumber 
Company, Devall Bluff, Ark., called on the hardwood 
trade in Chieago last week. 

W. W. Dings, secretary of the Garetson-Greason Lum- 
her Company, of St. Louis, called on the Chicago hard- 
wood trade the latter part of this week. Mr. Dings says 
hardwood conditions throughout the country are improv- 
ing steadily and is especially encouraged by the business 
in red gum lumber. 

George Pope, of the D. 8. Pate Lumber Company and 
secretary of the Chicago Lumbermen’s Golf Club, has 
decided that it would not be advisable to make any at- 
tempt to arrange a tournament of Chicago Lumbermen 
(lub players against those of New Orleans and, there- 
fore, the proposed match has been called off. Between 
ten and fifteen Chicago lumbermen were willing to 
make the trip to New Orleans to play in this tourna- 

ent. 


Many of the readers of the AMERICAN LUMBERMAN, 
particularly the old-time operators in the northwest, 
ll recall the military figure of John Mason Loomis, 
formerly of John Mason Loomis & Co., operating in 
ieago and in the north. He died a few years ago, 
d his widow lately presented a marble bust of the 
‘eased to the Grand Army Hall and Memorial Asso- 
ition, which will be unveiled November 14 at 2:30 
. m., at the association’s rooms, in the Public Library 
ilding, Chicago. 
Ben Collins, jr., who formerly represented the Con- 
ental Lumber & Tie Company, of Beaumont, Tex., 
Chicago, returned this week from a two weeks’ south- 
i trip during which he called on a large number of 
llow pine manufacturers in a number of states. Mr. 
llins on his return said the Collins Lumber Company, 
lich is to have its headquarters in Chicago, with a 
pital stock of $50,000, was practically organized and 
at it would be possible to give out definite informa- 
m concerning thé organization of the new company 
ithin the next few days. 
George 8. Dennis, of the Challoner Company, Oshkosh, 
is., has recently sold a shingle mill outfit to the St. 
mes Timber Company, Fronier, La., which, briefly 
seribed, is a three machine plant complete. This plant 
ill be running about the first of the year. It is situ- 
ed on the Illinois Central railroad between Ruddock, 
ua., and New Orleans, La. Mr. Dennis also sold re- 
‘ntly to John Murdock, of Newellton, La., a complete 
hingle mill outfit, which will be speedily erected and 
‘ut into commission. 


—eo—_eeeeeee 
IN PRACTICE OF TRANSPORTATION LAW. 


An interesting department of the law is that relating 
® transportation and particularly to interstate com- 
nerce. The activities of the Interstate Commerce Com- 
mission in endeavoring, in pursuance of the powers 
granted it, to assert the power of the government over 


{ 





interstate commerce and to stand as a mediator between 


the public and the railroads has called for the service 
of an’ increasing number of attorneys. A number of 
lawyers in different parts of the country are gaining 
fame. by. their mastery of the law of the carrier, and 
have appreciated that in that field is opportunity for the 
most careful study and the highest ability. Among 
them are three gentlemen who have associated themselves 
for practice in interstate commerce cases as a specialty. 
These are Walter S. Penfield, of Washington, D. C.; 
F. S. Blattner, of Tacoma, Wash., and the latter’s 
partner, Mr. Chester, the combination being known as 
Penfield, Blattner & Chester. Mr. Penfield is the son 
of an attorney, now deceased, who was famous in the 
practice of international law. Mr. Blattner was an 
associate of the elder Penfield and brings to the new law 
firm as usual experience in the large legal field. As 
an example of its activities the new firm has charge of 
the case on behalf of the Emory Estate, of Boston, be- 
fore international tribunals, against the government of 
Nicaragua. The chief office of the firm will be at 
Washington, D. C., with a branch office in Tacoma. 
These gentlemen are highly recommended to the AMERI- 
CAN LUMBERMAN as possessed of the experience, ability 
and integrity necessary, for success in such difficult work. 





RECEIPTS BY WATER AT CHICAGO. 

The receipts by water at the port of Chicago for the 
week ended October 31 are the largest recorded this sea- 
son. Thirty-three vessels which entered this port brought 
in a total cargo of 15,070,000 feet of lumber, 160,000 
shingles, 567,000 lath, 49,003 ties, 12,000 posts and 200 
poles, as against thirty-three vessels which brought in 
a total of 13,698,000 feet of lumber, 3,500,000 shingles, 
43,630 ties, 34,526 posts and 800 poles the previous 
week. This brings the total receipts at the port of 
Chicago by water from January 1, 1908, to October 31, 
to 264,027,000 feet of lumber, 13,593,000 shingles, 
1,023,043 ties, 691,113 posts, 52,478 poles, 1,335 pieces 
of piling and 7,075,550 lath. 

Arrivals by date and vessel for the week were: 


OCTOBER 26. 

Schooner Cora A., Garden Bay, Mich., Van's Harbor Land 

& Lumber Co. to C. A. Paltzer Lumber Co., 530,000 feet. 
OCTOBER 27. 

Schooner Helvetia, Little Current, Ont., Wolverine Cedar 
& Lumber Co. to Edward Hines Lumber Co., 976,000 feet. 

Schooner Alice B. Norris, Thessalon, Ont., R. E. Wooding 
to Edward Hines Lumber Co., 700,000 feet of lumber and 
378,000 lath. 

Steamer L. L. Barth, Blind River, Ont., Riley & Grabousky 
to Edward Hines Lumber Co., 555,000 feet of lumber and 
191,000 lath. 

Steamer 8. O. Neff, Traverse City, Mich., Carp Lumber Co. 
to John Spry Lumber Co., 350,000 feet. 

Steamer F.. W. Fletcher, Manistee, Mich., State Lumber 
Co. to Theo Fathauer Co., 350,000 feet. 

Steamer George C. Markham, Muskegon, Mich., Thayer 
Lumber Co. to Street-Chatfield Lumber Co., 420,000 feet. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry 
Transportation Co. to same, 384,000 feet of lumber and 
160,000 shingles. 

Steamer Georye Burnham, Sault Ste. Marie, Mich., George 
Wilson to Naugle Pole & Tie Co., 12,000 ties. 

OCTOBER 28. 

Steamer Philetus Sawyer, Ludington, Mich., Stearns Salt 
& Lumber Co. to South Side Lumber Co., 340,000 feet. 

Steamer 7. R. Wiehe, St. Ignace, Mich., Edward Hines 
Lumber Co. to same, 550,000 feet. 

Steamer J. W. Stephenson, East Jordan, Mich., David 
Ward Estate to Edward Hines Lumber Co., 600,000 feet. 

Steamer N. J. Nessen, Harbor Springs, Mich., Harbor 
Springs Lumber Co. to Rittenhouse & Embree Co., 350,000 
feet. 

Steamer M. F. Butters, Ludington, Mich., Stearns Salt & 
Lumber Co. to Lord & Bushnell Co., 550,000 feet. 

OCTOBER 29. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry 
Transportation Co. to same, 820,000 feet of lumber, 1,000 
posts and 200 poles. 

Steamer S. O. Neff, Manistee, Mich., State Lumber Co. to 
Theo. Fathauer Co., 250,000 feet. 

OCTOBER 30. 

Schooner R. L. Fryer, Two Harbors, Minn., Alger, Smith 
& Co. to Pilsen Lumber Co., 737,000 feet. 

Steamer Kalkaska, Duluth, Minn., Pilsen Lumber Co. to 
same, 750,000 feet. 

Steamer O. E. Parks, Nahma, .Mich.,. Bay de Noquet. Co. 
to Edward Hines Lumber Co., 347,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., J. O. Nessen & 
Co. to Theo Fathauer Co., 375,000 feet. 

Steamer Kongo, Oscoda, Mich., H. N. Loud & Son’s Co. to 
Joyce-Watkins Co., 18,000 ties. 

Steamer Edward Buckley, Cheboygan, Mich., Embury- 
Martin Lumber Co. to McCormick division of International 
Harvester Co., 325,000 feet. 

Steamer Wotan, Manistee, Mich., R. G. Peters Salt & Lum- 
ber Co. to Herman H. Hettler Lumber Co., 600,000 feet. 

Steamer Helen C., Cheboygan, Mich., Raber & Watson to 
same, 12,000 ties and 10,000 posts. 

Steamer Niko, Duluth, Minn., Rittenhouse & Embree Co. 
to same, 800,000 feet. 

Schooner Lotus, Cedar River, Mich., S. Crawford & Sons 
to Joyce-Watkins Co., 7,300 ties. 

Schooner Annie M. Peterson, Duluth, Minn., Rittenhouse 
& Embree Co. to same, 900,000 feet. 

Schooner Butcher Boy, Marinette, Wis., N: Ludington Co. 
to Lord & Bushnell Co., 430,000 feet. 

OCTOBER 31. 

Schooner James Mowatt, Spragge, Ont., W. L. Martin Co. 
to Herman H. Hettler Lumber Co., 686,000 feet. 

Steamer 7. S. Christie, Spragge, Ont., Waldie Bros. to 
Herman H. Hettler Lumber Co., 686,000 feet. 

Steamer Gettysburg, Grand Marais, Mich., Manistique 
Lumbering Co. to Herman H. Hettler Lumber Co., 750,000 
feet. 

Schooner Quickstep, Masonville, Mich., Escanaba Lumber 
Co. to Estabrook-Skeele Lumber Co., 293,000 feet. 

Schooner Resumption, Ford River, Mich., Ford River Lum- 
ber Co. to Edward Hines Lumber Co., 325,000 feet. 





Amusement Park Sold at Auction to Satisfy Judgment. 


MILWAUKEE, Wis., Nov. 2.—To satisfy judgments aggre- 
gating $5,222.28 obtained in mortgage foreclosure proceed- 
ings brought against the White City Construction & Amuse- 
ment Company, of Milwaukee, by Fred Schroeder, of Fred 
Schroeder & Co., lumber dealers of Milwaukee, most of the 
buildings of the ill fated White City have been sold at public 
auction. Mr. Schroeder supplied the lumber for the buildings, 
the original price being $2,646.82, of which $1,146.82 had 
beer paid. The park was opened in the summer of 1906 
and lost money from the. start, 





ANNAH BLOW PIPE /CO.//) 
Results Count 


more than theory around plan- 
ing mills and wood working 
factories and it is because of 
our thorough knowledge of 
their requirements that our 


Complete Blower Systems 


never fail to secure the best results. If you want 
our advice and an estimate for a job guaranteed 
to do the work, write us, 


how SAVANNAH BLOW PIPE CO. 


543-45 Liberty St., East, SAVANNAH, GA. 4 
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MG PORTLAND, OREGON, “Sigg 


FIR 


CAR SILLS, SIDING, 
ROOFING, LINING, 
BRIDGE TIMBER. 


And we can always meet emer- 
gencies requiring unusually quick 
shipment. 


G. W.GATES & CO. 


PORTLAND, OREGON, 


Branch Sales Office: 
201 Scott Building, SALT LAKE CITY, UTAH. 


THE 
Tas & Briggs Lumber Co. 


OFFICES : 
409-416 Board of Trade, PORTLAND. 
824-5-6 Central Bldg., LOS ANGELES. 
MILLS : 
Portland, Oregon, Foot of Hull Street. 
Raymond, Washington. 



































Manufacturers and Shippers by Rail and Water— 
OREGON and WASHINGTON FIR 
SPRUCE and CEDAR AIR and KILN 
DRIED PRODUCTS. LUMBER, 
SHINGLES, R. R. TIES, COLUMNS, 
CROSS ARMS, POLES and PILING. 


“JUST WRITE” PORTLAND 









































OREGON. 


PORTLAND, - 








FIR LUMBEIR 


827 Chamber of PORTLAND, 
Commerce Bldg. OREGON. 


F. C. Graham Lumber Company. 
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Following are a 
Few Items we can 


Ship Promptly: 


Upright Sawed Red Cedar Shingles, 


All made from Green Timber. 


All sizes and Lengths of Car Sills. 

High grade Kiln Dried Fir Finish. 

Spruce and Cedar, 14x4 & 14x6 Bevel Siding. 
Factory Plank in Spruce, Fir and Cedar. 
Long Cedar Telegraph and Telephone Poles. 





Washington Lumber & Timber (Co. 


SEATTLE OFFICE, 712-13 Lowman Bldg. 


California Representative, DWIGHT LUMBER CO., 
22 Market, St , San Francisco. 











CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 
SHINGLES 
LUMBER EXCHANGE 


7 ELECODE PROMPT SHIPMENTS 











R. J. Menz Lumber Co. 
Wholesalers :: Manufacturers 
Coast Lumber and Shingles 

SEATTLE, WASH. j 


Special United States Sales Representative for 


THE PACIFIC COAST LUMBER MILLS 


OF VANCOUVER, BRITISH COLUMBIA, 
Red Cedar Shingles of 16-in., 18-in. and 24-in. Lengths 


Exclusive Handlers of the Famous 


“BUCKEYE” BRAND of Washington Red Cedar Shingles. 




















Let Us Show You | 


what we mean by quick and 
satisfactory service on 


Fir, 
Cedar and Spruce 
Red Cedar Shingles 
Car and Cargo Shippers. 
NELSON LUMBER COMPANY 


1052-1053 Empire Building 
\ Mills at Tacoma, Wash. SEATTLE, U. S. A. yo 


fj 
PACIFIC WASHINGTON 




















LUMBER—SHINGLES 


WHOLESALE DEALER 
AND SHIPPER 


Robert S. Wilson, 











1211-1212-1213 Alaska Bldg. 
SEATTLE, WASHINGTON, 


















‘THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 33. 


“It is too early to determine the effect the election 
will have on the lumber trade. A feeling of confidence 
prevails in the trade, not only in Chicago, but through- 
out the country. It seems to be the general impression 
that corporation buying, which has been at a stand- 
still for six months or more, will be a feature through- 
out the winter and spring. Large manufacturing con- 
cerns for the last six months have been buying lumber 
only as needed to fill current orders. In many in- 
stances the concerns which usually carry 1,000,000 to 
5,000,000 feet of stock on hand are now running with 
but a few hundred thousand feet of lumber on hand. It 
will be necessary, as soon as such concerns begin opera- 
tion on full time, to lay in large stocks and lumbermen 
throughout the country are relying on this demand for 
an active business season during the next three months. 

The railroads are already in the market for consid- 
erable maintenance of way and car material, for 
which inquiries have been out for some time and on 
which deliveries will be asked for in January and 
February. 

As usual during election week thete was little trade 
of consequence. Yellow pine sagged off to some extent 
and on:some items quotations are somewhat lower 
than a week ago. Rapid recovery in all grades of 
pine, however, is expected as soon as the country 
yards begin to stock up. Orders from this source 
generally begin to come in between December 1 and 15. 
Country yards have relatively light supplies on hand and 
yard stock is expected to move rapidly from now on. 

Hardwoods in better grades are holding steady, 
while the lower grades are dull. Shipments by lake 
are practically at an end and yards, both in Chicago 
and in the east, are well stocked with both white pine 
and hemlock. A few of these yards will receive addi- 
tional shipments but the majority of them report that 
they have about all the lumber needed for the winter 
trade. 

In the west some difficulty in securing cars is re- 
ported. The south seems to have an abundance of 
equipment to handle without delay all the lumber 
needed. 

Chicago Lumber Receipts and Shipments. 
“ oe by George F. Stone, secretary of the Board of 
rade, 

- RECEIPTS, WEEK ENDED OCTOBER 31. 

Lumber. Shingles. 





EN ice lala bie chiang a he a 46,721,000 14,919,000 
a Bea alata noo mee hte caeseriee oa a 49,830,000 9,023,000 
NS st a ad pane” Metco aes 4,896,000 
NN Sr rr eee ee DD © A sveckbeoacs 
TOTAL RECEIPTS JANUARY 1 TO OCTOBER 31. 
Lumber. Shingles. 
BE ho.6 Sisal AK ate kode a ka ee 1,637,711,000 464,014,000 
ear fal te ip rag dk cr dents a ek de Doe 2,154,318,000 400,242,000 
ETC CCE E CCT EE ee ee 63,772,000 
Pee ee Pires eee ere rere 
SHIPMENTS, WEEK ENDED OCTOBER 31. 
Lumber. Shingles. 
BD abd wed 0601080600 00800 00:00 16,546,000 10,840,000 
6,443,000 


NE Sarde, aie ele dae dea be Sk 17,651,000 


4,397, 100 


Increase 
Decrease 


1,105,000 






TOTAL SHIPMENTS JANUARY 1 TO OCTOBER 31. 

Lumber. Shingles. 

_. BANARAS ere eee ere re ee ee ee 621,659,000 = 433,536,000 

ee ee ee eee Te ee 863,460,000 398,937,000 

EGE. once ceebbe.nddlebas) geptegbiedae 34,599,000 

RS oa 2.cleea beat eeca es DEED: bck eke vince 

RECEIPTS BY WATER. 

Lumber. Shingles. 

Week ended October 31.......... 11,528,000 3,660,000 
From January 1 to October 31, 

DE. Scns cAaarsaaneensaows 259,254,000 13,593,000 


Permits issued by the Chicago building department 
during the week ended November 4 were: 


CLASS— No. Value. 
RE ON. 0.x: ne 4.006 6 06 0 400-0.00 00106 18 $ 10,600 
$ 1,000 and under $ 5,000............. 68 179,900 

5,000 and under ree 37 234,730 
10,000 and under 25,000.........444- 12 181,000 
25,000 and under OO eer ee 7 200,000 
50,000 and under 100,000............. 2 140,000 
McClurg, A. C., & Co., warehouse........- 1 100,000 
Schwartzchild & Sulzberger, brick addition. 1 100,000 

ere eee eee et ere a 146 $ 1,145,230 
Average valuation for week.........-. +s ‘ 844 
Totals previous week........+.+e+0+. 157 1,371,490 
Average valuation previous week...... ... 8,735 
Totals corresponding week 1907....... 116 759,250 
Totals January 1 to November 4, 1908.8,558 50,378,840 
Totals corresponding period 1907..... 7,116 56,203,470 
Totals corresponding period 1906..... 7,186 56,201,837 
Totals corresponding period 1905..... 6,121 55,296,075 
Totals corresponding period 1904..... 4,834 36,829,595 
Totals corresponding period 19038..... 4,546 34,832,865 
Totals corresponding period 1902..... 4,488 44,103,215 





Northern Pine. 


PDIP IOPLa 


Chicago. Manufacturing demand for the _ better 
grades of white pine has improved slightly this week 
and full list prices on all shop lumber are being 
secured. Norway piece stuff is stronger than a week 
ago and is selling to the country yards in fairly large 
quantities. Supplies of the better grades are not 
heavy and dealers insist on securing full quotations 
for all select lumber. The box factories are not 
buying the lower grades as freely as usual at this 


season. As a result, there is a slight shading in 

prices on the lowers. Reports from the north indicate 

that logging operations will not be as extensive this 

winter as usual. and that as a result higher prices for 

almost all grades of pine can be expected next spring. 
SABA 

Minneapolis, Minn, With the sawing season prac- 
tically over, manufactured stocks are at their maxi- 
mum, and the general situation is easy. Lumber in 
pile is greater in total quantity than last year, but 
it is in strong hands, and will not be sacrificed. The 
upper grades are not in much surplus and are held at 
better prices than in the summer. Lower grade boards 
are more plentiful, but the market for this kind of 
stock has been improving, which has a tendency to 
hold prices firm. Plans for next year eall for a eur- 
tailment all along, while every indication in the north 
west is for a big building year next season. 

eee" 

Saginaw Valley. Trade is moving quietly. Some 
cargoes are coming in steadily and there is no rush. 
There is considerable inquiry for lumber for box stuff. 
Prices are steady. Six cargoes arrived during the 
week and dealers who bought outside will bring stock 
right along till the close of navigation. Fairly good 
stocks will be carried into the winter. 

arnnnnnn 

New York. The market is firm and wholesalers are 
receiving substantial inquiries indicating that there 
will be a sharp resumption of buying. At the present 
time no large orders are being placed, but prompt 
shipment is required on small lots, showing low stocks 
at consuming points. 

lil 

Buffalo, N. Y. While white pine is still quiet the 
yards, as a rule, report fair trade at good prices and 
there is no expectation of any change of any account 
in that trade right away unless it is on account of the 
scarcity of the higher grades. Boxes are doing better, 
but there is not demand enough in that line to take 
care of the lower grades in pine. This difficulty is 
hard to meet, for so much of the Canadian lumber is 
narrow and low grade and Duluth is holding back its 
better grades, quite commonly leaving the trees stand 
ing. 

OBB 

Pittsburg, Pa. Calls continue in small lots, and 
prices remain firm. As a rule, leading dealers do not 
look for any appreciable increase in volume of business 
before January. Stocks are small at shipping points 
and in retail yards. 


OO 

Toledo, Ohio. The movement is considerably more 
active than a week ago. Building operations are fur 
nishing a nice outlet for white pine despite the 
tendency to substitute other materials. Factories also 
are good customers. Stocks are in good shape, with 
very few broken ends, although they are far lower 
than usual at this time of year. Rail receipts have 
been normal, but water shipments have been light. 
Some orders are being placed, and prices are firm, 
there being very little if any concession from list price. 
Inquiries have been numerous and indications point to 
some fair buying during the next few weeks. 

BBB L LI IT 

Cleveland, Ohio. Stock is being brought in a little 
more frequent than at almost any other time this 
season, due, probably, to the closing of navigation. 
Prices remain about stationary, but orders are still 
slow. 





Eastern Spruce. 


New York. The market is strong and the outlook is 
better than it has been for several weeks. The aver 
age order is on a basis of $2 off list, an increase of 
from $1.50 to $2. Assortments at yards are not heavy 
and the reported improvement in the building situation 
in several sections of the market has started a good 
volume.’ Wholesalers are not pushing socks and offer 
ings are rapidly absorbed. 





——Ooeeeeeree 

Buffalo, N. ¥. A good supply of spruce is coming 
from Virginia and Canada and some by lake. Dealers 
call the market quiet as it comes in pretty close com 
petition with the lower grades of yellow pine. Pine, 
however, is advancing, while spruce is not. The fact 
that the lower grades must compete with hemlock is 
against it, though where it is good enough for siding 
it moves freely. 

Boston, Mass. The market for spruce is daily grow- 
ing stronger. Offerings are small and with the major- 
ity of the eastern spruce mills closed no immediate 
relief can be expected. Many of the water mills were 
forced to close much earlier than usual as it has not 


_ been possible to get the logs down the streams owing 


to low water. In many places where there has been a 
fair log supply there has been no water power. It is 
freely predicted that prices have not reached the top. 
The cut of spruce timber during the last two winters 
has not been large and there are many owners of 
timber that will not put a erew into the woods this 
winter. While spruce lumber declined to a low level 
during the early summer there has not been a decline 
in the cost of logs. The majority of retail yards are 
carrying smaller stocks than usual, They have had a 
larger trade this fall than they expected. _ Demand 
for frames 9 inches and under is fair and prices have 
developed a much firmer tone. It is no longer possibie 
to buy at less than $24 and some are asking as high as 
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$25. Sales have been made at $24.50. Spruce boards 
are not in active call and prices have not advanced in 
keeping with frames. Random in some instances is 
higher but demand is not heavy. 
Se i a oe 
Pittsburg, Pa. More. activity is reported in spruce 
trade. There is a growing scarcity of stocks and mills 
now hold close to 50 cents better than a month ago. 
In other words, where shading of $3 heretofore has 
been made only $2.50 now is offered off list, and that 
for stocks on hand. Where it has to be cut special $1 
higher is demanded. It is believed that spruce will 
be returned to full list prices by early spring unless 
some unusual setback occurs. Clear spruce is getting 
from 25 to 50 cents above list and is scarce. 


White Cedar. 


RPO 





Chicago. A scarcity of white cedar ties has been 
the only feature of the market this week; prices have 
advanced considerably. It is practically impossible to 
secure any large number at present. The output this 
winter will be about the same as that of last year. 
A few small inquiries for poles have come in from 
telegraph companies, but as yet there is no marked 
activity in this branch of the white cedar trade, al- 
though dealers are refusing to sell poles at the low 
prices which have prevailed during the last summer 
and fall, Cedar posts are in light supply here and the 
demand from the country yards seems to be fully up to 
the supply now on hand, and the indications are that 
posts in all sizes will become very searce before the 
end of the winter. 

—_——eororrrn 

Minneapolis, Minn. Producers report a good sprink- 
ting of small orders, mainly for posts and short poles. 
There is no big business at this time, however, and 
the bulk of stocks on hand must be carried through 
the winter. Prices are not strang, but they are about 
to bedrock and will not be weaker. Production this 
winter, all agree, will be only a fraction of what it 
was last year. Posts will be the main article cut. 

Buffalo, N. ¥. White cedar shingles are doing very 
little but there is a fair demand for posts, considering 
that this is not the full season for them. Long poles 
in almost anything will sell readily but dealers in ties 
report that oak and yellow pine are in better demand 
than cedar. 


Toledo, Ohio. Aside from shingles and posts there 
is little movement. There is a fair demand from the 
country for white cedar posts and the railroads and 
street railways are still calling for some poles. What 
movement there is is being under satisfactory condi- 
tions. There is some searcity, but the limited demand 
has prevented any great annoyance from this cause. 


—oOoOoOoOoorres>’”_ 





Hardwoods. 





Chicago. A better inquiry from the manufacturing 
trade, following the announcement of election results, 
has eaused a slight advance in the better grades of 
iImost all the hardwood and in one or two instances 
there has been a rise in values which is extremely en- 
couraging to dealers here. Both red and white oak 
nd the better grades of red gum have advanced 
during the week, and it would now seem that red oak 
will probably be one of the most sought for woods in 
the entire list. Few of the southern mills have any 

ipply on hand and seem to be experiencing difficulty 

getting cut red oak logs. Quartered oak is also 
iding its own in a very satisfactory manner and 
iu advance in quotations on all the better grades of 
artered oak is looked for within the next few weeks. 

‘ard maple is slightly stronger than a week ago and 

: the flooring manufacturers throughout the country 

ive not as large a supply as they expected, a slight 

lvanee in prices is looked for. Not only is gum 
ing bought by the finish manufacturers, but the 
rniture people, being unable to secure the quantity 
red oak needed to fill fall orders, are buying more 
eely than at any time this year and are paying very 
tisfactory prices. Cherry is being sold to the imple- 
‘nt manufacturers, but furniture trade in this wood 
quiet. Chestnut is extremely dull, as the casket 
inufaecturers are practically out of the market. 

Corenananen in the lower grades is selling freely to 

' box manufacturers at satisfactory prices. 


———_—eo_eOeoeoOoworon” 


Minneapolis, Minn. Sales are slow just now, but 
quiries promise a revival of business following the 
ction, The railroads continue to place orders for 
r stock on a small scale, but an awakening is prom- 
d in this line. The supply of northern hardwoods 
short, excepting in birch, and prices are strong. 


—_—e—oeooeoonery/ 


St. Louis, Mo. The hardwood business has shown 
i splendid revival during the last few days. Trade is 
ut unquestionably heavier than it has been at any time 

luring this year. Inquiries are coming in rapidly and 
sales are even more satisfactory than is usual at this 
‘cason. But prices have not shown the same improve- 
ment that has taken place in the volume of business. 
Doubtless the attractive prices are influencing consid- 
erable of the buying. A large percentage of the hard- 
wood mills are running. Stocks are not accumulating, 
however, as shipments have been heavy of late ‘and 


the mills have been unable to replenish their low and 
broken assortments. The movement in oak this week 
has been very heavy, especially in car stock. This 
wood is scarce but is not commanding a price pro- 
portionate to its searcity. During the last few days 
there has been a better feeling in gum. All the other 
woods are in good demand. The belief is that prices 
will soon advance. 


oe 


Memphis, Tenn. The market has shown consider- 
able steadiness of late and the volume of business, 
while below the average for this time of year, is 
larger than a short time ago. Most buyers, however, 
continue to operate only for immediate needs and this 
prevents the booking of any very large orders. Some 
improvement 1s noted in export demand, especially 
from the continent. The call for quarter sawn oak in 
the higher grades is very satisfactory and there is no 
difficulty in selling plain oak in the upper grades. The 
lower grades are quiet in both plain and quartered 
stock, Some improvement is noted in the demand for 
ash, which was exceptionally quiet for a very long 
period. Cottonwood occupies about the same position 
as recently and there is no material change to report 
in either gum or cypress. Poplar is in satisfactory 
request and the amount available is not large. Pro- 
duction is on a fairly large scale but the logging 
season is expected to be very short and the producing 
trade regards this as a most important factor. Com- 
plaints come from interior points of the shortage of 
cars, but as a rule deliveries are more prompt than 
usual at this time. The trade is confidently looking 
for improved demand and a large increase in business 
following the election. 

rere 

Nashville, Tenn. There is a continued good demand 
for hardwoods; the higher grades being in special 
demand. Some improvements are shown in prices for 
the higher and lower grades. Demand for plain oak 
of the upper grades is strong and some call is on for 
the lower grades. The market has been especially 
strong on red oak during the week. Quartered oak is 
about holding its own. Considerable activity is noted 
in poplar. A good demand is shown for chestnut. 
Some ash is moving. Prices are about stationary. 

BEB 

New York. Business continues irregular, and while 
the call for some stocks is firm at better prices the 
general run of trade is not at all uniform. While 
quartered oak is in good demand, plain oak is freely 
offered with comparatively few takers. Chestnut, 
bireh and maple are in good supply and prices are 
not what they ought to be. Ash and basswood are 
very strong and wholesalers with a good line of this 
stock have little difficulty in getting their own prices. 
Hardwood for box purposes is in good demand and 
offerings are not very large. Wholesalers believe that 
until the first of the year the market will be more or 
less unsteady, with some rallying tendencies noticeable 
which will gradually lead into a good strong market 

oe 

Buffalo, N. Y. A better movement of plain oak is 
reported, and quartered oak is always active enough 
to keep it searee. Dealers who make a specialty of 
black ash and elm are well satisfied with that trade 
and there is a fair movement of the other hardwoods, 
although none of them are strong yet. It appears that 
when a dealer is ready to take up a certain wood and 
push it he can sell it readily, the minor hardwoods 
seeming to need some extra attention in this way. 


—_—eererrnr" 


Boston, Mass. Call for hardwoods is improving and 
prices are growing firmer. Some dealers because of 
the improved tone are willing to take larger chances 
than they would a few weeks ago. They now will 
allow a few cars to come forward from their mills 
without orders for them, feeling that they can dispose 
of them before they reach diverting points. Quar- 
tered oak is in fair call and prices have developed 
much more strength. For inch, ones and twos, there 
is a fair call, at $85 for the best stock, and a few 
dealers are asking $86. Plain oak is improving but 
is still sold at concessions. Brown ash is firm. 

LPs 

Baltimore, Md. It is still too early to determine 
what the effect of the national election will be, and 
dealers are disposed to be conservative; yet the 
feeling in the trade has improved and manufacturers 
are preparing for more active inquiry. Some of the 
yardmen, also, have been placing orders in excess of 
immediate requirements, and there is an air of ex- 
pectancy among the hardwood men. The foreign 
situation is unchanged, stocks being very large and 
prices low, with the movement exceedingly sluggish. 
Yet even there a very slight improvement in tone has 
begun to manifest itself, and exporters incline to the 
hope that the stagnation will soon be dissipated. 


eee 


Pittsburg, Pa. With the exception of higher grades 
of oak and poplar, demand has been quiet. In oak, 
the demand depends largely on industrial activity and 
this has been supplied without trouble because resump- 
tions have not yet reached normal conditions. Prices 
are a little weak for common grades, but are firm for 
the best grades of oak. 





Philadelphia, Pa. Very encouraging reports are com- 
ing in from all sides regarding the hardwood situa- 
tion, though buying is still somewhat on a conserva- 
tive basis. Good dry stock of better grades holds 
steady prices, with trend upward, while low grades 
on account of accumulation are still somewhat off. 
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Our advice 
Pay the price 
Buy the Best 
Forget the rest. 
We need YOUR business. You need 
OUR shingles. Write us. 


GREAT NORTHERN MILL CO. 
American Bank Building, 
Setecete. SEATTLE, WASH. 
OTT hhh hd ttt. | 
vee a car of shingles? 


DO YOU KNOW secs ofetinete’ 


now, stating grade, size of car and when shipment 
is to be made. Before loading the car we will ad- 
vise you the market price by wire. This enables you 
to get your shingles “right” on any market and also 
when you need them. All our regular custom- 
ers send orders this way, and if it pays them it will 
pay you. We have cars in transit all the time. 


FRED. A. ENGLAND 
407-8-9 Lumber Exchange Bidg., Seattle, Wash- 


Each day’s run means 
600 M of the best 
shingles made, 


Wiss 
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when you are going to 








Telecode 

















ALL GRADES OF 


Red 
Cedar 
Lumber || Shingles 


We are Manufacturers as well as Wholesalers 


MICHIGAN LUMBER CO. 


Mills at Marysville, Wash. SEATTLE, WASH. 


I~ CALIFORNIA-@g] 
California White Pine 


Cedar and Redwood Lumber, 

rough or worked, kiln dried: 

Lap Siding and Redwood Shingles 

are a few of our specialties. 

Redwood Shingle Capacity 

400 M Daily, Dry. 

LONG-BELL LUMBER CO., 
KANSAS CITY, MO. 

Exclusive a for Kansas, Nebraska, fowa, Okla- 

homa and Indian Territory. 


12th Floor, James Flood Bidg., 
Mer i Ponci see” San Francisco, Cal. 


ALL KINDS OF 
Pacific | 
Coast | 


















































California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber. 


ask LOUIS WUICHET, 


Rooms 706-710 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILL. 













4 I kes 1 
American ty cubes long mesneaes 


many times over in the 


course of a year, It isin- 

umberman dispensable to every lum- 
leading lumbermen ev- 

erywhere. Descriptive 

“y wee for the asking. Price, postpaid, $5.00 per copy. 

‘0 copies, $9.00. Three copies, $12.75. For sale by 


ber office. It is used by 
Telecode circular and sample 
American Lumberman, 315 Dearborn St., Chicago. 
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WHOLESALE 
PINE. YELLOW PINE 
MAHOGANY. HARDWOODS.TIES & CAR STOCK 
RAILWAY EXCHANGE ‘ 


CHICAGO 








John O’Brien Land & Lumber Co. 
Pine and Hardwoods 


115 Dearborn St., CHICAGO 








Telephone, Harrison 1120 


Hardwood Mills Lumber Company 


WHOLESALERS OF 


NORTHERN HARDWOODS sovurHERN 


1120 Monadnock Block, CHICAGO 








W.A. Messer Lumber Co. 


Chamber of Commerce, CHICAGO 


YELLOW PINE & HARDWOODS 








LOUISIANA RED CYPRESS 
C. L. CROSS, carcxeor irr: 


Sales Agent, Loulsiana Red Cypress Co. 


*Phone Harrison 810. 











W. L. SERRELL 
Pacific Coast Lumber 


1646 Monadnock Block, CHICAGO 








J.L.Lane & Company 
COMMISSION LUMBER 


Send me any Items you wish to Sell. 
108 LaSalle Street, CHICAGO, ILL. 











NOURSE-TAYLOR LUMBER Co. 


OAK 2° YELLOW PINE 


CAR and CONSTRUCTION STOCK 


Chamber of Commerce CHICAGO, ILL. 








Wisconsin Hemlock 
Michigan White Cedar 


C. H. WORCESTER COMPANY 
CHICAGO 








We are in the Market 


for CHICAGO 
Log Run LUMBER 
Popl ar COMPANY, 


Pullman Building, 
All Thicknesses. 


Send us your list with prices. CHICAGO. 
































OH, WEEP NO WEEPS, 


By Douglas Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 


AMERICAN LUMBERMAN, Publisher, 
CHICAGO. 


315 Pearborn Street. 





The situation is regarded as favorable as could be 
sxpected. 

Toledo, Ohio. The quickened market of the last few 
lays has made hardwood of all kinds good property. 
Chis is especially true as to building materials, floor- 
ng, finish ete. Prices have shown no disposition to 
recede from their present plane, and it is doubtful if 
jhe coming winter months will witness much change in 
price. The call for building material this year has 
furnished but a small fraction of the total handled, 
ind it does not seem probable that factory consumption 
will fall off a great deal. Receipts have been about 
aormal during the week. Retailers are still securing 
the bulk of their supplies from the local wholesale 
yards, 

OLLI I II 

Cincinnati, Ohio. Chestnut is a feature of the 
market. White oak, quarter sawed and plain, is in 
zood demand, and the supply ample. Red oak is 
plentiful and demand fair. Poplar is in active de- 
nand, with the stock available fully equal to the 
wants of the trade. Red gum shows some activity 
for export and several good orders for the foreign 
trade have been received. Prices on all lumber are 
very firm, with a rising tendency. Ash is in fair 
supply but the demand is not heavy. Hickory is very 
slow, with a good stock in sight to meet any demand. 
Owing to the fact that the wagon and carriage indus- 
tries are slow there is not much activity in ash and 
hickory. 

eee 

Cleveland, Ohio. The general report is that trade 
conditions are far from favorable. Oak, particularly 
plain commons, is moving slowly. Quartered stock is 
in fair condition, but not near what is expected when 
the furniture factories get started. Birch is very slow. 
Maple tlooring is selling at fair figures, but orders are 
not what they should be at this time. Cabinet woods 
are very slow. 

Columbus, Ohio. The hardwoods are holding their 
own, and nearly all of them show a rising tendency. 
Considering so many adverse factors in the situation, 
the demand is good for nearly all grades. Dry quar 
tered red and white oak are decidedly searce and the 
prices slightly higher than they were a week ago. 
Manufacturers will not sell under list price. Oak 
flooring still receives considerable attention and the 
demand is active. Prices on chestnut lumber were ad- 
vanced $2 this week. Stocks of first and second chest- 
nut are light and as soon as business opens they will 
quickly be taken and prices are sure to go consid- 
erably higher. Basswood is very strong and a good 
seller, especially in common or better. 


Hickory and Ash. 


Chicago. A general revival in the trade in all 
grades of hickory and ash is looked for in the next 
few weeks, as it is the general impression that the 
implement, wagon and other vehicle manufacturers 
will begin to operate on full time about December 1. 
At present, although there are a few inquiries out 
from jobbing houses, prices are not satisfactory and 
comparatively little lumber of these varieties is 
moving. 
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Pittsburg, Pa. Fair demand for these woods is 
maintained in a limited sphere, and no changes are 
noted in prices. Good grades of ash are always sal- 
able and bring the best prices. Hickory stocks of 
the higher quality are also scarce and find a ready 
market. In some instances, there is difficulty in meet- 
ing shipments under contracts owing to the condition 
of the mills which are without sufficient water to 
operate steadily. 





Hemlock. 





Chicago. Hemlock prices have continued to show 
improvement this week and contrary to expectations 
have not sagged in sympathy with southern pine. Yard 
stock trade has picked up considerably and there 
seems to be a stronger tendency among country dealers 
to lay in large supplies, as higher prices are expected 
later in the winter. Hemlock piece stuff is selling 
at better prices than any time since last fall and, 
although the movement is below normal, dealers here 
look for a continued improvement in the situation. 
Dimension is comparatively quiet and little or no 
change is expected until the country yards begin, to 
put in their supplies for spring trade. The lower 
grades of hemlock are dull and are selling at irregular 
prices. 

New York. Demand is as good as it was last month 
and the general situation has improved to such an 
extent that there is some talk of making the base 
price $20. Large orders are taken at prices in the 
neighborhood of $19, but from the tone of correspond- 
ence recently received from mill points it is evident 
that manufacturers are not going to push their avail- 
able supplies at present prices, feeling that it will be 
a matter of but a few weeks before they can get at 
least $1 more than at present. 
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Buffalo, N. Y. Trade is everywhere good, even if 
there is complaint that prices are not what they 
should be. This reduction made by the conflict be- 
tween Michigan and Pennsylvania prices has not set- 





tled matters between them, so that prices are not 
really very strong, yet the move has made hemlock 
very independent of either yellow pine or spruce, and 
the use of hardwoods for sheathing will not be common 
now. 

Pee 

Boston, Mass. While offerings of eastern hemlock 
have been comparatively small for several months, 
prices have not advanced and some dealers think they 
could buy at even ‘lower prices than a month ago. 
Buyers have used substitutes for hemlock this season 
to a large extent. 
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Pittsburg, Pa. Demand continues steady and prices 
have been growing firmer. Eastern buying has been 
most active and the best offerings are on sizes that are 
the rule for stocks on sticks. Special sizes and those 
the mills are out of are being sold at list or close to it. 





Toledo, Ohio. Hemlock is steady, prices hugging 
very close to list quotations. While receipts have 
been as large as for some time, it is noticeable that the 
most of it has come in carload lots by rail shipments, 
there being very little water business. The local 
demand has been good owing to the activity in build 
ing cireles. A pleasing feature has been at least a 
less rabid policy of price cutting on the part of local 
dealers, due in part to the increased volume of trade. 
Prospects for business are very bright and predictions 
are being made that there will be considerable buying 
vet. 





Poplar. 





Chicago. Inquiry for better grades of poplar has 
not developed to any large extent among large manu 
facturing concerns. Corporations of this kind have 
out inquiries which show that they intend to buy con 
siderable lumber before January 1. Supplies of the 
better grades of poplar are extremely light, with the 
exception of a fair stock of clear, white wagon 
boards, which are held by one or two concerns here. 
As soon as the extent of the winter trade can be de 
termined, considerable additional poplar is expected 
to be brought into this market. Prices are holding 
extremely firm on the upper and lower grades, and in 
view of the scarcity of this lumber there is prac 
tically no chance of any large concessions. 

SOOO 

Buffalo, N. Y. This wood has been uniformly strong 
and active, above most of the other woods, and the 
supply is not large enough to weaken the trade in 
any way. As a rule only a few producers that come 
into this market report anything but a very moderate 
stock. The quiet state of basswood shows that it is 
not coming into competition with poplar very -mueh. 
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Baltimore, Md. Dealers show a marked disposition 
to increase their holdings. Orders placed lately have 
been more liberal than for some time, and confidence 
in the future is manifested in buying in excess of im 
mediate requirements, for the reason that stocks in 
the yards had been allowed to run very low. Much 
ot the business is still on a very conservative basis, 
being done to satisfy immediate necessities, but there 
are also indications of speculative buying, and those 
dealers who have secured stocks in considerable 
volume believe that they will be able to profit by a 
rise in prices. 





Toledo, Ohio. Poplar has gained but little strength, 
the better grades being in good demand at fair prices, 
but there is a surplus of poorer and unknown stuff that 
is being handled under considerable concession. 
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Columbus, Ohio. High grade poplar is very scarce 
and the market is strong. But little wide poplar is to 
be had in this market and a sale was made a few days 
ago of that grade at record figure. One of the larg: 
companies made the sale and said that it was the 
highest price ever received for poplar. Saps, firsts and 
seconds, are scarce, but common poplar is in fair sup 
ply. Siding is moving well and the demand shows 
some improvement. 





Fir, Spruce and Cedar. 





Chicago. Car roofing, siding and material and thick 
tank stock are the only active features of the trade 
in this lumber this week. A number of inquiries ar 
out for considerable quantities of thick tank stock 
and the only reason that contracts are not closed is 
that the tank manufacturers are under the impression 
that the lumber should be secured at lower prices than 
those quoted during the last few days. The western 
manufacturers, however, are holding quotations very 
firm and it is only on particularly desirable orders that 
concessions are being made. A number of options on 
fir car material secured several weeks ago have been 
closed since last Tuesday, and it has been necessary 
for a number of western mills to refuse any addi 
tional orders, as they have sufficient work on hand 
to carry them through the remainder of this year. 
All the lower grades of fir are extremely quiet and 
comparatively little lumber is being disposed of in this 
market. 
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Portland, Ore. The market is continually improying 
and there seems no reason for lumber manufacturers 
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or dealers to feel anything but pleased with the out- 
look. California is buying in larger quantities than 
for some time and eastern business is very satisfac- 
tory. Two cargoes were sold to England recently, the 
chartering of two sailing vessels te carry them having 
been closed this week a Portland exporting firm. 
The local demand for building material continues 
brisk. Shingles continue weak, but an improvement 
is looked for and the mills are cutting at a lively 
rate. There is a fairly good demand for railroad ties. 
Log values remain unchanged, ranging from $7 to $10. 
eee" 

Tacoma, Wash. Millmen report eastern demand for 
fir lumber better, the rail market healthy and prices 
steady. Export. business is fairly active and the 
California demand, which has been picking up of late, 
is reported brisk at firm prices, recent advances being 
maintained. Cedar siding is active and does not share 
the slump in shingles. Shipments of car material 
have been heavy lately. Fir logs are scarce and ad- 
vanced November 1. Flooring logs are at $13 and 
merchantable at $10 to $10.50. 

Seattle, Wash. The railroads are slowly but surely 
coming back into the market for lumber for car build- 
ing and construction purposes. Some exceptionally 
good orders have been placed the last month with con- 
cerns in Seattle for both classes of material, and lum- 
bermen express themselves as greatly pleased with the 
turn the situation has taken for the better. Cargo 
business, offshore and coastwise, has developed of late. 
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Kansas City, Mo. There is nothing of importance 
to record regarding the west coast lumber trade in the 
Kansas City territory. Demand for fir and other 
coast woods has been very moderate this season, due 
to a complicity of reasons, of which the low price 
of yellow pine is not the least, and trade that has been 
secured came largely from Nebraska, southern Iowa 
and western Kansas. Jobbers are encouraged over 
the outlook, and with the settlement of the rate 
question, for the time at least, and election over, they 
look for a more liberal inquiry than they have had for 
some time. 


SBOP 
Buffalo, N. Y. Demand for Washington fir is good, 
but just as the trade began to settle down to do some 
thing comes a report of car shortage from the Pacific 
coast which will hold the trade back again, 


Mahogany and Spanish Cedar. 


Chicago. One or two large contracts for mahogany 
lumber for interior finish have been closed this week 
and the entire market seems to be in a stronger condi 
tion than for several months. The demand from all 
sections for veneers is strong and piano and furniture 
manufacturers appear to be buying a higher grade of 
veneers than at any previous time this year. Quota 
tions are being firmly held and on all desirable figured 
wood the prices now obtained are practically the same 
as those the same class of lumber brought over a year 
ago. Very little African mahogany is expected in 
during the next two months and mills throughout the 
middle west will devote their entire time to sawing up 
the lumber bought at the fall sales. The low prices 
which prevailed at these sales caused American veneer 
manufacturers to invest more heavily than usual and 
as a result a large number of particularly choice logs 
were secured, 

Spanish cedar is dull, but the demand from the cigar 
box manufacturers is sufficient to absorb all the 
lumber which is received here. 











Southern Pine. 





Chicago. Quotations on almost all grades of yellow 
pine have not yet recovered from the dullness immedi- 
ately preceding the election, although an advance in 
practically every item in the list is looked for at an 
early day. Sales have been made on timbers at from 
$1 to $1.50 below list and on dimension stock and 
piece stuff at from 25 cents to $1 off the quotations 
of the latest list. An improvement is expected in this 
market within the next few weeks, as eountry yards 
will be compelled to come into the market for their 
spring supplies early in December, with the result of 
a general advance in all yellow pine prices. At 
present the lower grades of yellow pine are not selling 
freely, to line and country yards or to box manufac- 
turers, although there is a quiet movement in Nos. 2 
and 3 common and culls, 
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St. Louis, Mo. Business has shown a steady im- 
provement which is generally regarded as satisfactory. 
Inquiries and sales have been more numerous. Prices 
are not yet as strong as the trade feels they should 
be. Mill stocks are broken and are not being accumu- 
lated to any great extent, although mills are generally 
running, some of them nights. But stocks have been 
terribly depleted and it will take some time to re- 
place them. Shipments have been regular. The car 
shortage is being felt in some places severely, 
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Kansas City, Mo. Good weather during the last ten 
days has improved inquiry for yellow pine yard stock 
from the southwest, although a tendency to hold off 
orders until after the election has been distinctly 








noticeable. With the election over the yellow pine 
people look for better demand than they have had for 
some~ weeks, although it is too much to expect any 
sharp increase at once. Dealers are hurrying shipment 
of orders that are becoming old, as they are looking 
for a fair volume of business this month and are 
anxious to get back orders cleaned up. The mills are 
giving very fair service considering the handicap 
they are under by reason of the poor assortment of mill 
stocks, and the fact that the car supply is fairly good, 
is helping out the shipping situation to a considerable 
extent. There has been no change in the market dur- 
ing the last week. Items of which there is a surplus 
at the mills are offered at liberal concessions from the 
list for quick shipment in straight car lots, but on 
mixed lots of yard stock the market is not apparently 
weaker than it has been for several weeks. Many of 
the millmen believe that trade generally, and especially 
for special stock, will improve noticeably within the 
month, and that this will have a decidedly beneficial 
effect on the market, for, as a matter of fact, the order 
files at most of the mills are low, and they are anxious 
for business just now. 
roe 

New Orleans, La. Barring a slight lull in the call 
for yard stuff, which has been noted for the last 
two weeks, the market is showing improvement, not 
large but steady and easily perceptible. The export 
trade is much better with respect to call and to price. 
Domestic quotations are said to be stiffening slowly, 
being hitched up, on the scarcer items, a quarter or 
so at a time. In spite of the increased production 
resulting from the resumption of mills long ‘‘down,’’ 
stocks rule still badly broken, with a number of items 
of common stock scarce. The factory trade is re- 
ported in progressively better shape. Orders for a 
few million feet of cdr material and bridge timbers 
have, according to current gossip, been placed recently 
by the agents of the Illinois Central system, while 
other inquiries for the same class of stock are afloat. 
This is, perhaps, the most cheering development of 
the week. Conservative manufacturers, while optimis- 
tie on the outlook, expect no immediate and radical 
improvement, regardless of how the election goes. 
The seasonal quietude is anticipated until the opening 
of the spring business about the first of the year. 
At that, however, the orders in hand are said to be 
sufficient to keep the mills fairly busy and prevent 
any slump or demoralization. Car supply continues 
reasonably satisfactory and the volume of shipments 
is classed fair. 

New York. There is good call for dressed stock such as 
flooring, ceiling, partition ete. Yard schedules are 
still offered very plentifully and there is not much 
snap to buying in that line. There is a feeling among 
some vf the larger local yards that certain sizes and 
grades of yellow pine have advanced too vigorously 
and expecting a small setback in what has held up 
some buying which might otherwise have resulted in a 
more regular market. On the other hand, those whole- 
salers wno have returned from mill points say that 
stocks at mills are nothing like what one usually finds 
at this time of the year, and it is plainly to be seen 
that inasmuch as manufacturers have the situation 
pretty well in their own hands today they are driving 
at that point for all it is worth. 

Boston, Mass. Demand for southern pine is moder- 
ate and prices are held with increasing firmness. Yards 
in this vicinity are not carrying large stocks, but with 
the large corporation trade out of the market they will 
not replenish their stocks. Flooring is in quiet de- 
mand and there is not much call for mill timbers. 
Manufacturers in the south are running their mills 
but are not willing to pile up a great deal of lumber. 
They think they have sold at too low prices during 
the last few months and now intend to get prices that 
will show a profit. 

Pewee 

Baltimore, Md. Georgia pinemen are beginning to 
stir themselves. For some time they have felt that 
any extra effort in local trade would be wasted, but 
they now feel that something is to be accomplished by 
energetic endeavor. Until now the city trade has been 
very quiet, but expectations are entertained that busi- 
ness soon will begin to pick up. Considerable work 
is in prospect and the outlook is encouraging. Outof- 
town. demand has been fairly good for some time past 
and further expansion is expected. Stocks are just 
about large enough to meet the wants of patrons. 
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Pittsburg, Pa. In spite of the general quiet prior 
to election day, yellow pine has been holding up in 
demand and prices have retained their firmness while 
many dealers report a tone of uncertainty regarding 
the attitude to be taken, believing that an advance 
will surely come if business interests are satisfied with 
the outlook for the coming year. A feature of the 
market is the general shortage of stocks and the fact 
that a number of the larger mills are oversold on many 


sizes. 
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Toledo, Ohio. Aside from the fact that the number 
of transit cars is reported to be large, yellow pine 
might be said to be somewhat improved. Local de- 
mand has been all that could reasonably be expected, 
and most of the mills are reported to be holding very 
close to list quotations. Shipments have been prompt 
and of fair volume. 


Cleveland, Ohio. Orders are scarce and while prices 
remain fairly firm most dealers feel that present con- 
ditions myst have an effect upon the price of yellow 
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25,000,000 


‘STOGIES:AREMADE:IN WHEELING ANNUALLY: 
OF THIS VAST PRODUCTION THE CREAM 15; 
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$2.00 PER BOX OF 10)() 


~= CARRIAGE PREPAID= 


RAKNEL “HAVANAS” are hand-made, by skilled 
workmen, in a sun-flooded factory, from clean, 
clear, long American Havana filler and covered 

with a genuine Connecticut wrapper. Five inches in 
length; guaranteed to contain no artificial flavor. 

Send $2.00 any way you like and we will forward, car- 
riage prepaid, 100 ‘‘Havanas”’ on day your order is received. 
Smoke as many as a thorough critical test requires; then, 
if you are not satisfied, return the remainder at our ex- 
pense, and your $2.00 will be refunded promptly, Order 
now, stating preference—light or dark tobacco. 

Itustrated IIterature descriptive of our other styles mailed upon request 


THE DRAKNEL COMPANY, 1337 Market Street, WHEELING, W. VA. 


Reference—R. G. Dun & Company 














OH, WEEP NO WEEPS, 


By Douglas Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
315 Deerborn Street, CHIDAGQ, 
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Heppes Will Send 
Customers to You 


Write today for our great 1908 
plan for sending buyers to you for 
Heppes No-Tar Roofing. We are 
helping lumber dealers all over the 
country to build up a big paying 
business with our famous 


EPPES’ 
-TA 


Somebody in your community is 
going to profit by our Roofing Sales 
plan. Why not you? Investigate! 
Write us today, and let us tell you 
all about it. 

Heppes No-Tar is the roof for 
every building, new or old. There’s 
a weight for every purpose. 


Write To-day 
For Heppes’ Great 
Trade Building Plan 


Now is the time to get in on the 
big business that is being done on 
Heppes’ No-Tar. You can’t fail to 
reap big profits, for the Heppes 
Company will throw all the force 
of its enormous advertising cam- 
paign and its personal efforts into 
your trade territory to send cus- 
tomers to you. Every inquiry will 
be promptly turned over to you. 
Drop us a line and see in how many 
ways we will work with you. It’s 
the greatest trade winning propo- 
sition you ever heard of. 


Quick Shipments 
To Any Point 


There’s no delay. We can lI an 
order in any part of the United 
States in the briefest possible time 
from our big warehouse stocks in 
Philadelphia, Memphis, Kansas 
City, Minneapolis or our big fac- 
tory with railroad right at the 
doors in Chicago. Write now! 


3320 Fillmore Street 


CHICAGO 























pine unless business picks up quickly. Box materials 
are moving just a little better, about the only improve- 
ment. 





North Carolina Pine. 
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Norfolk, Va. Shipments the last week were com- 
paratively light, mostly by car, indicating that the 
demand is coming largely from inland points. Sev 
eral barge loads from the lower Sound ports for Balti- 
more and Philadelphia passed through. Stocks are 
very low at the mills. Evidently the market report 
of October 22 will be adhered to as a basis. Orders 
and demand are in excess of supply. 

Kiln dried box edge, 4x4, is quoted at $13.50; 8- 
inch, $14.50; 10-inch, $15; 12-inch, $17; 4/4 No. 1 
edge, $26; No, 2, $23. Numbers 1 and 2 bark strips, 
$19; box bark strips, $9.50. Mill culls and red heart, 
random widths or edge, are quoted at $10, and stocks 
sizes, 8-inch, $12; 10-inch, $13; 12-inch, $14; 6-inch 
roofers are quoted at $15.60; 8-inch, $16; 10-inch, $17, 
and are the scareest item on the list. Lath are very 
firm at $2.50 a thousand. North Carolina pine lath 
are of the standard size, same as white pine and 
spruce %¢xl'x4. Charters are firmer at $2.75 to $3 
for New York and sound ports; $3.25 to $3.50 to 
Boston and Portland, ¥% off for dressed lumber. 
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Baltimore, Md. With the passing of the national 
election trade is expected to show improvement, with 
a gradual expansion in movement and a rise in prices. 
The national contest served to check any tendency 
toward speculative buying and retarded business gen- 
erally, although certain features of the trade loomed 
up in a very promising manner. Among these was the 
demand from builders, who have been busy the entire 
season and are still calling for relatively large quan- 
tities of lumber. The box business, however, has been 
rather uneventful and the factories have been kept 
going only by a feeling of confidence that the situ- 
ation would become better before long. Some of the 
plants have worked on part time, and others have had 
to carry unusually large stocks of boards. It is 
thought that the various divisions of the North Caro 
lina pine trade will now gain in strength, and that 
the upward tendency will be continuous. Supplies 
here are not especially heavy, but more numerous calls 
for lumber doubtless will cause the mills to inerease 
their output. 








Boston, Mass. 


Prices of North Carolina pine are 
growirg 


firmer. Substantial advances have been 
made during tne last week and dealers are firm holders 
at the new prices. Some grades have been marked up 
fully $3 a thousand. Manufacturers have many orders 
on their books taken at much lower prices than they 
will sell at today. Deliveries of these are being made 
as fast as possible. There is a very good eall for 
roofers. These have been offered at prices low enough 
to cause buyers of hemlock to turn to them. Prices 
of the latter are growing firmer but the demand con- 
tinues, 
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Philadelphia, Pa. The depletion of stocks and the 
steadily growing demand are attributed to the jump 
in values, and a still further rise is predicted. The 
earlier recovery of trade in the middle west has had 
an encouraging effect, for though better figures are 
obtained there than in the east, a general stiffening 
in all lines is noticeable here. Roofers are still scarce 
and high, and in consequence, some of the North 
Carolina shipments of products are way behind. Long 
leaf yellow pine evidently is waking up, as it is 
receiving much attention of late. 





Cypress. 
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New Orleans, La. Slight gains have been reported 
for the week and the business is rated as almost 
normally brisk. The greatest improvement has prob- 
ably been shown in factory trade, the call for shop 
stock being very good at present. Bookings of orders 
continue right along and the market for the last two 
or three days has apparently been little influenced by 
the election, though that influence has hitherto been 
sharply marked. The Illinois Central has been a 
buyer of cypress car siding and flooring during the 
last few days, and it is currently reported that orders 
for several million feet have been placed with the 
cypress manufacturers, with inquiries still afloat. 
Talk of turther possible advances of quotations is 
based, no doubt, upon the depleted condition of mill 
stocks and the evident fact that production will stead- 
ily decline until the grinding season is over, some time 
in January. The quest of the sugar plantations for 
labor is having its usual effect upon the Louisiana 
mills, a number of which are running shorthanded. 
Two have closed down and several others are re- 
ported to be preparing for a shutdown of thirty to 
sixty days. It is ohvious that there will be no aceu- 
mulation of stocks before the new year and any 
great activity of the buyers will be likely to send the 
quotations on scarce items upward a notch or two. 
Complaints of car supply are still heard on the 
Southern Pacific and occasionally on the Texas & 
-acific, but shipments are moving with fair dispatch 
and nothing approaching an acute shortage has yet 
developed. The supply is spasmodic and the rolling 
stock is frequently dilapidated, but the stuff is being 
sent forward. 
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Chicago. Placing of a number of large orders for 
thick cypress tank stock has strengthened the market 
to a considerable extent in the better grades. There 
seems to be a tendency among all dealers to adhere as 
closely as possible to list prices and in spite of the 
fact that several of the companies, immediately pre- 
ceding the election, sent out lists, showing lower 
quotations, little or no attention has been attracted by 
these lists and it is thought a very small amount of 
lumber has been disposed of at the prices named. The 
demand for thick tank stock seems to be greater 
than the supply and prices on this class of material 
are advancing. Shop lumber is also selling fairly well, 
but is not as strong as some of the other grades. 
Country yards are buying very little cypress and 
present indications promise little change in conditions 
in this branch of the trade for several months. 


——_e—eoanerry 


Kansas City, Mo. Cypress handlers look for an in 
crease in the call for factory stock at an early day, 
as this demand has undoubtedly been curtailed con 
siderably pending the election. The call for yard 
stock will not be materially heavier, as the dealers 
have been buying somewhat freely through the season, 
needing the stock, and it is too late in the year to 
look for any heavy eall for yard stock. Judging from 
reports of representatives in this city, the Louisiana 
mills are fairly well supplied with business and are not 
complaining regarding the demand. Shipments have 
been delayed by broken stocks and lack of cars 
during the last month, and mill stocks are badly 
broken. Prices show a stronger tendency, and it is 
likely that the market will rule firmer this month than 
during any previous time this season. 
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St. Louis, Mo. Shippers all report decided improve 
ment in retail cypress trade. There seems to be an 
especially good demand just now from Towa. As retail 
stocks are generally reported low throughout the coun 
try the feeling here is that this class of business will 
become brisk. Factory demand does not show any 
decided improvement, but the small order call keeps 
up pretty well. Prices are reasonably steady. 
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New York. Local stocks are more or less broken, 
and #s the demand has had to be supplied largely 
from this source prices have responded more rapidly 
than last month. Supplies at local plants are not 
heavy, and all buying continues on a hand-to-mouth 
basis and is of such a character that any substantial 
resumption in building will result in smart buying 
from local consumers who are waiting until the last 
moment before replenishing their supplies. Notwith 
standing the slight improvement in the demand for 
cypress there is still plenty of room for a betterment 
in prices, 
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Boston, Mass. The call for cypress shows gradual 
improvement but there is still a chance for a larger 
demand from retailers in this section. Manufacturers 
are beginning to take a firmer stand. In a few cases 
higher prices have been asked and paid. Inch, ones 
and twos, is quoted at $45 to $46. 





Baltimore, Md. Handlers of this wood are begin 
ning to increase their supplies in anticipation of a 
more active demand. Some large orders have been 
placed of late and there is general preparation for the 
improvement which practically all dealers are looking 
for. While no notable expansion has taken place in 
local demand of late, distribution has attained fair 
volume for this season of year, when the operations of 
builders and other consumers are being contracted in 
view of the approach of the winter. The mills feel 
encouraged to prepare for an increased output and the 
general tone of business is decidedly more buoyant. 
Prices have held their own, and the tendency seems to 
be toward a stiffening in the quotations. 


BPD OOOOIITI ST 


Toledo, Ohio. Price cutting is reported from some 
of the mills but it is having but little effect here. 
There has been a reasonable demand for both finish 
and tankage on this market. The receipts have not 
been heavy, and but few orders are now being placed. 


Shingles and Lath. 


Chicago. Quotations on all kinds of shingles are 
practically unchanged. The market is somewhat 
irregular. Country yards have not begun to buy to 
any considerable extent and until they open up with 
their orders for the spring trade the shingle market 
will probably remain comparatively dull. Red cedars 
are quoted at about $3.15 to $3.20 for clears and $2.65 
to $2.75 for stars. Transit cars have increased in 
number this week and no difficulty is being experienced 
in securing prompt delivery. White cedar shingles 
are dull and unchanged. The falling off in building 
operations in and around Chicago has caused the lath 
market to become more quiet and prices are a little 
lower than those quoted last week on both hemlock and 
white pine. 











Minneapolis, Minn. Dealers in west coast stock re- 
port demand for shingles keeping up fairly well. Re- 
tail yards appear to have sold down to a point where 
they had to replenish, and some of them have been 
buying liberally. Transit cars are picked up in nearly 
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every case before reaching here. Prices hold steady, 
with the usual quotation running at $2.58 on stars and 
$3.14 on clears. 





Tacoma, Wash. Manufacturers do not believe the 
slump in the shingle market is going to last and 
declare there was nothing in conditions to warrant the 
recent break in prices. Cedar logs are high and very 
scarce and are expected to advance, and leading mill- 
men say brokers can not keep down the price as soon 
as shingle men have to buy more logs. Cars are 
scarce. A few shingles are being shipped east right 
along and the largest manufacturers are quoting $1.75. 

OOOO 

Seattle, Wash. Individual mill owners throughout 
this state are closing down their plants; some for a 
period of two or three weeks and others for the entire 
winter season or until about the lst of March, 1909. 
With the percentage of mills that are now down the 
consumption demand just about meets the present pro- 
duction. Prices are a trifle firmer over last week, and 
the consensus of opinion among wholesalers and manu- 
facturers of shingles is that the next two to four weeks 
will experience a marked improvement in both the 
demand and price of shingles. 

——ernererr~" 

Kansas City, Mo. The red cedar shingle market is 
rather better than it has been. Reports from the 
Coast indicate an advance of about 5 cents a thousand 
within the last few weeks. Transit cars are not s0 
numerous and there are not as many being put on the 
road as awhile back. Inquiry is light, and local 
shingle men say that a number of their customers have 
been holding back orders until after election, so 
figure from this that the demand will now show an 
improvement. Coast mills are closing down, and it 
is understood that after December 1 production of 
shingles will be almost entirely discontinued for the 
winter. 

POO 

New Orleans, La. The shingle market is a little 
more active. Prices are firm and the volume of ship- 
ments fair, In lath, while there is no surplus orders 
for either straight or mixed cars can be filled, some 
of the mills preferring straight car orders. No change 
of quotations was reported yesterday. 

SON 

Boston, Mass. Demand for shingles is not active 
but prices are gradually growing firmer. Some of the 
best mills are asking as high as $4.25 for cedar extras, 
but it is difficult to get better than $4 to $4.10. 
Clears are quoted at $3.50 to $3.60. Lath are much 
firmer and a few mills are practically sold ahead as 
far as they care to and are asking higher prices than 
have been quoted this season. For %-inch the general 
asking price is $4 to $4.25, but some mills have asked 
even higher prices. Few buyers will pay better 
than $4, 

POO eee 

Toledo, Ohio. Red cedar shingles are a trifle off 
prices, being quoted from $3.24 to $3.33, and but 
light movement. White cedar shingles have been 
steady at from $2.90 to $3, with a fair country de- 
mand, Lath are on the move, but some concession 
is being made on most grades. 

Crees 

Columbus, Ohio. Values for shingles and lath have 
strengthened some this week and demand shows slight 
improvement. Lath continues active and there is a 
hetter demand from country points for shingles. Be- 
fore the close of the year, local companies that handle 
these grades of lumber figure prices will be considerably 
higher. The market is very satisfactory and the out- 
look good, ‘ : 





Cooperage. 


Chicago. No change is shown in the cooperage mar- 
ket this week with the possible exception of better 
lemand for white oak staves for whisky barrel coop- 
erage. The trade in slack cooperage seems to have 
fallen off slightly and prices are somewhat weaker. 
The northern mills are buying some flour barrels, but 
lis seems to be practically the only sign of activity 
i the slack cooperage market. The packing house 
‘rade is quiet and cooperage houses here report that 
omparatively little buying will be done before 
January, 








Buffalo, N. Y. Slack cooperage trade has done well 
his fall; the appearance of a great many mixed hard- 
wood staves has so entirely taken the place of lower 
srade elm that there has been no searcity of stock and 
vet prices have been pretty strong and promise to re- 
iain so, although the apple crop is now barreled and 
the trade must fall back on flour, which is not taking 
ae actively just now, owing to light export 
demand. 





Railroad Ties. 


PPPPDP PPP LO 


Chicago. White oak ties are selling here at 15 to 
“0 cents below those prevailing at the same time last 
year. Even at these reduced prices little or no change 
'n conditions is looked for until the railroads have 
in opportunity to determine the number of ties which 
Will be needed for improvement and repair work next 
year. Yellow pine ties are in very light demand and 
the tendency of the railroads, except where creosoting 


is being done, seems to be to buy the best grades of 
white oak, 





Advertisements will be inserted in this department at 


the following rates: 

For one week, . 7 © 26 cents a line. 
For two weeks, e e e 46 cents a line. 
For three weeks, « > ° 60 cents a line, 
For four weeks, « . . © 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings car be admitted. 
Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
er to secure insertion in regular department. Alladver- 
tisements received later will be placed under heading Too 


Late to Classify. a 
WANTED-—INFORMATION 
Regarding Jas. S. Currie, band saw filer. Last heard from 


in Seattle one year ago. 
JOHN A. CURRIE, Newton Falls, N. Y. 


WANTED-—MILL CUT 
Responsible party will contract entire output of mill in 
Wiscorsin or Michigan, cutting pineand hemlock lumber for 
car trade, and make cash advances on stock in pile. Must 
have good planing mill facilities. In writing state probable 
cut and shipping facilities. 
Address “H. 36," care AMERICAN LUMBERMAN. 


WANTED-—ONE HEAVY SECOND HAND 
Steam skidder for use in pine timber in connection with 
standard gauge railroad. Please state conditions under 
which it has been used and cost per thousand of operation. 

Address “H. 38,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SAWYER. 
Single or double cut. Best reference. 
W. H. COPPOCK, Pineville, Ky. 


YOU CAN MAKE MONEY 
In British Columbia timber and mills, if you will. Oppor- 
tunities unequalled elsewhere for safe and highly profitable 
investments. Choice properties; large or small. On tide- 
water. Bargains. Easy terms. For details call on or write 
S. N. PURNELL, 26 Empire Bidg., Vancouver, B. C. 


FOR SALE-TWO RETAIL LUMBER YARDS 
In northi.s ».yoming. New country, growing business. 
For particulars write E. B. CLARK, Miles City, Mont. 


SUPERINTENDENT AND MILLWRIGHT, 
Experienced saw mill man, desires situation. Reliable and 
a hard worker. Prefer west coast. 

Address “H. 41,” care AMERICAN LUMBERMAN. 


Wanted:Employees | 


WANTED-—EXPERIENCED SALESMAN 
With established sash and door trade in western Pennsy!- 
vania, West Virginia and Ohio. 

Address “H. 34,” care AMERICAN LUMBERMAN. 


SALESMAN TO SELL SASH, DOORS, ETC. 
In Indiana and Michigan; must have experience and estab- 
lished business. 
Address “H. 35,"" care AMERICAN LUMBERMAN. 


LATH MAN WANTED. 

Will buy suitable machinery and furnish material for 
experienced lath mill foreman to cut lath only, on contract 
by the thousand; red cedar and pine; northern Idaho. Give 
experience, references and approximate price per thousand. 

Address “H. 40,” care AMERICAN LUMBERMAN. 









































WANTED—SUPERINTENDENT. 
Thoroughly experienced and practical man for position as 
superintendent of logging camps for a firm in the northern 
part of lower peninsula of Michigan. 

Best of references required. None other need apply. 
Address, stating experience, age and salary expected, 
’. O. BOX 186, Orchard Lake, Mich. 





WANTED-—ASSISTANT MANAGER. 


Comparatively young man to act as assistant manager of 
iarge saw mull plant, married, and having general woods, 
lumber yard ana mill experience; experience in sales end of 
business, office and accounting departments unnecessary ; 
salary $200 and up, depending on man. 

Address “H, 43,” care AMERICAN LUMBERMAN. 





WANTED-—MANAGER, ALSO SECOND MAN 

For retail yard. State age and experience, married or 

single, giving reference. 
Address “H. 39,” care AMERICAN LUMBERMAN. 





WANTED-—EXPERIENCED ESTIMATOR 
By December ist. One who can make details and bill work 
into mill, BALTIMORE SASH & DOOR CO., Baltimore, Md. 


WANTED-EXPERIENCED 
Sash and door salesman for eastern territory. 
Address “H. 37," care AMERICAN LUMBERMAN. 


WANTED-COMMISSION MAN. 
Commission lumberman familiar with the hardwood lum- 
ber trade of the west’ from the Mississippi river to the 
Pacific coast, who can form connection to handle our stock 
of poplar and oak in that territory. High class lumber. 
Ample stock. Substantial concern. 

Address “H. 42,” care AMERICAN LUMBERMAN. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 














Employment columns of the AMERICAN LUMBERMAN. 








| Wanted: Employees 


WANTED-CYPRESS LOGGING FOREMAN. 


A competent and experienced man, who knows his business, 
to take charge of logging crew for cutting cypress timber 
in Louisiana, where railroad and skidders are used. 

Habits and disposition must be of the best. Will pay 
good wages to the right man. 

Answer, stating age, experience in logging, ability to 
handle crew and wages wanted, together with references. 

Address “CYPRESS,” care AMERICAN LUMBERMAN. 








WANTED-BY LINE YARD CONCERN 
Capable auditor. Must be thoroughly acquainted with de- 
tails of yard management. Give references. 

Address “H. 20,” care AMERICAN LUMBERMAN. 


WANTED-COMPETENT SKIDDER FOREMEN 
Who are able to produce results and furnish crews. Applica- 
tions without references not considered. Apply promptly. 

H. W. DEXTER, Atlanta, Ga. 








WANTED-COMPETENT MILL FOREMAN. 
One who can take off work from plans accurately and knows 
frames, stairs, store fronts and interior finish. None other 
than really competent men need apply. State age, experience, 
references and salary expected. 

Address “H. 1,” care AMERICAN LUMBERMAN. 


WANTED-GOOD ESTIMATOR 
For figuring country bills. 
Address “H. 3,"’ care AMERICAN LUMBERMAN. 


WANTED--MILLWORK FOREMAN 
Experienced and competent in care of machinery. 
Address “H. 7,” care AMERICAN LUMBERMAN,. 


WANTED-A COMPETENT YARD MANAGER 
In city of eight thousand in southern Minnesota; German 
preferred ; must have best of references. 

Address “H. 9,” care AMERICAN LUMBERMAN. 


WANTED-EXPERIENCED TRIMMERMAN. 
References required. For particulars apply to 
RALEIGH LUMBER CO., Beckley, W. Va. 


WANTED 
Good working saw mill foreman, one band sawyer, two 
gang sawyers, two good planing mill helpers. Send refer- 
ences and state wages with your application. 
JACKSON LUMBER COMPANY, Lockhart, Ala. 




















WANTED-AT ONCE 


Several thoroughly experienced yard managers for Iowa 
points. Address, with references, 


“999,"" care AMERICAN LUMBERMAN. 





WANTED—A THOROUGHLY COMPETENT 
General manager for a large and well established sash and 
door jobbing concern. Must be a man of extensive experience 
with ability to invest a substantial amount in the concern, 
if acceptable to the company. This company has conducted 
a successful business for many years, and this is an excep- 
tional opportunity for a man who has the qualifications. 
Communications will be treated confidentially. 

Address “G. 33,” care AMERICAN LUMBERMAN. 


WANTED-COMMISSION MEN. 

We want several live, energetic salesmen to sell our stock 
of poplar, gum, oak and southern hardwoods, rough and 
dressed, on commission. State territory in which you are 
acquainted with retail yards and factory trade. 

KENTUCKY LUMBER CO., Cincinnati, Ohio. 


WANTED-—GOOD, CAPABLE MAN 
To take charge of carpenter department as foreman. Must 
be practical stair builder, able to figure plans and handle a 
crew of men. 

We also want a foreman for our moulding department. 
One who thoroughly understands setting up for odd and 
small lots, and must be able to grind moulding knives. 

Address “G. 21,” care AMERICAN LUMBERMAN. 


WANTED YARD MEN 
To know that rules shown in our advertisement alongside 
of reading columns are the best manufactured and least 
destructible. 
AMERICAN RULE MANUFACTURING CO., 
Nashville, Tenn. 


WANTED—HARDWOOD GRADER 
By lumber manufacturer located in city of 15,000 in central 
Wisconsin. Address “F. 1,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED 
Sash, door and blind salesman for wholesale Chicago house, 
either eastern, western or southern territory. Give age, 
experience and reference. 
dress “D. 7,” care AMERICAN LUMBERMAN. 


WANTED—A COMPETENT MANAGER 
For sash, door and blind factory, with capital of $5,000 to 
invest in the business, and take active management of same. 
A. A. FISHER, Pensacola, Fla. 


WANTED—ASSISTANT ESTIMATOR 
Wholesale sash and door house, figuring principally from 
country lists. Some plan work. Address 

THE FOSTER-MUNGER CO., Chicago, Ill. 


























_-“_——- 














WANTED-SALESMEN TO TRAVEL 
Missouri and Illinois. Good positions for good men. Im- 
mediate employment. 

Address “H. 18,” care AMERICAN LUMBERMAN. 


WANTED—BY A CHICAGO MANUFACTURER 
And wholesaler of sash and doors, a good salesman for terri- 
tory east of Chicago. Rg age, experience and references. 








Address 36,” care AMERICAN LUMBERMAN,. 
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Wanted: Mill Mechanics | 





[ Wanted:Employment | 


(Wanted: inber~finber Lands | 





WANTED 

Thoroughly competent and experienced mill foreman. Must 
have mechanical experience and experience in handling crew 
in mill of 60,000 capacity. Steady employment. Good sal- 
ary to right party. 

Address “H. 16,” care AMERICAN LUMBERMAN. 
WANTED-MILLWRIGHT 
To erect 100,000 ft. capacity modern double band mill; must 
be capable of managing men; state where last employed, 
age, married or single and salary expected; must furnish 
first class references. 
Address 


WANTED-FIRST CLASS MAN 
To run veneer slicer. Good wages and a permanent position 
with a responsible house for the right man. Address, stat- 
ing experience and ae 
. 82,” care AMERICAN LUMBERMAN. 


DO YOU WANT A SITUATION? 

Advertise now. An advertisement. placed in the Wanted 
Employment columns will bring your want notice before the 
eyes of people who are looking for men. If you want some- 
thing, write the AMERICAN LUMBRRMAN, Chicago. 





“H. 4,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS MANAGER 
Of hardwood or pine plant. Have had eighteen years’ expe 
rience as general manager. Understand thoroughly logging 
and manufacturing and used to handle output from stump 
to car. Good references. 
Address “G. 37,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPERINTENDENT 
Of logging and railroad work from stump to mills with some 
large iumber company, by thoroughly experienced man in 
every detail of the work. Satisfaction guaranteed or nv 
pay asked. South preferred. Best references. 

dress “G. 32,” care AMERICAN LUMBERMAN. 


WANT—POSITION AS MANAGER RETAIL YARD 
In Oklahoma, Texas or New Mexico; a young married man 
with six years’ experience as manager of retail yard; good 
reasons for change; not afraid of hard work; best of refer 
ences. Address “G. 7,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BUYER 
Of southern hardwoods for some good reliable firm. Have 
had ten years’ experience manufacturing, buying and Magno. 
southern hardwoods and am now handling stock on own 
account, but want to form connection with some cand firm. 
Address “G. 25,” care AMERICAN LUMBERMAN. 











WANTED-—TRACT HARDWOOD. 
Kentucky, Ohio or West Virginia preferred. Must be well 
located and good quality, and stand close expert investiga- 
tion. Not over $30,000: proposition wanted. 
BOX 62, Mechanicsburg, Ohio. 


WE ‘ARE IN THE MARKET FOR A TRACT 
Of from 75 to 100,000,000 feet of yellow pine. 
Address “G. 16,” care AMERICAN LUMBERMAN. 


WANTED-—-TIMBER LANDS. 

Would prefer pine, hemlock or spruce. Would also en- 
tertain proposition for purchasing a part or all of a run- 
ning operation. In reply give full particulars, stating 
kind and quantity of timber, what the operation can be 
purchased for and rate of freight to the most advantageous 
market. Address ‘BH. 17,’ care AMBRICAN LUMBERMAN. 


1 AM LOOKING FOR AN EXCEPTIONALLY GOOD 
Tract = —— 
Address 


WANTED-—PACIFIC COAST TIMBER. 

Am in the market for a good tract of Pacific 
timber. Give details. 

Address “J. 20,” 








“G 


17,”" care AMERICAN LUMBERMAN. 








coast 


care AMERICAN LUMBERMAN. 





| Wanted: Employment 


HIGH CLASS YELLOW PINE SALES MANAGER 
Would like to hear from reliable mills or wholesale firms 
who are seeking the services of an experienced and up-to- 
date man in this capacity ; proper credentials submitted to 
those interested ; contract to take effect January 1. 

Address “H. 19,’ care AMERICAN LUMBERMAN. 


YARD MANAGER, GERMAN, WANTS POSITION, 
With several years’ experience; can give No. 1 reference; 
would also accept position in office. 

Address “H. 15,” care AMERICAN LUMBERMAN, 


WANTED-A JOB. 
Been building and operating saw mills and selling the output 
for twenty years; pine and hardwood interior ‘and export ; 
want job large enough to keep me busy, forty million per 
year or more. Present contract expires January 1; can 
renew, will if nothing better offers. Location no impor- 
tance, but salary is. Would consider ‘‘profit sharing” scheme. 
Outline proposition and “‘price”’ if interested, in first letter ; 
If it interests me I'll satisfy you as to character and ability. 
Address “W. B. R.,” care AMERICAN LUMBERMAN. 


WANTED-—SITUATION 
As lath mill foreman; 23 years’ experience in making lath ; 
best of references furnished. 
Address “. 














care AMERICAN LUMBERMAN. 





WANTED—A CONNECTION WITH 
A reliable concern to sell w hite pine and lath on commission. 
Address “H. 6,” care AMERICAN LUMBERMAN. 


THE UNDERSIGNED WHO HAS HAD 
An experience of over 35 years in the lumber business, is 
open to an engagement with a manufacturer of short or long 
leaf pine and cypress as their representative in this territory, 
with headquarters at Hartford, Conn. Would also handle 





white pine. Desires to represent only those whose goods 
have a first class reputation. Best of erat furnished. 
Address . a. NS, JR., 


65 Kenyon St., Hertford, Conn. 
WANTED-—OFFICE POSITION BY YOUNG MAN 
Twenty-two years old; four years’ experience ; operates type- 
writer ; excellent references. 

ddress “H. 10,” care AMERICAN LUMBERMAN. 


BOOKKEEPER DESIRES POSITION 
With manufacturing plant. Experienced and thoroughly 
competent. Merried. 
Address “ 


EXPERIENCED SASH AND DOOR SALESMAN 
Open for position. Have sold eastern and western openings. 
Estimate from plans etc. and successful in territory covered. 

Address “H. 25,” care AMERICAN LUMBERMAN. 








H. 29,” care AMERICAN LUMBERMAN. 








MILL ENGINEER WANTS POSITION. 
Twenty years’ experience with Corliss engines and electric 
machinery. Married and strictly temperate. 
Address “H. 26,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BAND SAWYER 
Strictly by a first class man. Can furnish best of refer- 
ences. South — 

Address 





27,’ care AMERICAN LUMBERMAN. 


WANTED-POSITION AS STENOGRAPHER 
By a young man with two years’ experience in wholesale 
lumber business. Can furnish good recommendations. 
Address “H. 22,” care AMERICAN LUMBERMAN. 








ACCOUNTANTS. 
Warted to contract for your future auditing. Twenty-five 
years’ experience in auditing, accounting and cost system 
service for lumber concerns. Highest references. Full staff 
of accountants. Address 
LUMBERMEN’S AUDIT & SYSTEM COMPANY, 
1100 American Trust Bldg., Chicago. 
Telephone, Central 499. 


MILLWRIGHT WANTS POSITION. 
Steady. Address E. BIDWELL, St. Regis Falls, N. Y. 


YOUNG MAN HARDWOOD EXPERIENCE 
Desires position in or out of city. Well acquainted Chicago 
trade. Stenographer and office man. 

Address “H. 32,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 

By thoroughly experienced yellow pine man. 
either road or office, in sales department. 

Best reference. 
Address 











Competent for 
Latter preferred. 


“H. 30,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Fifteen years’ experience. Good references. 
Address “H. 31,” care AMERICAN LUMBERMAN, 








POSITION WANTED IN LUMBER BUSINESS 
By married man, 32 years of age. Am a thorough lumber- 
man from stump to market; also good accountant and office 
man. Can give good reference as to ability and character. 
Will pegin work cheap where there is chance for promotion. 

ddress BOX 102, Texarkana, Ark. 








WANTED-POSITION 
By a traveling salesman for an up-to-date Y. P. 
Will guarantee 500 cars per year at going prices. Or as 
sales manager. Can handle the output of a good sized con- 
cern. Good habits and a hustler. 
Address ‘G. 29,” care AMERICAN LUMBERMAN. 


WANTED-JANUARY iIST., POSITION 

As manager or assistant manager of lumber sales by young 
man of 31, good character and habits, with eight years’ 
valuable experience. Have shown good results and can 
continue to do _ so. Prefer Michigan or Wisconsin, but 
would consider south or west. Can supply excellent refer- 
ences. Do not reply unless have good, permanent position 
to offer and mean business. 

Address Se. 2 


concern. 





care AMERICAN LUMBERMAN. 


BAND SAW FILER 
Eight years’ experience in fast mills. First class reference. 
Can come at once. 
Address 





“G. 23,” care AMERICAN LUMBERMAN. 


WANTED—A POSITION AS ENGINEER. 
Best references. 
JOHN DAWSON, 59th Ave., West Duluth, Minn. 


FIRST — FILER AND SAWYER 
Wants position. Sew 








ATKINS & CO 
COMMISSARY MANAGER, 


Manager of a large southern mill commissary would like 
to correspond with a good northwestern concern. Oregon 
preferred. Can make change about January 1. 

Address “G. 24,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BAND SAW FILER 
With good company ; strictly sober; best reference, and can 
come at once. 

Address 


POSITION AS SALES MANAGER 
Or assistant sales manager by a young man with six years’ 
yellow pine experience. Address 
P. O. BOX 43, Memphis, Tenn. 


WANTED-—A POSITION AS 
salesman by experienced salesman. Good refer- 
ddress “D. 33,” care AMERICAN LUMBERMAN. 


WANTED-SITUATION 
As manager or superintendent of saw mill. Thoroughly 
familiar with the manufacture of lumber from stump to mar- 
ket. Experienced and reliable. Can furnish best references. 
ddress “G. 15,” care AMERICAN LUMBERMAN. 


BAND FILER WANTS POSITION 
On large mill; 10 years’ experience; satisfaction or no pay. 
Address BOX 209, Greenville, S. & 


FIRST CLASS BAND SAW FILER 
Wants position in first class mill, any kind of timber; 
fifteen years’ experience ; —, a temperate; satisfac- 
tion guaranteed or no pay. Addr 
BOX 108, Straight, Elk Co., Pa. 


WANTED-—POSITION AS SUPERINTENDENT. 
Thoroughly familiar with the manufacture of lumber; a 
practical mechanic, competent to build and operate saw mill ; 
a hustler, good organizer and have the executive ability neces- 
sary to get results. Will be through sawing in about thirty 
days, when my present engagement will terminate. 

Address “FE. 15,” care AMERICAN LUMBERMAN. 


.. Indianapolis, Ind. 








“G. 12,” care AMERICAN LUMBERMAN. 








Travelin 
ences. 

















WANTED—INFORMATION. 
One thousand J ore mou in “The Curiosity 4 gl 
a new book. dress MERICAN LUMBERM 


WANTED—EXCLUSIVE TERRITORY IN TEXAS 
To sell lumber on commission by an experienced hustler. 
To arrange interview, address 

BOX 716; Fort Worth, Tex. 


POSITION WANTED BY DECEMBER IST. 
By man of sixteen aay experience as manager of mill or 
yard. Pa tn employe a references. 


2,” care AMERICAN LUMBERMAN. 











AN EXPERT BAND SAW FILER 
Wants position. Address L. WILEY, Emporium, Pa. 


1AM A SAW MILL SUPERINTENDENT 
And can make your mill cut good lumber and lots of it. Can 
prove it by former employers and by actual demonstration 
on the. ound. If you want a man 
Trees 





R. T. 8.. Fivay. Fla. 
WANTED-POSITION AS MANAGER 


Of saw mill plant. Have had ten years’ experience in 
southern country. 
dress 


WANTED-—POSITION BY A SAW FILER. 

The undersigned is a saw filer and hammerer of large 
experience; is competent to handle either circular or band 
saws. Is unengaged at present, and would be glad to hear 
of a position where he could go to, work at an early date. 
References supplied. 





“C, 2,” care AMERICAN LUMBERMAN. 








dress 


“Ww. 91,” care Jatesnreax LUMBERMAN. 











OWNERS OF CYPRESS STUMPAGE 
Will please write me. 
Address “Gs. 


18,” care AMERICAN LUMBERMAN. 


t WANT J A TRACT CONTAINING A LARGE 
Proportion of poplar. 


Address “G. 19,” care AMERICAN LUMBERMAN. 


[Wanted:fumber Shingles} 


WANTED-BUYERS OF LUMBER 
To use the best rules made. Write AMERICAN RULE MAN- 
UFACTURING CO., Nashville, Tenn. See our ad alongside 
of reading columns. 


WANTED— —TEN MILLION: FEET Y. P. LUMBER 
To sell during the — 1909. Salary or commission. 
Address . 28," care AMERICAN LUMBERMAN, 


WANTED LOW GRADE QUARTERED RED OAK 


%” and thicker. P. O. BOX 117, Fort Wayne, Ind. 


Ae WANTED-DRY PLAIN RED OAK 


1” firsts and seconds in straight car lots. 




















1” No. 1 common in straight car lots. Quote delivery to 
Chicago. EDWIN D. JOHNSON, 
Old ¢ “olony Bldg. S hicago. 
FREE To ‘WOODWORKERS 
Sample pages of the Wood Workers’ Manual, just issued. 


AMERICAN LUMBERMAN, Publishers, 315 Dearborn 8t., 
Chicago. 


WANTED—THE FOLLOWING STOCK 

For prompt shipment, either green or dry: 

75,000’ 1” Plain Red Oak. 

50,000 144,” Plain Red Oak. 

25,000’ 1%” Plain Red Oak. 

25,000’ 2” Plain Red Oak. 

50,000’ 1” Plain White Oak. 

50,000’ 144.” Plain White Oak. 

50,000’ 11%” Plain White Oak. 

50,000’ 2” Plain White Oak. 

The above stock common and better, at least 70 percent 
Ist and 2nd. 

100,000’ 1” No. 

50,000’ 1%” No. 

25,000’ 1%” No. 


1 common 
1 common 


and better poplar. 
and better poplar. 
1 common and better poplar. 
25,000’ 2” No. 1 common and better poplar. 
Write us, stating what you can furnish, and also let us 
have your stock !ist of anything else you have to offer. 
CHAS. F. LUEHRMANN HARDWOOD LUMBER CoO., 
St. Louis, Mo. 


- WANTED -NO. 2 COMMON ‘GUM. 
If you have any to offer at interesting prices for immediate 
or future delivery, quote prices delivered C hicago. 
Chic ago. 


AMERICAN BOX CO., 
WANTED-—BLACK WALNUT LOGS AND LUMBER. 
We buy any amount of black walnut logs 14” and up and 
black walnut lumber. We inspect at shipping point and pay 


cash f. o. b. cars 
ALEX. ‘SCHMIDT, A. HEIDT, Cincinnati, Ohio. 
FOR SALE-WE WILL EXCHANGE 
Many thousand dollars’ worth of information for $20. See 
“History of the Lumber woe of America.” Address 
= RICAN LUMBERMAN, Publishers, 315 Dearborn St., 
‘hicago. 


WANTED-WHITE PINE CONNECTIONS. 
Established wholesale concern desires connection with re 
liable western white pine manufacturer who can ship int: 
Colorado, Wyoming and Nebraska territory. 
dress . 10,” care AMERICAN LUMBERMAN. 


WANTED-OAK, GUM, 
Poplar and chestnut. Send list. Quote prices. 
BARRETT-MITCHELL LUMBER CO., South Bend, Ind. 


WANTED—WALNUT SQUARES. 

We require for immediate or future delivery clear black 
walnut squares, 1”x1” to 3”x3” thick, 18” and up long 
Apply for specifications of - ¥ 

. O. BOX 1569, New York. 


Address 
WANTED-—SOFT ELM AND MAPLE SQUARES 
3” log run soft elm. 
14%” and 2” maple s 

PAUL L. SCHMECE ‘EL. "Hardwood Lumber, Chicago. 


WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber rene of America,” which show# 
what others have done. 
— LUMBHRMAN, “Publishers, 315 Dearborn St., 
cago. 
































